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ESTABLISHED 1873. 


WHoLce NumsBerR 1238. 


A LUIMBERMAN IN THE SENATE. 


The personnel of the United States senate is a subject 
of serious concern to every citizen. It is a body of high 
origin and great power. In its inception it was made up 
not of representatives of the people themselves but of 
representatives of sovereign states. The powers of the 
senate are of the highest order, for while it is co-ordinate 
with the house of representatives, having practically the 
same power, it has other functions as well. It shares with 
the president the executive powers of the government and 
has some important judicial functions. 

Elected by the legislatures of the states for a long term 

exceeding the term of the president, and three times as 
long as that of the representatives—and having such great 
powers, it is of the most vital importance to the welfare 
of the country that United States senators 
should be men of high ability, breadth of 
character and unimpeachable integrity. Un- 
fortunately, these qualities are not always 
found in senators, and sometimes there is 
eround for the pubiic criticisms of the sen 
ate, though doubtless the strictures are often 
actuated by personal feeling or party malice 
rather than based on any just ground. 

It is, however, gratifying when a senator 
is chosen purely on merit, and so the coun- 
try and the state of Washington are to be 
congratulated on the election of Addison G. 
Foster, of Tacoma, as United States senator 
from Washington. Furthermore, the lumber 
industry of the United States is to be con 
vratulated that one of its most distinguished 
members has been selected for so high a posi 
tion. 

It is well also, that now and then a senatoi 
should be chosen from other than in the 
egal profession; for the duties of a senator 
ire so closely linked with the commercial 
and social welfare of the country, they have 
o much to do with its industrial as well as 
political development, that it is fitting that 
the great departments of industry and com- 
inerce should be represented in that august 
body. 

Not since the Philetus 


Sawyer, of Wisconsin, has the lumber trade 


retirement of 


been represented in the upper branch of con- 
gress by an active lumberman. There are 
doubtless a number who are more or less 
interested in timber investments and in lum- 
indirect 


ber manufacture in an way, but 


there has been no one who could particularly 
stand for the industry, while there are a 
nimber who represent with greater or less 
uclivity, the iron industry, the railroads, 
agriculture and the like. The greatest in 
dustry of all manufacturing industries in the 
country without its 


should not be repre- 


seitation, and it is particularly fortunate when a man is 
chosen who is not only an eminent lumberman but a man 
of character, ability and breadth of mind as well. 

It has sometimes been argued that senators should 
be men of previous 


legislative experience, but the 


Statesman need not necessarily be one who act- 
ively has had to do with affairs of the state, but may be 
one who has made deep st ady of the problems which con- 
front the people and the people's representatives. In cer- 
tain departments of the government, as in the diplomatic 
and consular service, experience is desirable, but it is one 
of the safeguards of the country that men may be se- 
lected who are free from influence of political life and 
contest, who have not fallen into any rut of place or preju- 
dice, but who go fresh from the people, fresh from the 
problems of everyday life, fresh from the personal, un- 


FOR 


a 
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biased study of the questions which they are to solve, to 
take their place in the councils of the nation. 

That Mr. Foster, who has been chosen to succeed the 
Hon. John L.. Wilson as one of Washington's senators, 
is a worthy selection for the place is shown by a briet 
review of his history and achievements, but more by an 
acquaintance with the man—in fact, it was this knowl- 
edge of his personal characteristics and of his eminent 
fitness for the place that led the state legislature to a final 
decision in his favor after a prelenged and exciting 
though amicable contest. 

Addison G. 


January 28, 1837. 


Mass., 
His father was a thrifty village mer- 


Foster was born at Belchertown, 


chant descended from one Reginald Foster, who landed in 
When 


Addison G. Foster accompanied his parents to Sheboygan 


Massachusetts in 1638, thirteen years of age, 





UNITED STATES SENATOR ADDISON G. 
of Washington. 


FOSTER, 


Falls, Wis., where his father in 1850 secured land and be- 
gan to clear it for a farm. In that operation Mr. Foster 
secured iis first experience in logging. For a time he 
taught school and afterward went to Wabasha, Minn., 
where, in 1863, he married Martha Ann Weatherbee, of 
Wabasha Mr. 


surveyor and county 


Pennsylvania. During his residence in 
Foster held the oflices of county 
auditor. Afterwards he was engaged in the forwarding 
and commission business in Lake City and in Red Wing, 
Minn. Thirty-five years ago he became associated with 
Cal. C.. W. 


formed a partnership with him in the fuel and construct 


Griggs, and twenty-two vears ago, in 1877, he 


ing business, which partnership has continued to the 
present time. In 1859 Mr, Foster in conjunction with Mr, 


Griggs formed the 


Jeaver Dam Lumber Company, which 
for years was a heavy manufacturer of lumber at Cum- 


HOO Dar,. THE TIMBERMAN 


ESTABLISHED - 1886. 


YEARLY SuBSCRIPTION, $3.00 


berland, Wis., and an institution well known t 
tire lumber trade of the west. 


» the en- 


During this period, prior 
to their establishment in Washington, they operated ex- 
tensively in lands, timber and agricultural, in the latter 
connection purchasing of the Northern Puacific railway 
107,000 acres of land in Dakota. 
and Foster in North Dakota were named in their honor. 


The counties of Griggs 


It was in 1888 that Mr. Foster became a resident of the 
state of Washington. It was about twelve years ago that 
Mr. Foster and Mr. Griggs made their first exploration 
of the forest resources of Washington with a definite ob- 
ject in view, and in 1888 the St. Paul & Tacoma Lumber 
Company, of which Mr. Foster is viee president, was 
formed. In connection with Henry Hewitt, jr., and others, 
they bought a large tract of fir and cedar timber from 
the Northern Pacific railway, from which has been built 

up the immense and varied business now done 
by the St. Paul and Tacoma Lumber Com- 
Associated with Mr. Foster in this 
concern are his sons, Arthur Beal and Ever- 
ett Walker Foster. Another Harry 
Gardner Foster, is in the lumber and shingle 


pany. 
son, 


business in Tacoma, while another, Addison 
Foster, is now a student in Yale College; in 
this case, as in many others, talent for a par- 
ticular line of business seems to have 
been inherited. 

Mr. Foster is a man of strong body as well 
as vigorous mind. He is in the prime of life, 
in robust health and with ample physical 
power to stand the demands made upon a 
His is 
a broad, calm, discriminating character. [le 


senator in the capitol of the nation. 


is In no way narrow in his knowledge or 
sympathies. He is in touch with the people 
and can be depended upen to represent not 
only the people of his own city but the 
people of his entire state and of the nation as 
well. Such a man, who is both a good citi- 
zen and a good lumberman, is a fit repre- 
sentative of the great lumber siate of Wash- 
ington, that state which is to be in the fu- 
ture even more than in the past a most im- 
factor in the lumber trade of the 
United States. 


portant 
Lumber will at last have a 
friend at court and not only a friend but one 
who belongs to it, is familiar with its needs 
and who can speak with authcrity on its be- 
half. 

It is but appropriate to close this briei 
sketch of Senator-elect Foster with a few 
words in regard to him from his longtime 
Col. C. W 


Griggs, who, in a recent interview said: 


business associate end friend, 
“The people of Tacoma and of the state 
are to be congratulated upon the selection 
of such an able man to represent them in the 
senate of the United States. Undoubtedl 
will have as much influence in that body as 
any other man who could be sent from the nerthwest. 
Mr. Foster has been a firm believer in the great future of 
this state. He has reiterated again and again his beliet 
that the state of Washington has no superior in the Un- 
with its coal and timber and cther re- 
He is 
not only an able and efficient man, but trustworthy in 


I feel there is no question about the good 


ion, and that 


sourees it is truly the Pennsylvania of the west. 


every respect. 
results he will be able to secure for the state of Washing- 
ton. 

“We have been partners for over twenty-five years, 
our personal relations have always been very intimate: 
no brothers could be more so. We have never had a word 
of controversy, and therefore I can speak with the fullest 
confidence in his ability and integrity. and his fitness for 
the office to which he has been elected.” 


CLASSIFIED INDEX TO ADVERTISEMENTS SEE PAGE 46. 
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| JAMES MOLONEY, President, 
FRANK S. BENNET, Vice-President. 
=> E. F. MOLONEY, Secretary. 


For High Speed Machinery 
For Hard Work 

Endless Belts 

Belts Without Rivets 


Honest Belts 


The Secretary. 


We believe it pays to make the best belts. 





WE DO IT! 





We know what kind of belting will run 
Saw and Planing Mill Machinery. 


The President. 


WE MAKE IT! 





We believe in high grade goods. 


WE MAKE ’EM! 


The Vice President. 


MOLONEY-BENNET BELTING 60. 
a ~ CHICAGO. 
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WE SHIP GOODS TO ALL PARTS 0F === 
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WRITE FORPRICES €.CATALOGUES | 
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THE VNITED STATES (Gero). 











Please send your lists of mill-work or 
plans, specifications and details, to our 
nearest office, and you will promptly 
receive estimates that will be made 
with a view to securing your orders. 
Aside from everything in the line of 
Sash, Doors, Mouldings and Interior 
Finish, we carry a complete stock of 
Building Paper and Glass at Jobbers’ 
prices. 

We have an excellent line of Door and 
Window Screens. Our daily sales for 
spring delivery are an indication to us 
that designs and prices are right. Will 
you not “join the procession” and send 
us your order? 

Catalogues and prices upon application. 
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Leading 
White Pine Manufacturers and 
Wholesalers. 


The 
Shevlin-Carpenter Co. 


MANUFACTURERS OF 


WHITE PINE 
LUMBER. 


MINNEAPOLIS, 
MINN. 


Our Specialty is 


GOOD LUMBER, 


SHIPPED PROMPTLY WRITE US 
From a Complete and Well FOR 


Assorted Stock. DELIVERED PRICES 


We have a Surplus Stock eisv 


Northern 
Pine 


2x4, 2x6, 2x8, 12-foot s 
2x6, 2x8, 2x10,20,22&24 =} 
2x12, 24 } 
4-in. No. 2 Fencing, 8 to 20 

4-in. No.3 “ 


4-in. No. 4 Fencing, {2 & 14 
6-in. No.2 “ 8 to 20 
8-in. No. 1 Boards, 12 to 20 
{2-in. No.3 “ 

6x6 to 12x32, 12 to 36 


Write us about anything in the above that you may want. 
LONG ‘TIMBERS a specialty. 
Our mill at Nickerson, Minn., does WINTER SAWING. 
Our new mill at Cass Lake, Minn., will start 
up January 15th. 


ScanlonGipson Lumber Go. 


MINNEAPOLIS, MINN. 


Lumber Exchange, 


MINNEAPOLIS 2 
; 


The Largest 
Primary Lumber Market in the 


a 
: 


e@ HE 


C. A. SMITH 
LUMBER CO. 


Manufacturers of and 
Dealers in 


LUMBER 


Lath and 
Shingles 


Pose 

Med 

fury 

eee 
» 

ag 

& 


MINNEAPOLIS, 
MINN 


General Office 
MILLS AND YA 
44th Ave. No ag 9 9 ndale. 


FULL AND COMPLETE 
ASSORTMENT OF oss. 


White Pine 


We make a specialty of fine Mill Work. 


BRAINERD 
LUMBER 
COMPANY. 


MAIN OFFICE: 


522-27 Lumber Exchange, Minneapolis, Minn. 


= 


MILLS AND YARD AT BRAINERD, MINN. 
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LONG LEAF YELLOW PINE 


(Vernon Parish, Louisiana.) 


TIMBER, FINISH. 
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GENERAL VIEW OF PLANT AT PICKERING (COOPER P. O., LA.); CAPACITY, 50,000,000 FEET PER ANNUM. 











OUR new plant at Pickering (Cooper Post Office), Vernon Parish, La., on the 
Kansas City, Pittsburg & Gulf Railroad, one hundred and twenty-five miles 
south of Shreveport, La., and six hundred and seventy-six miles south of Kansas 
City, Mo., has been started and we are now situated so as to be able to solicit your 
acquaintance upon the assurance that we will make it the bases for mutual busi- 
ness advantages. 

We seek connections with the trade which will become fixed and continuous, 
and in soliciting correspondence and orders we guarantee the employment of those 
methods in the prompt execution of them which are necessary to pleasant and profit- 
able business affiliations. 


W. R. Pickering Lumber Company, 


PICKERING (Cooper P. O.), LA. 


W. R. PICKERING, Address all correspondence to 
WSs. A. Pee General Office, SPRINGFIELD, MO. 
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Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
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PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER ANNUM. 


Laurel, Miss. 
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~~ We carry the largest stock in the 
SS South of Edge Grain Flooring, Fin- 
SS -* ish, Mouldings, Casings, Base and 
SS; \ AN all other produets manufactured 
al Ne eS from yellow pine. 
@ (Nims 
q ‘ 
ve : Oe ae ee 
‘fy! Y Oa ; 
* anes HEE Mills on main line of the Illinois 
. iY YIYY My : 
ee WV Yaly Central Railroad. Shipments for- 
7 YY, / warded by Illinois Central through 





trains to connecting points. Lum- 
bermen’ Standard Telegraph Code 
and Western Union Telegraph. 
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True & True Co. CHICAGO. 


Sash, Doors, Blinds, Mouldings, Blocks. 


ALL 

OUR 
GRAINED 
DOORS 
HAVE 





FOUR PANEL GRAINED DOOR. 
(Photographed.) 


| 
| 
| 
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: Con, LE. White & Co., 





[DEALERS IN ALL KINDS OF 


Hardwood Lumber. 


YARDS: 
413 to 423 West Lake St., 406 to 430 West Lake St., 
421 to 431 West Randolph St. 


WHITE ASH, BLACK ASH, RED OAK, WHITE OAK, ROCK ELM, SOFT 
ELM, POPLAR, BASSWOOD, HICKORY, COTTONWOOD, HARD MAPLE, SOFT 
MAPLE, GUM, SYCAMORE, WALNUT, CHERRY, CHESTNUT, BIRCH, BUTTER- 
NUT, NEWELS, BALUSTERS, SQUARES, TABLE LEGS, QUARTER-SAWED 
SAK, SYCAMORE, ETC. 

OFFICE: 


406 West Lake St., 
pinta and Elizabeth CH IC AG O. 
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Wisconsin Lumber. 














Lumber forthe Retailer === WHITE PINE. 
Lumber for the Wholesaler — Cee NORWAY PINE. 
Lumber for the Housebuilder — HEMLOCK. 

Lumber for the Furniture Maker QAK, ASH. 
Lumber for Everyone _ __ MAPLE, ELM. 
Through the Dealer _ _____ BIRCH, BASSWOOD. 





Rough Lumber, Dressed Lumber, 
Timber, Boards, Piece Stuff, Lath, Shingles, Cut-up-and-Worked Specialties 
Delivered anywhere on Earth. 


The North Western Lumber Co. 


ine esp td —_ Best. E A U » LA | R E, W | S. 


Mills at Eau Claire, Porter’s Mills 


and Stanley, Wisconsin. 











Fifty-one Years ago. — 





Chicago was only {2 million feet. 


items if you want them: 


2% inchC & Better, very wide and rich, 100,000 
“ ‘ 








3 = . : “125,000 
Wide “ ” . « “ g@eapeo 
1% inch box lumber, good widths.... 50,000 
Shaky Clear boards and strips........250,000 


12 inch Shelving, choice stock boards, 200,000 
8 and 10 inch C and Better boards. . ..200,000 





12 inch C and Better boards..........200,000 
Cedar boards and strips.............. 20,000 
Ore 88, Tek FRG ox csccvas saves 200.000 
ee ~—ts, HS ™ ckavvkcscvs teees 390,000 
OE 04; cS OM kia tccaveeveives 20,000 


DE VILLO R. HOLT, President. 


We commenced business at Chicago. The active stock of Lumber at 


We have now a good deal more 


2x10—18, 
2x12—16, 
2xI12— 18, 
2x6 —12, 
2x6 —14, 
2x8 —12, 
2x8 —I4. 
2x10—I12, 
2x10—I4, 
2x12—-12, 
2x12—I4, 


than that in our yard at Oconto. Ask for our prices on the following 


INGO CS Jakks. soar celen te eee 
Wee ncvacweusnendsxs 20,000 
Noe: So cate cenuwicvsza a eatennranee SAO OOO 
Memb... is ccasccccsscs SOD 
“ eT Te 

* Seer TS 
Te rT eT 25,000 

+ 70,000 

TTT. 

“ PeTTTTT ee Teer 

i ei uteinees 55:59 9 oO OOOOO 


HOLT LUMBER CO. 


OCONTO, WIS. 
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ALWAYS ON TIME. 


E W. Frost, President, Texarkana, Ark. R. L. Trigg, Ist Vice-Prest., Arkana, La. C. D. swhrson, Gen. Mi 

E. A. Frost, Auditor, Frostville, Ark. W. D. Wadley, 2nd Vice-Prest., Allentown, La. »p raat ye el St. Louis, 
H. H. Wheless, 3a Vice-Prest., _ » 9 ¥ 

Ccmbined Sales Department of the following mills: Alden Bridge, La. Incorporated, 1897. 


Red River Lumber Co., 


Frostutile, Ark. Cua Ca. 
Whited & Wheless, Lta., e - ‘ 
Alden Bridge, La. om 
R. L. Trigg Lumber Co., ° Vpn tT OGY - HE 
Nees 


Arkana, La. 
Allen Bros. & Wadley, Lid., 
Allentown, La. 


Zi Maniffiachirerdiofall hindtioL 
H. J. Allen Lumber Co., Yb, A 
Clyde, La. 
E. W. Frost Lumber Co., LOWE. ° 
Texarkana, Ark. 
Annual Capacity,100,000,000 Feet. St. Louis, Mo, 


THIS OUR 


REPRESENTS TERRITORY. 





We Own and Operate Five Saw and Planing Mills. 


We solicit your orders for either Straight or Mixed Cars of anything in 


LONG OR SHORT LEAF 


YELLOW PINE. 


Shipments Direct From Our Own Mills at 





FROSTVILLE, ARK. ALDEN BRIDCE, LA. 
ARKANA, LA. ALLENTOWN, LA. ZWOLLE, LA. 























painana OAK Si 
COTTONWOOD 
BASSWOOD 
rep... BIRCH wuite 
BROWN ASH 
ROCK ELM 
SOFT ELM 


OUR SPECIALTIES. 
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CAIRO, ILL. 


F. Sondheimer itu 
& Co. Main Office Chicago, Hl. 


("We are prepared to ship these goods 
; in quantity or car lots. 





{a¥" Correspondence of contract buyers for 
annual supplies especially solicited. 





(@"Orders from Export Buyers given 
prompt and careful attention. 


(@" Written orders from responsible firms 
sent us by reliable lumber salesmen 
given consideration. 


OOO OOO 








WE ARE HEADQUARTERS FOR 


| 
Thick Maple. 


If you want any write us. 


W. 0. KING & CO. “opis Street CHICAGO. 

































STANDS FOR THE BEST. 
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we 


ALL GOODS GUARANTEED. 















C 


Manufacturer and 
Wholesale Dealers in 


LATH and SHINGLES. 


car or cargo. I operate my own 
planing mill and can guaran- 
tee perfect work. Corre- 
spondence solicited. 


‘ Special bills cut to order. Shipment by’ 


MANISTEE. MICH. 
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Special Features —_ 


OF OUR 


“White” Rawhide and ‘ Superior” 
Surface Tanned Belting... 


Strength, Solidity, 
Pliability, Durability. 


It will transmit 25 per cent more power than full 
tanned belting. We alsomake Rawhide Rope, Hydraulic 
Packing, Hame Strings, Hame Straps and Picker Leather. 


WRITE FOR PRICES AND DISCOUNTS. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box G, Hammond, Ind. 
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Wisconsin Hardwood Export (o. 


Cable Address, EXPORT, Wausau. AB C and Lumberman’s Codes Used. 








EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 
Black Ash, OFFICE AT 


pe WAUSAU, WIS. 








SAGINAW MANUFACTURING CO. 


SACINAW, MICH,., U.S.A. 


i} 
i 


fp Gilbert Wood Split Pulleys 


| NEW YORK BRANCH, 
44 Dey Street, 


Sales Agencies in all the Prin- 
cipal Cities. 


Cable Address 
ENGRAVE, 





A BC and Lieber’s Codes. 


Dende & Sado Yo WY, 
oer ‘ 








Dhordunbr odpacdty Arco 


ill 7 : 
We Wi From $30 to $50 per car f 





Save You on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘‘postage stamps,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., MILWAUKEE, WIS. 


ADAPTED TO ITS 
SPECIAL WORK... 
= 7 = _ rly. 
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CATHER BELT 


Office and Factory, 67-69 South Canal St. 
NEW ORLEANS. CHICAGO. MEMPHIS. 
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Lively work is being done in the logging districts north, 
and the saw mill’s raw material is going in at a lively 
rate notwithstanding the extremely cold weather, which 
has the advantage of freezing out the grip microbes. 





Ocean freight rates are firm, largely because of the 
inquiry for foreign ce xters. A large number of charters 
are being made to West India and South American ports. 





At one time American lumbermen were willing to con- 
sent to the free admission of high grade Canadian lumber 
into the United States, notwithstanding the serious ob- 
jections to such a policy. A preferred alternative, how- 
ever, if it should prove necessary to make any conces- 
sion for the sake of friendly reciprocity, was a reduction 
of 20 percent in the duty. But only one of those alterna- 
tives will be accepted; they represent the full extent 
to which American lumbermen will go, and there is a 
strong feeling among them that either is in the extreme 
unjust to their business in comparison with the protec- 
tion afforded other lines of manufacture. 


——o—oreraerreraeraoeroraorrnarrr~w"*" 


The box business is the most reliable of business 
barometers and it now plainly indicates fair weather. 


—_—o_orrorrorrrnmrn OO" 


There are a few people who seem to think that white 
pine prices of today are at an unreasonably high point. 
Let them compare the figures current now with those 
current in 1892 and at the beginning of 1893 and see how 
they stand. In all varieties of pine—white, norway and 
yellow pine—they will find tnat the old figures have not 
yet been reached except on a few items, the average still 
being below the figures prevalent at that time. Hemlock, 
on the other hand, has advanced in proportion to its 
hetter appreciation in the west, and hardwoods generally 
uve higher than at that time. 

Se ee 

Talent for the lumber business seems to be inherited 
as well as acquired, and so there are whole families of 
lumbermen. 

. ed 

Only a few years ago common yellow pine lumber had 
very little value. Its chief sale was lccal and that de- 
mand was not able to absorb the supply; consequently 
much of this lumber was burned in the refuse pit. Now, 
however, not only No. 1 common finds a ready market 
all over the country but No. 2 common is shipped con- 
siderable distances to the north, and it would not be 
surprising if in a year or two a grade of No. 3 should be 
added to the southern price list. 


. ed 


_ The strong tone of the hardwood market and advanc- 
ing prices for standard woods are likely to lead to a 
heavy increase in the consumption of fancy woods, espe- 
cially mahogany. 





_ New York city handlers of yellow pine lumber have 
formed what is to be called the “Wholesale Yellow Pine 
Association.” One of its promoters is represented as say- 
ing, “The association now includes 95 percent of the deal- 
ers in New York and that represents the same portion of 
the total output of America,” If the gentleman be cor- 
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rectly reported, which we doubt, and if he represents the 
average intelligence of the new asscciation the end of the 
organization cannot be far off, for such ignorance can 
hardly be the basis of a successful organization. 
——orrrrnrrr—rror/ 
The Lumberman is a bull on the lumber market simply 
because it has to be. The facts are all that way. 
& —_—_ooernereoreoreaeae 
At the annual banquet of the New York Lumber Trade 
Association held on January 26, its president referred to 
the “metropolitan district,” which includes not only New 
York and Brooklyn but outlying districts as well, as the 
largest consuming and distributing lumber market in the 
world, handling annually approximately 1,500,000,000 feet. 
If that were the record of the metropolitan district for 
1898 it must try again, if it would justify its claim to be 
the “biggest”, for Chicago last year handled 1,600,000,000 
feet. We will concede, however, that perhaps the New 
York business represented a higher valuation than that 
of Chicago, though it is possible that the cheap lumber 
which is handled in Chicago is offset by the cheap coast- 
wise stuff and hemlock handled in New York. 
—rmrerorrorrorroerr—"e 
There are some wise men in the south who are selling 
as little lumber as possible and devoting their energies to 
building up a stock for spring trade. 





A recent statement of a Bay City, Mich., hardwood 
operator shows the state of the hardwood supply and 
market in Michigan this winter. He said: “We have 
sold all we had in the yards and unless something shall 
happen soon the manufacturers will feel the shortage in 
about three months. Everything in the line of seasoned 
lumber is gone, and as it takes fully eight months to get 
green lumber ready for the factories we shall be very 
short without continued cold weather to favor logging. 
We all wish we had locked up the front door last spring 
and waited until last fall. We would have made a great 
deal of money by so doing.” 





Local organization is a remedy for many of the most 
serious evils which afflict all branches of the lumber trade. 





It is pointed out by the interstate commerce com- 
mission as a serious defect in the statute governing that 
body that it not only does not give full power to pre- 
scribe maximum rates but that it does not empower the 
commission to fix a minimum rate when that remedy is 
found necessary to correct wrongful discrimination be- 
tween localities. It holds that the power to prescribe a 
minimum as well as a maximum rate is necessary to en- 
force the prohibition of undue preferences. 





The Cleveland lumber trade boasts a club room where 
its members gather for lunch and to talk over trade mat- 
ters. The Chicago lumber district boasts of three or four 
informal club rooms scattered along or near Twenty-sec- 


end street. 
~oererrrorrrrrrrr—~"n—~"—~=$SP 


When mil! culls are selling at $7 at Ashland it is time 
to extend the number of grades. 
ALBA LLL L IIIS 


According to the opinion of a successful and studious 
wholesale hardwood dealer of this city, there would be 
no trouble about maintaining prices, locally as well as 
generally, but for the necessities of a too numerous 
class of dealers operating on borrowed or fictitious capi- 
tal. These people are simply obliged to sell quickly to 
avert default in their payments, and to do so let the 
purchaser know that they must sell. Shrewd buyers 
take advantage of all such cases and the trouble will 
continue until dealers shall learn to confine their opera- 
tions within the natural scope of their own available 
means. 


eee eee 
This is a mechanical age, but the rage for machinery 
may be overdone. It does not always pay to make au- 
tomatons of men. 





One of our English contemporaries gives the manufac- 
turers and merchants of Great Britain a very sharp lec- 
ture on their failure to adapt themselves to the require- 
ments of foreign countries, and ascribes to their slow- 
ness in this respect the loss of much trade, comparing 
their methods in this connection to those pursued on 
the continent, much to the advantage of the competitors 
of English producers. One of the points considered is the 
adoption or non-adoption of the metric system in iron 
works, machinery, ete. It is stated that England has 
lost many orders because of the unwillingness of the 
manufacturers of Great Britain to conform to the require- 
ments of foreign buyers. It is a well known fact that 
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the trade of Germany and the United States with foreign 
countries has increased at an enormous ratio of late years, 
while that of Great Britain has gained but slowly; and 
yet the criticisms cast upon English methods apply mere- 
ly in less degree to those pursued in this country. The 
United States will not take its proper place in the com- 
merce of the world until it shall be more willing to supply 
foreign buyers with what they want and less insistent 
on teaching them what they should want. 





YELLOW PINE SENTIMENT SOLIDIFYING. 


There seems to be a gradual strengthening of the yellow 
pine markets or rather a harmonizing of differences and 
a crystalization of sentiment around the latest price list 
vouched for by the Southern Lumber Manufacturers’ 
Association. 

One of the greatest difficulties with which the yellow 
pine industry has had to contend is the great variance 
of ideas as to prices and price making. This undoubt- 
edly was easily caused by the difference in cost of pro- 
duction, by the different markets in which they sold and 
perhaps the quality of their stock; but besides these, 
there was a feeling among a good many southern oper- 
ators that the higher prices advocated and put out by 
some were higher than were justified by conditions. 

But the more the matter is considered and discussed 
the more apparent it is that the spread, so called, be- 
tween the prices of yellow pine and those of white 
pine was too great and that yellow pine could 
be advanced all around to about the list price 
without damage to any substantial business in- 
terest, and with decided profit to the manufact- 
urers. The result has been that there are fewer cut 
price lists in circulation now than for a long time past, 
and the small mills as well as the large ones have come 
to this substantial harmony on the price question. The 
harmony is not complete, and it is too much to hope that 
it ever will be, but there is less variance than in the 
past and a higher range of values seems assured—if not 
permanently at least for months to come. 





WHITE PINE STOCKS. 


Nearly three months ago those familiar with the sit- 
uation as to supplies of white pine lumber in first hands 
predicted that before the spring season opened the ques- 
tion would be where stocks could be obtained; that there 
would be a positive famine in the trade during the later 
winter months. From present indications it would seem 
that as far as lumber*available for the eastern trade is 
concerned the famine is already close upon us. The dry 
lumber on the docks at mill points aleng the great 
lakes has practically all been sold and these who had 
been depending upon late shipments hoping that the 
markets might supply all the stuff needed during the 
winter, are likely to be disappointed. 

No lumber to buy up the lakes, there are, of course, 
no transactions, or rather the limited amount of stock 
that is now available makes the transactions few and 
insignificant. The interest of buyers is now centered 
in the coming season’s production and there are not a 
few of the heavier wholesalers, both east and west, whe 
are anticipating the season by making contracts for mill 
stocks or for round blocks of lumber of such grades or 
dimensions as seem to them likely to be in demand when 
the season opens. 

The stocks that are for sale are practically all now at 
interior points and notably in the west, but there is 
nothing for sale at a sacrifice. Minneapolis stocks, which 
were large at the close of the sawing season and some- 
what larger at the close of the year than ordinarily, are 
being rapidly reduced by one of the mest active winter 
seasons that market has ever known. The winter trade 
is going to cut down the stock at all interior mills, and 
at most or if not all the markets to such a point that 
when the mills open for the next season sawing lumber 
will undoubtedly go more directly from the saw into yard 
and into consumption than for a long while past. 

In view of the demand for low grade boards and piece 
stuff it is mot unlikely that the phenomenal recerd of 
1892 and of the first month of 1893 in the west during 
the building of the world’s fair at Chicago will be more 
than repeated. The demand this year will not be to 
such a large extent from a single source, but will be gen- 
eral and will find stocks reduced to the point of bar- 
renness. 

That the bulk lot markets are almost at a standstill 
because of the absence of dry stock for sale is evidenced 
not only by manufacturers but by dealers of all classes. 
The commission men at the lake ports cannot find the 
lumber to fill one in ten of the orders they receive, 
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though perhaps there is some duplication in the orders; 
while buyers, whether on their own account or as repre- 
sentatives of heavy wholesale concerns, all admit that 
the question of securing supplies for the early spring is a 
serious one. Taking the whole range of the white pine 
list it is doubtful if the present position of stocks at this 
season of the year has ever had a precedent. 





HARDWOOD PRICE DISCREPANCIES. 


Notwithstanding the extremely firm tone of the hard- 
wood market there remain some puzzling discrepancies 
as to selling prices and a remarkable diversity of views, 
even in the same market, as to what certain standard 
stock is worth. For example, in Chicago common plain 
sawed oak is quoted all the way from $18 to $27. The 
lower price is merely what some dealers profess them- 
selves willing to pay for inch and for common plank- 
ing suitable for bridge and street work, railroad cross- 
ings, etc. Paying this price, they still must make at 
least a handling charge, so that the lowest price of such 
stock delivered as this is $3 or $4 higher. 

But if factory plank be meant—that is, lumber of grade 
suitable for cutting up purposes in furniture and other 
manufacturing establishments—an entirely different range 
of quotations is necessary with no exact agreement as to 
what prices should be. Heavy consumers buying large 
quantities of stock pay as high as $27 per thousand for a 
good grade of dry thick plain oak. Others succeed in 
buying what they claim to be the same grade as low as 

- $24 a thousand. Other hardwoods show similar condi- 
tions. 

The fact seems to be that hardwood lumber is bought 
so largely for particular uses and with such close re- 
gard to the adaptibility of any particular lot to those 
uses that the price nowadays is largely a matter of bar- 
gain in each particular instance, influenced of course by 
the needs of the seller or buyer. One thing, however, is 
evident, that the lowest price would have been a sat- 
isfactory, if not a high one, two years ago. 

Gradually, however, hardwood manufacturers, whole- 
salers and consumers are all getting to learn the facts of 
the stock situation—some of the manufacturers perhaps 
last of all—for there are many small producers scattered 
through the country who are almost at the mercy of the 
traveling buyers and compelled to accept any fairy tale 
that is told them. It is for this reason that small lots 
are often purchased at lower prices than large lots can 
be had for. 

One very pronounced feature of the situation is the 
way in which lumber is being sold green. In many a 
mill in the country certain classes of hardwoods are 
going direct from the saw into the car for shipment, 
while in a majority of cases lumber is moved before it is 
in reasonably good shipping condition. This fact bears 
eloquent testimony to the scantiness of stocks and the 
avidity of the demand. 





WESTERN HEMLOCK ADVANCE. 


Good work is being done by the Northwestern Hemlock 
Manufacturers’ Association in its effort to advance and 
maintain prices of that wood. Its very efficient secretary, 
F. W. Shephard, of Madison, Wis., maintains a corre- 
spondence bureau to keep members of the association and 
other hemlock men in touch with the situation and to 
strengthen the nerves of the weak backed members of 
the trade. 

From all reports received, it is evident that the list 
adopted by the association which went into effect Janu- 
ary 31 has been sent out by & large majority of the 
manufacturers and dealers, by whom it is being rigidly 
maintained. This is as it should be, for the list is a logi- 
cal one and recognizes to the full the proper differential 
between white pine and hemlock. There is no reason 
why, under present white pine conditions, the list of the 
hemlock association should not be maintained, and the 
volume of sales be maintained fully up to the wishes of 
the producers. 

In a recent circular the secretary calls attention to the 
fact that while the total hemlock cut of 1898 in the west- 
ern states showed an increase of more than 40 percent 
over that of 1897, the stocks on hand in the same district 
at the close of 1898 were only very slightly larger than 
at the close of the previous year—in fact, only about 4 
percent greater—which shows stock actually very much 
lighter in proportion to the cut than at the end of the 
previous year. 

The new price list is being accepted by buyers without 
serious objections and heavy sales are being made on that 
basis. There is every reason to anticipate a larger de- 
mand for hemlock this year than ever before in the west, 
and that it will be especially in request for dimension 
uses and for rough boards. In fact, some of the members 
of the association are quoting boards at higher than the 
list, to which they object as being too low on that item. 
The only objectors to the new list are some commission 
men and carload handlers who seem to be afraid that 
their trade may suffer somewhat from its effect, and so 
are doing what little they can to break down the associ- 
ation list; but so far they have little success and prob- 
ably will be unable to effect anything along that line. 
As a matter of fact, commission men and handlers should 
loyally stand by the list, for in the long run it means a 
more stable business for them, and if their trade is done 
on a percentage basis it ought to mean a larger profit. 

While hemlock is booming in the west as it is, there 
are gratifying signs of a revival in the east, and Pennsyl- 
vania hemlock is selling in New England and New York 
markets at decidedly better prices than last year. Alto- 
gether the hemlock situation is one to encourage those 
engaged in its manufacture. 
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DOORS CHEAPER THAN LUMBER. 


A sash and door manufacturer the other day asked 
the question, “Why should a plank not be worth as 
much in the shape of doors as it is before it is manu- 
factured?” The answer was promptly made by another 
member of the fraternity, “Just because when a plank 
is still a plank it is suitable for any one of the hun- 
dred uses and there is competition for it, but when it 
is put into a door the opportunity for selection is gone 
and it must sell as a door or not at all. This is a 
general loss in regard to manufactured product.” 

It is unfortunately true that many times doors have 
been sold at a price which would figure out measured 
as lumber a lower price than that of the plank from 
which they were made. This is partly accounted for by the 
fact that the lumber measure in a door is not equal to 
the rough lumber measure of the stuff from which it 
was made, but it is also true that with a sharp advance 
in the price of the lumber there has been no correspond- 
ing advance in the price of doors, so that sometimes 
there has been an actual loss in the conversion of the 
rough material into finished product, all the labor and 
expense going for nothing. 

The more advanced the stage of manufacture, the more 
caution and skill are required in the conduct of a busi- 
ness. The producer of rough lumber can turn out his 
product with the reasonable assurance that in what- 
ever form he puts it, it will find some use. If he be a 
wise man he will of course study the market and deter- 
mine whether it is likely to be more profitable to cut inch 
and a half or two-inch or dimension than boards, but 
whatever he cuts he is certain that there are a thousand 
possible customers and a hundred different uses to which 
it may be applied. The position of the holder of such 
lumber is the same, but when the holder contemplates 
putting it into some permanent form, as into a door, he 
needs to be sure that the demand for the article is suffi- 
cient to enable him to charge a price which will show a 
profit for his investment in raw material, supplies and 
labor and to cover the other necessary expenses of the 
business. He also must study demand and styles. 

A door is merely a door and must be sold as such, and 
the demand may not be sufficient to absorb all the factory 
stock put into them, or that portion of the general out- 
put of lumber which may be converted to that use, at 
a price which is warranted by the cost: of the raw mate- 
rial—that is to say, of the total output of the saw mills 
too large a proportion may go into doors, and other uses 
should have been chosen for a portion of the factory 
stock. 

We see sash and door manufacturers competing with 
each other for the available supply of factory plank, 
a supply really very light, and over-producing the supply 
of doors. Such a thing should not be. It indicates that 
the capacity of the sash and door factories is too large 
in proportion with other lines of manufacture, and that 
the sash and door makers are not as wise in their gen- 
eration as they should be. Let it be remembered that the 
price of factory plank does not determine the price of 
doors except as the makers of the latter use wise discre- 
tion in the handling of their business and in fixing the 
volume of their product. 





THEY ARE NOT PARALLELS. 


We have noticed that the few American advocates 
on purely selfish and personal grounds of free lumber 
are trying to hitch their little cart to the tail of the 
kite sent up by the American Newspaper Publishers’ 
Association. 

Many of our readers, doubtless, have noticed references 
to a meeting held by the association at Washington, 
recently, at which a strong protest was made against a 
continuance of protective or any other duties on paper 
and wood pulp imported into the United States. The 
objection of this newspaper organization to the duty on 
these articles is twofold: First, that it has resulted in 
the formation of a trust and, second, that present condi- 
tions tend to destroy the forests of the United States. 

In regard to the first point it is alleged that the Inter- 
national Paper Company is a trust which began opera- 
tions with mills controlling 80 percent of the entire paper 
output of the country, and that now it has still further 
strengthened its position by acquiring other important 
properties and that it is able to control the situation, 
not simply because of capital but because it controls the 
spruce forests and practically all the available water 
courses where paper manufacturing can profitably be 
carried on. It is claimed that this particular trust is 
made possible by the tariff and that in the interests of 
newspaper publishers and of their readers the tariff 
should be done away with so as to break the monopoly 
alleged to be possessed by the company. So far as to 
the trust feature of the question. As to the effect upon 
forests it is alleged that the demands of pulp makers 
are so great that the timber of the United States will 
soon be swept away and the forests be made into desert 
wastes. 

As to the trust feature of this question and as to the 
quarrel between the American Newspaper Publishers’ 
Association and the International Paper Company we 
know little and care little; but as to the question of 
denudation, it occurs to us that after all the pulp busi- 
ness cuts no important figure. Pulp mills use only mate- 
rial that is not of good log size and timber which other- 
wise would largely be wasted. If there were in effect in 
the districts in which the pulp mills operate well defined 
systems of forest culture, systematically carried out, it 
would be different; but as it is, after the lumbermen 
have gotten through the remainder is of little value 
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and had better be utilized by the pulp men than allowed 
to go to waste. 

However this may be, it has nothing whatever to do 
with the question of an import duty on lumber. If the 
American supplies of spruce are scanty there is an 
abundance of other timber which needs the protec- 
tion of the tariff. There is no lumber trust or any 
semblance of one, and so the two arguments which are 
set up for the abolition of the duties on paper and pulp— 
namely, the existence of a trust fostered by the duty 
and the danger of quickly exhausting our timber sup- 
ply—do not at all apply to the lumber trade. The at- 
tempt to connect the two demands and to make it ap- 
pear that the cause of free ]umber is parallel with and 
rests upon the same basis as the demand for free paper 
and free pulp is a barefaced imposition upon the pub- 
lie and should receive no weight with men of intelli- 
gence such as are supposed to have within their power 
the fixing of such matters. 





CANADA PROFITS BY THE TARIFF. 


In remitting a subscription to the American Lumber 
man a prominent Ontario lumberman takes occasion to 
say something in regard to the tariff question. We quote 
from his letter as follows: 

“We notice in your issue of January 28 that the Cana- 
dians die hard. We can assure you that they are not all 
dead yet. It was supposed by the majority of your coun- 
trymen that it would kill a great many of us, but the 
effect has been entirely the reverse. When Canada re 
alized that she had but few friends in your country, after 
such adverse legislation, she became more reliant and 
prosperous and is now IN A MORE PROMINENT PO- 
Sarceu A COMPETITOR OF YOURS THAN EVER 

4 4 «i 


We are sorry that anyone in Canada should think thai 
she had few friends in the United States. The fact i- 
that we do not love the Canadians less but our own peo 
ple more. From the standpoint of the new and abound- 
ing prosperity in the dominion, it would seem that our 
cousins across the border should consider our tariff 
legislation as an evidence of friendship, and we would 
suggest that they call off their emissaries in Washington 
and cease their strenuous efforts to undo the good work 
done on their behalf by the American congress. 





THE LUMBER TRUST BUGABOO. 


There seems to be an impression among uninformed peo- 
ple, and among some who are supposed to be well in- 
formed, that there is such a thing as a lumber trust— 
a combination which controls the lumber business of 
the United States. Even such a great and usually intel- 
ligent newspaper as the New York Herald a few weeks 
ago in a tabulated list of alleged trusts included “The 
Lumber Trust.” 

It. should be known by the people of the United States. 
and especially by public men and molders of public opin 
ion, that there never has been such a thing as the lumber 
trust and that such a combination is in the nature of 
things impossible. In these days of great combinations of 
capital and great aggregations of manufacturing interests 
this may seem a strong statement, but it is the veriest 
commonplace, recognized as such by every lumberman of 
intelligence or even moderate information regarding the 
industry with which he is connected. Lumbermen so 
fully recognize the impossibility of combining their in 
dustry that they do not even discuss the subject of a 
trust except, when it may be menticned, to laugh down 
the idea. 

A general Jumber trust will never be inaugurated, for 
several sufficient reasons: It is too wide in its scope: 
it is too large in the amount of capital it uses; it is too 
varied in its products and the conditions under which it 
is carried on. 

To combine all the railroads of the United States into 
one company would be child’s play compared with the 
consolidation of the lumber business of the country. The 
brains and capital which through a long series of years 
have built up the Standard Oi] Company, which even 
yet is not in absolute control of the oil production of 
the United States, would find themselves lost in the 
enormous extent and infinite variety and ramifications 
of the lumber trade. 

When the “agricultural trust,” which shall combine 
under one control all the farms of the United States 
with their product of cattle, grain, fruit, cotton, etc., is 
a fact, then we can talk about “the lumber trust.” 

Look for a moment at the facts surrounding this in- 
dustry. The product of the forests of the United States 
is greater in value than the combined product of all 
the mines of iron, coal, copper, silver, gold or whatnot. 
The industry is a leading one in over thirty of the states 
of the Union and there is no state or territory in whicl: 
a saw mill is not found. The United States census ©! 
1890 reported 21,000 saw mills in the United States. ‘0 
combine such a number of instituticns is impossible. _ 

The greatest task, however, would be to handle the 
timber upon which the business is based. As long *s 
any considerable quantities of timber are in individual 
ownership there is a possibility of competitive saw mi!'s. 
The value of this timber runs into the billions. 

The diversity of markets and of usage is as great is 
the range in locality. Some mills cut almost exclusively 
for the export, others solely for the domestic trade, and 
the lumber market to a greater or less extent depends 
upon the markets for products made out of wood. The 
requirement for agricultural implements, wagons, car 
materials, boxes, machinery into which wood enters, and 
products of a thousand different varieties affect the lum 
ber market. , ; 

It is a peculiar fact that no matter how dissimilar tw? 
varieties of wood may be they are more or less de- 
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pendent upon each other, and are to some extent, directly 
ov indirectly, competitive. 

It is conceivable that there might be a trust or com- 
bination in some one variety of wood or in a limited 
section, but it is a noteworthy fact that never in the 
history of the lumber trade of the United States, not- 
withstanding the number >f associations connected with 
that industry and notwithstanding the general move- 
ment for consolidation in most lines of manufacture and 
trade, has there been any organization that represented 
in a modification of prices over 10 percent of the lumber 
output of the country, while any organization approach- 
ing a trust in its character has never yet reached any 
such magnitude as that. 

The difficulties involved in combining the lumber busi- 
ness of the United States may be illustrated in one de- 
partment of the business—that which is concerned with 
southern yellow pine. 

A few weeks ago it was given out that certain eastern 
capitalists proposed to combine the entire yellow pine 
business of the south and that $70,000,000 could be had 
for the purpose. ‘hat looks like a large sum of money, 
but it is safe to say that $1,000,000,000 hardly repre- 
sents the value of the standing yellow pine of the different 
varieties in the south, in that vast timber belt which 
reaches in a semicircle from Chesapeake bay to south- 
eastern Kansas, with a width of from 100 to 300 miles. 
There are probably a thousand saw mills engaged in 
its manufacture—that is to say, mills worthy of account— 
while its varieties have their peculiar characteristics and 
go to widely different markets and are used for different 
purposes. A little calm thought on the part of yellow 
pine men-showed how chimerical the scheme; and their 
opinion of it was expressed in a resolution which it was 
proposed to present at a meeting to be held in Texarkana, 
Ark., on Thursday of this week, after this department of 
this paper went to press and which, in that event, will 
be found in the southern department. 

There is, however, room for associations and various 
organizations of a protective and restrictive character 
in the lumber trade. The possibilities of production and 
over-production are enormous, and only by the action of 
associations can this ruinous tendency be kept within 
safe bonds. The general prosperity of the country is more 
threatened by too low prices than by too high prices of 
lumber or by under production, for upon the prosperity 
of such an important industry largely depends the pros- 
perity of the nation. 





BUILT UP BEAMS AND POSTS. 


There recently has been a natural rebound from pre- 
vious theories of fire proof construction. It has been 
pretty well demonstrated that a fire proof building does 
not exist, though we must admit that for a certain 
class of structures, like oflice buildings and hotels, steel 
protected with hollow tile or terra cotta may be to all 
intents and purposes fire proof. But in the much wider 
range of structures for general purposes, if their con- 
struction is even approximately fire proof its cost is 
large and generally beyond that which is justified by 
the use of the buildings. There has been, therefore, a 
turning again to “mill construction,’ which for a time 
was somewhat discredited because of improper use. 

The famous publicist, Kdward Atkinson, of Boston, 
Mass., president of the New England Manufacturers’ 
Mutual Insurance Company, once said, “A well con- 
structed floor of three-inch plank covered with one-inch 
top boards has never been burned through by any fire in 
any working department of a mill within our expe- 
rience.” Not only in floors does a solid body of wood 
make a substantial resistance to the action of fire, but in 
posts, if properly constructed and protected, is fully as 
effective, fires of several hours’ duration having failed 
te weaken beyond the point of safety posts of this de- 
scription. There have been improperly constructed 
wooden frame buildings, just as steel and terra cotta 
alleged fire proof buildings have failed in emergency 
because of some inherent defect in construction or ar- 
vangement; but the properly constructed building of 
vood shows wonderful resistance to the action of fire. 
‘he wood will burn on the surface but it does not 
veaken and collapse suddenly as does iron or steel. 

It is too late in the day to expect any serious objec- 
‘ions to the theory of mill construction, but this theory 
has undergone modifications and extensions of recent 
years, largely in the direction of economy though also 
in the direction of safety. 

The mill constructed building as generally known is 
not a cheap building, even in the cost of its material. 
(welve-inch posts, 6 or 8 by 14-inch girders of long 
lengths, are all things that cost money and not only 
ure costly but take the cream of the timber from our 
lorests. If it can be demonstrated that as good or bet- 
ter results can be obtained by the use of cheaper material 
in smaller dimensions, a great benefaction has been done 
to the community at large and to lumbermen as well. 

Readers of the Lumberman may have noticed in the 
account of the annual meeting of the Southern Lumber 
Manufacturers’ Association that S. E. Loring, an archi- 
tect of Syracuse, N. Y., made an address on this subject 
and that at the meeting of the Misscuri and Kansas re- 
tailers’ association held at St. Louis last week he gave 
an address along similar lines. This gentleman has been 
the leader in new and improved methods of using wood 
in the construction of buildings, and at the risk of being 
accused of giving him some free advertising we would 
call attention to what he has to say because it is of 
much moment to lumbermen generally and because his 
ideas if carried into effect, as they have been with 
notable success in some instances, will do much toward 
enhancing the values of our timber resources, of sub- 


stituting a cheap material for a costly one, and of re- 
lieving the lumber trade of an accumulation usually seen 
of low grade stocks, saving the better class of timber for 
its legitimate uses. Mr. Loring appeared before a commit- 
tee of the Southern Lumber Manufacturers’ Association 
at St. Louis, Mo., on Monday of this week, to whom he 
gave additional information on this subject, and an ap- 
propriation will be made at once by that organization for 
the publication of a book giving complete, illustrated dis- 


cussion of this important lesson in built up beams and . 


osts. 
¥ Mr. Loring has demonstrated the truth of the theory 
previously held by some that built up posts and timbers 
were as strong as, and in many cases even stronger 
than, those which are of one piece. This theory has not 
met with uniform acceptance. It has been argued that 
a built up post or timber must be considered as an ag- 
gregation of independent parts, but this theory has been 
discredited and Professor Johnson, of St. Louis, who has 
done as much as any other living man to bring about 


_ a knowledge of the real quality of timber, has by experi- 


ment discovered the fact that built up members may be 
as strong as those made of a single piece. 

It may seem strange to wood workers that anyone 
should ever have disputed this proposition, for they are 
familiar with this method of construction in small pieces. 
The best doors are built up of strips of wood glued to- 
gether and covered by veneer. Table tops and cabinet 
work generally are best made in this way, and in many 
other lines of manufacture employing wood the same 
method is adopted. It has also been used by bridge build- 
ers to a considerable extent and in a limited way by 
architects, but its general applicability for posts as well 
as girders, and its resistance to fire as well as strength, 
have not generally been recognized. But an ounce of 
experience is worth a pound of theory, and Mr. Loring 
in his business has demonstrated the truth of his own 
theory and left little or no room for argument. 

Now let us see what this means to the lumber trade 
and why the lumber trade should be an advocate of this 
method of construction. In the first place, posts and 
girders built up of 114 to 2-inch or 38-inch plank are as 
strong, dimension for dimension, as solid timbers of the 
finest quality, and stronger than any but the finest, and 
they are almost fire proof. Let these facts be under- 
stood by architects, contractors and builders, and steel 
and brick will to some extent be replaced with wood, 
with an added market for forest products—the very for- 
est products which are the most desirable to manufacture 
and sell. ‘The use of iron and steel in building construc- 
tion and the increased use of other materials have seri- 
ously limited the use of wood, but with the validity of 
this, a conclusion once thoroughly established and ad- 
mitted by users, wood resumes its old time place as 
building material and, more than that, the new use 
would tend to enhance the market values of lumber 
generally by utilizing a material that is oftentimes in 
excess supply. 

Particularly should every lumber producer consider 
this subject and use what influence he may have in 
spreading the knowledge of these comparatively new 
uses or appiications of wood. 

It is a somewhat startling proposition that the strong- 
est, most durable and best fire resisting building may be 
put up without the use of a piece of material over three 
inches in thickness, but it seems to be a fact. These 
buildings may be of any desired hight and of strength 
to carry the heaviest machinery. ‘They are less subject 
to vibration than those built of steel and brick and, 
whether the danger is from within or without, they are 
fully trustworthy. 

One thing should be borne in mind: The material 
must be dry, and this is an additional incentive to the 
manufacture of lumber in advance of requirement. Too 
much green lumber has been put upon the market of 
late, and for every reason which appeals to the business 
sense of men there should be a determined effort to build 
up a stock of lumber which shall be so ample that it 
will not be necessary to ship imperfect seasoned mate- 
rial or attempt to put such material to use. 





LONG-TIME CREDITS. 


A prominent Illinois lumber retailer prints on the back 
of the business card which he hands out to his customers 
the following: “No man can give you long time on a 
lumber bill without charging you more than the lumber 
is worth.” This in its particular use is probably directed 
against the practice of his competitors of giving extremely 
long time to their customers and is an effort to introduce 
a better business method; but there is a world of truth 
in the saying, and if the facts which it sets out were 
recognized by buyers generally there would be less de- 
mand for long time and a more prompt settlement of ac- 
counts, 

A man who gives a year’s time to customers without 
interest must simply charge for the use of his money in 
the bill for the lumber, or must in some other way, as by 
making a reduction in grades, recoup himself for the un- 
businesslike favor he gives. 

In too many lotalities there is a disposition to extend 
credits beyond any reasonable limit. Cases are not in- 
frequent where lumber dealers are in the practice of let- 
ting buyers have anywhere from six months to a year to 
settle their accounts; and we have known some cases 
where it not infrequently happened that the dealer did 
not render his bill to the well-to-do farmer for from nine 
months to a year after the lumber was purchased. At 
first glance it might be supposed that there was some 
ulterior motive in this—that the dealer was encouraging 
the buyer to run up a large bill for the purpose of getting 
a hold either on his trade or on his property—but in the 


majority of cases we have no doubt that it is simply from 
a desire to secure and retain trade and that it is brought 
about by reckless competition. 

Such a practice is unbusinesslike in the extreme and 
demoralizing to the trade. The man who receives such a 
favor is not benefited by it, for, as we said above, the use 
of the money must be paid for somehow or the man who 
advances it will sooner or later go to the wall; but the 
effect on customers is bad. It leads to recklessness in 
purchases and to an unbusinesslike conduct of his affairs 
which makes the customer in the long run a less desirable 
and a less safe one. 

It seems strange that anyone, even a farmer, with the 
slightest sense of business necessities and business equities 
would consent to be the recipient of such a favor. One 
would suppose that he would conclude that there was a 
trap being set for him and would decline to purchase of 
an institution so negligent or so cunning in the manipula- 
tion of its affairs. We believe it to be a fact that a pre- 
cise business method will command a greater degree of 
respect than the most apparently generous methods that 
are so unbusinesslike in their nature. A proper method 
of making credits and a reasongble adherence to com- 
mercial rules do not preclude the exercise of a wise dis- 
cretion in extending credit; but the man who adopts this 
loose style of collecting his accounts, who allows his 
money to be scattered around in the hands of the whole 
country about him, is sure sooner or later to suffer in 
competition with the man whose methods, while reason- 
ably generous, are businesslike and equitable to himself 
as well as to others. 


MUTUAL POLICY HOLDERS’ LIABILITY. 


On December 31, 1895, the Western Manufacturers’ 
Mutual Insurance Company, of Chicago, was placed in 
the hands of Charles F. Ross as receiver, who ever since 
that time has been engaged with more or less diligence 
in an effort, under the direction of the court, to close up 
the affairs of the company, collect amounts due it and dis- 
burse them among its creditors. 

We received recently a letter from one of the former 
policy holders of the company, and therefore liable under 
the terms of the policy to an assessment amounting to 
three times the annual premium, which suggests that the 
affairs of the institution are not being closed up as rapid- 
ly as they should be and that the policy holders who 
have sustained losses are not being benefited by the col- 
lections. A part of the letter is as follows: “The re- 
ceiver of the Western Manufacturers’ Mutual Insurance 
Company is trying to locate accounts, notes, bank ac- 
counts and property of any kind of the old policy holders 
of the company to garnishee the same and collect upon 
the policies. He also secures service upon the stock- 
holders resident in Illinois of companies located in other 
states. The law of Llinois is such that he has been very 
successful in forcing these claims, which will not stand 
the test in other states. We believe you will be doing a 
favor to a large number of your readers if you would 
call their attention to these methods of procedure so that, 
having been advised, they can govern themselves accord- 
ingly.” This letter led to a visit to the office of the re- 
ceiver, where an apparently very straightforward state- 
ment of the case was made. It seems that the Western 
Manufacturers’ Mutual Insurance Company was one of 
the six leading and successful western mutual insurance 
companies, which formed a sort of federation. The very 
success of these companies, however, which were organ- 
izations upon the eastern plan, led to the starting of 
many others, usually, if not always, by business men 
who thought by this method they could secure advan- 
tages in rates not possible with a conservatively managed 
institution not in position particularly to be influenced by 
them. The multiplication of these companies so divided 
business and increased the ratio of expense to receipts 
that failure was inevitable. All of those companies are 
believed now to be out of existence or in the hands of 
receivers. 

After the suspension of the Western Manufacturers’ 
Mutual Insurance Company, application was made to the 
court to order an assessment upon policy holders to cover 
liabilities of a little in excess of $30,000. Taking into 
consideration the expense of a receivership and profiting 
by experience in winding up other similar companies, in 
which it was found that there was always great resis- 
tance to the collection of assessments, the court or- 
dered an assessment of about $70,000 and the receiver 
proceeded to collect. At that time, if the policy holders 
had promptly paid their assessments one-half of their 
maximum liability would have sufficed to have paid all 
the debts of the institution and to have wound up its 
affairs. But immediate legal resistance was made to the 
measures of the receiver. 

Many of the policy holders were not residents of the 
state and so could not be reached in a direct way, for 
most states do not recognize mutual companies of other 
states, unless certain deposits are made with the state 
insurance commissioner or other proper official. A few 
of the policy holders paid their assessments without ob- 
jection and a few others after some urging, but the great 
majority have had to be collected by suit. The resistance 
offered has been determined and expensive to both the 
receiver and the policy holders and, what is worse, has 
operated to defer settlement. In one case an injunction 
was secured forbidding any attempt to collect any of 
these assessments, which injunction it required a year and 
a half to have dissolved, thus postpening all action for 
that period. In that one measure half of the elasped 
time is accounted for. ; 

The receiver states, however, that te has won every 
suit that has come to a conclusion and believes that he 
will win every other case sooner or later. So far 119 
assessments have been collected by suit and fifty-seven 
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without suit. There are now pending against people out- 
side the state nine suits and about fifty on people in the 
state. Some suits have been carried to the appellate 
court, but every one brought to a conclusion has been 
decided in favor of the receiver. One has been carried to 
the supreme court and will be decided in February. The 
total amount collected up to date has been only about 
$8,000, while the attorneys’ fees alone have amounted to 
in the neighborhood of $6,000. The injunction suit re- 
ferred to above stopped the collection of ninety-two suits 
that had been begun in ten counties of Illinois, each one 
involving the payment of court charges and the employ- 
ment of attorneys. After it was dissolved they had to 
be taken up again, which, the receiver insists, explains 
tully why so little has been accomplished in the three 
years of his service. 

While the policy holders within the state are reached 
directly through the courts, those outside the state have 
to be reached by other means. Judgments are secured 
against them and then their property is attached wherever 
it may be found within the state of Illinois. 

It is a cold blooded proposition, but there seems no 
hope of escape from the conclusion that every policy 
holder still doing business in Illinois will sooner or later 
be reached and compelled to pay the amount of his as- 
sessment with interest from the date when it was levied, 
which is fortified by the result of suits already concluded 
and by the experience of the courts in other similar 
It would seem, therefore, the part of wisdom for 
the policy holders to pay their assessments without 
further delay, making such favorable settlements as it 
is possible. To hold out under the theory that they may 
escape seems but a delusion. 

The above is the receiver’s position in the matter, 
unless, as it is intimated, the receiver be willing to accept 
a compromise for immediate payment. 

A word may well be said as to the attitude which 
policy holders should adopt toward a mutual fire insur- 
ance company. These organizations are usually absolute- 
ly mutual, not only in their management but in their 
origin. Business men go into them for the purpose of 
making money. This they almost always do, and for a 
series of years may succeed in securing insurance far 
below the usual board rates. In the organization, how- 
ever, they assume certain responsibilities. They assume 
liabilities in case results should not be up to expectation 
and pledge themselves to make good, within certain lim- 
its, any losses incurred. Barring some cases of sheer 
misfortune, any failure of a mutual company is always 
due either to a flaw in its plan or to mismanagement for 
which the stockholders themselves, who are the policy 
holders, are liable. If every policy holder in a mutual 
company would do his duty toward the company and 
toward his fellow policy holders there would seldom be 
such a thing as failure. 

Having secured for a series of years the benefit ex- 
pected, a business man should not hesitate to assume his 
agreed liabilities in case of failure, particularly as in the 
great majority of cases the final liability, when failure 
occurs, is much less than the saving which has been 
made during the successful operation of the company. It 
would seem, therefore, that as a mere matter of equity 
and good faith policy holders in a mutual company which 
for any reason goes to the wall should not be too techni- 
cal in their attitude toward it, but should meet cheerfully 
and promptly the liabilities which they voluntarily as- 
sumed. 
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The talk of co-operation among North Carolina pine 
producers is rousing into activity wholesale handlers of 
that wood, who are trying to get under cover by means 
of heavy advance purchases. Buyers have dictated prices 
in North Carolina pine so long that it will be a novelty 
for the producers to pose as dictators. 


TRADE OF GREAT BRITAIN. 


The annual report from the British Board of Trade as 
to imports of lumber into Great Britain, in which are 
given not only quantities but values, is interesting to 
many readers of the American Lumbermun and therefore 
it seems to us desirable to reproduce some of its summa- 
ries in these columns. 

The imports of 1898 showed a decided falling off as 
compared with 1897, with the effect on prices that was 
to be expected, for trade has been decidedly good in 
Great Britain during the last year and .a marked reduc- 
tion in imports could not fail at least to maintain prices 
or perhaps to advance them. In fact, the tendency has 
been to a higher rate, as is shown by the percentage 
column which is introduced by the Lumberman and is 
not found in the foreign reports. These percentages tell 
the whole story at a glance. The imports of hewn timber 
were 17.4 percent less in 1898 than in the previous year, 
but the decrease in valuation was but 15.2 percent, show- 
ing a slight increase in values. 

Sawn timber, boards, deals and planks and planed or 
dressed material decreased in quantity imported 91% per- 
cent. In this class of imports the price shows no improve- 
ment, the decrease in total valuation being in accordance 
with the decrease in quantities. The aggregate of both 
classes showed a decrease in quantity of 11.7 percent and 
in price of 11 percent. 

Considering the handicap occasioned by the war, the 
results of the year in woods from the United States was 
not at all bad, though the decrease in imports from this 
country showed a greater percentage than the aggregate. 
3ut Canada fared still worse, for while the trade of the 
United States decreased 17 percent asscompared with the 
previous year, that of British North America decreased 
31 percent. But this is not the whole story, for the price 
balance shows that in hewn timber the United States 


made a substantial gain, while that from Canada lost 
as compared with quantity. In sawn and dressed mate- 
rial, also, the United States fared reasonably well. 

The comparative figures for the two years, showing 
imports from various countries into Great Britain, are 
given in the following table: 

Sawn timber, 
boards, deals, 
planks, dressed 
Hewn. timber. material, etc. 
1896. Quantity ft. b. m... 80,015,400 252,747,600 
1896. Value, aggregate ..$3,023,157.40 $5,444,578.20 
1896. Value per M.ft. b.m. —_$87.78% $21.54 14%, 
1897. Quantity ft. b. m... 107,553,800 — 383,634,000 491,187,800 
1897. Value, aggregate ..$3,784,049.47 $8,376,229.53 $12,160,279.00 
1897, Value per M.ft. b.m. $35.18 $21.05 $24.75 
1898. Quantity ft. b. m... 84,285,000 — 316,255,200 400,540,200 
1898. Value, aggregate ..$3,206,068.83 $6,835,476.56 $10,041,545.39 
1898. Value per M.ft. b.m. $38.0342 $21.101 $25.681% 

Taking up more particularly the part of the table in 
which lumbermen of the United States are concerned, we 
have prepared the following exposition, showing quanti- 
ties, values and average price per thousand feet: 


a | 


Decrease 
Percent 


1898. 
15,047,801 
19,948,419 


-Value.— 

















5,780,639 
16,639,931 
22,420,5 


1898. 
Loads. 
489,895 
666,812 
278,214 
335,302 
8,695,130 
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The above table develops the fact that 1896 was an 
excellent year for the export business of the United 
States as far as Great Britain was concerned, while 1897 
showed a heavy falling off in price though the volume 
of shipments was very large, being the largest in the 
history of the trade of the United States with Great 
Britain. With the lighter shipments of 1898, however, 
prices fully recovered themselves and in some lines ex- 
ceeded the figures of 1896. Computations in the above 
table were made on the basis of 600 feet board measure 
to a load, and values reported in the British tables were 
reduced to American money. It will be noticed that, 
taking both sawn and hewn together, the 1898 price is 
better than either of the two previous years. 


St ee 

From a wall map of California just received interlard- 
ered with vignetted half-tone views of a score or more of 
lumbering establishments, it appears that there is an in- 
stitution out there known as the Pine Box Manufactur- 
ers’ Agency. The publishers are E. F, Metler, agent 
southern California, 107 Stimson building, Lus Angeles, 
Cal., and W. D. Morrison, agent, warehouse on First 
street, opposite Broad Gauge depot, San Jose, Cal. The 
map shows the location of the various concerns repre- 
sented and illustrated, with monthly calendars inter- 
spersed in the foreground printed upon boxes being pro- 
miscuously tumbled about by a baker’s dozen of “brown- 
ies.” ‘The hanger is, upon the whole, ah attractive thing. 
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The recent decree of the court providing for the fore- 
closure and sale of the main line of the Baltimore & 
Ohio railroad is directly in line with the reorganization 
proceedings. 


——oorerereeereaernae 


Idaho has two public forests included in the govern- 
ment order setting apart reserves. One is the Bitter Root 
reserve, of 4,147,200 acres, and the other is the Priest 
River reserve, of 645,000 acres. 


IN THE EYES OF OUR FRIENDS. 


Continued Unqualified Indorsement—Exact Esti- 
mates of What the New Journal Is and Will 
Be—Expressions of Encouragement 
from all Sections. 


Out of literally the thousands of congratulatory, uni- 
formly kind and unsolicited opinions of the trade—whole- 
sale and retail—that have been received at this office 
referring to the consolidation of the two predecessors ot 
the American Lumberman there already have been pub- 
lished on two occasions excerpts from the letters, selected 
at random. These came from all lumber sections of the 
country, The Lumberman has been compelled, as_pre- 
viously stated, to withhold some of the letters on account 
partly of their essentially personal character and partly 
because of their overenthusiastic tone. But this week ad- 
ditional publication is made, with what is believed to be 
pardonable pride, of excerpts of similar letters as indi 
cative of the sentiment with which the new venture is 
iegarded. ‘These read as follows: 


OF BENEFIT TO ALL CONCERNED. 
Chicago.—We believe that the consolidation is a good 
move on the part of the two papers. It will not only 
benefit you, but it will benefit your subscribers and give 
them a better paper and the advertisers better results 
for their money. Rittenhouse & Embree Company. 
COMBINING THE BEST PAPERS CIRCULATED. 
Deckerville, Ark.—We see no reason why it should not 
be the best lumber paper in the country, considering 
the fact that you are combining two of the best papers 
that were in circulation. 
Pond-Decker Lumber Company. 
FERVENT GOOD WISHES. 
Bay City, Mich.—We say God speed, and we hope all 
will go smoothly with you, The M. Garland Co. 


THE ADVANTAGES OF UNION. 

Hermansvilie, Micn.—We doubt not the combined efforts 
under such management will far outstrip the divided 
eftorts, to the weltare of yourselves as well as patrons. 

Wisconsin Land & Lumber Company. 
CORDIAL NATAL GREETINGS. 

St. Louis, Mo.—We congratulate you on the birth of 
the great American lumber paper, and wish you a pros- 
perous and happy new year, and many more to follow. 

Big 4 Lumber Company. 
FOR ALL CLASSES IN LUMBERDOM., 

New York.—You and the entire lumber industry are to 
be congratulated on the union of the two great lumber 
papers. There is no need of my telling you how to run 
the paper. You can do that to the utmost satisfaction 
of everybody, from the capitalist to the humblest bread- 
winner in tre lumber world. I await the first and suc- 
ceeding issues of the American Lumberman with ex- 
pectant pleasure, C. O. Shepherd. 

THE SOLID SUPPORT OF ALL LUMBERMEN. 

Mansfield, O.—This 1 think is as it should be. ‘The 
“long, strong and pull together’ of two such lumber 
journalists as Judson and Defebaugh will no doubt be 
a “‘winner,’’ and I predict for you the solid support of 
every lumberman in the land. You deserve it and should 
have it, W. E. Ford. 

THE SWEET SINGER OF NEBRASKA, 

York, Neb.—For years | have watched the growth and 
prosperity of each paper * * * and now it seems like 
a fitting and happy wedding—the union of these two great 
journals—in these, the last years of the nineteenth cen- 
tury. * * * It is with the utmost sincerity and candor 
and from a wholly disinterested standpoint that I rec- 
ommend the retail trade (as well as the wholesale) to 
take one or more trade papers. As to advantages gained 
by wholesale lumbermen, machinery men and others 
through advertising in the lumber journals, in 1883 I 
planted a five-line ad. in the Northwestern Lumberman 
(one issue), advertising my yard for sale. I received doz- 
ens of replies, finally selling it, securing for good will a 
bonus of $1,W00 above invoice price. Does not advertis- 
ing pay? Another word to the retailer: Do not be 
afraid to say to the wholesaler when writing him that 
you saw his ad. Reciprocity should be the watchword. 
Have not the lumber papers been almost the exclusive 
medium of keeping us informed as to numerous details 
and ramifications of the wholesale and retail trade 
throughout the country as well as abroad? 

A F. Bloomer, 


COMBINING THE VERY BEST. 

Trout Creek, Mich.—As you published the very best 
lumber journals, combined under the new arrangement 
we bespeak for you great success, and trust that the 
coming year as well as those to follow may be prosperous 
to the American Lumberman, its editor and its manager. 

Trout Creek Lumber Company, 
W. F. Dermont, Manager. 
A LIVING PILLAR OF THE TRADE. 

Marshfield, Wis.—We desire to congratulate the lum- 
bermen on being in the hands of Messrs. Judson and Def- 
ebaugh, who have done more to keep the lumber mar- 
ket alive than the lumbermen themselves during the re- 
cent depressions, and there is no danger of the business 
going into a decline if all the lumbermen had the same 
energy. Upham Manufacturing Company, 

W. H. Upham. 
WISHES FOR SUCCESS. 

Pittsburg, Pa.—We trust that the consolidation may be 
a most successful one. When = —_ has ex- 

ire lease place our name on the new list. 
ow ' D. L. Gillespie & Co. 

IN THE FRONT RANK. 

Merrill, Wis.—The consolidation of two such trade — 
resentatives marks an event in trade journalism oni 
places the new American Lumberman in the front ran\ 
of any kind of journalism. With true American “ge! 
there,” the American is bound to succeed. W. M. Allen. 

REPRESENTATIVE SOUTHERN GOOD WILL. 

Ruddock, La.—We wish you much success in the — 
solidation of your interests and assure you of our a0 
will, TT. H. McCarthy. 

SERVING THE INTERESTS OF PATRONS. 

Greenville, Mo.—We believe the interests of your pe 
trons will be better served than under the old ogg 
ment. We wish you the success which you so owe 
deserve, and anticipate a brilliant career for the Am 
can Lumberman. a — 

= um ’ 
Holladay-Klotz Lan —,. mith 
BEGINNING THE YEAR AUSPICIOUSLY. 

Rice Lake, Wis.—We congratulate you and your as) 

ciliates on beginning the yon, under poe exer hs 
ices, d wish you success in your un . 
i alice lata Rice Lake Lumber Company. 
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The Good Time Coming. 


The majority of us have good times right along if 
we only knew it, yet we are all constantly on the look- 
out for better conditions than those which surround 
us. The now is thought mighty little of by people in 
general. It is all any of us will ever see, but we want 
it to hurry along so we can deal with uncertainties. 
After all, were it not for anticipation we would be a 
pretty soggy lot, and I guess a worthless lot. Anticipa- 
tion is a spur that forces over the race track of life at 
a good rate of speed many a man who otherwise would 
be distanced by the snail. 

I don’t really believe that two yard men in ten had 
good reason to complain of the volume of trade the 
past season. Regarding other matters there are plenty 
of them who have every moral and legal right to kick 
themselves all over town. “I am disgusted with myself 
every year,’ one of them said to me. “At the begin- 
ning of the year I vow I will sell only to responsible 
parties, and the resolution proves to be just about an 
inch long. If the fact that in 1898 I piled up accounts 
that amounted to several hundred dollars that I wouldn't 
give that for’”—snapping his finger—“had been owing to 
my ignorance I should think more of myself, but this is 
the way the thing stands: I am an old timer here 
and wouldn’t like to have anyone tell me that I don’t 
know every man around here like an open book. I sold 
a ton of coal this morning that is a goner, sure. The 
fellow who got it never pays anything if he can help it. 





“Forces a man over the race track.” 


and he usually does help it. But he came round, said 
he had no coal in the house, and the thought—delusive—I 
know, popped into my head that I might get it out of 
him in work, and [ let it go.” “Soft heart,’ I suggested. 
‘Soft head,’ he responded. 

But we will not blame this man. The business sense 
of a merchant in any line who does a credit business 
is cut short off at some point. I have been there my- 
self and know how it is. In looking back it seems that 
it times I had no more brains than has my collie dog 
lying there, and in this respect I do not think I am 
grading myself below the rest of you, either. So long 
is we all have our failings we may as well own right 
up to them. The credit men all over the country might 
(ruthfully chant in concert, “What fools these mertals 
be,” 

You are going to have a good trade the coming season 

you see if you don’t. It is a dangerous thing to pose 
is a prophet, but I am going to risk ‘er this time. Some 
inforeseen national disaster may strike us and _ bust 
our entire rigging, but it is understood that in such an 
event this prophecy doesn’t count. You know how joy- 
vusly everybody felt the first quarter of 1893. We 
were dancing around and thought that the millennium 
had come; and then before fall do you remember the 
ice box, or sweatbox, you found yourself in? 

There is to be building and building in 1899, which 
means that lumber and lumber will be wanted. The 
farmers are pricking up their ears—and in the lumber- 
man’s plans the farmer cuts more than a half of the 
figure. Contractors tell me of good farm houses and big 
barns which it is expected will go up. “The prospect is 
simply astounding,” is the way one ccntractor put it 
who keeps an eye on Iowa, South Dakota, Nebraska 
and southern Minnesota, and who has access to im- 
provement news. “I do not remember having seen any- 
thing like it,’ he said, “and I believe the contractor 
should get his material in hand early in the season, 
for the demand for building material will be such that 
before the season is half over prices will advance.” 

Judging from what I see and hear, if building the 
present year is not to be unusually heavy the “public 
pulse,” as somebody has named it, will lead us astray. 


Over the Telephone. 


We have come to depend to such an extent on the 
telephone that if it fails to do its work a business 
cog slips. One of those recent cold days I was in 
an office and the yard man rang and “helloed,” and 


finally hung the receiver up in disgust. “It is no good,” 
he said. “Yesterday the weather was so frightfully bad 
nobody would go out doors if he could help it; my 
‘phone wouldn’t work, and up to noon I discovered that 
I had lost two small orders by it. Which proves,” he 





“Ginally hung the receiver up.” 


continued, “that there are people who buy at the handi- 
est place.” 

In another office the yard man, on leaving the ‘phone, 
said if he should ever go to the state legislature he 
believed he would work for a bill to prohibit girls from 
being employed in telephone exchanges. ‘They are al- 
ways gassing,” he said. “A telephone is for business, or 
ought to be, and when somebody is in a hurry Charlic 
is asking Susie how the weather suits her, or if she en- 
joyed the ball, or some otner nonsense that means time.” 
“How would it work,” I asked, “to permit the girls to 
earn their $4 a week and pass a bill that the young 
men should mind their business?” “You couldn’t do it,” 
he said, “for they were never known to mind their 
business when there was a girl at the other end of the 
string.” 

This telephone talk reminds me of an amusing inci- 
dent that was told me the other day about Eugene 
Smith. (|Very likely the new comers in the lumber field 
know nothing of “Gene” Smith. There was a time 
when his name was familiar throughout the great 
northwestern white pine district. If ever there was 
an unadulterated genius it was he. He has long been 
dead, but I am going to tell this little story on him, 
knowing that were he here he would not hesitate an 
instant to tell it on himself. In his office in St. Paul 
the telephone tried his soul. Telephone instruments 
were not what they are today and this one in question, 
in the mind of the man who paid the freight, was the 
chiefest of sinners. He had asked the company to put 
the thing right, but for some reason his request had 
been unheeded. “Gene” was rather impulsive at times, 
and when patience had ceased to be a virtue he said he 
would “fix the thing,” so with his pocket knife he 
slashed off the receiving connection, and then went at 
the machine itself and did not call a halt until he had 
made kindling wood of it. Then when the telephone 
authorities came around things did go by lightning. 
sure. It is my understanding that Smith did not pay 
for the instrument, and that after the matter had quieted 
down another one was put in. 


How He will Run a Yard. 


To gather a certain class of lumber news in the win- 
ter is not so easy as it may look. Lumbermen are ready 
to talk about everything except their business. Any- 
thing in the line of a prize fight, or horse race, goes. I 
have discussed the Sharkey-McCoy bout at least a score 





“Go outin the yard and sit on a low pile.” 


of times—had to discuss it, else lose caste. In warm 
weather when we can go out in the yard, sit on a low 
pile of lumber and whittle, is when the lumberman 
is serving his country by rolling out just the kind of 
information you and I want to know. Then he talks 
about his stock, where he buys it, what it costs him, 
what cheap stock the fellow that runs the other yard 


lays in, and all those hundred and one points which 





make us wise. On such occasions he has no time to 
discuss pugilists, and all the use he has for @ horse is 
to carry him around when drumming prospective cus 
tomers. Jt is just right as it is, however. The yard 
men are now catching their breath—getting fat on their 
ribs, as it were—so as to be ready for another heat. 
The man who everlastingly dwells on his business will 
go into his grave before he wants to; you can safely 
gamble on that and take the word of anybody for it. 

The other day, when the mercury all over the coun- 
try had. gone into its hole, I walked up the street of a 
town and inquired the way to one of the lumber yards. 
The old man where I went was down with the grip, and 
the son was poking the fire and trying to keep warm. 
If I knew my wife would not see this I would not 
hesitate to say that I did not care a fig whether I went 
out of that office before the weather moderated, if it 
wasn’t in a week. She thinks I had rather be at home 
than any other place on earth, so I have to be careful 
what I say. The night before I was put into a fireless 
room, to keep from freezing to death slept in my 
clothes, and was inwardly blessing every cheap John 
tavern in the prairie states. For a half day there did 
not a customer show his head in that oflice and the 
young man and I could talk unmolested. 

This young man, I could see, is getting a little tired 
of being in business with his father. He is inclined 
to break away for himself, and during the time I was 
thawing out he told me the way he proposed to start 
on his own hook. 

“T know,” said he, “that the openings for business are 
becoming fewer and fewer every day. Why, my father 
sold lumber to go thirty miles, and now if we go five 
miles we meet dealers from other towns. My father 
had about all the trade to himself; now it is divided 
between three yards with the prospect that another one 
will go in. Never did you say a truer thing in the 
Realm of the Retailer than that competition in this 
country, in every line, will become fiercer and fiercer. 
But we have all to live some way, and how are we go- 
ing to do it? 

“I purpose to start a yard in some good town where 
there are already two good yards, the larger and richer 
they are the better. I will buy ground for my yard if 
it can be had at reasonable rates, and put in a stock 
worth, say, $2,000. I will be at little expense. I will 
hire only one man, have no family to support, and will 
be able to get along cheaply. I believe I can buy lum- 
ber for as little money as anybody. Before I opened my 
gates it would be singular if the other yards should 
not want to come to some understznding. If they were 
willing to pool in an equitable way, that is precisely 
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“Pounding the poor carpenter over the head.” 


what I should want. If they should not decide to do 
this the next thing would be to fight me out, and in 
doing that I think they would have a long and hot 
job of it. I would be careful to whom I gave credit. I 
would naturally get a chance to figure on nearly all the 
bills which would go the rounds, and I would make 
figures which would give me a small profit. If the oth- 
ers furnished the bills for no profit, all right. I believe 
they would get tired of doing that kind of business. Un- 
less they decided to treat me right I would be a thorn 
in their sides. I know it would be a blank mean Irish 
trick, but what is a man to do?” 

The young man lighted another cigar, and asked. 
“How many lumber yards have you known to have been 
actually crowded out?” “Can’t recall many to mind just 
now,” I replied. “So I thought,” said he. 

If this were the talk of a hair brained individual it 
would find no place in this department. The man eer- 
tainly understands lumber, and has had capable train- 
ing in the business. The main point emphasized by the 
incident is that desirable openings for yards have be- 
come scarce. Undoubtedly by this time the young man 
is looking over the town in which he spoke of locating, 
and if he should go there he will have as competitors 
two concerns which, financially, ought to be strong 
enough to meet his requirements. 


The Riders on Hemlock. 


Where to attach the blame is a question which oft- 
ener than otherwise would floor the wisest judge. Fre- 
quently the individual is held responsible when the 
blame should attach to parents or society. If all the 
misfit justice in the world were recorded on tissue pa- 
per that paper would weigh more than all the logging 
teams on the upper Mississippi could draw. Here is a 
little case in hand: We—that is, every writer on the 
lumber journals, every manufacturer of hemlock, and 
many others—have been pounding the poor carpenter 
over the head because he does not like to handle hem- 
lock, claiming that he is the villain who is retarding 
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its use. To a certain extent our reasoning was correct, 
vet the carpenter 1s only one of the barriers which stand 
in the way of a heavy consumption.of the wood. 
Metaphorically, | have killed carpenters by the scores 
lor the reason I thought they were obstructing the free 
hemlock. which I knew to be one of the best 
building woods we have. When I come to get out and 
~ee the world I tind there are ovhers. The carpente 
is sometimes pig-headed, precisely as the rest of us are. 
but where there is one carpenter who stands in the 
way of hemlock there are a dozen retail lumbermen. 

1 was lately in an office talking with a builder about 
hemlock. “There is no question,’ he said, “but it is 
i good timber ior frames. The only precaution to be 
taken is not to leave the dimension lying around in the 
sun long before it is put in place.” 

It made me straighten up to hear that kind of talk. 
| never lose a chance to say a good word for hemlock, 
tor it was the wood of my boyhood. I may have been 
rocked in a hemlock cradle. Hemlock gum I chewed a 
thousand times until my jaws ached. With the testi- 
mony of this builder pleasantly ringing in my ears I 
turned to the yard man and asked how his sale of hem- 
lock was. “Never sold a stick of it in my life,” he 
said. “Thun—" I got thus far with the word, but broke 
short off, for I don't like to use such expressions. They 
don’t add to the force of language, and it is no credit to 
i man to use them. There was a time when I thought 
a few mild rip words were all right, but now I think 
differently. I never heard a finer example of the proper 
use of language than was exhibited for the benefit of a 
policeman in State street, Chicago. The cop, in the 
opinion of some citizen, had exceeded his authority by 
jerking around a small boy who had displeased his high- 
ness, and this citizen stepped out from the crowd and 
hoed him down fore and aft, top and bottom, and on 
both sides. He didn’t speak in a loud voice; he didn’t 
use aye profane or vulgar word, but he poured the short, 
bitin® words into his victim until he squirmed. He 
looked as though he would rather stand there and take 
“charge of bird shot. If this citizen had gone at the 
cop as some of us would, told him he was a particular 
kind of fool, and so forth, it would have had no im- 
pression. he policeman would have raised his club, 
cried out, “G’lang there, wid ye!” and if we did not 
“Giang,” he might have collared us. 

This retail lumberman sold no hemlock, neither did one 
of the other three yards of the town. And this in a city 
of 8,000 people, and within easy reach of the hemlock 
fields! What are we going to do with such fellows? 
Chey frankly say they don't have to sell hemlock; that 
to carry it would require more money tied up in steck, 
ind I don’t know but we are forced to let them have 
their own way. Here and there, however, there is a 
yard man who has become converted to hemlock, and 
we will wish the good work may go on. 

{ saw a man the other day whc expects to change 
his location, and he said that in his new quarters he 
should mix some hemlock dimensicn with his pine. It 
seems to me that somewhere I have heard of that being 
dene before. Haven't vou? 
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Farmers Building Barns. 


Morral, O., Feb..2.—The outlook in the lumber busi 
ness for the coming year is good and we think this year 
vill be far better than any preceding one. The farmers 
are getting good prices for their grain and stock and 
quite a number in this locality are going to build large 
stock and grain barns, which will demand quite a large 
stock of lumber. Lupton & Co. 
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Present and Expected Activity. 





Moundridge, Kas., Feb. 3.—With the thermometer 2 
below zero and three inches of snow—some drifts—it is 
pretty cold for McPherson county. Up to this date 
wheat looks well. Prospects for business are good. We 
are building houses right along and have three or four 
under construction now. Bills have come in very freely 
in 1899 so far and we will have a better trade up to 
harvest than during 1898. If wheat bushels well the 
fall trade will discount that of 1898 considerably. Prices 
are good and we have nothing to ccmplain of. All looks 
bright except that nearly everybody is “gripping.” 

H. A. Eymann & Co. 
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Prospe-tively a Good Year. 


Wapakoneta, O., Jan. 31.—Business at this point for 
1898 was about the same as in 1897, but from present 
indications 1899 will be a good year in the lumber busi- 
ness. We have had a large number of bills to figure on 
and our carpenters have closed contracts for quite a 
number of houses and barns for farmers. Money is plen- 
tiful and collections good. 

The farmers have been selling freely of all their pro- 
ducts, except wheat. This time last year wheat was 
selling in this market at 88 cents. It is now bringing 
70 cents. From the best information I can obtain there 
is at least two-thirds of the 1898 crop yet in the farmers’ 
bins. Corn is 32 cents, as against 24 cents last year and 
oats 27, as against 19, while hogs are about 35 cents a 
hundred higher than last year. These prices appear to 
be satisfactory to our farmer friends, except as to wheat 
and on this cereal they are still waiting, like Micawber. 





for something to turn up—Joe Leiter or any old thing 
that will boost the price. 

Prices on white pine and poplar have advanced $1.50 
to $2 a thousand and we aim to get as near this ad- 
vance as we can without losing the sale. Our trade in 
shingles is confined almost exclusively to white cedar, 
red cedar and hemlock, and prices on these remain 
about the same as last year. 

We handle coal, which, previous to the advent of 


Jnatural gas, was a source of considerable profit, but of 


late years it has been small and is confined mostly to 
the farmers’ trade. J. Wilson, ir. 
a a ad 


The Situation in Dialect. 


Moline, Kas., Feb. 3.—-We sold much more lumber 
last season than any previous year, but our percentage 
of margins was much less, on account of the advance at 
the mills. The country retailers cannot advance their 
prices exeept as a last resource and even then are likely 
to drive more or less trade away. 

Your average Kansas farmer reasons about this way: 
“IT don’t have to build no-how. I was goin’ to, jes’ to 
please the old woman an’ make a little more room for 
the kids, but we kin live in them two rcoms yet awhile 
an’ I sure will afore I pay any sich prices fur lumber,” 
and he departs, feeling that he is a very much abused in- 
dividual. 

We use very little white pine, it being “too rich for 
our blood.” Yellow pine, cypress, red cedar .and oak are 
most in evidence with us. We hope tor a good spring 
trade. Prices on sash, doors, shingles, ete., are satis- 
factory, and we look for a general advance. 

Beurgan & Freed. 
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A Good Building Prospect. 


Steubenville, O., Feb. 3.—The lumber business ot ‘iis 
city was better during 1898 than in 1897. The prospects 
for 1899 are good and considerable figuring on buildings 
is being done. 

Prices on almost every kind of lumber—notably hem- 
lock and white pine—have been advanced by the whole- 
saler. Prices of yellow pine are about the same as lasi 
year. Prices of sash, doors and blinds are low. 

W. J. Aiexander. 





Marked Average Advance. 

Wellington, 0., Feb. 3.—Prospects were never better 
than at present—-prices from $1 to $2 per thousand more 
than a year ago. Sash and doors are lower than a year 
ago. N. P. Robinson. 
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Evident Signs of Coming Activity. 


Fort Dodge, Ia., Feb. 6. The lumber trade has, of 
course, been very quiet since winter shut down upon us. 
There is a something in the air that tells of life and 
movement rapidly approaching. The farmers have had 
bountiful crops and they have sold at fairly good 
prices. The merchants have made large sales for cash. 
There is money in the banks and money in the pockets 
of the people. Such a condition starts new enterprises 
under way and the plans now being laid for these prom- 
ise a boom in building and in business the coming season. 
rhe lumber yards are fairly well stocked, while the 
hands of the proprietors keep in constant touch with 
the pulse of the lumber trade to tell on the first instant 
of any sign of rise in prices and to put in new orders 
to increase their piles in order to meet the prospective 
demand, The outlook in this section is of the best. 

T. A. Carpenter. 





BELATED ACKNOWLEDGETDIENTS. 


In addition to the many already noticed, the Lumber- 
man is in receipt and appreciative of calendars distributed 
by the following: 

The Thompson & Tucker Lumber Company, manufac- 
turers of superior long leaf yellow pine, Willard, Tex., 
photogravure tint tooled halftone, “A Summer Night.” 

The Oval Wood Dish Company, oval wood dishes, wire 
end dishes, clothes pins, washboards, ete., Delta, O.; em- 
bossed, gilt legend of the company and oval wood dish, 
with spirited engraving of an American eagle and naval 
scene. 

Yellow Poplar Lumber Company, “everything in pop- 
lar,’ Coal Grove, O.; large hanger or appropriate shade 
of yellow. 

The Whitnall & Rademaker Company, coal, sewer pipe 
and building material, Milwaukee, Wis.; monthly calen- 
dars with figures discernible across an ordinary street. 

O’Neil Lumber Company, New Manchester Road and 
Kingshighway, St. Louis, Mo.; large head and bust of 
boy in hussar uniform, in colors. 

Buffalo Hardwood Lumber Company, everything in 
hardwoods, with specialties of plain and quartered oak, 


Buffalo, N. Y.; simulation of oil painting, “Knicker- 
bocker Times—Sunday Morning.” 
Gates Lumber Company, yellow pine lumber and 


shingles, Wilmar, Ark.; halftone of yellow pine forest, 
with legend “We have 30,000 acres of this, not for sale, 
but the product is.” 

One of the most valuable and useful reminders of the 
season is that which has been distributed by the Ameri- 
can Lumber & Manufacturing Company, of Pittsburg, Pa. 
—A fine leather pocketbook, with slate surface and card 
pockets, the entire back an ingenious receptacle for bills. 

The D. S. Pate Lumber Company, of Chicago, is send-, 
ing to its army of friends a neat nickel plated paper cut- 
ter, with ivory handle bearing the company’s modest but 
comprehensive announcement, the reverse an advertise- 
ment of its yellow pine department in the Fisher build- 
ing, in charge of Manager J. K. Joice. 
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There will be a good old fashioned house cleaning a! 
the anthracite coal docks in the spring. One dealer say~ 
that this fuel will be scarcer at upper lake ports before 
navigation shall open again than it has been in ten year+ 
There is a steady melting away of the stocks under tl. 
vood demand which cold weather hag fostered, and at th 
present rate of decrease none will be left, while the pass 
vges of the lakes are still blocked with enough ice to kee) 
back the replenishing fleets. This makes reasonably cei 
tain the continuance of strong prices in territory tributary 
to lake traflic. The present anthracite market is firm, at 
tributed very largely to the determination of the easter: 
producers to obtain a wider margin for the product tha 
they received during the fierce stress of competition fo: 
months past; but it is probable that the condition 0) 
stocks would in any event have had a bracing effect upon 
trade in the northwest. If the producers are to ente: 
upon a policy of greater conservatism it will probably 
be made evident within a month, through the election- 
to be conducted this month among some of the coal cai 
rying roads. 

In Chicago during the past two or three years anthra 
cite coal lost much trade by the introduction of natura! 
gas at very low prices into many domestic establish 
ments. The cost was fixed at a stated annual sum, re 
gardless of amount of gas consumed. The gas com 
pany recently placed meters in houses where the ga- 
is used and the price hereafter, it is said, will be gaged 
by the consumption. It is predicted that this policy will 
lead to the return of many consumers to the use of an 
thracite coal, on account of the much greater cost of th: 
gas. And already some increase of trade has been expe 
rienced by the anthracite people from this “prodigal” re 
turn. The bearing of this increased consumption of an 
thracite in the city upon the country trade is direct. It 
will tend to advance prices, unless shipments of coal from 
mines shall be proportionately increased. 

It is diilicult for a buyer to procure nut coal without 
purchasing a proportionate supply of the larger sizes. 
Rail coal is coming forward none too rapidly, though 
receipts continue to be in excess of those for the corre 
sponding period last year. Consumers who last fall 
bought what coal they thought might see them through 
the winter are now beginning to take second installments 
and a good demand from that source is expected during 
February and March. The anthracite market, on the 
whole, preserves the strength into which it recently has 
come, 

In the face of the continued cold weather, the easi- 
ness of the bituminous coal market is rather remark- 
able. Consumption is very large from all sources, and 
the cold weather is a great stimulus to trade, yet prices 
on the whole are just a little lower than two weeks ago. 
The two factors entering chiefly into this state of affairs 
are the better mining situation and the absence of any 
further accumulation of coal by users. Just where the 
additional miners have sprung from it is hard to say, 
but operators who through December and a part ot 
January were skirmishing around, trying to find a few 
more men to put into their mines, now report that all 
the shafts are full. Moreover, the men are working 
better. Before the Pittsburg convention there was the 
half hearted work, which always accompanies anxiety 
as to the future. The men now realize that what they 
are in all probability to get out of their occupation this 
vear will be just what work they perform at the present 
scale, to each man and to each district according to out- 
put. They are doing steadier work. 

It is not generally believed that a great amount of bi 
tuminous coal was stocked by consumers prior to the 
Pittsburg convention, but there was scme. That de- 
mand is cut off and consumption is now perhaps a little 
in excess of the production. It is being demonstrated 
that the eight hour day, under present conditions, can 
take care of current needs. Two months ago that propo- 
sition seemed involved in considerable doubt. 

Bituminous coal is perhaps from 5 to 10 cents lowe 
on the average than at the maximum quotations of De- 
cember and January. It is still higher than the prices 
prevailing before the sharp demand early in the winter 
raised values. There is, of course, no uniformity in these 
fluctuations. Iowa coal, for example, has been most 
erratic. The values of some grades in that state have 
fallen from $1.75 at minues to $1.10. In Iowa there are 
a large number of small mines operated by their owners 
for just what the product will bring. The owners are 
farmers, who in the dull times of winter can engage to 
advantage in coal mining. 

From the northwest and from the west there is con 
tinued demand for western coal to take the place of the 
dock supplies now shrinking into insignificance. Sev 
eral large purchases of rail coal have been made by deal 
ers on the upper docks to fill out shortages which exis! 
on their docks. The rail coal is more expensive than 
was that which was shipped by lake, and probabilities ©! 
a decided slump in the northwest are slight. The rail 
roads are now doing their full duty by way of expeditiou- 
transportation of coal. If there is any complaint to be 
made on that score by the operators it is that so prompt) 
is the fuel rushed to market that stocks on track now 
tend to accumulate to the menace of stable quotations. 
This condition has not yet become burdensome to the 
trade, but the market is carrying stocks about up to !t* 
capacity without more decisive softening effects. _ 

The easiness in the bituminous coal market is more 
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pronounced in the lower grades, the steam coals and the 
poorer qualities used for domestic purposes. For the 
better domestic coals there has been little or no shading 
of values. The demand for them is more dependent upon 
the weather than in the case of steam coal, and the 
weather during the past week has pleased the coal seller. 





News of the Coal Field. 


The Illinois State Board of Arbitration on February 1 
rendered its decision in the Mount Vernon Coal case. 
There was a difference between the Mount Vernon Coal 
Company and its employees as to the mining price, the 
miners contending for the scale price of 50 cents and 
the coal company being unwilling to pay more than 40 
cents a ton gross weight. After a comprehensive view of 
the matter the board adjudged that the coal company 
pay all miners in its employ 40 cents a ton, run of mine. 
The miners have been paying the ccmpany $2 a keg for 
powder and 65 cents a gallon for oil. The hoard recom- 
mended that prices be reduced to $1.75 a keg for powder 
and 65 cents a gallon for oil, and that instead of a 
monthly pay day the men be paid every two weeks in 
cash, 

The Hutchinson & Southern railroad, built several years 
ago southward from Hutchinson, Kas., eighty-five miles, 
is to be extended southerly 200 miles, the work to begin 
ut once. Next year rails will be laid northward, and 
Omaha will be the terminus, giving that city another line 
to the gulf of Mexico. The road was built by Omaha 
capital and has been operated on a paying basis by the 
Union Pacific. It runs through a region of semi-anthra- 
cite coal in the Indian Territory and timber in Texas. 

Patent No. 618,678 was issued January 31 to Alfred N. 
Humphreys and Edward McGrew, Irwin, Pa., for an im- 
proved mechanism for operating mine doors. 

The roster of the Coal Dealers’ Association of Illinois 
and Wisconsin was increased during January by the fol- 
lowing additional concerns: In Illinois: Addison—E. 
Rotermund & Son; Woodstock—W. P. Austin, Caskey & 
Burger; Hebron—N. A. Chandler; Caledonia—Ralston 
Bros.; Buda—J. F. Schoettler; Kankakee—Frank Me- 
Grew, W. W. Huckins, R. G. Risser, T. LaFond & Sons; 
Paris—W’.. A. Woodbridge, G. M. Clinton. 

The following, from Wisconsin, also joined: Oconomo- 
woe—S. Dustrude; Two Rivers—Scherer & Boehringer; 
Menomonie Falls—J, H. Forster. 

Bulletin No. 4, the February number, of the Coal Deal- 
ers’ Association of Illinois and Wisconsin, has been issued. 
Its Jeading article is a concise, clear exposition of the 
equitable principles of the organization, and is followed 
by letters of indorsement from association members. 
President Delos Hull, of the association, went to Florida 
early in January, for a trip of a month that may in- 
clude Cuba. 

The Ohio Coal Traflie Association met at Columbus, O., 
January 31, to issue a joint rate sheet, but failed to 
reach an agreement concerning it. Official notice was 
received of the reduction of 10 cents in coal rates made 
by the Columbus, Hocking Valley & Toledo railroad to 
meet the special rate given by the Norfolk & Western 
on West Virginia coal. The new rate was agreed to by 
all the lines in the association. 

J. M. Browning, Crittenden McKinley and L. A. Brown- 
ing: have incorporated the Western Anthracite Coal & 
Coke Company at St. Louis, Mo., with capital stock of 
$15,000. 

The Northwestern Lumbermen referred in its issue of 
December 10, 1898, and subsequent issues to the proposed 
construction of the “Black Diamond” road 300 miles 
south from Columbus, O., and 257 miles from Cynthiana 
to Dover, Ky. Col. Albert E. Boone, a prominent pro- 
moter of the project, now states that the contracts for 
building the different divisions have all been signed. 
An English syndicate is behind the enterprise, which 
its promoters claim will be one of the greatest railroads 
in the world, double tracked the entire length and cost- 
ing $50,000,000 to construct. The road is surveyed to 
run through the rich coal regions of Kentucky, Tennes- 
see and West Virginia, a section within 60 to 100 miles 
of which no road is now operated, and will open up a 
rich coal field. 

A committee of the Miners’ Union at Qdin, Mll., and 
the coal operators have held a conference at which it 
< understood the miners made a formal demand for the 
»tyment of the Springfield scale and Chicago agree- 
inent, a new pit boss, a pit committee and the employ- 
ment of none but union miners by the company. 

The coal miners of Bloomington, Ill., completed their 
organization of a local union February 1 and nearly 200 
members nave been enrolled. Frank J. Radka was elect- 
ed president and James Young recording secretary. The 
union members declare that the harmonious relations 
existing between the miners and the local operators will 
not be disturbed and that the boycott against Bloom- 
ington coal, maintained by some of the unionists of that 
and other cities, will now be removed. 

eee 

A fifteen-inch combination brass-edged ruler and meas- 
ure has been received, bearing on the face side the fol- 
lowing legend: “C. A. Goodyear, manufacturer of lum- 
ber, lath and shingles, Tomah, Wis.,” and on the reverse 
side: “Long joists, timbers, car sills and decking, norway 
piling’—a valuable and enduring reminder of a good 
house to trade with. 

OPP PLD LDL LI IIS 

Tne Rice & Lockwood Lumber Company, everything in 
lumber, with specialties of the Challenge and Laurel 
brands of pine shingles, Craddock brand of fancy stock 
shingles, Wisconsin cork pine, ete., Springfield, Mass., 
is presenting its customers with a convenient size of 
memorandum book, with yearly calendar. 
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A GREAT HARDWOOD DEPOT. 





The Admirable Location of Cairo, I11.—Its Tributary Hardwood Territory—Exceptional Rail and Water 
Shipping Facilities—Headquarters for a Great Share of the World’s Supply—How the 
Lumber Is Handled and Its Volume—Some Typical Hardwood Concerns. 





Cairo, Ill., Feb. 6.—Hardwood lumber finds no better 
zenter of distribution than this progressive little town. 
The advantages ot Cairo have been recognized for some 
years and its importance as both a manufacturing and 
reshipping point is best exemplified by the large number 
vf representative lumber concerns engaged in business 
here. 

Cairo handles an immense quantity of hardwood lum- 
ber annually, the figures running at Jeast 250,000,000 to 
300,000,000 feet. The supply is, of course, drawn from 
the neighboring states of Missouri, Arkansas, Kentucky, 
Tennessee and Mississippi, transported to Cairo in either 
the log or the lumber and thence shipped direct to the 
dealer or consumer all over the world. The trade has 
grown to great proportions during the past few years, 
and those engaged in the business in Cairo are lumbermen 
whose names are household words in the lumber world. 

Admirably situated at the confluence of .the Ohio and 
Mississippi rivers, Cairo possesses water transportation 
at all seasons of the year, and in this respect has a 
decided advantage over her sister cities handling hard- 
woods. ‘The city, therefore, by virtue of its geographical 
position as well as by the force of the business energy, 
push and enterprise of those engaged in the lumber busi- 
ness Within its borders, is a great natural depot of sup- 
ply and a great commercial reservoir that receives the 
natural product, on the one hand, and distributes it to 
the consumers, on the other. Its resources it would be 
hard to overestimate. 

On either side of the Mississippi river in the states al- 
ready mentioned lies the hardwood belt of the south. 
North from Cairo for a considerable distance and south 
as far as New Orleans almost every variety of commer- 
cial hardwood grows. Saw mills dot the banks of the 
river all along this great stretch of waters and innum- 
erable other mills lie up in the interior, along the bayous 
and smaller streams tributary to the great Mississippi, 
und immense quantities of hardwood lumber are manu- 
factured in this region. 


Exceptional Shipping Facilities. 


The lumbermen who have seized the advantages pos 
sessed by Cairo have no cause to regret it. Many of the 
lumbermen here have mills along the river, others pur- 
chase from the manufacturers, and all the lumber is 
transported by barge and steamboat to Cairo and thence 
reshipped to its final destination. Up river freights are 
low, the city enjoying the advantages of both the Ohio 
river and the St. Louis barge lines and an all the yeai 
around service. The great coal tows from Pittsburg to 
New Orleans are glad to pick up a lumber tow returning, 
and the city therefore enjoys a peculiarly stragetie posi- 
tion in regard to freights. 

The lumber trade of Cairo has grown to such large 
proportions of late that unloading facilities along the 
levee front have been somewhat inadequate. The Cleve- 
land, Cincinnati, Chicago & St. Louis railway. popularly 
known as the “Big Four,” recently has relieved the strain 
somewhat by putting in a big incline; and the TIlinois 
Central railroad is now constructing a number of slips 
or piers along the levee front, connecting with its tracks. 
These additional terminal facilities will facilitate the 
prompt handling of lumber and give Cairo dealers better 
service, 

Cairo’s lumber receipts, coming, as explained, from the 
river mills below the city, are reshipped by five great 
raiJroad lines. These are: The Illinois Central to the 
north and west; the Cleveland, Cincinnati, Chicago & St. 
Louis to the east; the Mobile & Ohio to the north; the 
St. Louis, Iron Mountain & Southern (Missouri Pacific 
system) to the west and southwest; the St. Louis South- 
western (“Cotton Belt”) to the southwest and Texas. 
Much of the trade of Cairo goes east, but its business 
west of the Mississippi river is growing and may assume 
formidable propo: tions. 


Resources and Manufactures. 

Cottonwood is a favorite lumber in Cairo, and the city 
probably handles as much as if not more than any other 
city in the country. Memphis dcubtless pushes Cairo 
as a manufacturer of this lumber, while Cairo probably 
outclasses Memphis as a handler. All the other hard- 
woods, however, are extensively handled at Cairo and it 
is typically a hardwood lumber distributing point. 

For hardwood lumber the world must naturally look to 
the great hardwood timber districts in the five states 
enumerated, all of which territory is accessible to Cairo 
by river. ‘There are no more important, available or 
widely distributed hardwood resources in the whole coun- 
try than pay tribute to Cairo, and these facts alone guar- 
antee a lasting future to the little city’s lumber import- 
ance. The large concerns originally operating in the city 
studied the situation carefully before investing their 
money, and their example has been followed by others, 
more recently. Some very large handlers of lumber are 
in Cairo and others will be located there before the num- 
ber shall grow less, for the city offers irresistible argu- 
ments in favor of large operations. 

The manufacturing interests of Cairo embrace box 
shooks, woodenware, washboard stock, staves, veneers, re- 
sawed egg cases; fruit, berry and vegetable boxes and 
general planing mill work. Some of these plants are im- 
mense concerns, shipping their product everywhere. The 
lumber interests embrace the wholesale handling of cot 


tonwood and general hardwood lumber, and some of these 
concerns operate in the hundreds of millions of feet an 
nually. It is a busy iittle lumber city, and a stranger 
can discover the fact that it is an important lumber 
center the instant he sets foot in Cairo. The present 
development along these lines is large; its future, from 
being problematical, is assured so long as the vast timber 
resources of the Mississippi valley shall exist and so long 
as the Ohio and the Mississippi rivers flow past its doors. 


Among Cairo [ills and Dealers. 


The Chicago Mill & Lumber Company, manufacturer 
of box shooks and woodenware, has cne of the largest 
plants of the kind in the country, with a daily capacity 
of 100,000 feet. The plant. is splendidly equipped with 
modern machinery and approved fire appliances. The raw 
material at this mill as well as the finished product is 
handled by the latest devices known and the waste, 
which is reduced to a minimum, is burned in a large con- 


- sumer, supplied with a 12-inch water wall and delivering 


water to the boilers. 
drives the machinery. 

Mr. Allen, the resident manager of this company, stated 
that business was good and prospects bright. He talked 
encouragingly regarding trade and was of the opinion 
that the 1899 outlook for lumber and lumber products 
is exceptional and that this would be a banner year. 
Mr. Paepeke, of the Paepceke-Leicht Lumber Company, 
Chicago, was a recent visitor at the mill. 

The Carey-Halliday Lumber Company, manufacturers 
of hardwood lumber, rough and surfaced, is a large em- 
ployer of labor at Cairo, and its shipments go to every 
part of the country. The company has been in existence 
for about ten years, the Carey brothers, Charles and Ed- 
ward, being the largest holders of stock. Captain W. P. 
Halliday, the pioneer developer of Cairo, established the 
company. The plant is thoroughly up to date in me- 
chanieal equipment and its product is manufactured care- 
fully. Its location is good for transportation facilities 
and the company has a strong reputation for reliability. 

Mr. Carey repeated the general statements made by the 
other Cairo lumbermen regarding ‘present conditions. 
There is plenty of trade in sight, but the bad weather 
makes it practically impossible to fill crders satisfacto- 
rily. Prices, inquiries and prospects are all good, and he 
looked for a heavy demand throughout. the year. 

The Three States Lumber Company, large manufacturer 
and dealer in cottonwood, with mills at Three States, Mo.. 
has a cutting capacity of about 20,000,000 feet annually. 
The company was organized by northwestern capital. 
It operates its own tow boat and barge line and the 
lumber is brought to Cairo and dried. In addition to 
marketing its own mill product, the company is an ex- 
tensive purchaser from other mills in the valley. The 
officers of the company are W. A. Rust, president; W. F. 
Smith, secretary and manager, and W. H. Greble. in 
charge of the sales department. Mr. Smith, who has 
active charge at Cairo, is a Wisconsin man with clear 
and concise business ideas, and when there is lumber to 
be sold it is generally known among the competitors that 
the Three States company is in the field. 

Mr. Smith stated that trade prospects were never bet- 
ter. He felt no uneasiness about 1899, and he looked for 
no difficulty in marketing at a profit as soqgn as mill 
operations can be resumed and lumber brought to Cairo. 
Stocks are low at this time, but the company is doing 
its best to fill orders. 

Houston Bros., by which title the Cairo yard of George 
Tt. Houston & Co., of Chicago, is known, are among the 
largest distributors of hardwood lumber in the world and 
operate their Cairo branch under the management of F. 
P. Walsh, who has a thorough knowledge of the busi- 
ness. This great concern in 1893 saw the possibilities of 
Cairo and immediately established a yard here. Its an- 
nual shipments exceed 1,200 cars of dry lumber from this 
point. Its mills are in Mississippi and have a combined 
output exceeding 100,000 feet daily. The firm owns its 
own timber lands in Mississippi, from which it can de- 
liver every log to its mills by water, bringing the cost 
of raw material down to a minimum. The Cairo yards 
are large purchasers of lumber from outside mills and 
they are a heavy distributing station. The yards are 
conveniently located for shipping and have every facility 
for handling stocks cheaply and expeditiously. 

In a hurried interview Mr. Walsh stated that condi- 
tions are good regarding ortlers, but unsatisfactory re- 
garding the getting of stock. 

The Himmelberger & Friant Company, manufacturer 
and dealer in hardwood lumber, plow beams, wagon fel- 
loes, etc., quarter sawed sycamore, flooring, ceiling, etc., 
cypress, gum, cottonwood and poplar, is another repre- 
sentative Cairo concern. The present company was or- 
ganized in 1894, succeeding Robertson & Friant. Mr. 
Himmelberger is the head of the ecncern, Mr. Friant is 
in charge of the mill plant, and George J.-Krebs is in 
charge of the office. A new railroad is under construction 
to this company’s mills in Missouri and will be completed 
at an early date, bad weather interrupting construction 
at present. Its Cairo planing mill and factory is well 


A 500-horse power Corliss engine 


situated for railroad facilities and employs about 100 peo- 
ple. A large percentage of the business is in finished 
lumber and shooks. 

Mr. Krebs is a lumberman of large experience and has 





18° 


been with the company about five years. Speaking of 
prevailing conditions, he said that demand is heavy, prices 
excellent, and all his company wants is dry weather for 
a few weeks. Stocks are generally light and at this time 
there is no possible hope of increasing them soon, on ac- 
count of rainy weather in the woods and at the mills. 


The New Export Company. 


k. KE. Creelman, of the F. E. Creelman Lumber Com- 
pany, advises that present conditions are such as abso- 
lutely to prevent any shipments of lumber from the 
lower river. The logs in the mill district are bogged up 
and logging is practically impossible. The same condi- 
tion applies to shipments from the mills to Mississippi 
barges conveying stock to Cairo. The dealers are simply 
flooded with inquiries which cannot be attended to—at 
least, no orders can be filled—at this time. There would 
be no trouble at all to market a tremendous quantity of 
lumber provided it were in sight, but river conditions 
prohibit any operations of considerable size. 

The Creelman Ex ort Lumber Company, operating in 
Alabama along the Tombigbee river, is progressing in a 
manner satisfactory to the owners. This new field of 
operations for this company promises much, and is so 
far removed from any shadow of experiment as to be 
already a success. There are three mills of the company 
located up the Tombigbee fifty miles from Mebile and 
wbout twenty-five miles apart. In addition to railroads 
which the company is now building into the timber, a 
steamboat and barge line will also assist in logging 
operations. About 41,000 acres of white pine timber 
lave been purchased and constitute the present holdings 
of the company. Mr. Creelman went over the timber in 
persofi and spent a good deal of time in satisfying him- 
self that the oak was really there. It will run about 
5.000 feet to the acre and is of prime quality. 

The greatest difficulty will be the logging work, but it 
has practically been decided to use the skidding process 
ind the general plans adopted by the cypress manufact- 
urers in that section. This, with the barge and steam- 
boat accessories, will doubtless prove practicable and 
solve this important problem. 

lwo of the mills of this new company have a total 
capacity of about 45,000 feet. The third, recently pur- 
chased, is a great one, being the plant of the Seaboard 
Lumber Company, of Mobile. This is one of the biggest 
mechanically of saw mill plants in the United States 
Its capacity in yellow pine was about 200,000 feet a 
day. Of course, it would not be practicable for the 
Creelman I:xport Lumber Company to use all the ma- 
chinery of this extensive plant, as it would be an im- 
possibility to log such a mill with hardwood. But 
enough of it will be used to give this third mill a saw- 
ing capacity of 45,000 feet daily, 01 an aggregate for the 
three mills of nearly 100,000 feet. The company is now 
moving the Seaboard mill to Meller’s, Ark., the site de- 
cided upon. 

The Tombigbee river is navigable for ocean going ves- 
and steamers will be loaded direct at the mills. 
They will be towed from Mobile or go up the Tombigbee 
under their own steam, effecting a considerable saving 
in barge freights and transfers. 

F. E. Creelman stated that his company is now loading 
near Vicksburg, Miss., a barge with 500,000 feet for ex- 
port through New Orleans. This will be the first barge 
load of that size that ever started to be delivered along 
ship’s side at New Orleans for one port, and it shows the 
possibilities of New Orleans as a pert for handling up 
river cargoes of this class. 


sels, 


Conditions and the General Outlook. 


[t was learned at Cairo that Russe & Burgess, formerly 
operators here but now of Memphis, Tenn., have pur- 
chased a band mill at Mobile, Ala., and will begin the 
inanufacture of hardwoods at that point. 

De Montcourt & O’Hara advise that conditions are un- 
satisfactory at Cairo at the present time. The trade 
is confronted on the one hand by an unusually large 
volume of orders and inquiries and on the other hand 
by poor prespects of filling them. River conditions are 
simply fearful. Mills that are on river bank cannot get 
logs from the interior and interior mills that can get 
logs cannot get their lumber to river for shipment. Mr. 
O'Hara stated that his firm is constructing a railroad, 
but, owing to the mud, operations are suspended for the 
present. The mud is a foot deep and heavy rains have 
covered it with water for from six inches to a foct. Such 
conditions cannot last for all time, however, and he is 
hopeful of a dry season soon. Prices for all grades of 
hardwood are high and demand unprecedented. In reply 
to a query as to how much additional expense would be 
necessary to fill urgent orders he intimated that present 
conditions were such that $100 a thousand feet would 
not make shipments forthcoming; in other words, it is a 
physical impossibility to get lumber at any price at this 
time. 

Dodge & Sunbury, dealers in cypress and, to a limited 
extent, in hardwoods, were formerly mill operators at 
Gallion, La., sawing cypress at that point under the title 
of the Morehouse Lumber Company, but having ex- 
hausted their timber holdings there are now dealers at 
Cairo. They report some excellent cypress stock on 
hand but hardwoods next to impossible to get. This 
is a comparatively new firm at Cairo, having come to 
this point chiefly on account of its advantages as a re- 
shipping point. Last year they operated to a limited ex- 
tent in yellow pine also, but this year stocks are diffi- 
cult to get or, rather, such mill arrangements as would 
make it profitable to handle the lumber, so they are 
paying more attention to cypress and hardwoods. They 
regard the coming year as full of promise. 
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IN AND ABOUT GOSHEN, IND. 


The Sanders & Egbert Company, of Goshen, Ind., re- 
ports having had the largest January business in its his- 


tory. The demand for the company’s excellent products 
is urgent. It is running its mills full time and ship- 
ping large quantities of material direct from the scene 
of the recent purchase of a large number of fine walnut 
trees in Michigan, which was fully recorded in The 
Timberman at the time it was consummated and which 
has resulted quite favorably. The company reports that 
it would gladly duplicate the purchase, on which, as our 
readers will remember, it paid $10,000 for fifty-one 
trees. It reports a big demand from the box manu- 
facturers from all points of the country for anything 
in the way of box lumber, green or dry, and a splendid 
demand for oak, elm, ash, cottonwood, and that its re- 
cent sales of biack walnut have been unusually large. 

Frank P. Abbott, president of the Lesh, Prouty & Ab- 
bott Company, East Chicago, Ind., and who resides in 
Goshen, informed the writer that last year was a good 
one, as measured by results, although the unusual 
amount of rainfall during the early part of the year ren- 
dered the country roads almost impassable and log haul- 
ing was difficult. This was true of August and Sep- 
tember, and hence there has been some interference 
with the company’s log supply, which, however, did not 
materially affect the volume of its annual business. It 
now has a liberal supply of high class walnut lumber— 
as many of our readers know, the company is an ex- 
clusive manufacturer of that material—and_ therefore 
gives very special attention to the character of its 
product. Its mills run twelve months in the year. 

C. W. Miller, president of the City National bank, 
Goshen, and who is a stockholder in and attorney for 
the majority of the lumber concerns of northern In- 
diana, as he is also attorney for the Lake Shore road 
and very popular with professional and business men, 
was greeted by a host of friends on Saturday evening 
last, when he celebrated his thirty-sixth birthday. 

The Lesh & Young Company is doing a nice business. 
The company was recently incorporated by Joseph H. 
Lesh, president and treasurer; J. F. Young, vice presi- 
dent and H. G. Young, secretary. Ii is a wholesale 
manufacturer and dealer in hardwood lumber and has 
mills in Michigan, Ohio and Indiana. The company’s 
general oftice is at Goshen, in charge of President Lesh, 
and J. I. Young is the general manager, looking after 
the manufacturing business. The company manufact- 
ures about everything in hardwooc that is grown in the 
states mentioned. 

Manager Young has been in the hardwood business 
for fifteen years and for five years in the logging branch 
of that business, buying and shipping logs, and since 
then as a manufacturer of hardwoods. Joseph H. Lesh 
is well known as a son of John H. Lesh, deceased, who 
was for many years the leading manufacturer of hard- 
woods in northern Indiana. His son was for some years 
identified with his father’s interests and is at present a 
heavy stockholder in the prosperous institution the Lesh, 
Prouty & Abbott Company, of Goshen. His many friends 
appreciate his worth and are disposed to applaud his 
recent connection in establishing the Lesh & Young 
Company, which it is hoped will be entirely successful. 

The company has abundant means and the requisite 
ability and there can be anticipated nothing but the 
highest success as the result of the united efforts of its 
members. 

John H. Penrod, president of the Des Moines Lumber 
Company, of Kansas City, Mo., who resides at Goshen, 
is also one of the Mishler, Penrod & Abbott Company, of 
South Bend, Ind. He was at Goshen on Saturday last and 
informed the writer that while business in the sale of 
walnut—of which his Kansas City firm is an exclusive 
manufacturer—has not been extraordinarily active dur- 
ing the past six months, the volume of business is fair 
and prices fair, though not high. He expected that now 
that the other branches of the lumber trade are im- 
proving the walnut demand will be of greater volume 
for both foreign and domestic trade. Mr. Penrod is also 
senior member of the firm of Penrod & Wood, of Goshen. 
which does a jobbing business in hardwecds. The firm 
has been in existence about eight years and has made 
steady progress throughout that period. 

“Jack” Latta, late of the Lesh, Sanders & Egbert 
Company, of Goshen, is now making a tour of the world, 
accompanied by Mrs. Latta. They were heard from re- 
cently from Singapore. 

William Mishler, president of the Mishler, Penrod & 
Abbott Company, South Bend, Ind., and who resides at 
Goshen, informed the writer that the business of the 
concern is in a prosperous condition, the local factories 
being active bidders for the product of the company’s 
mills. Mr. Mishler is a careful business man and an 
experienced manufacturer and the company of which 
he is the active manager is bound to make an excellent 
record during 1899. 

The Goshen Sash & Door Company recently closed its 
books for a twelve months’ period and reports to the 
Lumberman that the business for 1898 was unusually 
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satisfactory, the volume large and profits more in har- 
mony with good times than for several years past, and 
that the beginning of the year has indicated that the 
company will enjoy a much larger and more profitable 
business during the next twelve months. The company 
has a good average stock of doors, sash, ete., and its 
specialties—cottage doors—are in demand from all sec- 
tions of the country. It recently has added to the fac- 
tory a Royal sander, from the Berlin Machine Works. 
at Beloit, Wis., and a number of other modern machines 
which enable it to compete with almost any door fac- 
tory in the country in its special line of preduction. 





BALTIMORE ON THE HARDWOOD SITUATION. 


During a recent visit at the office of Price & Heald, 
the big Baltimore, Md., hardwood exporting hcuse, John 
M. D. Heald expressed the opinion that American hard 
woods were sure to go much higher in price. He said 
that this fact was notably true of hardwoods suitabl 
for export purposes. The moss-back mill product will no! 
answer for this purpose. The foreign demand is largely 
for dimension stock, and the trade demands that it b« 
sawed accurately. Only the larger and better class oi 
mills can accomplish this result. Today every mill of 
this class is loaded down with accepted orders, and all 
are refusing to accept further business save at a fancy 
price, and often not even then. This, he says, is the 
result of the investigations of Gustav A. Farber, th 
junior member of the firm, who has just returned from an 
extended trip in the southwest. Fortunately, the preseni 
active home demand will put an end to the shipment 
of hardwoods abroad on the consignment plan, and for 
eign stocks will soon be depleted to a point where the 
buyers will stand the advance in price. He most thor- 
oughly deprecates the consignment plan, and says it is 
foolish to consign lumber abroad. With logs, however, 
it is different: the foreigner insists upon seeing logs be- 
fore he buys them. 

George I’. Sloan & Bro., the leading North Carolina pine 
flooring manufacturers of Baltimore, regard the time ripe 
for an advance in price of this wood, but think that a $2 
advance is all the market will stand at this time. 

J. Van Hall, the Baltimore exporter of hardwoods and 
North Carolina pine, says that he seriously doubts if 
North Carolina pine abroad will stand any material ad- 
vance in the export trade, in competition with the pine 
of Norway and Sweden. 





OPENINGS FOR MANUFACTORIES. 


Grawn, Mich., Feb. 6.—In this immediate vicinity 
little lumber is manufactured, nearly all material being 
shipped to outside points in the log. There are no wood 
novelty manufacturing plants within hauling distance 
and, let me say here, in this northern locality are doz- 
ens of openings for that line of industry, whose stock 
could be obtained from timber now wasted. No finer 
maple grows than here, yet $5 a thousand on board car 
is the highest price for togs, and that takes only the 
cream, fully one-third of the timber remaining to decay. 
Elm logs will soon be like pine—a thing of the past. 
Present prices in the log are from $8 to $9, with bass- 
wood about the same. Hemlock logs bring about $3.50. 

Business is good in all of its lines and branches and 
still improving. Everything considered, this locality 
never saw more prosperous times than at present. 

G. A: Brigham. 





A MONSTER OAK. 


Princeton, Ind., Jan. 28.—A white oak tree cut in 
Knox county, Indiana, last week is supposed to be one 
of the largest of the kind ever cut in this section. It 
measured 8 feet 4 inches at the butt, 53 inches at the 
small end, scaled 7,867 feet, and made four 12-foot logs. 
The tree was cut and rolled to White river and loaded on 
a barge, taken to Mt. Carmel, IIl., rolled to side track and 
loaded two logs to a car. A silver dollar would have 
covered the heart of any one of the logs. The tree was 
bought by John S. Dickson, timber buyer for A. B. 
Mickey & Sons, Princeton. The logs will cut quartered 
cak panels 27 to 28 inches wide. 





BEECH AS LUMBER. 


The Lumberman referred recently to the late introduc- 
tion of beech, as almost the last of the hardwoods to 
be introduced for furniture and finishing purposes. At 
the office of the Emporium Lumber Company, at Buffalo, 
N. Y., a few days ago, President W. L. Sykes exhibited 
some very beautifully finished specimens of this wood, 
and remarked that the Lumberman was entirely correct 
in its estimate of the value of the wood for the pur- 
poses named, but desired to suggest a caution concern- 
ing the manufacture of beech. Mr. Sykes produces con- 
siderable of this beech lumber at his plant at Keating 
Summit, Pa., but says that he finds it impossible to 
season beech in any thickness above inch without re- 
sultant surface checks. He says it is still better to cut 
the stock thin. He thinks, generally speaking, it should 
be used as a veneer. The specimens he exhibited had al! 
the beauty of the finest sycamore. Beech is surely @ 
coming wood, and is about the last of hardwoods left in 
this country not before recognized. 





It is reported that F. H. & C. W. Goodyear, of Buffalo, 
N. Y., will erect a large mill at Galeton, Pa., for the 
purpose of working up hardwood logs. It is claimed that 
the plant will furnish employment for 100 men. They 
already have a big hemlock mill at that point. 
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AMERICAN LUMBERMAN. 


IN THE SOUTH COUNTRY. 





Generally Unfavorable Logging Conditions—Large Demand and Orders Ahead—Louisiana and Texas 
Mill Men Join the Southern Association. 





THE SITUATION IN ST. LOUIS: 


St. Louis, Mo., Feb. 7.—January trade surpassed ex- 
pectations, in voluine as well as in displaying a broaden- 
ing tendency all along the line, and dealers are in no 
way dissatisfied with the business of the past month or 
the prospects for the future. There is plenty of vitality 
in the market and active movements are mecting with 
but one obstacle—difliculty in acquiring stocks. 

Demand for all kinds and grades is at high flood and 
far better than usual at this time of year. All the im- 
portant distributing dealers admit this and say that 
values are firmer and promise to remain so. Retail trade 
has felt the effects of arrested building operations and 
bad weather in the country, but these conditions promise 
to be reversed in the immediate future. Orders are now 
placed freely by yard dealers. 

Locally, the yards are preparing for an unusually ac- 
tive building trade. The permit record for St. Louis is 
most gratifying for an unusually large amount of new 
structures as soon as the weather will permit. The 
year will see the construction of some of the most costly 
and handsome residences in the city, ranging from 
$50,000 to $100,000 in value. Builders are in a happy 
frame of mind and preparing for the biggest year in 
years. In the downtown district several large buildings 
are in prospect, besides warehouses and general commer- 
cial property improvement. All indications are for a 
banner year in building operations in this city. 

The current steadiness of demand is maintained and 
reflects the strength of the general situation in luniber. 
There have been no price concessions, but a decided ten- 
dency to advance. Prices are sensitive only as to whether 
they should go still higher—there is no possibility of any 
break in prices at this time and nothing short of a panic 
could lower them. ‘The volume of business already in 
sight is unprecedented and lumber, in common with all 
other American commodities, bids fair to eclipse all past 
records for demand and output. 

Mills at the south have completed great preparations 
for handling this trade, and with the disappearance of 
wet weather the southern plants, hardwood and yellow 
pine, will be in better condition than ever in their |is- 
tory to execute any quantity of orders. Reports from 
inany southern sources show additional trackage of log- 
ging railroads, new machinery placed in position, and 
everything ready for a heavy trade. The outlook for 
strong spring demand at high values is inspiring. 

A strong feeling of confidence obtains in wholesale 
circles, and much contracting is going on for deliveries. 
Buyers are realizing that the present market is a seller's 
market, and if any terms are dictated they will be by 
the seller. Stocks of extremely moderate proportions are 
the rule here, and they are subject to such probable de- 
pletions that values are independently high. There is no 
necessity to push sales—most of the dealers are flooded 
with orders and inquiries—and the problem is the same 
as last week, only more so—how to get stocks. 

River navigation is still closed, and dealers in river 
lumber are doing little or nothing. Buyers in the south 
are absorbing whatever they can get, but mill operations 
there are in very bad shape owing to the prolonged wet 
weather. The cottonwood, oak, ash, poplar, and cypress 
people are having the greatest difficulty in getting timber 
to the mill and lumber to the market, and as soon as 
ihe river shall open there will be large shipments of these 
varieties of lumber. Fortunately, the St. Louis dealers 
in these varieties have more or less stock in yard, and 
are not wholly dependent upon the mills just now. But 
a continuance of bad weather at the south would bring 
on the possibility of an actual famine. 

P. G. Gates, of Eagle Mills, Ark., and J. H. Hinton, 
Lumberton, Miss., were recent visitors to St. Louis. 

Miss Alida Ehnts, daughter of B. J. Ehnts, the well 
known lumberman of this city, was united in marriage 
on Tuesday evening, February 7, with Philip Barden- 
heier. Both of the contracting parties stand high so- 
cially. After the ceremony the bridal couple were enter- 
tained with a dinner at the St. Nicholas hotel and a 
box party at the Century theater. 





“REPORTED FROM KANSAS CITY. 


Kansas City, Mo., Feb. 8.—The first week of February 
has not been a good one for the lumber business in the 
southwest. As long as this extreme cold weather lasts 
the retail trade will be at a standstill, and the dealers 
are all hoping for the cold spell to come to an end. 
They see before them an active spring demand, which 
will start in just as soon as building can be done, and 
they are anxious to get to work. 

Among wholesalers at Kansas City little complaint is 
heard. Naturally they would like to see the end of 
winter, as the prospects for their business never were 
better, and they can depend on considerable activity 
just as soon as the weather moderates. For the past 
few days there has not been much demand from the 
country, although some orders are coming in right along. 
At Kansas City the yellow pine men are all pleased at 
the showing of business in January. While in other 
branches of the lumber business the trade has only been 
normal, and the dealers have not placed more orders 
than they usually do, they have placed orders for yel- 
low pine very freely, and the sales of all the concerns 


here were much greater than they usually are in Janu- 
ary. Several good reasons can be named for this activ- 
ity in yellow pine during the past thirty days. The 
dealers all through this territory are confident that they 
are going to have a good spring trade and that it only 
depends on the weather as to how soon this demand wiil 
begin. Under these conditions they do not have any 
misgivings about being able to get rid of the lumber 
after ordering it. Last fall many dealers had to wait too 
long for their lumber, and lost trade by not having it. 
The chances are that this spring the same conditions 
will prevail to a greater or less extent when the rush is 
on, and a number of dealers have forestalled this as far 
as they are concerned by placing orders thirty to sixty 
days before the time they will actually need the lumber. 
Another thing that influenced a good many of the deal- 
ers to place orders last month was the fact that yellow 
pine prices were beginning to stiffen up and there were 
rumors that an advance would take place at an early 
date. This advance has now become effective, but lots 
of orders were rushed in on the old prices by dealers 
who wanted to get under cover and buy before higher 
prices became effective. 

Kansas City will soon have another wholesale and 
retail hardwood lumber yard. The Kansas City & South- 
ern Lumber Company, which has offices here and mills at 
Sedgwick, Ark., and vicinity, has leased ground at Sev- 
enteenth and Walnut streets, and is beginning to get in 
stock. The company will do a hardwood business only 
and expects to be ready for business within the next 
two or three weeks. 

J. M. Flint, of the Wellsville Grain & Lumber Com- 
pany, was in the city on business yesterday. Mr. Flint 
has purchased the small stock of C. P. Congdon, at 
Princeton, Kas. This yard has not in recent years 
carried any stock to amount to anything, but Mr. Flint 
intends to carry a full assortment of lumber, and part 
of his business at Kansas City was to order several cars 
for the Princeton yard. 

The George D. Hope Lumber Ccmpany will reduce the 
number of its yards in western Missouri this spring, and 
several of them are now for sale. Mr. Hope states that 
this is done owing to their increasing interests in the 
yellow pine manufacturing business, to which this com- 
pany will henceforth devote the most of its attention. 
Mr. Hope is now away on a trip to the plant of this 
company at Harlow, Ark., and expects to be gone sev- 
eral weeks. 

The party of lumbermen who went down on the Cur- 
rent river branch last week as the guests of the Mis- 
souri Lumber & Land Exchange Company returned to 
Kansas City on Thursday. The weather was cold all 
the time they were on this trip, but they had an inter- 
esting time inspecting the mills at Grandin, Birch Tree 
and Winona, and the journey was an enjoyable one. 





THE TRI-STATE MARKET. 


Texarkana, Tex., Feb. 7—Bad weather has had no 
effect on the silent but potent influence at work on ele- 
vating yellow pine prices, and they are up to stay for a 
long time. There is no rush as yet in the demand, but 
it is growing very surely. There is no hesitation on 
the part of buyers of yellow pine to take big blocks of 
stock at good prices, and even small orders partake of 
the same nature—straight carloads of material are again 
appearing as items on the every day order-book. 


T. H. Garrett, president of the T. H. Garrett Lumber. 


Company, of St. Louis, Mo., passed through the city 
and stopped off a day to see friends, en route home from 
his new saw mill on the International & Great Northern 
railroad in Texas. 

A visit has been made by J. 8S. Crowell, of the 
Crowell & Spencer Lumber Company, Limited, of Long 
Leaf. 

S. H. Bolinger, of 8. H. Bolinger & Company, Limited, 
went to his mill at Bolinger this week for the first time 
since his recent attack of typhoid malarial fever. 

R. L. Trigg, of the Frost-Trigg Lumber Company, 
was in the city this week and escorted home to yellow 
pine Louisiana a fair visitor to his daughter, from our 
town. 


n~ 


THE CALCASIEU DISTRICT. 


Orange, Tex., Feb. 5.—All of the mills report orders 
coming more regularly and in larger numbers than they 
have at this season for a number of years and all are 
well pleased with the amount of new business booked 
since the first of January. The old orders left at the 
beginning of the year have about all been disposed of and 
the mills are kept humming on new requirements. The 
call for material is not limited to any special class, but 
is for general yard stock. 

There have been some very large eastern schedules 
submitted to mills here and bids made on them, but none 
of them have yet resulted in orders, though there is a 
likelihood that some of them, at least, will be placed 
here. Some big railroad schedules have also been sub- 
mitted for figures, but no orders of more than ordinary 
note have been placed here. The mills here are fighting 
a little shy of any very large contracts just now, pre- 
ferring, for,the present at least, to content themselves 
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with summer orders at a good living profit, rather than 
tie themselves up with large contracts. 

There is a fairly good demand for export material and 
numerous inquiries are being received every week by the 
local exporters, but they are still fearfully handicapped 
in their operations by inability to secure tonnage. 

Lumber shipments from the five mills in Orange dur- 
ing the month of January amounted to 9,822,013 feet, 
apportioned among them as follows: Bancroft Lumber 
Company, 1,476,666; Orange Lumber Company, 2,048,000; 
D. R. Wingate Lumber Company, 2,233,428; Lutcher & 
Moore Lumber Company, 1,950,428; Alexander Gilmer, 
2,113,491. Of this amount, 622 cars were shipped by 
rail, the balance being shipped by water via Sabine Pass. 

At the annual meetings of the Orange Lumber Com- 
pany and D. R. Wingate Lumber Company, held in Hous- 
ton last ‘Tuesday, Carl F. Pannewitz was elected geiueral 
manager of these two big plants, vice Gecrge R. Chas- 
tain, resigned. The new gencral manager is thoroughly 
conversant with every detail of the lumber business and 
his long connection with the business has given him an 
ucquaintanceship with lumbermen, both manufacturers 
and dealers, exceeded by few. He will take immediate 
charge of these two valuable properties. 

Messrs. H. J. Lutcher, G. Bedell Moore and W. U. 
Stark attended the annual meeting of the Lutcher & 
Moore Cypress Lumber Company, at Lutcher, La., this 
week. All of the old oflicers were re-elected and the 
affairs of the company were found to be in excellent con- 
dition. 





EAST TEXAS TOPICS. 

Beaumont, Tex., Feb. 8—The lumber market is still 
strong and prices are rather on the increase, with little 
cr no stocks of good assortments to draw from. Several 
good orders were received during the past week, and 
though the demand is still largely for ties other lines 
are drawing attention. 

Probably the most important event of the. week has 
heen the ratification by the members of the Southeast 
Texas & West Louisiana Lumbermen’s Association of the 
agreement entered at the last meeting of the Southern 
Lumbermen at Memphis, Tenn., by which the two organ- 
izations are brought together and the manufacture of the 
two made of one standard. The manufacturers here seem 
well pleased with the result and have already gone to 
work to get their new gages and new sizes started, which 
will probably be about February 15 when finally ar- 
ranged. It is thought that the new sizes will work to 
the benefit of both the Southern and the Southeast Texas 
& West Louisiana lumbermen. The latter are now men- 
bers of the Southern. 

J. F. Keith has become a director in the Village Mills 
Company. 

The Vernon Tram Company is the style of a new log- 
ging company which has been organized about forty 
miles northeast of Beaumont on the “Pee Gee” and in 
Louisiana. ‘The oflicers are: J. E. Carroll, president; 
John C. Ward, vice president, and O. F. Corley, secretary. 
The former two are of Beaumont. 

The wet weather of the past week has materially re- 
tarded shipments and unless it shall improve consid- 
erably the February business will not run up as it 
should. ‘The number of orders on hand is sufficient 
to insure a gvod business if the weather be favorabie. 

Henry Downey last week made a large shipment of 
curly pine to England by way of Galveston. Mr. Downey 
took about all the curly there was in this section to 
make the shipment. 

The trade from Mexico is looking up remarkably well 
of late and the manufacturers look for immense business 
from that quarter during the spring on account of the 
building of several new railroads. 

Beaumont, Tex., Feb. 7—A meeting of the Texas & 
Louisiana Lumber Manufacturers’ Asscciation began in 
this city this morning, W. M. Rice, of J. S. & W. M. 
Rice, Hyatt, presiding. A report was submitted by S. F. 
Carter, of Liouston, who attended the recent meeting of 
the Southern Lumber Manufacturers’ Association at 
Memphis, Tenn., to which association a proposition was 
submitted, covering the co-operation of the Texas and 
Louisiana mills and their adoption of the Southern as- 
sociation widths, provided that asscciation would adopt 
thirteen-sixteenths as the thickness on finish. The pro- 
position had been accepted, and the Texas & Louisiana 
association to-day agreed to join the Southern associa- 
tion. After hearing Mr. Carter’s report a committee was 
appointed to confer with a committee of the Southern 
association with the object of endeavcring to agree upon 
a grade for the yellow pine country. The association 
adopted resolutions in memory of the late William Came- 
ron. 

The railroad commission has granted the Gulf, Beau- 
mont & Kansas City railroad authority to adopt a rate 
of 114 cent per 100 pounds on logs from Kirbyville, Buna 
and Silsbee to Beaumont. The rate applies to train loads 
with a minimum weight of 40,000 pounds to the car. 





LIGHT SUPPLY, GOOD DEMAND. 


Cordele, Ga., Feb. 4.—The conditions under which 
Georgia saw mills were operated a year ago are now 
exactly reversed. The continuous rainy weather since 
early in November has put the woods in miserable condi- 
tion and has reduced the output of the mills at least 35 
to 40 percent, while some of them have had to shut down 
for days at a time. The demand from the east and west 
has been quite spirited and with the supply reduced 
prices have moved up in the past month or six weeks at 
least $1 to $1.25 a thousand. The demand on saw mills 
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in our state is large enough to make mill men think that 


prices will hold. During the fall of 1897 and into the 
early part of 1898 a continued drouth caused a water 
famine and the output was reduced at least 25 percent, 
with many mills shut down tor weeks. ‘The demand then 
was only moderate and prices were distressingly low but, 
as you will note, conditions now are actually reversed 

both milling conditions and prices. The good demand 
and good prices in the last three months have prompted 
many new though small mills to go into the business, 
Which also get their share of the trade. It will take three 
weeks of continucusly good weather for logging conditions 
to become normal and to get all mills running on full 
time. 1 have just returned from a trip to many of the 
mills and at almost every station ran up against a lum- 
ber buyer trom the west or east. As Lam a buyer my 
self 1 tried to dodge the others, but could not do so any 
more than 1 could dodge snowllakes in a western bliz- 
zard. 8. V. Ravenel. 
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THE WEST VIRGINIA SITUATION. 


Wheeling, W. Va., Feb. 6——A Dill pending before the 
present session of the legislature proposes to repeal the 
law which prohibits corporations or individuals from 
owning more than a specified number of acres of land 
Within the state’s borders. When the law was passed the 
figure that it fixed was deemed large enough to satisfy 
any interest, and even now no lunibering or other inter- 
est has use for more real estate than this law permits 
it to own, and its repeal is sought by tanning and paper 
pulp interests, which wish to buy large areas for tuture 
use and to prevent the timber on such tracts falling into 
the hands of lumbermen. There has been some talk of 
ut meeting of timbermen to protest against the proposed 
legislation, but so far without concerted action. 

Fhrougnout all West Virginia there is a splendid out 
look for mill and yard men. In this city some surpris- 
ingly big orders for material to be delivered before April 
| have already been placed, with others in prospect. 
Salesmen, architects and contractors are busy to the 
limit on spring and summer work and real estate is active 
at a rate that promises to make 1899 the best building 
Big orders for supplies have been 
placed at Parkersburg and similar conditions obtain at 
Grafton, Fairmont, Morgantown, Martinsburg, Charles- 
ton and Huntington. 

On the West Virginia Central & Pittsburg road all 
mills are running overtime and some operating with two 
shifts. On the Norfolk & Western lumber shipments liave 
grown enormously, Many mills on the Baltimore & Ohio 
are busy with export demand. The outlook is reported 
good for this trade. 

A charter was issued last week to the Angling Creek 
Boom & Lumber Company, formed to develop a big tract 
of timber land in Nicnolas county between Angling creek 
and Meadow river. W. E. & C. O. Chilton, of Charleston, 
are among the principal stockholders, the others being the 
owners of the land. The company will build a boom in 
Angling creek and operate a saw mill. 

At the annual meeting of the Clarion Lumber Com- 
pany, of Ironton, last week, the old oflicers were reelected. 
Reports showed a large and profitable year’s business. 
Some improvements and extensions were decided upon, 

The Ensign Car & Manufacturing Company, of Hunt- 
ineton, booked orders for over 500 new cars last week. 

The Huttonsville extension of the West Virginia Cen- 
tral & Pittsburg road to Huttonsville, Randolph county, 
will open up a splendid timber country. 

A, G. Gritlin has bought the railroad stock of the Hard- 
wood Lumber Company and, it is reported, will connect 
it with the West Virginia Central & Pittsburg and extend 
it to Addison, giving an outlet for a big lot of timber in 
that section. ; 

More than 30,000 ties were brought out of Mud river 
on the last rise. Most of them were rafted to the mouth 
of the Guyandotte and are being loaded for Pittsburg. 


season since Is92. 





SOUTHEASTERN PROSPERITY. 

A review of southern lumber conditions, particularly 
those yelating to the trade of the South Atlantic coast, 
recently appeared in a New York paper which had se- 
cured an extended interview with Mr. Robert R. Sizer, 
of that city, who had lately returned from an extended 
trip into the southern lumber districts. Mr. Sizer is a 
lumberman of high standing and wide experience, so 
that his views are entitled to consideration. The inter- 
view is prefaced by some comments on the standing ot 
the lumber trade and on the fact that so little attention 
is paid by Wall street to the greatest commercial interest 
of the country. 

Mr. Sizer is reported as saying that not in twenty 
years has yellow pine been in such request as today, 
and that this is wholly due to natural causes. The situ- 
ation is that the mills of the south now have orders 
ahead for sixty to ninety days, while the entire product 
of some of them has been sold for the next four and 
five months. The demand for southern lumber means 
more than appears on the surface. The turpentine and 
resin industry, which has been hindered by the stagna- 
tion in the timber trade, will receive new impetus; the 
production is large and the main shipment is to Euro- 
pean ports; consumption is running beyond the produc- 
ing capacity. Another interesting fact is that during all 
the lumber depression since 1894, stumpage steadily ad- 
vanced in price, showing how valuable good timber lands 
really are. 

Lumber dealers are jubilant over the prospect. Along 
with the activity in the trade, he says, come prices 
such as have not been approximated in the last decade. 
Southern timber and its allied products now command 
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20 percent more than last summer’s selling prices, anl 
the sale¥ for 1899 bid fair to exceed the record of the 
best previous year. Car builders are today offering $3 
more per thousand feet than they paid only six weeks 
ago. The new business era is responsible for the im- 
provement of the south’s great lumber interests. A 
prime factor in its development has been the impetus 
which has been given to railroad car building and 
ship building. Since 1895 the railroads have pursued 
a policy of retrenchment; few cars were built and the 
recent great movement of crops, together with the in- 
creased tax upon the facilities of transportation lines, 
found the roads and their equipments unequal to the 
demands. But, according to Mr. Sizer, the advance in 
prices is offset in part by some other considerations, for 
the cost of producing timber in the south is much greater 
today than it was years ago. ‘The forests have been 
wasted and the timber has been so cut away that the 
mills have been compelled to build railroads running 
anywhere from ten to 100 miles to reach the sources of 
supplies. 

In Georgia, Florida, Alabama, and Mississippi, the 
district from which we get our yellow pine, says Mr. 
Sizer, in fact all over the south, everywhere that one 
travels, cun be seen evidences of the better condition of 
things, 

In one particular most lumbermen and observers of 
the situation will not agree with Mr. Sizer, which is 
that present prices have not been approximated during 
the last decade. We believe that in the west, at any 
rate, prices are not yet as high on the average as they 
were in 1892. Certainly they are not higher, and there 
is still room for an advance before the record would be 
in danger of being broken. In fact, the record never will 
he broken again, for in the early days of shipment to 
ihe central north from Mississippi, prices were realized 
for the better class of lumber used for special purposes 
such as will not be seen again until the forests are 
much nearer exhaustion than they are at present. Over 
$30 for edge grain flooring will probably not be seen for 
a generation, whereas such prices were common enough 
twenty years ago or less. 
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AT THE CRESCENT CITY. 


New Orleans, La., Feb. 6.—The near approach of the 
Mardi Gras season is attracting to the city the usual 
number of visitors from the north and northwest, among 
whom are many prominent lumbermen, including A. P. 
Brewer, of East Saginaw, Mich., and the Messrs. Duncan, 
of Duncan, Brewer & Co., of Duluth, Minn., who are on 
a still hunt for an investment in yellow pine timbered 
land. 

J. M. Hastings, of Pittsburg, Pa., in company with 
other Pittsburg capitalists, is also spending a few days 
in the city, en route to Spanish Honduras, where they 
have large mahogany interests. 

J. J. Tucker and William E. Barrett, both of Grand 
Xapids, Mich., have been here during the last week, and 
have left for Cuba, where they intend to investigate 
general lumber conditions. 

John W. Blodgett, of Grand Rapids, Mich., was also 
in the city last week, en route to the north. Mr. Blod- 
gett had been in Mississippi looking after his yellow 
pine interests, which are very extensive. 

The work of perfecting the new drainage system in 
this city is making rapid progress and giving employ- 
ment to many laborers, besides utilizing large quantities 
of low grade pecky cypress and common pine. 

The Salmen Brick & Lumber Company, Limited, have 
a contract to furnish 20,000,000 brick to the National 
Construction Company, which are to be used in the 
drainage work on hand, while the local pine and cypress 
mills find a ready market for the common grades of 
lumber. The main canal has been dredged, bricked and 
practically completed along Canal street —the main 
thoroughfare of the city— from Rampart to Chartres 
street; and the National Construction Company will 
have the street in its normal condition by Mardi Gras 
day (February 14), so as not to interfere with the an- 
nual grand street pageant. 

The saw mills throughout the state and in Mississippi 
report a good demand at fair prices, and the general 
condition of the business seems to be very satisfactory. 

The woods are full of saw mill men from the north, 
northwest and central west, all quietly seeking invest- 
ments in yellow pine and cypress stumpage, both for 
immediate operation and long time investment. 

If present indications count for anything this winter 
will be the last that large bodies of longleaf yellow 
pine stumpage can be secured for anything like present 
prices, for the large tracts are mostly in the hands of 
strong holders, who have about decided to stand by 
their investments for another ten years’ stretch. 
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HIGH WATER IN KENTUCKY. 


Valley View, Ky.. Feb..7—We have had another big 
tide and the Kentucky river is higher than it has been 
for years. Many logs have come out and the mills at 
this place have caught enough logs to keep most of 
them running all summer. The river is still rising, 
and we have six inches of snow with the snow still 
falling. Should this go off with a rain we would have 
the largest flood ever known. 
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Sam A. Conn has leased the old Conn-Hagen mills at 
Winchester, Ky., and will engage in the manufacture of 
hardwood dimension stuff. 

The Georgetown Lumber Company, of Alexandria, La., 
has erected a new mill of 50,000 daily capacity. 
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CAUGHT EN ROUTE. 


Seattle, Wash., Feb. 4—San Francisco was a very at- 
tractive place for Washington lumbermen during Janu- 
ary. C. I. White, manager of the Grays Harbor Com- 
mercial Company, Cosmopolis, Wash., after putting in 
several days’ arduous work as a member of the “third 
house,” at Olympia, joined his family at the gate city en 
route to San Francisco. Referring to the changed con 
ditions of the market, Mr. White said that he sold a 
large bill of fir at $25 f. 0. b. Chicago in December, 1897. 
In December, 1898, he sold a duplicate of the same bill 
for $32 f. o. b. Chicago. Comment is unnecessary. 

Patten & Price, of the Atlas Lumber Company, Seattle, 
report the same condition of the market, but in a slightly 
different way. Fir bills which netted them $11 to $12 
at whe mill in 1897 are offered now at a net price of $18, 
“and,” remarked Mr. Patten, “we accepted only two cars 
at that.” 

The St. Paul & Tacoma Lumber Cotmpany recently) 
decided to put in another band saw, which it is thought 
will more nearly enable the company to supply its orders 
for certain grades of stock and will increase the output 
of general stock. 

The Kellogg boys have bought out Mr. onohue’s in 
terest in the Ballard mill, which in the future will be 
known as the plant of the Kellogg Mill Company. The 
Kellogg boys are making many improvements, extendine 
their kiln, ete., and the mill will be run night and day, 
thus more than doubling their output. 

The Seattle Cedar Lumber Company has a much larger 
stock of cedar lumber than is usual at this season of 
the year. Mr. McEwan, with his innate modesty, ex 
plained that it had not gone through the planers yet, 
that was all—more rough stock and less dressed. 

It is Millman Bolcom now, since Mr. Boleom, of Wi- 
nona, Minn., has bought a half interest in the West Coast 
mill, at Ballard. 

The Stimson Mill Company will sell a portion of its 
output to the Coast Lumber Company this year. Both 
Charles and Fred Stimson have just returned from Cal- 
ifornia, and report that recent rains have made a great 
change in business prospects in that state. J. H. Par- 
ker is making as good a record as a legislator as he has 
made a success as a mill man. His plant at Big Lake 
will soon include a saw mill as well as shingle plant. 

Lewis & Crane, the Commercial Cedar Company and 
the Sound Lumber Company have removed from the 
New York Life to the Sullivan building, Seattle. It 
was proposed to increase a rent already high, and these 
three companies moved out. This is their explanation, 
but Frank Rotch, the manager of the shingle depart- 
ment of the Simpson Logging Company, says that the 
fact is that they discovered through the perfidy of the 
janitor the exact location of the little brown jug in his 
private office and could not resist the temptation to “get 
next” to it. Be this as it may, it is seldom that four 
such good companies are located in adjoining rooms on 
the same floor. Oh yes; A. F. McEwan moved his Seat- 
tle office to this building, also. 

C. L. Roy, of Roy & Roy, Seattle, is in California on a 
pleasure trip. 

Robert 8S. Wilson, of Seattle, having purchased the 
interest of his partners, is now pushing the shingle busi- 
ness alone. 

Cedar logs are high and are not through advancing 
yet. This is one reason why the Loggies, of the Whatcom 
Falls Mill Company, look so pleased. They have enough 
of the very choicest logs to run them four reonths. On 
February 1 they began to operate the export mill which 
they have leased. The mills have been put in good con- 
dition and will, G. W. Loggie says, more than double 
their product. 

Joseph ‘Turner and Ed Carstens have come to logger- 
heads regarding their export mill property. The ques- 
tions at issue are now pending in court, on Mr. Turner's 
application for a receiver. ; 

Wheeler, Osgood & Co., Tacoma, have received in addi- 
tion to the recently reported order for 2,500 of their fa- 
mous red cedar doors, to go to South Africa, a similar 
erder for shipment to Siberia, only that the latter order 
specified that the climate is alternately very hot and 
dry and then wet and cold. “No other doors,” said Mr. 
Wheeler, “can compare with red cedar for sich a eli- 
mate.” The factory has been thoroughly overhauled this 
winter and its output will practically be doubled. 

M. Earles, of Fairhaven, has been a prominent member 
of the “third house” at Olympia. The right kind of legis- 
lation comes slowly, he says. He can buy and sell logs 
all right, but says it is hard to get “ on to” the market 
conditions in the legislature at Olympia. Sometimes the 
best timber is in the smallest members, but he think- 
most of them more or less hollow. : 

The product of the Taber Mill Company, which for- 
merly was sold by the Nemon Lumber Company, both 0! 
Tacoma, will in the future be sold by the Taber boys 
direct to the trade. 

Mr. Hill, of the Tacoma Mill Company, has reason to 
be proud of the cargo of decking recently forwarded to 
Hamburg, Germany, for use in the German navy. It 
consisted of 950,000 feet of the choicest decking that 
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could be selected out of the very choicest logs. Mr. Hill 
said they began cutting on it in June last and com- 
pleted the order about the middle of January. 

The E. P. Allis Company is putting into the Tacoma 
mill a new carriage fitted with a specially designed form 
of power set works. This is the first machine of this kind 
ever constructed and embraces many improvements, as a 
matter of course. 

The Sunset Lumber Company, of Tacoma, has negotia 
tions under way for a well located saw mill. The grow- 
ing business of the company makes a mill more and more 
of a necessity every day. 

Kk. J. MeNeely, of Tacoma, has just returned from a 
prolonged visit through the east and in California. 





IN OREGON’S METROPOLIS. 


Portland, Ore., Feb. 5.—The large amount of lumber 
cut last year by the Portland mills necessitated their 
running much of the time night and day, so when a 
slack time came in December and January they were glad 
to take advantage of it for needed repairs. 

In addition to general repairs, the Inman-Poulsen Com- 
pany will relocate some of its machines, so that, with 
other changes, the output will materially be increased. 

Mr. Williams, of the North Pacific Lumber Company, 
says that the foreign demand for the ensuing year gives 
promise of great activity—a fact that has a large bearing 
on domestic markets. The purchase of the Albina mill 
gives the Western Lumber Company an increased output 
of 30,000 to 40,000 a day. In gereral it may be said 
that the Portland mills are not looking for orders for 
car siding, except at a largely increased price. The con- 
tention is that the price and quality of this class of 
material are sadly out of line, and particularly when 
cther trade is good, 
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CONDITIONS IN CALIFORNIA. 


San Francisco, Cal., Feb. 4—The month of February 
is looked forward to with considerable interest by the 
lumbermen of the Pacific coast, and of California espe- 
cially, for it promises a large amount of business at ex- 
cellent quotations. The deliveries of last month were 
below the average for the first month of the past five 
vears but the total amount was all that could be ex- 
pected under the adverse conditions of weather which 
have prevailed for the past sixty days. The pleasant 
weather of the last week has furthered the shipping in- 
terests and this month probably will be a most sue- 
cessful one. Redwood has advanced $1 a thousand on 
all grades from Humboldt county and from Del Norte, 
and the Mendocino manufacturers probably will follow 
the lead. Pine is as it has been for some time past and 
there will be no immediate alteration in the existing 
conditions unless the unexpected happens. Shingles are 
quiet and waiting ‘or the spring business to open up 
the expected opportunities in the east and elsewhere for 
the renumerative disposal of the stock of many millions 
Which is air-drying in southern California. Hardwood 
trade is quiet but expectant and there should be a gen- 
erous revival before many weeks have passed. 

The local redwood manufacturers are showing much 
forethought and commendable wisdom in looking into 
the possibilities of the Orient and also those of Australia 
and foreign countries in general. There should be and 
is a good field for export and redwood should be the 
first wood for commercial purposes to take advantage of 
the opening of the Orient. The business in the Philip- 
pines depends upon the action of the federal government 
Which will settle the status of those recently conquered 
and unquiet islands. It is to be hoped for the welfare 
of the Pacifie coast that some definite steps toward 
either one action or the other will immediately be 
taken, 

An important action has been taken by the national 
vovernment when it withheld from the public domain 
10,000 acres of timber land in Ventura county. This will 
save the forests and at the same time preserve the 
water supply of the affected district. The herders have 
been making raids upon the lands, which are situated 
upon a range of mountains, and the forests and water 
supply have been greatly endangered. 

The Salinas Planing Mill has lately been making some 
very important changes and repairs in its plant and 
buildings at Salinas. 

The University Planing Mill Company, of Los Angeles, 
has filed a petition in bankruptey with liabilities at 
$3,599.80. The members of the company are N. E. John- 
son, John Wedin and John U. Mueller. 

The Robertson Raft Company is rapidly completing its 
raft at West Seattle, Wash. It will contain 7,000,000 
feet of logs, spars and piles. Stella is the location of 
another raft for the same company. 

The Sierra Nevada Wood & Lumber Company, of Over- 
ton, about seven miles from Truckee, has experienced 
considers able trouble in keeping its logging railroad open 
during the past two weeks. The snow has drifted very 
high along the rails and a pilot plow is necessary in 
front of all the locomotives used upon the road. This 
company has one of the best equipped mills upon the 
Pacifie coast arfd the quality of the lumber turned out is 
‘a very superior grade. 

\ large sale of Oregon timber lands is reported from 
Portland. A. S. D. Pewter negotiated the deal in Wis- 
consin and reports the amount of timber involved to be 
over 1,000,000,000 feet. 

The Terry Lumber Company is to build a large iron 
bridge over the river near Anderson to take the place 
of the ferry which has become impracticable. The com- 
pany is also considering the building of an extension on 
its railroad, 
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A Year’s Traffic at Buffalo in Detail 


At the Bay State’s Metropolis—-The Trade in New York City and 


State—In Pennsylvania and Ohio The East Generally. 


FROM WESTERN NEW YORK. 


Buffalo, N. Y., Feb. 7—The Lumber Exchange held an 
adjourned mecting February 4 at which a resolution was 
passed almost unanimously, favoring the reduction of 
duty on all rough lumber to $1 a thousand feet, leaving 
the tariff on dressed lumber as at present. The secre- 
tary was directed to mail copies of the resolution to all 
ccngressmen and senators from New York state; also to 
Hfon. Sereno E. Payne, chairman of the ways and means 
committee, and the chairman of the Jeint High Commis- 
sion, and urging our congressmen and senators to use 
their efforts to obtain the reduction. 

¥ollowing is a table of statistics regarding movement 
of principal forest products in Buffalo for 1898: 

RECEIPTS, 1898. 





CANAL. 
RAR TOG. dcdncatinddsadsdiiaciantadsasinds 1,750,000 
LAKE 
ROE... svadaedadsvkaccuauesnadcuexesee . 189,733,000 
Dee PN 6. Kanddvdtencducdcansavnweabadxene 27,735,000 
Shingles, WHUUI  a: Goutasenovdsadeteuccascceuns 
ees CIE, TI a | dincndatcntecctasdccnsene 
RAILROADS. 
ROE SOUR 6, cc ecanducasscautadduedsesaeeseaus 427,181,000 
ae Cl ae Serer rere err rere tee 84,500,000 
RASUEN, MURA 6 cacukddeceduevawedsudaxenadseawae 3,150,000 
Railroad Cle TAI a. cndcecanededendicaeenns 396,400 
TOTAL RECEIPTS. 
RAE TNE. ccedcwesacdcadasdecweseccetacends 608,664,000 
SIs TIRE .s  cdwactsiadecsadcccacueaceues 216,662,000 
EGGTe WOO c. eacawide cide cxcdaacavedaaddédxnee 30,885,000 





Railroad ties, number. 673,400 
SHIPMENTS, 1898. 
SANAL. 
RE: TEs sc ccaincxandadsatiatwarndnsadesades 28,182,000 
I, SI x. cacanecanesesancocccccenccus 84,500,000 


Lumber, feet . 7,000 
Shingles, number ‘625, 000 
a SE 4, db tnnes cudadeasssndadandeseactouen 16, 600,000 
STOCK IN YARDS AT BUFFALO JANUARY 1, 








I.umber, feet . 

Lath, number . 

Shingles, number 

Posts, number . 

Lumber shipped by Buffalo firms from sup- 
ply points, which did not come through 
Buffalo, and does not appear in other 
er nr a eee 127 

LAKE FREIGHTS, 1898. 
Lumber, per M. 


18 163 


898,000 


High. Low. 


POU TANG BUMGRIOS « ccccccsdeccsveccccssn 3.00 $1.40 
From LAKG MICHIGAN «. occccdicccssccsncece 2.00 1.25 
PFOUD ERO FRGION 6. cc cccccscccesdevesccucss 1.75 1.25 


The large amount of lumber arriving by railroads as 
compared with water routes will be noted. This rail lum- 
ber is largely hardwoods and hemlock. Taking the item 
of lumber shipped not touching Buffalo, the Goodyears 
shipped about 140,000,000 of this. 

Pine dealers have bought considerable lumber at Lake 
Superior points since January 1. Montgomery Bros. took 
in one lot of 4,000,000 feet. Others have bought quite 
liberally. 

By the move of the H. M. Loud & Sons Company from 
their Ohio Basin yard to the yard at foot of Hertel ave- 
nue, formerly occupied by Arthur Hill & Co., the com- 
pany will have an increased piling room and plenty of 
water at the docks. The Louds go into hardwoods more 
extensively than ever. 

Marsh-Holton Lumber Company is the name of a new 
hardwood lumber firm which commenced business in 
Buffalo January 1, 1899, with office at 845 Ellicott 
square. A. H. Marsh is president and George L. Holton 
secretary and treasurer. For the present this concern 
will not have a yard but will buy from mills through- 
out western Pennsylvania and at other points and ship 
direct to customers. The company makes a specialty of 
ash, cherry and oak, but will handle all kinds of hard- 
woods. These gentlemen are well equipped for their 
business, having had large experience in lumber. Mr. 
Marsh has for years been purchasing for prominent 
Buffalo hardwood dealers, G. Elias & Bro., Buffalo Hard- 
wood Lumber Company and others, and knows that part 
of the trade thoroughly. He is a native of Chautauqua 
county, this state, and has all his lifetime been familiar 
with lumber. Mr. Holton was a western Pennsylvania 
boy and is thoroughly conversant with the lumber trade, 
having been engaged in the business most of the time 
since 1880. 

President Sykes, of the Emporium Lumber Company, 
says that all kinds and grades of hardwoods are in very 
active demand. This company is loading and shipping 
from its Keating Summit, Pa., mills as fast as possi- 
ble. This company is booking orders of from eight to 
fifteen cars a day recently and finds it impossible to 
catch up in shipments at the present rate of increase. It 
is sending extra iftspectors to the mills this week. 

All our hardwood dealers are busy and by hard work 
are keeping their stocks in good form. 





A FIRMER MARKET. 


Fitchburg, Mass., Feb. 7.—There is little actually new 
in the lumber trade in this section, but there is an im- 
proved condition from week to week. There seems to be 
a eall for North Carolina pine by the cargo people. One 
of the commission dealers here said that he was going 
south and expected to purchase 2,000,000 or 3,000,000 
feet. Spruce lumber is firm for schedules because a great 
many mills are not sawing. Random and small sizes, 
however, are easy and it is said do not always bring full 





prices according to the recent agreement, which was $15 
tor frames nine inches and under, $16 for 10 and 12-inch, 
$15 for 10-inch random lengths and $12 for 2x3, 2x4, 3x4’s, 
random lengths, with similar prices on their dimensions. 
Boston lumbermen who have been investigating the 
Maine situation say that there will be a very small cut 
of spruce this season, attention being largely given to 
pulp making. Hemlock lumber is firmer, with the Penn- 
sylvania product up about 50 cents above previous quo- 
tations. White pine is quiet but southern pine continues 
in good request with the sellers very firm on quotations. 
Hardwoods are quiet with quartered oak quoted at $50 
to #55, plain $32 to $35, ash anywhere from $30 to $40. 
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NEW ENGLAND NEWS. 


Boston, Mass., Feb. 6—The only enlivening feature of 
the market lately has been the rather caustic run of com- 
ments on certain bids that were put in for contracts with 
the city of Boston and the national government, the 
latter on lumber to go to the navy yards. It will be 
recalled that at the meeting of the retail lumber dealers’ 
association in January it was understood that the deal- 
ers present would back up the manufacturers of spruce 
in their endeavors +o sustain the list quetations. Along 
came some specifications for spruce lumber from the 
sources named and immediately the bidders began to 
figure out some way of getting the orders, for they were 
apparently worth having. Suffice it to say that the 
lowest bid in each case was a long way under the spruce 
schedule as it is generally accepted in the Boston mar- 
ket. 

Now there is a new proposition on the market. It is 
a desirable contract that depends thereon, for a bond of 
$25,000 is mentioned as the security for its faithful per- 
formance. The state harbor and land commissioners are 
calling for proposals for building a pile platform out on 
the South boston lands and flats of the commonwealth, 
where a new dock system under state control is to be 
established. Considerable lumber and piling will be 
wanted. 

The annual meeting of the Penobscot Log Driving Com- 
pany has been called, to be held in Bangor, February 14. 
At this session the members will decide whether the 
West Branch drive this year shall be done under the 
direct supervision of the company or let out by auc- 
tion. In case the auction method shall be decided upon 
the sale will take place at the office of the treasurer 
the same afternoon. 

At a recent meeting of the spruce manufacturers in 
this city no further action was taken in the matter of 
regulating quotations, but a committee was appointed 
to estimate as closely as circumstances will permit how 
much spruce will be sequired this coming season by the 
pulp manufacturers, and how much will be wanted by 
cther interests. The members of the committee will also 
consider the question of freight rates and incidentally 
the tariff. A report on the various subjects referred to 
them wil! probably be submitted at the February meet- 
ing, which will take place the last week in the month. 
This question of the diversion of spruce properties to the 
pulp industry is a large one, and it bothers the Maine saw 
mill people considerably, especially on the Penobscot, 
which is likely to share the fate of the Androscoggin as 
far as its spruce saw mill properties are concerned. 

Men in New York city are negotiating for the pur- 
chase of 34,000 acres of timber land in the towns of 
Osceola, Montague, Martinsburg and Lewis, in Lewis 
county, New York. ‘The larger pertion of the tract is 
owned by Messrs. Bennett and Pond, of Jackson, Mich. 
The sale, if effected, will involve a consideration of 
$300,000. 

The Derby Lumber Company, “ Derby, Ct., has award- 
ed the contract for an extensive addition to its plant, and 
will set up a large amount of wood w orking machinery. 

The main building for the new planing mill of the 
Shepard & Morse Company, at Burlington, Vt., to re- 
place the one burned, will be 112x200 feet, and the boiler 
room and dry house the same size as the old one. The 
equipment will be of the best machinery obtainable, and 
the mill's capacity will be equal to or greater than that 
of the old one. 

At the end of January W. B. Knox & Co., for many 
years a prosperous lumber firm of Utica, N. Y., dis- 
charged all their employees and announced that the 
business would not be longer continued. 
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THE QUAKER CITY ROUNDUP 

Philadelphia, Pa., Feb. 6—The recent cold weather 
has had a deterrent effect on trade, but the quiet is en- 
tirely seasonable and the indications are fully as bright 
as ever. Prices are firm, with a decided upward ten- 
dency, th yugh it is believed that white pine has ad- 
vanced to the limit and that present prices of 8 and 10- 
inch common may weaken later in the season. Saginaw 
and Bay City dealers are asking practically the same 
prices for 6, $ and 10-inch as for 12-inch, something en- 
tirely new, as the demand for narrow widths has never 
been suflicient to warrant such a condition, though there 
are indications of justification for it. 

Charles D. James, superintendent of the Pennsylvania 
Joint Land & Lumber Company, of Williamsport. P 
recently transacted business here. He is remodelling t 
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old Dodge mill at Williamsport, which has uninterrupt- 


edly manufactured white pine since 1864. His company 
has yet several years of sawing of choice white pine tim- 
ber and will cut during the present winter about 14,000,- 
G00 feet. 

Operations are progressing rapidly at the new lumber 
yards of Joseph H. Collins & Son, on Glenwood avenue. 

I’. J. Johnson, representing William H. Fritz & Co., 
returned last week from a successful tour of Lancaster 
and Chester counties. 
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CONDITIONS IN CINCINNATI. 


Cincinnati, O., Feb. 7.—Local lumbermen are of course 
well pleased with the reports this week of heavy and 
continued snowfall in the mountains contiguous to the 
principal logging rivers and streams of Ohio, Kentucky, 
Tennessee and adjoining territory. The melting of the 
already deep snow in those regions is pretty certain to 
cause the rarely failing February or spring freshet, and 
should even an ordinary “rainy spell” succeed the snow- 
fall, general tides of more than a sulflicient volume for a 
big run of logs will certainly be forthcoming. 

One of the largest strictly local transactions in lumber 
recently was the practical awarding of the contract on 
Wednesday of last week to the Enterprise Lumber Com- 
pany, of this city, for furnishing the 700,000 feet of yel- 
low pine lumber to be used in the construction of the 
National Saengerfest building, the price being reported 
about $16 a thousand feet. The building, wholly frame, 
which is to be of enormous seating capacity, is to cost 
about $30,000 and will be torn down after the saenger- 
fest. 

Leland Banning thinks prices will certainly rule firm 
all summer as the log supply at present is so limited that 
no dry stocks can be received generally for several 
months at least. He was in Tennessee a few days ago 
and his opinion was confirmed on this head by what 
he there observed. 

A prominent lumberman who has been considering the 
matter states that quartered oak firsts and seconds are 
“4 higher than a year ago, with prospects for a con- 
tinued increase of price. Hickory and ash were in espe- 
cially fair demand this week. Cottenwood, it is claimed, 
is fast supplanting poplar in the buggy trade here. 

The export demand is reported to be rather unusually 
lively. 

The demand for walnut in this, the leading walnut 
market of the country, never falters, being always steady 
and firm. 

The Louisa Lumber Company, whose office is in room 
74, Perin building, this city, has secured several fine 
tracts of the best quality of yellow cottonwood timber 
and will put on the market during the year 6,000,000 
to $,000,000 feet of its products. The cc smpany comprises 
J. Gordon Wright, of Goodman & Wright, whole- 
salers of yellow pine and cypress lumber, and William E. 
Farrell, referred to last week as handling the output of 
the William Farrell Lumber Company, of Hensley, Ark., 
in this territory. The combination is thus a sound one 
and starts off with every assurance of success. 
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FROM THE S/lOKY CITY. 


Pittsburg, Pa., Feb. 7—Trade in the local market is 
reported very active. Prices are held more firmly than 
ever, and local dealers expect to meet February 15 for 
the purpose of establishing uniform and higher prices on 
hemlock. It is claimed by a great many that the con- 
ditions prevailing warrant an additional advance of 50 
cents. In the west and northwest quotations on pine are 
tending upward, and it is believed that materially 
higher prices will be in force here before many weeks. 
In finished lumber, sash and doors, there is not much 
being done, most of the trade being speculative buying, 
the very inclement weather having practically stopped 
building operations. 

Trade from the retailer and out of town looks very 
encouraging. Much trading has already been done with 
the small yards outside of town. The general opinion 
has been that the building season this year will be an 
enormous one. All that is keeping it back is the 
changeable and wintry weather. 

J. N. Garrison, a prominent lumber dealer of New 
York, was registered at the Seventh Avenue hotel dur- 
ing the week. 

i. P. Marsh, of Saginaw, Mich., was in the city all 
week looking up business matters and calling on his 
numerous friends. 

Frank Pearson, manager of the Commercial Sash & 
Door Company, the newly incorporated concern, has gone 
on an extended trip through the north and the princi- 
pal lumber markets to look up stock and make _ pur- 
chases. 

A letter to this city from Manila dated January 26 
vives a graphie description of a novel saw mill of the 
kind used in the Philippines and more especially in and 
about Manila. The mill is situated about fifteen yards 
from the banks of one of the numerous canals that 
run through the city. The logs are floated down the 
Pasig river, poled up the canal, and tied in front of 
the mill until ready for use. They are squared in the 
woods, and generally are seasoned for ten or twelve 
months. At the mill a rope is fastened to one end and 
the other end of the rope is attached to a capstan with 
a perpendicular roller. At the top of the roller are 
four stout arms about six feet long, and the men shove 
these around, winding up the rope in a very primitive 
manner. The whole saw outfit: consists of a saw about 
54 inches long fastened in a clumsy frame. The blade 


is probably one-eighth of an inch thick and 1% inches 
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broad, with teeth about an inch and a half apart and 
only three-eighths of an inch in length. The motive 
power is supplied by Chinese, who haul this saw back 
and forth, the number of Chinamen on the saw being 
regulated by the size and toughness of the log. Two 
logs will keep a mill running all day. 

The many western friends of Elliot Cobb will be glad 
to know that, on January 1, he started in for himself in 
a handsomely appointed oflice in the Schmidt building. 
Mr. Cobb’s returns for the first month justify his pre- 
diction for an exceptionally bright outlook for white 
pine in this district. 

A merry party of Pittsburgers, headed by E. V. Bab- 
cock and chaperoned in general by W. W. Reilley, of 
Bulfalo, has started out in W. B. Mershon’s private 
car on a six week’s’ tour of the south and west. The 
party consisted of the two above mentioned lumber 
dealers, Mrs. E. V. Babeock, Mr. and Mrs. H. B. Shidle 
and Geter Shidle; Miss Reilly, of Providence, R. I.; Dr. 
and Mrs. Moore, of Allegheny; Mrs. Glass, Miss Glass, 
and Miss Eleanor Glass. Stops will be made at Cincin- 
nati, Louisville, Mammoth Cave, Nashville, and New Or- 
leans, where the Mardi Gras festivities will be attended; 
thence by way of the Golden Gate special to San An- 
tonio, El Paso, Los Angeles, San Francisco, Denver, 
Omaha, Kansas City, St. Louis, ete. The itinerary is a 
most delightful one, and with a genial party aboard, six 
pleasant weeks will be quickly passed. A large crowd 
of friends saw the tourists 5 who dispensed hospitality 
under the stewardship of F. Babeock. The car was 
banked with flowers, the pte of friends, and two rival 
music boxes played “A Hot Time” and “The Georgia 
Campmeeting.” 

The Speer Box & Lumber Company and the Alexander 
McClure Company are largely interested in cottonwood. 
The Speer company has two big saw mills in operation 
in the cottonwood regions, one at Arkansas City, Ark., 
and the other at Greenville, Tenn. There are two band 
saws at the Speer factory in McKee’s Rocks, which cut 
out 35,000 feet of cottonwood every day. 

J. M. Hastings and a party of friends en route to their 
mahogany tract in Puerto Cortes, Central America, were 
startled while in the southern district of our country 
by a cablegram announcing the death of Harry Pears, 
brother to Manager Pears, of the Pittsburg & Honduras 
Mahogany Company. Mr. Pears ‘was shot by a sentinel 
during a revolution. Mr. Hastings’ trip was temporarily 
abandoned. 





THE METROPOLITAN DISTRICT. 


New York, eb. 7—Lots of plans for new buildings are 
on file, and soon as the sun’s rays come out nice and 
bright and the work of erection begins, the yards are 
going to discover how very short of stocks they really 
are, and then there will be a scene of bustle and hurry 
that will surprise somebody. Perhaps a few may be 
caught napping, too. 

The Hudson County Retail Lumber Dealers’ Associa- 
tion, which includes the Jersey City and other retail 
dealers in New Jersey, at their meeting last week, showed 
which way the wind is going to blow for builders and 
contracters this spring. 

After electing the popular retail dealer, John H. Bald- 
win, as president for the coming year, they proceeded to 
discuss the present situation and the prices for which 
they were selling their lumber. As a result of these 
deliberations they put up the price of spruce timber $1 
a thousand feet, and of yellow pine from $2 to $3 a 
thousand feet. 

A sad commentary on the extremes to which the at- 
tempt to grasp at a too early period the opportunities 
supposed to be afforded by our new colenies is given 
by a recent failure in this ¢ity. Where many thousands 
of liabilities went to is explained in the fact that for one 
shipment of lumber which cost $16 a thcusand in New 
York the exporter was obliged to sell after it landed in 
Cuba for $9. The $16 did not include the expenses at- 
tached to the shipment. 

Talking of Cuba brings to mind the fact that the gov- 
ernment has sent out specifications for 8,000,000 feet of 
yellow, white or norway pine to be used for govern- 
ment purposes and delivered at various ports. So far as 
it is possible to learn dealers in this city are not falling 
ever each other in order to obtain the contract. It will 
probably be secured by some southern firm. 

KE. F. Perry, secretary of the National Wholesale Lum- 
ber Dealers’ Association, left tonight for New Haven. 
Conn., to attend the meeting of the Lumber Dealers’ 
Association of Connecticut. Mr. Perry will speak at 
the banquet on the subject of the “General Work of the 
National Association in Connection With Retail Asso- 
ciations.” 

Allen Adams, of Wilson, Adams & Co., 
city, sails for Europe on Saturday. 

There is every prospect of a big attendance from this 
city and from the east generally at the annual meeting 
of the National Wholesale Lumber Dealers’ Association 
at Boston on March 1. The west, too, is likely to be 
very largely represented. A rate and a third has been 
secured on all railroad lines, east and west, and all the 
local associations interested in that part of the meeting 
which pertains to trade relations are invited to send 
representatives. 

John N. Seatcherd and wife, of Buffalo, leave this 
city tomorrow for a two months’ stay in Florida. 

J. B. Murphree, of the Cummer Lumber Company, has 
gone to Boston for a few days. 


The Week’s 


In steam tonnage, freights from the guli are stagnant. 
owing to a difference between shippers’ and owners’ 


retailers, of this 


Charters. 
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views represented by 120s., old form, and 115s. Fixtures 
are reported in deal tonnage from the provinces for the 
opening of navigation, two boats at 43s. 9d. from Mon- 
treal or Three Rivers for the United Kingdom or the con- 
tinent, one from St. John at 42s. 6d. and one from Que- 
bee to Glasgow at the latter figure. Light inquiry and 
freer offerings for trans- atlantic trades indicate a lower 
tendency. For February boats of a modern class the 
nominal range is 7s. to 8s. 6d.; for forward business the 
range is about 7s. to 7s. 6d. 

Shippers offer for sail tonnage from the gulf to Buenos 
Ayres and Rosario $13 and $14, respectively, on light 
offerings. Tonnage is scarce on $9 to $10 from the east 
and provinces. Full recent rates are sustained for coast- 
wise tonnage on scarcity and a better demand. 

Following are the fixtures for the week ending Febru- 
ary 4: 

Schooner Margaret B. Roper, 334 tons, Pensacola or 
Pascagoula to Newport News, lumber, $5.50. 

Schooner Chauncey > Burke, 871 tons, Fernandina to 
New York, lumber, p. 

Schooner Edith L. hi. 921 tons, Brunswick to Balti- 
more, ties, 15 cents. 

Schooner Collins W. 
York, lumber, $5.25. 

Schooner Nantasket, 568 tons, same. 

Schooner Sedgwick, 475 tons, Fernandina to Philadel- 
phia, lumber, $5. 

Schooner Edith & May, 104 tons, Satilla River to New 
York, dry cypress, $5.25. 

Schooner Edgar C,. Ross, 
York, lumber, $5.25. 

Schooner Mary J. Russell, 354 tons, Fernandina to New 
York, dry cypress, $5. 

Schooner Aetna, 333 tons, Apalachicola to New Bedford, 
dry cypress and yellow pine, $6.62. 

Bark Golden Rod, 580 tons, Mobile or Pensacola to Ro- 
—_— lumber, $14. 

Bark C. W. Janes, 825 tons, Pensacola to Rosario, lum- 
ber, $13.75. 

Bark Florence B. Edgett, 491 tons, New York to Rosa- 
rio, lumber, at or about $10. 

Bark Edmund Phinney, 657 tons, 
Ayres, lumber, $9. 

Schooner Celina, 533 tons, 
ber, $9.50. 

Steamer IXrnesto, 1,653 tons, Pensacola to Manchester or 
Antwerp, lumber, p. t. February. 

Bark J. H. Marsters, 592 tons, 
deals, p. t. 

Schooner Elsie A. Bayles, 253 tons, 
New York, cedar and mahogany, $5.50. 

Schooner Ed. H. Blake, 484 tons, Sabine Pass to Ha- 
vana, lumber, p. t. 

Schooner Robert A. Snyder, 357 tons, Moss Point to Ha- 
vana, lumber, $6. 

Schooner William F. Campbell, 168 tons, Moss Point to 
Caiberien, lumber, p. t. 

Schooner Nimrod, 257 tons, gulf to Havana, lumber, p. t. 
Schooner John C. Smith, 393 tons, ie 4 Orleans to north 
side Cuba, cypress ties and lumber, p. 
Schooner George E. Dudley, 387 i.” ‘Norfolk to north 
side Cuba, pine wood, p. t. 
Schooner Hattie Dunn, 
York, lumber, $6. 

Schooner John i. Penrose, 433 tons, Fernandina to Phil- 
adelphia, dry cypress, $4.75 ‘and free wharfage. 

Schooner Omega, 199 tons, Crandall to two ports Mar- 
tinique, lumber, $6. 

Schooner Bessie Parker, 
John, N. B., lumber, $7. 

Schooner M. S. Bement, 
York, lumber, ‘p. t. 

Schooner John F. Kranz, 520 tons, Savannah to Phila- 
delphia, ties, 16 cents. 

Schocner George KE. Dudley, 387 tons, 
New York, lumber, $3.25. 

Schooner Etta A. Stimpson, 
York, lumber, $5.25. 

Schooner Warren Adams, 634 tons, Savannah to Port- 
land, lumber, $5.50. 


Walton, 428 tons, Satilla to New 


380 tons, Charleston to New 


Portland to Buenos 


Portland to Rosario, lum 


Halifax to Liverpool, 


Tuxan Coast to 


414 tons, Ship Island to New 


227 tons, Brunswick to St. 


455 tons, Brunswick to New 
Fernandina to 


268 tons, Brunswick to New 


Schooner , 200 tons, Satilla to New York, dry cy- 
press, $5.25. 

British steamer —-——, Quebec to Glasgow, deals, 42s 
6d f. oO. WwW. 

Ship ———, 1,600 tons, Sapelo to the United Kingdom or 


continent, sawn timber, 97s 6d. 

Two steamers —~——, —— tons, Montreal or Three Riv- 
ers to London or United Kingdom or continent, deals, 
43s 9d f. O. W. 

British steamer ————, —— tons, St. John, N. B., to 
the United Kingdom or continent, deals, 42s 6d. 





The Niagara District. 


North Tonawanda, N. Y., Feb. 7—The situation in 
this market continues satisfactory and orders are being 
received in fairly good volume for this time of year. The 
export trade seems to be brightening somew hat and dur- 
ing the week several good sized ‘shipments have left 
here bound for different foreign ports. 

Since the joint meeting of the ‘'onawanda Lumber- 
men’s Association and the Buffalo Lumber Exe ‘hange, 
held in Buffalo on January 28, several of the firms have 
sent out notices to their customers that their terms of 
sale hereafter will conform to the resolution passed at 
that meeting. The lumbermen should have very little 
trouble establishing these terms, as, with money as cheap 
as it is in most of the large cities, there seems to be no 
good reason why 2 percent discount should be allowed 
on sales thirty days after shipment is made. 

Thursday morning next A, C. Tuxbury, of the W. Ee 
Sawyer Lumber Company, together with Mrs. Tuxbury 
and their two daughters, will leave here for an ex- 
tensive trip in the south and west, taking in New Or- 
leans, San Antonio, San Diego, Los Angeles, San Fran- 
cisco, Salt Lake City, Colorado Springs, and Denver, as 
well as several other places of note, returning about 
the middle of April. While this is ostensibly a pleasure 
trip, Mr. Tuxbury will incidentally take time to look 
over a — tract. of timber land in the west. 

Frank TI. Alliger, the local box shook manufacturer, 
with his family, is in the south on a pleasure trip. 

Charles D. Butler, rs the Gale Lumber Company. 
Pittsfield, Mass.. spent a few days here the past week, 
shipping stock for his concern. 

Among other lumbermen who visited here the past 
week were: George M. Furbush, Ashland, Wis.; George 
W. Eddy, Middleport, N. Y.; Chester Bullis, Brooklyn. 

vt. Y.; T. W. Jackson, Middleport, N. Y.; S. G. M. 
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Gates, Bay City, Mich.; G. S. Fordyce, Union Springs, 
N. Y.; H. L. Tibbetts, Boston, Mass.; Alex. R. Sinclair. 
Duluth, Minn.; Charles L. Becker, New York eity, and 
Charles Holden, Gloversville, N. Y. 





CONNECTICUT RETAILERS IN CONVENTION. 


Special to the American Lumberman. 

New Haven, Conn., Feb. 8—The seventh annual meet- 
ing of the lumber dealers’ association of Connecticut was 
held at the Young Men’s Republican club in this city 
today, with President H. L. Hubbell, of Norwalk, in the 
chair. The election of officers resulted in the selection 
of Charles D. Barnes, of Southington as president, W. 
H. Judd, of Stanford, as vice president and Louis A. 
Mansfield, of New Haven, secretary and treasurer. Hor- 
ace L. Hubbell, of Norwalk, was selected as director for 
one year to fill a vacancy. FE. 8. Davis, of Middletown, 
was selected as director for two years to fil! a vacancy 
while those regularly elected for the full term of three 
years were M. 8. Stanley, of New Britain, F. B. Board- 
inan of Waterbury, Everett J. Lake, of Hartford. In- 
surance director, Charles Eh. Ailing, of New Haven. 

The report of committee on improved lien laws was 
heard and it was decided to submit a bill for the legis- 
lature providing that material men can serve notice 
of lien any time within sixty days after ceasing to fur- 
nish material. Also providing that lien can be served on 
sub-contractors. 

The annual dues of the association were raised to $5, 
$10 and $15, according to the volume of business done 
annually by the member. 

A committee consisting of 8. F. G. Platt, New Britain, 
and C. S. Deforest and Louis A. Mansfield, of New 
Haven, was appointed to attend the annual meeting of 
the National Wholesale Lumbermen’s Association in Bos- 
ton on March 1 on behalf of the Connecticut asscciation. 

There was a good attendance at the meeting consid- 
ering the severe storm raging. It adjourned at one 
o'clock. At the annual dinner held at the Tontine hotel 
seventy-five were present including the most prominent 
retailers of the state and wholesale representatives. An 
excellent dinner was served followed by speech making, 
over which President Ifubbell presided as toastmaster. 
Speeches were made by Mayor Farnsworth, R. R. Gris- 
wold, manager of the Pennsylvania Mutual Insurance 
Company; E. F. Perry, secretary of the National Whole- 
sale Lumbermen’s Association; Richard Torpin, presi- 
dent of the Philadelphia Retail Association; E. C. Pease, 
ind F. A. Pickering, representing Bradstreets. The din- 
ner and eonvention adjourned sine die at half past four 
in the afternoon. 





THE CLEVELAND SITUATION. 


Cleveland, O., Feb. 8.—The pleasant weather we wrote 
ibout in our last has vanished, winter is reigning su- 
»reme, the thermometer has been hovering around zero. 
In taking a trip through western Pennsylvania last 
week I found that in various places it ranged from three 
o thirteen below, and the lumbermen were spending 
nost of their time telling yarns. At Meadville the saw 
mills complain that they have no logs to work on, hav- 
ng sawed up everything they got in during the month 
f December, and now have large stocks skidded to haul 
5 soon as the snow falls. Some were hauling them in 
on trucks, but of course a very limited amount. The 
lfarper Lumber Company, of that place, report a very 
‘ine trade for 1898, with the expectation of a boom for 
i899. George H. Cutter & Bro., of the same city, are 
lso preparing to take care of a large trade during the 
oming season. 

At Oil City every one seemed to be happy and count- 
ng on good times, but complaining that not enough 
now was falling to make it possible to get in logs, and 
1 that reason they feared a scarcity in hemlock. There 
sa great searcity in 2x4-18’s. One party had an order 
for 800, and had none in his yard. Caldwell & Borland, 
of that city, are not only lumber dealers, but quite large 
dealers in manufactured work. 

Ralph Gray and F. H. Ellenberger have started on a 
trip through Michigan. If there is anything to be 
found, they are likely to find it. Eugene Carleton, of 
‘the Mills, Gray, Carleton Company, who has been in 
Michigan for the last week or two, has returned, and 
is now boasting of his success as a real estate agent, hav- 
ing sold a farm and gotten the cash while he was gone, 
hesides doing a large business in the line of chartering 
tonnage for his vessel interests for next year. Robert 
Il. Jenks is taking another long trip through the south 

whether to buy large blocks of lumber or to get away 
from the cold weather is a question among his friends. 
Warren Palmer, of the Cleveland Window Glass Com- 
pany, is spending some time in Chicago looking after the 
interests of the sash and door business. 

The architects in this city are now very busy on 
plans for spring work. Several large blocks are in con- 

_templation, and quite a little house building; perhaps 
’s much in sight as ever at this time of year, and the 
lumber and sash and door men are spending a good 
share of their time now in figuring estimates. 

J. J. McMann, of Wakeman, O., is in the city today 
figuring on the material for a large block for which he 
is to furnish the material. He reports prospects very 
good in his neighborhood. 

The Cleveland Saw Mill & Lumber Company seem to 
he busy, not only in figuring, but in shipping lumber, 
and report prospects very fair. The boys were all glad 
to see Charlie Norris, of the Norris Lumber Company, 
at the lunch room today, for the first time in some 
months, 
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THE SAGINAW VALLEY. 


Saginaw and Bay City, Mich., Feb. 7.—Michigan is 
still entitled to distinction as a lumber producer, al- 
though it is on the toboggan slide, there having been 
a decrease in the output of the state since 1885 of nearly 
1,400,000,000 feet. The Saginaw valley has steadily 
dropped as a producer from 1,000,000,000 feet in 1882 to 
a little over 300,000,000 feet in 1898. The timber has 
largely been cut off along the Huron shore between 
the Saginaw river and Alpena, and at the rate of cut- 
ting the pine will soon disappear in Montmorency, 
Presque Isle and Cheboygan counties. The Manistee dis- 
trict can be counted upon for a supply for several years, 
but hardwood will be called upon to reinforce the pine. 
South of Ludington the western Michigan district has 
been pretty well denuded of timber. In the vicinity of 
Cadillac there is a few years’ stock. In upper Michigan 
the record is being kept up, but there is a heavy drain 
and five years hence the entire state will be well 
stripped of pine. There will be hardwood encugh for 
many years yet. even with the demand as active as at 
present, but oak is getting scarce and there are not 
too plentiful supplies of ash. 

In 1898 there was produced in Michigan 2,158,343,122 
feet of lumber, about 200,000,000 feet less than the out- 
put in 1897. At the close of the manufacturing season 
last year there was about 100,000,000 feet less in man- 
ufacturers’ hands than at the close cf the preceding 
year. ‘The state produced a little more than one-third 
of the output of the northwest last year. The shingle 
product of the state in 1898 aggregated 1,6°3,205,500, or 
about 400,000,000 more than were manufactured in 1897. 
Michigan produced more than one-half of the entire 
product of shingles for the entire northwest last year, 
and is entitled to the honor of being the banner shingle 
state in the Union. At the close of the year there were 
in manufacturers’ hands in this state 828,791,000 feet 
of lumber and 206,011,000 shingles. This does not in- 
clude stock held in the hands of retail dealers through- 
out the state, which would swell the stocks on hand to 
large proportions. There are nearly forty yards and 
factories on the Saginaw river alone not connected with 
lumber manufactories which carry from 2,000,000 to 
20,000,000 feet in stock each, and which do not figure 
in the reports of stocks on hand. : 

A comparison of the lumber product of the state for a 
series of years and of the stocks on hand will be of 
interest to Michigan lumbermen. The figures are as fol- 
lows: 

Lumber, feet. 
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COMPARISON OF STOCKS ON HAND. 
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The work of getting mills ready for next season’s 
operations :s in progress where repairs of note are to be 
made, but some of the firms which depend upon Canada 
for logs will be in no hurry to begin business of over- 
hauling, as rafts from Georgian bay will not begin to 
arrive until nearly June 1. 

J. B. Redhead has nearly finished buiiding a shingle 
mill at Roscommon, and a saw mill is to be added to 
the outfit. A stock of timber has been secured for the 
shingle mill. 

Diffin & King are cutting nearly 1,000,000 feet of logs 
in Gladwin county, whieh are to be manufactured at 
F. A. Burge’s mill. 

Henry Ward, of Pontiae, son of David Ward, is lum- 
bering extensively this winter in the vicinity of Fred- 
erie. 

Frank Buell is running six or seven camps in Otsego 
county, and aside from stocking his mill at Gaylord has 
been shipping a train load of logs a day to the Saginaw 
river on the Detroit & Mackinac rozd, and a large quan- 
titv on the Mackinaw division. 

The extension of the Detroit & Mackinac railway 
north of Alpena has greatly stimulated the develop- 
ment of what was a year ago a dense forest, and new 
towns and lumber outfits are making things hum in 
every direction. Thirty-eight miles from Alpena on 
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this road the lumbering town of Millersburg has been 
founded. The mills built there within a year are those 
of E. M. Lewis, Hamilton & McComb, and Reben Mitch- 
ell, the latter having only recently been completed. 
Austin & Thompson are operating a shingle mill about 
a mile from Millersburg, and are producing a fine grade 
of shingles. A stave mill is to be Iccated there. 

At Onaway, another lumber town on the line of this 
road, things are booming. Kelley & Sons have pur- 
chased John M. Roberts’ shingle mill and will move it to 
Black river and will begin the manufacture of shingles 
about March 3. Stewart Williams, of Saginaw, who has 
built a mill at this point, started it last week. A. A. 
Miller & Co. and Sterling & Co. are operating shingle 
mills at Onaway. A large quantity of timber is being 
shipped from this section to the wocdenware factories at 
3ay City and Saginaw. Operations in lumbering and 
cutting cedar are the liveliest this winter that they have 
been in several years and there has been an active de- 
mand for labor, while wages are much higher than 
heretofore. 

The planing mills. sash and door factories in the val- 
levy are doing more business this winter than since 
1892, and there is much satisfaction over the situation. 

The Saginaw valley and Lake Huron shore have had 
a strong delegation at Washington working to secure a 
reduction in the duty on lumber to $1 with a proviso for 
free logs, and the outcome is awaited with eager inter- 
est. 

James C. Wilson has sold his saw and shingle mill 
at Hawks, on the Detroit & Mackinae road, to James 
C. Hayes, of Alpena. The mill is well stocked and will 
be in operation in a few days. 

Frank Miller, of Vassar, has cut cver 1,000,000 feet of 
legs in Guilford township, Tusccla county, and should 
there come enough snow the logs will be hauled to the 
mill. 

The Coan Lumber Company, operating on the Haupt- 
man branch, has 3,500,000 feet of logs eut and on the 
skids and banked at Lake Thomas, and the mill of the 
company is running day and night. 

The Michigan Central has offered to construct a spur 
from Indian river to a large belt of hardwood located 
southeast of that place, provided a guaranty shall be 
given that 3,000,000 feet of logs wil! be taken out each 
year. 

" §. C. Zeiter is putting in a full stock of logs and 
shingle timber for his mill at Loomis. 

3ousefield & Co., at Bay City, are doing the largest 
business on record at their woodenware factory and are 
running 300 hands. 

Gardner & Peterman, of Saginaw, have purchased 1,500 
zeres of hardwood timber in Presque Isle of George F. 
Reynolds, the consideration being $10,000. 
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WEST /IICHIGAN MATTERS. 


Manistee, Mich., Feb. 7—The rush for hardwoods still 
continues, and while some time since everybody was 
calling for dry, something that was impossible to find, 
now all seem inclined to take what they can get; any 
old thing goes, apparently, and it makes little difference, 
good or bad, dry or green, mill culls or clears, just so 
it is hardwood or will fill the bill. If they can’t get 
maple they will take birch; failing birch, beech will an- 
swer, and so it goes. 

FE. R. Wheeler returned last week from Mexico. where 
he has been prospecting for the past two months. 

Among recent visitors to Mexico is R. R. Ramsdell, 
who ran a lumber commission business here for some 
vears, but became afflicted with the Mexican fever last 
season and is now somewhere in the wilds of that coun- 
try. 

‘James W. Dempsey returned from Washington, D. C., 
last week, where he has been putting in a word for $2 
lumber. He says that the forces of the dollar men are 
well organized and that they are putting up a strong 
fight, with the possible hope of getting a lower rate than 
$2. anyway. 

Louis Sands, jr., is this winter taking in our new pos- 
sessions in the way of Cuba and Porto Rico, and gives 
flourishing accounts of what he sees and hears in that 
region. 

Repairs at the various mills are already under way, 
as all the mills will have logs on hand for an early 
start, and the demand for lumber is going to be such as 
soon as the mills open that every foot will be needed. 

Prices on hardwoods especially are advancing rapidly, 
and it looks now as though it would only be a question 
of what a man wants to ask to get a figure that a year 
or more ago would have been thought preposterous. 

This has not been a very good winter for the shingle 
trade, due to unpropitious weather, but as there is not 
going to be an over supply of cedar and as there is a 
notable undersupply of shingles at all distributing points, 
shingles are going to partake of the general boom. 

The price of hemlock piece stuff is expected to rise. 
and $7 on dock is predicted with the opening of naviga- 
tion. and possibly more later. 





A mill project has been put afloat at Crookston. Minn., 
the leading spirit of which is Elias Steenerson. The ob- 
ject of the undertaking is to erect a mill in the Cass 
lake region. Messrs. Dow. Roddy and Corliss, of Grand 
Forks, will be associated with Mr. Steenerson, they, with 
others. controlling a large body of pine in that district. 
The site of the proposed mill is on the projected exten- 
sion of the Park Rapids branch of the Great Northern 
railway. 
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The Tenth Convention in Detroit—Timely and Interesting Topics Intelligently Treated— Four Sessions 
and a Banquet—Election of Officers, Toasts and Notes-Who Were There. 
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Detroit, Mich., Feb. 7—The Michigan Retail Lumber 
Dealers’ Association opened its tenth annual convention 
in the Hotel Cadillac, this city, at 11 o’clock this morn- 
ing, with President D. J. McCarthy, of Fenton, in the 
chair, and Secretary D. C. Thickstun, of Cassopolis, at 
his post. 

The minutes of the last annual meeting were read and 
approved. 

D. C. Thickstun, secretary, submitted his official re- 
port, in substance as follows: 


The Secretary’s Report. 


Mr. President and brother lumbermen: We meet today 
for the tenth time as an association, and those of us 
who were in business at its organization as we look back 
can see that there has been a decided change in busi- 
ress conditions. I claim that the association has been 
responsible for the marked improvement. At that time 
anyone putting up a large building could go up into 
“the woods,’ as we used to say, and buy it for less 
money than any regular dealer could, but today it is 
different. There are very few manufacturers or whole- 
sale dealers who will sell to anyone but a legitimate re- 
tail dealer. The manufacturer has studied the subject, 
has seen the justice of our claims and recognizes that it 
is just as much to his interest that he has the trade as 
it is to ours; and consequently they are with us. Of 
course, there are a few who do not like our way of doing 
business, but they are very few indeed. Still, what there 
are of them are doing what they can to prevent the suc- 
cessful operation of our association. I hear of them go- 
ing to retail dealers and offering lumber at a cut of 25 
cents a thousand feet, and yet I understand that they 
sell to members of this association, also. Those members 
of our association who have agreed with us not to buy of 
wholesalers and manufacturers sell their honor and word 
for 25 cents. If this were done to any great extent, and 
if there were many such members of the association, of 
course our organization would not be the success it is, 
and we should feel thankful there are not many of this 
brand who are counted among retail dealers and mem- 
bers of our association. 

There are some things that make it difficult to avoid 
friction in such an organization as this. One is the reach- 
ing out of one retail dealer after business in adjoining 
towns. I have thought of this subject more than any 
other one thing since I have been your secretary, and 
have discussed it with dealers more than any other sub- 
ject, and as far as Ican see I am further from a remedy 
than when I started. When I was first appealed to on 
difficulties of this sort it seemed that to put offenders on 
the poachers’ list would solve the problem, but when I 
came to look at the matter carefully I saw, or thought I 
saw, that such a@ course would not do in all cases, for 
you cannot make any absolute rule to work uniformly. 
In cases where a dealer sells and loads out of his own 
yard or ships direct from his own yard to a neighboring 
town, Ido not see how a trade could be made to stand. 
In eases where claims are brought against wholesalers 
for shipments to other than retail dealers, I would rec- 
ommend a change in our constitution and by-laws so 
that the wholesale trade will be represented in the con- 
sideration of the case and not leave it as it is now, to 
the board of directors, who are all retailers. This sub- 
ject was brought up at the last meeting of the Secre- 
taries’ association at Chicago and it was decided that 
each secretary shouid request his association to pass a 
resolution requesting southern lumbermen not to send 
out price lists in unsealed envelopes or on postal cards. 
I would advise that this resolution include also whole- 
salers whether north or south. If wholesalers do not 
want to pay two cents postage then request them not to 
send you prices at all. 

I have often wondered if the retail dealers throughout 
the state ever looked over the list of honorary members 
and gave them the preference in buying. I think that 
vou should use this list—keep a copy in your office so 
that when a salesman calls on you you can refer to it 
and in case his firm’s name is not on the list call his at- 
tention to it, while if it is give him your order. 

On February 1, 1899, we had on our roll 129 paid up mem- 
bers. One year ago we had 119 names on our roll. The 
following is a summary of the financial standing of the 
association: 





Cash on hand February 1, 1898............csecees $4.47 
Cash received February 1, 1898...........s.ee0e 270.00 
WED sc nccstnss peecsereeesas vanes seiwpbam nace $274.47 
DisburseMentS ...cccce ccccccccseccccccescesscccce . 178.61 
Balance on hand today .......ccecsceceees secdee $ 95.86 


The report was accepted, with thanks. 
Committee Appointments. 


The chair announced the appointment of committees as 
follows: . 

Auditing—W. W. Parr, Burr Oak; E. M. Baker, Ad- 
rian; C. C. Corwin, Grass Lake. 

Resolutions—W. A. C. Miller, Detroit; W. M. Dwight, 
Detroit; S. B. Gorham, Ionia. 

Nominations—C. R. Smith, Niles; Joseph Myles, De- 
troit; I. M. Smith, Marcellus. 

The chair called attention to an excursion to Chicago 
proposed to be run Wednesday night, and invited those 
desiring to participate therein to give in their names ac- 
cordingly. : 

The preamble and resolution adopted by the Indiana 
and Union associations, with relation to uniformity of 
working yellow pine flooring, were introduced at the in- 
stance of M. B. Farrin, who addressed the association 
in support thereof. ; ; 

W. B. Dickerson spoke to the pending question, ob- 
jecting to the 214 and 414-inch widths specified in the 
resolutions as perhaps impracticable; otherwise he 
thought manufacturers would not object to the resolu- 
tions as read. 

Mr. Farrin rejoined that the adoption of the resolution 
would not obligate manufacturers to make any width 
at all objectionable, one of the main points being simply 
to unify the allowance for matching any width. 





Other discussion followed, resulting in the adoption of 
the resolution without dissent, which was as follows: 


Whereas, It is much to be desired by all who buy and 
sell yellow pine flooring that a single or standard pattern 
be adopted for working this stock, in this manner secur- 
ing for the dealer advantages in the way of saving in 
capital, insurance and taxes, shed room, freedom from 
serious and expensive errors on the part of employees 
and in every way making the business cleaner and more 
profitable to those engaged in it; therefore, be it 

Resolved, That the Michigan Retail Lumber Dealers’ 
Association adopt a single or standard pattern for work- 
ing yellow pine flooring and that all of its members 
should use every effort to have their purchases of this 
stock conform to this pattern, and that we will endeavor 
in every possible way to secure the adoption of standard 
pattern by other state associations; and be it further 

Resolved, That the pattern be as follows: Dressing on 
two sides to 27-32 of an inch; width after working to 2%, 
344, 44% and 514 inches, face count, 3, 4, 5 and 6 inches; 
matched or edged, 9-32 above the tongue, 9-32 below the 
tongue, 9-32 in the tongue. 

On motion, the secretary’s report was referred to a 
special committee, consisting of the following members: 
E. P. Keep, Tekonsha; C. W. Restrick and C. W. Katch- 
er, Detroit. 

At 12 o’clock, noon, the association took a recess until 
2 o’clock. 


Tuesday Afternoon Session. 


At about 3 o'clock the association resumed the busi 
ness of the convention. 

The “Relations of Wholesale and Retail Lumber Deal- 
ers” being the special order of the afternoon session, the 
ensuing discussion was led off upon the part of the 
wholesalers by W. ‘I. Culver, representing J. S. Stearns, 
of Bennett. Mr. Culver in part said: 


The interests of wholesalers and retailers are mutual 
and in order to promote them a thorough understand- 
ing of the conditions which confront each side is neces- 
sary. As wholesalers we mention some of the con- 
tingencies which have arisen: 

In the first place, the wholesaler must now carry an 
extensive assortment, since the retailer no longer buys 
more than his immediate requirements; and in almost 
the same proportion as this diminishes the expense of 
the retailer, it increases that of the wholesaler, for there 
has been no reduction in the value of standing timber or 
in the cost of manufacturing. Nevertheless, since the 
panic of 1893 great progress has been made by the manu- 
facturer, inasmuch as he has had to cater to all classes 
of demand in order to get trade. As a result, he has 
made a study of manufacture, has improved the ma- 
chinery in both saw and planing mills and has acquired 
a better knowledge of the stock required for different 
purposes, Notwithstanding these improvements, perfec- 
tion has not been attained and there remain at least 
three open questions: (1) Grades; (2) slow shipments; 
(8) terms of settlement. 

Grading is purely a matter of judgment, for each 
piece is different from every other and it is not easy to 
decide where certain pieces belong. Every time a car- 
load of lumber is rehandled, there are changes in the 
grading. These changes are usually in line pieces, good 
or bad, and it is impossible to get them all out..A good 
grade contains a large percentage of the upper liners 
and a poor grade a large percentage of the low liners. 
It is as disastrous to ship a grade that is too good as it 
is to ship one that is too poor. The retailer can help to 
secure even grades by sorting out the good or poor, as 
the case may be, in every car received and reporting it 
to the wholesaler. He can also assist by carefully keep- 
ing a piece tally for comparison with that of the whole- 
saler in case of shortage. 

With regard to slow shipments, it is not always possi- 
ble for the wholesaler to anticipate the needs of the re- 
tailer, hence it may be necessary to buy a few hundred 
feet to fill out some special size or grade. Very few 
kinds of dressed lumber can be carried in stock, for, 
as a rule, each retailer has a pattern suitable for his 
trade only. This necessitates keeping the lumber in the 
rough until the orders are received. Shipments are also 
routed via special lines and delays are caused in secur- 
ing cars. The railroad companies give the preference 
to perishable shipments and, unfortunately perhaps, 
lumber does not come under that classification. Remem- 
ber that the wholesaler reaps no benefit from the sale 
until the stock is shipped. 

With regard to terms of settleme1.t: These vary some- 
what in regard to discounts for cash or open accounts, 
but it is universally the rule to allow ninety days from 
date of invoice, provided the account is settled promptly 
by a note. If an account is to be paid with a note, is it 
not just as easy to send the note as soon as the car is 
unloaded and properly inspected as it is to wait thirty, 
forty or even fifty days? The point is merely this: The 
wholesaler wants to know when he will get a settle- 
ment, and ought he not to have it after allowing a rea- 
sonable time for the retailer to unload and inspect the 
stock? 

Every manufacturer clearly understands that ‘‘Time is 
Money.”’ 


Mr. Culver was followed by Carmi R. Smith on behalf 
of the retailers, who among other things said: 


Mr. Chairman and Gentlemen: Why are we here? To 
expand our social natures for education and for protec- 
tion. Without sin there would have been no law. Were 
men perfect, harmony and full co-operation would have 
been a matter of course; protection would not have en- 
tered into our discussion and laws. Being human, and 
especially American humans, we are more or less hogs. 
Afraid of never having enough to eat nor time enough 
to get the dollars. This being so, the wholesaler has in 
times gone by not protected his customer, but gone to 
his customer’s customer. This we seek to correct. On 
the other hand, the retailers have to protect themselves 
against unscrupulous dead beats and shysters. 

Times are less wild; manners and customs have 
changed. Education and co-operation have come in. So- 
cial intercourse mingled with regard for the welfare of 
our neighbors calls us here. The exchange of ideas on 
the cost of protection, the scarcity of raw material, the 
safe margin on which pine and hemlock can be handled, 
all are beneficial to us as the holding in check of the 
manufacturer and jobbers from selling to our customers. 
But little of this latter thing is done today, and if done 
at all it is principally through erro. Aj] the state gath- 
erings of retailers in lumber throughout the country say 
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so. It is almost an axiom that the wholesalers cannot 
sell the consumers at prices given to me. I am in the 
business to stay. I carry a stock and buy constantly, 
while he who builds an ice house or barn is soon done, 
with no more favors to ask. We pay cash and look 
after the credits. The jobber does not want too many 
crossroad men on his book. He must be in touch with 
his customers and have his money when due. His large 
business demands it. 

In my neighboring town in Indiana it is said a single 
line of telephone connects every yard. If a customer 
walks in and gets an estimate every yard in the city 
knows it when he walks out. One price prevails. A 
clearing house behind some stove once a quarter keeps 
harmony. If not abused this may be well. One thing is 
sure, it looks reasonable that the dealers should have 
some money with which to pay their debts. Personally 
I consider it a sorry thing that such a combination is 
necessary. Trusts and monopolies are the thing today, 
I know, and yet more than anything else, whether great 
or small, they threaten our country’s welfare. 

Prosperity came a year ago and 1899 is looked forward 
to as a year of even greater magnitude in the building 
trades. I always like to look at the bright side of every- 
thing, and yet while there is much activity in many lines 
what is there to warrant a boom in house construction? 
And yet the great demand for lumber indicated by the 
too great increase in prices may be forestalled by that 
very increase. The input of logs will be large this winter 
and with the running of the mills and the rush of ninety 
day stock on to the markets prices may drop, especially 
if a 50-cent increase is tacked on every three weeks. This 
policy of frequent advances will have a tendency to de- 
crease building. Certainly we can make prices, but we 
can’t compel buyers. 4 

W. C. Winchester, of Grand Rapids, followed as a 
wholesaler, saying in part: 


I consider it a compliment that you have invited me to 
address you on the subject of the relation of the whole- 
sale and retail lumber trade, for I feel that the subject 
could be better handled by some of our older and more 
experienced wholesalers. It has been eighteen years 
since I first engaged in the manufacture and wholesal- 
ing of lumber and shingles. 

During this time there have been many changes. The 
pine has been cut away from along the lumber lines. 
The Detroit, Grand Rapids & Western, the Chicago & 
West Michigan, the Grand Rapids & Indiana and prac- 
tically the Michigan Central and the Flint & Pere Mar- 
quette railroads are no longer heavy pine producers. 
Cargo shipments from lake ports have largely changed 
to car shipments. From a few grades in lumber there 
has grown a multiplicity. This period has seen the 
decadence of white pine and the advent of yellow pine, 
hemlock and poplar. Retail dealers no longer buy in 
large lots, log run, as formerly, but in grades according 
to their needs. The wholesale stock has become a store 
house upon which the retail dealer can draw, where he 
can get any given number of pieces, grades, sizes, if nec- 
essary put upon one car, and this change has brought 
the wholesaler and retailer in closer touch with each 
other. The margins have been cut down by the greatly 
increased value of stumpage, and only by rigid econom) 
in manufacturing, handling large amounts, by marketing 
the by products, such as wood, bark, charcoal sawdust, 
posts, ete., and utilizing the waste in other ways, can 
he make the business pay. The day of large fortunes ac- 
quired in a short time in the wholesale lumber business 
in Michigan is over. 

The wholesaler is not seeking for the trade of the con- 
tractor or the consumer. He cannot afford to take the 
chances on credit. In order to carry timberlands, logs, a 
large stock of lumber, the year around as he has to do, 
he requires settlements by draft or commercial paper 
that he can use. The wholesalers want to know to whom 
they are selling their goods. They admit the retailer has 
an inherent right to the sale of lumber in his town and 
adjacent country. The interests of the wholesalers and 
retailers are identical. We cannot do business without 
you any more than you can without us. There should be 
the clearest understanding between us. If we afford 
you protection by not selling your trade, you should af- 
ford us protection in buying of none but legitimate 
wholesale dealers who manufacture or carry a stock on 
hand instead of in their pockets; who live up to associ- 
ation rules and are not seeking to sell to your customers. 

Many times, retail dealers purchase of so called whole- 
salers who have no stock and represent no concern; who 
figure on buying the stock after securing the order by 
extra inducements in price, calculating to make it up in 
the grade at the retail dealer’s expense. Yet these same 
prices are sometimes held up to the wholesale dealers 
and you wonder why a responsible wholesaler will not 
meet them. This evil, however, has largely been done 
away with in the last few years. The retail associations 
have been largely instrumental in bringing about this 
reciprocity between the two branches of the trade, as 
well as doing many other good things. 

The associations in the different states have given the 
lien laws a good deal of attention, as also the matter of 
insurance and freight rates. These things the whole- 
saler is vitally interested in. Lumber runs into money 
fast and, as I have stated, it is sold on close margin. If 
your stock is going out, as a large amount of it does, 
through contractors, who may be men of small means, 
we want to know that you are protected by good lien 
laws and by cheap insurance that will enable every one 
to insure, and you should do so in justice to your cred- 
itors. We know our credits are reasonably sure if the 
dealer is a business man, but too often this is the fatal 
defect. 

Then there is another thing. In cases where new and 
unnecessary yards come in to divide the business in an 
old community, the new_man cuts to get the trade, the 
old dealers meet him, and soon the whole business is de- 
moralized, not only in the town itself but in the adjoin- 
ing towns, perhaps. . 

You will pardon me if Iam wandering from my sub- 
ject. but the wholesaler is as much interested in this 
matter as yourselves, and where such conditions long 
exist in a town, my experience is it will bear watching. 
How can you remedy such a condition? There is a way 
it can be done, though I will not say it is original with 
me. Indiana dealers have worked on a plan with success 
for some time, to whom I shall refer you, and in towns 
where, to my certain knowledge, they have carried on 
the most disastrous warfare for years. The plan is the 
pooling of sales—a trust, if you please. Not a trust that 
will bring hardship to the consumer or invite compet. 
tion, but one that —— keep the wolf from the door 0 
the pugnacious retailer. - 

Gentian, I am proud that I have met the Michigan 
retail dealers’ association. It is composed of a clean lot 
of business men, and it is a pleasure to meet and know 
you. We sell our product in many states, and I wish to 
say that in your manner of doing business you stand at 
the head. You pay your bills better; take advantage . 
cash discounts when you can and as a rule do not kick, 
T guess, unless you have good ground. Your association 
is growing fast in numbers and strength and I predict a 
great future before you. . : 

W. A. C. Miller, of Detroit, introduced the following 
resolutions, which were adopted: ; ' 

Resolved, That it is the sense of the Michigan Retail 
Lumber Dealers, in convention assembled, that we Lec 
sider it our duty and we hereby agree to buy our stocks 
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from wholesalers and manufacturers who are members 
of our Association or who may be in sympathy with our 
associated work; and we hereby reaffirm our approval of 
Article 5 of our constitution and by-laws. It is further 

Resolved, That we will refuse to buy from commission 
men who do not handle stocks of dealers or manufac- 
turers exclusively who are in sympathy with our Asso- 
ciation work. 

Resolved, That our secretary be instructed to mail a 
copy of these resolutions to the lumber trade of Michi- 
gan. W. A. C. Miller. 

Wm. M. Dwight. 
S. B. Gorham. 

The chair invited a general discussion of the topics 
suggested by the preceding speakers, but met with no 
response, 

The special committee on secretary’s address through 
its chairman submitted the following report, which was 
adopted: 

To change Section 7, Article 1, of our constitution by 
adding the following, viz.: The two senior directors, to- 
gether with one wholesaler, who shall be an honorary 
member of this Association, who shall be duly elected to 
fill such position by the honorary members of this Asso- 
ciation, shall constitute a cominiiiee of arbitration, to 
whom shall be referred all contested claims against 
wholesalers. a 

Said committee shall meet as often as business shall 
require, not to exceed three times a year, and shall be 
allowed actual expenses. E. P. Keep. 

Chas. W. Restrick. 
Chas. W. Kotcher. 
Committee. 

David Ward, of Detroit, was presented by W. A. C. 
Miller and introduced to the association as the oldest 
lumberman in Michigan. Mr. Ward was invited to ad- 
dress the association and declined to go into any formal 
remarks, but rapidly reviewed in a colloquial vein his 
experiences and observations covering a period of sixty 
years. He would not undertake to instruct the lumber- 
men of the day otherwise than in matters of history. 
He had sold timber to the amount of $4,000,000 and now 
owned 400,000,000 feet of standing timber. He said that 
he had never wanted any fast horses, any cigars, any 
whisky, but he always did want timber, and thought 
he had had his share. He had taught school fifty-seven 
years ago at as low as $10 a month. Upon the conclu- 
sion of his talk Mr. Ward was applauded, and he was 
invited to attend the banquet here in the evening. 

C. L. Sheldon, of Eddy, Sheldon & Co., Bay City, said 
that he had always been opposed to the price list sys- 
tem upon principle. 

W. B. Dickerson, of Montgomery, Ala., was called on 
and spoke of the present state of the yellow pine market. 
He controverted the sentiment that the present prices 
of yellow pine were temporary. He had never seen yel- 
low pine stocks as low as they are today, and referred 
to the advancing values of yellow pine stumpage. He 
was opposed to price lists. Mr. Sheldon thought direct 
inquiries for prices the best means of obtaining them. 

At 5:25 the association took a recess until Wednesday 


morning at 10 o’clock. 


Wednesday [lorning’s Session. 

The association was slow in getting together Wednes- 
day morning and it was 11:20 when President Me- 
Carthy invoked the attention of the convention. 

The chair said that he would depart trom the rule 
and make no formal address, but content hiinself with 
a brief review of the life of the association. lie thought 
that the organization had brought good to iis members 
and referred to the prevailing healthful state of the 
feeling among the members. He also referred to a grow- 
ing laxity among wholesalers in certain quarters of de- 
parting from the fundamental principles of reciprocity. 
He especially deprecated “poaching” as in his opinion 
essentially discourteous and wrong in principle. 

Secretary Thickstun spoke to the poaching question, 
saying that he had had recent experience in that line 
and been unable to hit upon any satisfactory solution 
of the abuse except by educational and ethical means. 
ile spoke of the forthcoming joint meeting at Boston to 
act with eastern associations on this and other co- 
operative lines. 

On motion the secretary was authorized to represent 
the association at the Boston conference. 

On motion the secretary was allowed a full year’s 
sulary for his official services during ..e unexpired term 
ot his predecessor. ae 

The auditing committee reported, verifying the secre- 
tary’s financial report. 

The committee on nominations submitted the follow- 
ing nominations: For president, Charles W. Restrick, 
Detroit; vice president, E. P. Keep, Tekonsha; secretary, 
D. C. Thickstun, Cassopolis; treasurer, W. W. Parr, Burr 
Oak; directors to serve three years, Carmi R. Smith, 
Niles, and Henry J. Adams, of Smith & Adams, Jack- 
son. Action deferred until afternoon session. 

Charles W. Restrick, chairman of a standing commit- 
tee on insurance, informally referred to neighboring 
states getting lower rates through mutual companies 
than those paid in Michigan. He recommended that 
members look into the pending matter and endeavor to 
benefit themselves accordingly. The matter on motion 
was referred back to the committee on insurance. 

At 12 o’clock the association took a recess until 2 
o'clock, 


Wednesday Afternoon’s Session. 


At 2:45 o’clock p. m. the association resumed the bus- 
iness of the session. 

The chair called up the report of the committee on 
nominations, which upon motion was received and the 
chair was authorized to cast the unanimous vote of the 
association for the nominees, each of whom was declared 
duly elected for the ensuing term. 
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Charles W. Restrick, the newly elected president, was 
conducted to the chair, which, with some appropriate 
remarks by the retiring president, he assumed. Mr. 
Restrick expressed his high appreciation of the honor 
conferred upon him by his election. 

A rising vote of thanks was extended to ex-President 
McCarthy. 

The president invoked the active and earnest aid and 
assistance of the members during the coming year. 

The chair called attention to the lien law of the state, 
which he said had been sustained by the supreme court, 
and gave notice that in the event of a possible attempt 
to repeal the existing statute the members would be 
called upon to lend it their support. 

The chair spoke of the local association existent in 
Detroit and said that it had proven eminently satisfac- 
tory, adding that he would recommend that other cities 
emulate the example. 

The committee on secretary’s report submitted the fol- 
lowing preamble and resolution, which were adopted: 


Whereas, It has been brought to the notice of members 
of the association that the indiscriminate mailing of 
postal cards, unsealed price lists and catalogs has 
proved unsatisfactory and detrimental to our trade inter- 
ests; therefore, be it 

Resolved, That we request that all manufacturers and 
wholesalers in issuing price lists mail them in sealed en- 
velopes to legitimate dealers of lumber only, or to sash, 
door and blind manufacturers who manufacture to sell 
again. We also request that this be published in lumber 
trade journals and that a copy be sent to the secretaries 
of the Wholesale Sash, Door & Blind Manufacturers’ As- 
sociation of the Northwest and of the Southern Lumber 
Manufacturers’ Association. 


At about 3 o’clock the,convention adjourned. 
The Banquet. 


At 8:45 o’clock Tuesday night about 125 memveis and 
visitors were seated in the ordinary of the Hotel Cadil- 
lac, a sumptuous, palm-decked apartment, with W. A. 
C. Miller occupying the station of toastmaster. lhe 
tables were arranged in the form of the gothic letter 
E, with an extra lateral bar center wise, and were em- 
bellished with crimson trimmed and shaded candela- 
bra. 

An impressive invocation was said by the Rev. Dr. C. 
L. Arnold, rector of St. Andrew’s Episcopal church, of 
Detroit, who, by the way, had specially endeared him- 
self to every Hoo-Hoo attending the annual concatena- 
tion held here in 1897. 

The discussion of the menu was enlivened by an ac- 
companiment of orchestral music. 

The cigars had been reached by 10 o’clock, when, with- 
out reference to any formal program, Toastmaster Miller 
announced that President D. J. McCarthy, of the asso- 
ciation, would speak words of welcome. Mr. McCarthy 
spoke briefly and feelingly. 

Toastmaster Miller read from the sketch lately ap- 
pearing in the American Lumberman of the late Nelson 
Dingley, jr., and thought the sentiment quoted might 
be applied to all good men. Continuing, Mr. Miller 
spoke gracefully of the association, its mission and 
achievements, and he hoped to see it attain to stiil 
greater ends. 

Hon. Charles Flower was introduced as a substitute 
for Governor Pingree, his excellency having been assigned 
to speak of ‘Our State,” and being unavoidably absent. 
Mr. Flower reviewed Michigan’s past, going back to pre- 
historic conditions which “were not the state.” His 
retrospect was eloquent, impressive, felicitous. The 
speaker said that he was an optimist with boundless 
faith in the future. He hoped that the time would 
come when Michigan should be the brightest gem in 
the whole galaxy of states. 

Mr. Miller read a letter from Mayor William C. May- 
bury, wittily constituting Dr. Arnold, his proxy, to ap- 
pear and to speak for the mayor of “Our City.” 

Dr. Arnold responded deliciously and did eminent 
credit to the mayor and himself. The doctor’s response 
was a charming verbal compound of wit and sentiment. 
The speaker referred felicitously to the Hoo-Hoo annual 
of 1897, upon which occasion he had made numerous 
friends whose acquaintance would be imperishable in 
his memory. He spoke of the charming site of Detroit 
now grown into a great city and about to celebrate its 
200th anniversary. The mayor had chosen a substitute 
wisely and well. 

“The Manufacturer.”—W. E. Brownlee, of Detroit, had 
been assigned to respond to this toast, but sent word at 
the eleventh hour that it would be impossible for him 
to be present. The response was, in Mr. Brownlee’s ab- 
sence, assigned to W. B. Dickerson, of Montgomery, Ala. 
Mr. Dickerson spoke of the public beneficences and the 
substantial benefactions proceeding from the operations 
of the manufacturer as a mighty factor in commerce. 
He adverted to the vastness of the lumber industry and 
to the honorable character of the pursuit. He extolled 
lumbermen as a class and regarded them as typifying 
the highest manhood. 

“The Wholesaler.”—H. J. Dudley, of Fremont, tele- 
graphed that it would be impossible for him to respond. 
S. E. Parker, of Eddy, Sheldon & Co., of Bay City, was, 
as he said, one of a line of substitutes. Mr. Parker, al- 
though disclaiming any of the graces of the practiced 
orator, acquitted himself cleverly and handled his topic 
with satisfaction to his audience. 

“The Tribulations of The Country Retail Dealer.”—D. 
J. McCarthy responded to this sentiment very briefly. 

“The City Retailer.”—Charles W. Restrick, of Detroit. 
In introducing this speaker Mr. Miller referred jocu- 
larly, or in extravaganza fashion, to a “write up” in 
the Northwestern Lumberman last fall of the speaker's 
business. Mr. Restrick’s speech bristled with numerous 


local hits which excited hearty merriment among the 


Detroit contingent. Mr. Restrick’s speech was exhaust- 
ively reminiscent, eulogistic, analytical, good naturedly 
satirical and generally sagacious and comprehensive. — 

“The Traveling Man.”—J. M. Hammond, of Saginaw. 
Mr. Hammond is hailed by his compatriots as the “sil- 
ver tongued” orator of the lumber trade, as well as 
something of a Hobson himself. His speech upon this 
occasion was an eloquent and witty tribute to the typical 
traveling man. ‘ 

W. D. Healy, of Belle Isle, by invitation of the toast- 
master, sang the old song, “The Sword of Bunker Hill,” 
With spirit and good effect. Mr. Healy responded to an 
encore by reciting a humorous poem, “McGinty’s Horse,” 
and other side-splitting recitations. ; 

“The Retailers and the Railroads.”—W. M. Dwight, of 
Detroit: =o 

_Mr. Dwight began by some happy quotations of die- 
tionary definitions of such words as “merchant,” “trade,” 
“trader” and “merchandise,” perhaps the most important 
definition being that of merchant, as “A person who buys 
and sells commodities as a business at a profit.” Mr. 
Dwight went on to say: 


The next question that confronts me is, will experience 
verify the sayings of the books? My limited knowledge 
on the subject leads me to the conclusion that the par- 
ties whom I had supposed were lumber merchants are 
not what they profess to be. I find that the so-calied re- 
tail lumber merchant is not carrying on the business for 
the purpose of gaining a profit but simply for the pur- 
pose of getting paid for the teaming of lumber from the 
cars to the building where it is to be used. I have veri- 
fied this many times by looking over estimates of cost of 
lumber delivered to various jobs during the year and find 
the following items invariably appear: Cost of lumber at 
mill; railroad charges; teaming to job. The item of 
profit never appears, 

Now as all our definitions of merchant, dealer, trader, 
ete., include the word “profit,” I cannot but conclude 
that the so-called retail dealers are not merchants or 
dealers in the strict sense of the word, for profit does not 
enter into their calculation. If they are not, what are 
they? Let us analyze a little. Cost of lumber delivered 
at the job we have already shown contains three items, 
only one of which is under control of our so-called re- 
tailer; namely, the item teaming. Consequently the so- 
called lumber dealer is not a lumber dealer at all but a 
lumber teamster and has been masquerading under a 
misnomer; and as a further evidence that they are team- 
sters, they buy oats and hay by the carload and some of 
them are even reported as buying horses by the carload. 
* * * If these remarks apply to the conditions existing 
in the state at large as well as in Detroit a change of 
name from the ‘‘Michigan Lumber Dealers’ Association” 
to the ‘“‘Michigan Lumber Teamsters’ Association’ wiil 
be in order, 

We are now in position to discuss the theme, ‘‘The Re- 
lation of the Retail Dealer to the Railroad.” Having 
shown that we are not dealers but teamsters, we have tio 
relation to the railroads but to get cars placed on the 
proper side track promptly so as not to delay our teams. 

Our worthy president and our esteemed fellow team- 
ster, Mr. Restrick, have talked to you about imaginary 
personages in discussing the country dealer and the city 
dealer. If not, our president would have enlarged upon 
the advantage of the country lumber teamster over the 
city lumber teamster in the opportunity of trading lum- 
ber for oats and hay with the honest farmer, and Mr. 
Restrick would have expatiated on the advantages the 
city lumber teamster has in buying discarded street car 
horses and affiliating with the local teamsters’ union. He 
would have told you about the so-called Detroit lumber 
dealer who, in showing a friend the sights of this beau- 
tiful city, when in front of a certain large building said 
with some show of pride, ‘“‘There is an example of slow 
burning construction. The floors are made of 2x6 nor- 
way, and took 240,000 feet in all. I had the job of team- 
ing the lumber to the building at 50 cents a thousand 
feet.”’ 

Let me draw on my imagination. I picture my fellow 
dealer following in the footsteps of an illustrious line 
and when asked for prices on his goods adding a fair and 
reasonable profit to the cost. What relation have such 
men to the railroads? Their relations are very close. 
The roads should be their friends, and if in the making 
of rate card it is found that their freight costs more 
than to some town which is farther away, they go as a 
body, present their case and demand a fair adjustment. 
In unity of action they find strength. I imagine them 
agreeing on a price list which they intend to stick to; 
on grades that they intend to deliver. 

Gentlemen, have I stated the case too strongly? I 
think every one of you will acknowledge that I have not. 
Why should we waste capital and energy in doing busi- 
ness without profit? The times are auspicious for a 
change. Let us resolve to give our attention to the 
profit part of our business and take no bill but at a good 
fair margin. If we have a grievance against the rail- 
road company, let us present our case as a body of 
united workers like the three musketeers—‘“‘all for one 
and one for all.”’ 

“Hoo-Hoo.”—N. A. Gladding, Snark of the Universe, 
of Indianapolis, Ind. The head of the only order of its 
kind that ever happened covered himself all over with 
glory with his clever stories and graver comment upon 
the great order of which he had the honor to be the 
official head, and in honor of which, he took it, his in- 
vitation to speak here tonight was due. 

Chas. W. Kotcher, of Detroit, was called up by the 
toastmaster, following an amusing prologue and respond- 
ed briefly and pleasantly, supplementing his remarks 
with some amusing stories. 

At 12 o'clock, good nights were said and an excep- 
tionally interesting affair was concluded. The gentle- 
men to whom was due the credit of the preliminary ar- 
rangements consisted of D. J. McCarthy, of Fenton; 
Joseph Myles, of Detroit; D. C. Thickstun, of Cassopolis, 
and Charles E. Restrick, of Detroit. 


In a Minor Key. 


W. A. C. Miller, of the local fraternity, did the honors 
as toastmaster with a grace and felicity all his own. 

Other conventions being simultaneously held at the 
Hotel Cadillac, brought on a rather aggravated case of 
congestion, spacious as that famous hostelry is known 
to be. The management, however, handled its over- 
grown family with rather remarkable freedom from 
disagreeable incidents. 

Joseph Myles, of Detroit, as a member of the banquet 
committee and Vicegerent Snark in the throes of or- 











26 


ganizing a concatenation for Wednesday night, has lat- 
terly had other occupation on his hands than the lumber 
business. 

T. W. Van Cleve, of the St. Louis Refrigerator & 
Wooden Gutter Company, was present, en route to Bos- 
ton, where, as heretofore announced, he will open and 
conduct a branch office of that company. 

Charles W. Restrick, the newly elected president, was 
formerly a Detroit banker and has made a good rec- 
ord as lumberman and all around business man «nd 
citizen. 


Present and Accounted For. 


D. J. McCarthy, D. J. McCarthy & Co., Fenton. 

J. C, Thickstun, Cassopolis. 

C. W. Restrick, Detroit. 

kk. P. Keep, Tekonsha. 

V. W. Parr, North & Parr, Burr Oak. 

S. B. Gorham, S. B. Gorham & Co., lonia. 

James Redmond, Detroit. 

I, D. Jenks, F. D. Jenks & Co., Port Huron. 

George Holbrook, Bennett & Witte, Cincinnati, O. 

J. L. Fraser, Kelley Shingle Company, Traverse City. 

O. S. Hawes, Salling, Hanson & Co., Traverse City. 

C. A. Bigelow, Michelson, Hanson Lumber Company, 
Lewiston. 

A. K. Hunton, Hunton, Myles & Weeks, Detroit. 

Joseph Myles, Hunton, Myles & Weeks, Detroit. 

Charles L. Weeks, Hunton, Myles & Weeks, Detroit. 

Bb. B. Robinson, Muir. 

W. N. Kelley, Kelley Shingle Company, Traverse City. 

H. W. Reeves, E. B. Foss & Co., Bay City. 

George Morley, George Morley & Co., Detroit. 

Yeomans Lumber & Box Company, Detroit. 

Joseph Schneider, Bliss & Van Auken, Saginaw, 
ledo, O. 

Db, C. Thickstun, Cassopolis, Mich. 

Ik. C, Bury, Cutler & Savidge Lumber Company, Spring 
Lake, Mich, 

A. A. Carson, Curtis & Yale Company, Milwaukee, Wis. 

M. Bb. Farrin, Cincinnati, O. 

James C. Cowan, Yellow 
Coal Grove, O. 

W. L. Babbitt, Eastman, Gardiner & Co., Laurel, Miss. 

IX. C. Groesbeck, Grand Rapids, Mich. 

I. M. Smith, Marcellus, Mich. 


To- 


Poplar Lumber Company, 


W. D. Ellis, Booth & Boyd, Ypsilanti. 
W. M. Dwight, manager, Dwight Lumber Company, 


Detroit, Mich. 
A. O. Carter, secretary, Dwight Lumber Company, De- 
troit. 


W. M. Thomas, J. S. Stearns, Bennett. 
me. G. Weinberg, Vicksburg Lumber Company, Vicks- 
yure. 

Db. M. Baker, Adrian. 

J. M. Hammond, Bliss & Van Auken, Saginaw. 

H. W. Harding, Dwight Lumber Company, Detroit. 

KY. M. Lillibridge, Dwight. Lumber Company, Detroit. 


Earnest Petrie, Dwight Lumber Company, Detroit. 


Kk. M. Lindsley, J. A. Lindsley & Co., Dowagiac. 
W. B. Dickerson, Wood, Dickerson & Co., Montgomery, 
Ala. 


Rathbun & Kraft, Battle Creek. 

W. L. Atwood, Brewer Lumber Company, Saginaw. 

Cc, A. MeCotter, Miller’s National Insurance Company, 
Chicago, Ann Arbor. 

J. R. Shaw, M. B. Farrin, Cincinnati, Detroit. 

L. W. Day, Detroit. 

Cc. S. Bacon, C. S. Bacon & Co., Grand Rapids. 

Cc. A. Foss, Evening Journal, Detroit. 

W. A. Drake, Dayton, O. 

F. P. Cole, Bay City. 

J. M. Reed, Toledo, O. 

Walter C. Winchester, 
Rapids. 

Robert K. Mann, Mann, Moon & Co., Muskegon. 


Winchester & Daniels, Grand 


J. B. Martin, Martin & Amidon, Elkhart, Ind. 

A. M. Walker, Heyser, Walker & Co., Jackson. 
Charles C. Covel, Geo. S. Hyde, McBrides. 

George S. Hyde, McBrides. 

J. A Phillips, Saginaw Lumber & Salt Company, 
Saginaw. 


Charles Sprague, South Lyons. 

C. R. Smith, Niles. 

W. A. C. Miller, Detroit. 

Cc. C. Corwin, Grand Rapids. 

Cc. C. Aikin, Edwardsburg. 

A. C. Windt, Jackson. 

N. A. Gladding, E. C. Atkins & Co., Indianapolis, Ind. 

S. M. Armstrong, Howell. 

Cc. R. Smith, Niles. 

David Ward, Detroit. 

Cc, C. Corwin, Grass Lake. 

G. W. Nichols, Stockbridge. 

W. H. Marsh, Gregory. 

G. A. Stone, Petersburg. 

L. G. Hemenway, Deerfield. 

Cc. A. Spalding, Detroit. 

T. J. Keech, Ann Arbor. 

A. A. Corwin, Pontiac. 

J. G, Luick, Luick Bros., Ann Arbor. 

F. M. Case & Co., Three Rivers. 

H. R. Scovill, H. R. Scovill & Co., Ypsilanti. 

W. T. Culver, of J. S. Sterns, Bennett. 

Cc. L. Sheldon, Sheldon, Eddy & Co., Bay City. 

John Bell, Pontiac. 

P. Byrne, Milford. 

A Yeoman, Detroit. 

B. F. Hall, Hall Lumber Company, Lansing. 

R. D. Moore, Dundee. 

A. J. Wilder, S. A. Wilder & Son, Albion. 

B. B. Crafs, Wagar & Crafs, Williamston. 

J. S. Paganetti, Paganetti & Egan, Mt. Clemens. 

Charles W. Kotcher, Detroit. 

E. W. Chambers, Michigan City Sash & Door Company, 
Michigan City, Ind. 

Morris A. Hayward, C., H. & D. Ry., Columbus, O. 

Sam D. Dare, Toledo, O. 

W G. Van Auken, of Bliss & Van Auken, Saginaw. 

H. W. Magoon, Louis Sands, Manistee. 

Hugh McIntyre, Caswell. 

John J. Marten, Detroit. 

W. F. Judd, M. Judd & Son, Dowagiac. 

G. E. Lamb, Thompson, Lamb & Co., Saginaw. 

A. and C. H. Reiser, Reiser Bros., New Boston. 

A. B. Lowrie, West Detroit Lumber Yard. 

Cc. W. Gill, Ann Arbor. 

T. W. Decker, Henry Stephens & Co., Detroit. 

W. B. North, North & Coon, Kalamazoo. 

W. H. Jones, North & Coon, Kalamazoo. 

William D. Morton, Morton & Cressey, Detroit. 

R. A. Bury, jr., Lake Shore & Michigan Southern ra'l- 
road, Adrian. 

William <A. Furgason, 
Rouge. 

A. M. Salliotte, Salliotte & Furgason, River Rouge. 

T. W. Van Cleave, Arkansas Central Lumber Company, 
St. Louis. 

Dwight Peterson, Toledo, O. 

Ira D. Bennett, Detroit. 

John H. Jenks, George H. Jenks Lumber Company, 
Cleveland. 

Owen T. Jenks, Ohio Sash & Door Company, Cleveland. 
E. F. Jenks, Henry Stephens & Co., Detroit. 


Salliotte & Furgason, River 
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Making Lumber at Away Below Zero. 


Minneapolis, Minn., Feb. 7.—J. G. Ketcham, manager 
of the Howe Lumber Company, Tower, Minn., was in 
Minneapolis on a short business visit the latter part of 
last week. It looks as though he came south to enjoy 
the warm climate of this section, as the temperature reg- 
istered only about thirty degrees below zero in Minneap- 
olis last week. Up at Tower, where the Howe Lumber 
Company is running its big saw mill ten hours a day and 
making lumber, Mr. Ketcham says the mercury was 
down to fifty-three degrees below zero several days before 
he left, but it didn’t interfere with sawing operations, 
Ile admitted that the belts slipped occasionally, and 
that it was rather hard work to keep the pond warm 
with the exhaust steam in such severe weather, but it 
takes more than a cold day to make the Hiowe Lumber 
Company suspend operations. 

Mr. Ketcham says they are having a most excellent 
demand for lumber from all over the northwest. There 
is a demand for special timbers for head of the lakes 
points, owing to the docks and improvements that are 
being made at Two Harbors, Duluth and Superior. 
Prices are firm and advancing, and in Mr. Ketcham’s 
opinion the trouble will be in the spring to find stock 
enough with which the take care of the demand. He 
attributes considerable of the improvement in the de- 
mand for lumber along the lakes and the light stock 
of lumber in pile to the tariff on lumber, and earnestly 
hopes that there will be no change in it. His company 
now ships almost entirely by rail, although a few years 
ago a part of Its stuck went east by vessel from Two 
Harbors and Duluth. 

J. W. Palmer, for years located in Omaha with George 
H. Hoagland, represents the Howe Lumber Company on 
the road. 


White Pine Very Active. 


The demand for northern pine is such this winter that 
manufacturers are astonished. For a couple of weeks 
the weather in Minneapolis and vicinity has been from 
twenty to thirty-five degrees below zero every night, 
with the mercury below zero throughout the day time. 
Old settlers can hardly remember such an extended 
period of bitter cold weather. Yet it seems to have an 
exhilarating effect on trade. Shipments out of Minne- 
apolis increase from week to week and exceed shipments 
at this time of the season for five or six years back. The 
retail trade appears to expect prices to advance and, 
seeing nothing to be gained in delaying buying, orders 
are coming in plentifully this early in the year. A great 
many Dbilis for special sizes of timbers are going the 
rounds of the mills that are so situated that they can 
cater to this trade. The mills doing winter ‘sawing are 
having all they can do. 

A feature of the situation is the confidence that manu- 
facturers have in the business they are going to do this 
year. One and all are planning to take care of a big 
demand, and it is the general belief that stocks in pile 
will: be badly depleted before the newly sawed lumber 
shall be in a shipping condition next summer. 


To Investigate Cedar Shingle Complaints. 


Local dealers in Pacifie coast red cedar shingles have 
felt for a long time that some action should be taken 
looking towards a united effort to reduce the number of 
“kicks” against shipments of shingles on the part of 
dealers who make claims without any grounds therefor. 
Shingle shippers believe ihat a good part of the com- 
plaints they receive and claims that they have to allow 
are not warranted by facts, but they have no redress 
at present, and have to allow the claims or go to the 
trouble and expense of bringing suit. 

A meeting of several dealers interested was held Tues- 
day in the oflice of the H. B. Waite Lumber Company, 
the following being present: H. B. Waite, H. B. Waite 
Lumber Company, Minneapolis, Minn.; J. A. Hughes, 
Carpenter & Flournoy, Minneapolis, Minn.; W. I. Ewart, 
Coast Lumber Company, St. Paul, Minn.; C. M. Me- 
Coy, Minneapolis, Minn.; B. J. Carney, Grinnell, Ia. W. 
M. Bolecom, of H. C, Boleom & Company, Winona, Minn., 
telephoned that he was unable to attend owing to the 
serious illness of his father, H. C. Boleom. Several let- 
ters were read from other dealers unable to attend, but 
who approved of the object of the meeting. The matter 
was talked over informally, and it was the sense of 
all present that some arrangement should be made 
with the white pine inspection bureau, if possible, for 
the sending out of an inspector to imvestigate com- 
plaints, as is done in pine shipments. It was decided 
to interest the support of the shippers on the Pacific 
coast in the movement and hold another meeting in 
the near future. 


A Shortage of White Pine Lath. 


A feature of the northern pine trade this winter is 
the scarcity of lath at all northern markets. While 
the cut of lath in the territory west of Chicago during 
1898, as shown by the statistics recently published in 
the American Lumberman, was larger than during the 
seasons of 1897 and 1896, it was less than for any pre- 
vious season as far back as 1891. The demand for 


lath, last year, however, was heavy, and the stock on 
hand at northern mill points the first of the year was 
the smallest in many years. In fact, not for years has 
there been such a shortage of white pine lath as ther 
is today, and there bids fair to be an unusual demani 
during the next few months. 

The condition of the lath market is becoming so no 
ticeable that northern wholesalers are getting out ney 
lists advancing the price of lath from 10 to 25 cents 
thousand and there will be still further advance if the 
demand continues to anywhere nearly equal expecti- 
tion. One concern that was selling No, 1 lath for $1.49 
a thousand has advanced its price to $1.65 and announce - 
that it expecis to soon put the price up to $1.75. Whol: 
salers are generally predicting that lath will be brin: 
ing $1.75 for No. 1 white pine and $1.25 for No. 2, on . 
Minneapolis basis within a few months. 

The increase in the demand and consumption fi 
lath indicates considerable building in prospect throug! 
cut. the northwest. It means also a large consumptio 
of lumber. Northern lumbermen are preparing for « 
very busy year in 1899, and the question of getting stock 
with which to fill the demand will be uppermost in their 
minds before the new lumber of the coming season is in 
a shipping condition. 


W.M. Tenney Buys the Bradley Stock. > 


The stock of lumber owned by W. H. Bradley, of 
Tomahawk, Wis., in pile in Minneapolis, amounting to 
about 6,000,900 feet, was purchased this week by W. \ 
Tenney. Mr. Tenney was one of the organizers of the 
old Nelson Tenney Lumber Company, of this city, and 
was for eighteen years a member and vice president oi 
it, retiring from the company the first of this year to 
engage in the lumber wholesaling business alone. 

He is located at 330 Lumber Exchange and will from 
now on (do a general lumber wholesaling business. His 
years of experience during the time the western country 
was building up and consuming a great deal of lumber 
have given him a knowledge of the lumber business and 
an acquaintance with the trade that well fit him foi 
the enterprise in which he is now engaging. Always an 
influential and publie spirited citizen of Minneapolis, he 
has hosts of friends who wish him success. The stock 
he has purchased was sawed in Minneapolis from upper 
Mississippi river logs and is located so that it can be 
shipped promptly to the trade. 

Harry Hornby, acting manager of the Cloquet Lum 
ber Company, Wausau, Wis., spent Sunday in Minne 
apolis. Myr. Edgar only recently returned to. Wausau 
from several weeks’ absence in the east. He reports an 
excellent demand for lumber this winter. His compan) 
iz running its mill at Wausau night and day through 
the winter and will have a nice stock in pile for the 
spring trade. 

J. S. White, with the H. F. Cady Lumber Company, 
Omaha, Neb., was in Minneapolis the first of the week. 

A pleasant party of lumbermen left Sunday over the 
Great Northern railway for Seattle, Wash., and coast 
points. It included M. J. Scanlon, of the Scanlon-Gip 
son Lumber Company, of Minneapolis, and Mrs. Scanlon; 
W. I. Carpenter, of Carpenter & Flournoy, and Mrs. Car- 
penter; Sam Brooks, of Brooks Bros., Minneapolis man 
ufacturers, and Mr. Kyes, auditor of the Winona « 
Southwestern railway, Winona, Minn, Mr. and Mrs. 
Seanlon will visit California points before they return 
and will probably be absent a month. Mr. Scanlon is a 
hard working business man and has not before taken a 
vacation for years.- His company’s large lumber inter- 
ests keep him very busy, but the relaxation of this little 
jaunt will put him in shape to work harder than ever 
on his return. Mr. Carpenter is making his usual win- 
ter trip to the red cedar shingle country to look after his 
firm’s connections for the coming year. 

L. G. Chapman, manager of the North Western Lum- 
ber Company’s plant at Stanley, Wis., and A. L. Osborne, 
manager of the Montreal River Lumber Company, Gile, 
Wis., were in Minneapolis on Wednesday of last week, at- 
tending the wedding of Wilbur H. Bridgeman, of Stan- 
ley, Wis., to Miss Carolyn Fawcett, of this city, which 
cecurred at the First Presbyterian church and was an 
important social event. Mr. and Mrs. Bridgeman will 
make their home at Stanley. ; 

The E. W. Backus Lumber Company is making 1m 
provements that will nearly double the capacity of its 
planing mill and shipping department.. An extension 0! 
fifty feet is being built on to the planing mill and tlic 
loading tracks are being extended. In the planing m'', 
three Berlin surfacers, a band resaw, a Clement timber 
planer, a molder and rip saw have been added to the 
machinery. This company is getting in shape to do ® 
large business this year. : 

C. M. McCoy, the local dealer in west coast forest 
products, secured the contract to furnish the government 
with 750,000 feet of fir timbers, to be used in the river 
improvement work at Meeker Island dam, at south Min- 
neapolis. The timber is to be 12x12-30 foot, 4x12-26 tout, 
§x12-26 foot and 6x12-18 foot and will be shipped with 
thirty days over the Northern Pacifie railway. Now 
that congress has passed the appropriation bill, app!” 
priating funds for the continuance of the upper —_s 
sippi river improvement work, there probably will be 
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considerable pine and fir used in this manner. The con- 
tract which Mr. McCoy secured specified that either nor- 
way or fir could be used, but as the government has a 
50 percent reduction in freight rates the fir could be laid 
down cheaper than the norway. 

The Frost-Trigg Lumber Company, of St. Louis, Mo., 
is the first yellow pine concern to establish a permanent 
selling office in Minneapolis. W. B. Arnold, who has 
traveled for this company for years, making frequent 
trips to Minneapolis, has now opened an office for the 
Frost-Trigg Lumber Company at 732 Lumber Exchange, 
where he will make his headquarters. He will make short 
trips from Minneapolis, looking after the northwestern 
trade of this well known southern manufacturing con- 
cern. 

D. F. Brooks, president of the Scanlen-Gipson Lumber 
Company, accompanied by his wife and son Harry, left 
Sunday night for a business and pleasure trip to east- 
ern points including New York and Washington. 

John R. Jones, a retail dealer at Hankinson, N. D., 
was in Minneapolis the first of the week, stocking up 
with lumber for the spring trade. 

George P. Thompson, Harry Collins and Platt B. 
Walker, jr., are in Winnipeg this week attending the re- 
tail dealers’ association meeting and Hoo-Hoo concatena- 
tion which was held Thursday evening. 

Chet Carpenter, of Fredericksburg, Ia., is spending 
several weeks in Minneapolis, and is to be found in the 
office of Carpenter & Flournoy, during the absence of his 
brother, W. I. Carpenter, of the firm, on the Pacific 
coast. 

W. E. Fenfield, who travels for the Pine Tree Lumber 
Company, Little Falls, Minn., left the first of the week 
for a visit to the trade in the southwest. Most of the 
traveling salesmen, with the exception of the sash and 
door traveling men, are now out among the retail deal- 
ers. The sash and door men will probably go out next 
week. 

C. A. Bovey, of the Bovey-DeLaittre Lumber Company, 
has been confined to his home with a siege of the grip. 

‘the lLivadley-Watkins Company reports an excellent 
demand fer cedar posts and shingles. Besides its big 
stock of posts, the company will have between 40,000,000 
and 50,000,000 white cedar shingles manufactured for it 
this year by Ross Bros. & Co. at the new mill the com- 
pany is building at Spaulding, near Hermansville, Mich. 
It is on the Cedar river, down which the cedar for the 
shingle bolts and also considerable post timber will 
come. The mill will be ready for sawing in the spring. 

S. M. Yale, of the Curtis & Yale Company, Minneapo- 
lis, returned Tuesday from a short visit with C. S. Curtis 
at Wausau, Wis. 

W. H. Bundy, secretary of the Rice Lake Lumber 
Company, Rice Lake, Wis., was a caller at the Minneapo- 
lis office of the American Lumberman on Tuesday. Like 
most other white pine manufacturers, Mr. Bundy says 
trade is satisfactory for the season of the year, and he 
looks for a good healthy demand in the spring. Were 
it not for the extremely cold weather, he believes the 
present movement of lumber would be even larger. The 
lowest point reached by the mercury at Rice Lake was 52 
degrees below zero, a few days ago. T. G. Hanks, who 
looks after the sales department of the Rice Lake Lum- 
ber Company, Mr. Bundy says, returned Monday from 
« visit to the eastern lumber markets and reports the 
outlook very favorable there for the consumption of con- 
siderable northern pine this year. 





WISCONSIN VALLEY NOTES. 


The lumber trade, while good considering the scason 
and other conditions, is not occupying the attention oi 
the lumbermen just at this time as much as logging 
operations. It has been a model winter for the larger 
loggers. George W. Langley, of Langley & Alderson, 
says that the present winter has been the most favor- 
able within his experience. Of course, the season has 
been less favorable for small loggers, but they will yet 
be able to get a good winter’s work if they make the 
most of their time. 

Notwithstanding the apparent plentifuiness of help 
for the woods, it is a frequent occurrence to :neet with 
loggers who are looking for men to work. This may be 
partially accounted for from the fact that it will be 
desirous from now on to make the most of the time un- 
‘il the spring break-up. 

The C. P. Miller Company has an exce!lent lot of logs 
banked near its mill for early sawing. The company 
recently purchased a quantity of logs from E. W. Whit- 
son, of Tomahawk. 

F. C. Reimers, secretary of the Merrill Lumber Com- 
pany, is enjoying an extended trip through California. 
The journey is principally for health, but business may 
also enter into the journey. 

Mrs, A. H. Stange and daughter, Adele, are now jour- 
neying through New Mexico. 

Mrs. L. N. Anson and daughter, Mae, departed Mon- 
day evening for Chicago, from whicu point they began 
an extended journey southward through Old Mexico, 
to be absent several weeks. 

At the annual meeting of the Wausau Novelty Works, 
the following officers were chosen: President, George 
H. Rice; vice president, F. L. Schellenberg; secretary 
and treasurer, Frank Kelly. The board of directors in 
addition consist of Nellie M. Kelly and O. G. Schilling. 

Joseph Ducett has a crew of seventy men logging on 
Crystal lake, where they will put in about 5,000,000 
feet this winter. The timber is located on the Bradley 
tract, and is a part of that blown down by the cyclone 
last spring. 

The Curtis & Yale Company has started up its factory 


again after making repairs, and now has one of the most 
complete sash, door and blind factories in the country. 

Joseph Dessert, the Mosinee lumberman, has builded 
for himself a lasting monument by presenting to his 
home village a complete free library building. Not only 
this, but Mr. Dessert assumes all the expense connected 
with the running of the library. 

The Homestead Land Company, of Tomahawk, has 
purchased 400 acres of pine and hardwood lands near 
Gill Falls, is putting in camps, and may build a saw mill 
there. 

The box factory of the Gilkey & Anson Company is 
having all the orders it can handle at present. 

It is estimated that the cut of Marathon county for 
1899 of hardwood, hemlock and pine will be 100,000,000 
feet or more. 

The cut of hemlock this winter will exceed that of 
any previous year. The prices run from $2.50 to $3 a 
thousand, or about $1 over last year. Hardwood runs 
from $3 to $10, with basswood about the same as last 
year, and birch $1 higher. Oak brings from $8 to $15 a 
thousand. 

Jacob Slimmer is stocking the Eggebrecht & Hamann 
mill in the town of Frankfort, and the R. Connor Com- 
pany is stocking the Swan mill in the same town. 

Arntsen & Hirsch, who are operating the old Plummer 
mill night and day, are averaging over 40,000 feet per 
day of hemlock and hardwood. 

The Peters & Stevens stock is said to have been sold 
to the Reliance Lumber Company, of Chicago. 

Moses Katz shipped 1,700 cars last year, or about 
20,000,000 feet. He expects to ship equally as much this 
year. 





THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Feb. 8.—The intense cold .continues 
unabated. From all over this territory come reports of 
good work among the loggers. The cold weather has 
resulted in shutting off lumber shipments considerably, 
but this is only temporary, and the wholesalers are not 
Icsing any sleep over the trade prospects for the immedi- 
ate future. They see better things ahead, and are quite 
confident that in a business way the coming season will 
be a record breaker. 

The new sash and door factory of the Segelke & Kohl- 
haus Manufacturing Company is rapidly nearing com- 
pletion, and will be ready for business in about six 
weeks, 

Hiram Goddard recently made quite an extended trip 
north and east. He says logging operatiens are progress- 
ing satisfactorily. 

Mr. and Mrs. J. C. Easton will shortly take a six 
weeks’ cruise through the West Indies, where Mr. Easton 
is extensively interested in a number of railroad projects 
on the main islands. 

A number of the logging camps on Black river by 
February 15 will have cleaned up not only their season’s 
cut but their last work for all time. ‘This has been a 
last clean-up season in many of the camps, and to many 
of the loggers it has been a sort of a farewell tour. 

Woodsmen are a scarce article in and about La Crosse. 
Miles Murphy is employing all the men he can get to go 
into the woods north in the C. L. Colman camps. 

J. Young leaves the first of next week for Portland, 
Ore., where he will enter the employ of the P. S. David- 
son Lumber Company. 

J. H. Witherall, of Oakland, Me., spent several days 
in the city this week. 

There has been during the past few weeks an un- 
usually brisk retail lumber trade. Already many farm- 
ers are hauling lumber out of town for next season’s 
building operations. 

The John Paul Lumber Company shipped out thirty- 
two cars of lumber today, all for western points. 





THE MENOMINEE RIVER DISTRICT. 


Marinette, Wis., Feb. 8—There have been a number of 
the eastern and Chicago buyers in the market this week. 
The heaviest sale reported was made today. The Kirby 
Carpenter Company sold to Adam Schillo, of Chicago, 
4,000,000 feet of piece stuff. This company has dis- 
posed of nearly 45,000,000 feet of its 1899 cut. 

Perley Lowe sold to New York parties 1,000,000 feet 
and to a Buffalo buyer 500,000 feet. W. M. Gunton, of 
W. M. Gunton & Co., Chicago, purchased several hun- 
dred thousand feet from George McKinney, of Menomi- 
nee. 

Among the buyers here this week were Arthur Gour- 
ley, W. M. Gunton and Adam Schillo, Chicago; George 
B. Montgomery, of Montgomery Bros., and W. A. White- 
more, of Noyes & Sawyer, Buffalo. 

8. B. Sanderson, formerly salesman for the Kirby Car- 
penter Company, has accepted a position as buyer for 
Francis Beidler, Chicago. 

The old mill of the Ludington, Wells & Van Schaick 
Company began operations this week sawing hardwood 
and pine. J. M. Martin is stocking the mill with bass- 
wood - mostly. 

The Sawyer-Goodman mill will not begin sawing on 
hardwood until next week. 

The thermometer for fifteen days has been below 
zero and in the logging woods reached as low as forty 
below. It interfered somewhat with logging and a num- 
ber of woodsmen were brought down with hands, feet 
or faces frozen. Labor for the woods is now in great 
demand and as high as $35 a month has been offered 
for common laborers. 

A lumberman of authority stated this week that the 
Kirby Carpenter Company, of Menominee, had only one 
more year’s sawing for its three mills. At the end of 


that time they will be idle unless arrangements are made 
for more timber. The Ludington, Wells & Van Schaick 
Company will finish cutting all its timber this year, 
making another large mill in Menominee that will be 
idle. There are none of the other concerns in that city 
which have much standing timber except the Girard 
Lumber Company. The Marinette companies are better 
off. Most of the big concerns here have from ten to fif- 
teen years’ sawing. The only mill on this side of the 
river that is “playing out” is the Scofield mill, which has 
only another year’s supply. 

C. R. McCormick, the Menominee inspector, has re- 
turned after an extended trip in the east. 

W. E. Marsh and W. P. Young, lumbermen of New 
York city, were here last week and made some pur- 
chases. 

Frank Markham, of Chicago, bought some lumber here 
last week. 





THE MIDDLE [ISSISSIPPI DISTRICT. 


Dubuque, Ia., Feb. 8—The casting up of the month’s 
business for January shows a very gratifying increase. 
There is no need to look for business; it will come all 
right and prices are found to be higher. 

An important timber purchase has just been con- 
cluded by the Standard Lumber Company, of this city, 
of the J. W. Day Company’s tract on the upper Mis- 
sissippi, some distance above Minneapolis, comprising 
over 100,000,000 feet of splendid timber for which there 
has been a strong competitive demand. The price paid 
is not stated, but is understood to be a good, stiff figure. 

George Schwartz, one of the old pioneers in the sawing 
of yellow pine, was here the other day. He owns a 
town with saw mills and other belongings down in 
Louisiana and does an extensive business all over the 
country. He sold a whole lot of stuff to the sash and 
door factories here. Althotgh pretty well along in 
years, he is a hustler. 

Prices of yellow pine are away up. 





WHITE AGAINST RED CEDAR SHINGLES. 


Grand Rapids, Mich., Feb. 2—We do not handle red 
cedar shingles. We make a specialty of manufacturing 
white pine and white cedar 16 and 18-inch of all kinds. 
We send our white northern cedar as far east as the 
New England states and find the demand for them 
constantly increasing. We try to put up a white 
cedar that will take the place of red cedar. They are 
cheap, the dealer can get them in a few days, the 
prices fluctuate but little and the dealer knows more 
where he is “at” and is not troubled with the vexatious 
delays and great fluctuations in pine that he is sure to 
incur in handling red cedar, to say nothing about the 
enormous freight bills. We are busy getting our stock 
in shape for the spring trade and are not paying much 
attention to sales. Winchester & Daniels. 





OBSERVATIONS AT OMARA. 


Omaha, Neb., Feb. 7—In spite of the cold weather 
all last week, local lumbermen did considerable busi- 
ness for this time of year. February, in fact, is start- 
ing out better than it has before in a good many years 
and indications seem to be exceedingly favorable for an 
early opening of spring trade. Country dealers are be- 
ginning to buy and judging from the size of their or- 
ders they are looking for a good demand. It is some- 
thing rather unusual for trade to be as brisk as it is 
now, the first week in February, but it is more likely 
that the good feeling existing in the country has more 
to do with it than the condition of the market. A few 
interviews with farmers, with country merchants or 
with traveling men will soon convince one of this fact, 
for they all agree that there is more money in the 
country now than ever hefore. There is, in short, a 
general feeling of satisfaction which is bound to bring 
about good results. 

Reports received from various sections, of this state es- 
pecially, show that quite extensive improvements are to 
be started as soon as the weather permits, and no, point 
has yet been heard from where trade conditions are 
poor. It seems then as though this is to be an un- 
usually prosperous year for both retailers and jobbers of 
lumber. 

The local retail trade is still frozen up but every week 

develops the fact more fully that both Omaha and South 
Omaha are going to do more building this spring than 
at any time since the boom. Rents are stiff and desira- 
ble houses difficult to obtain; consequently many people 
who have heretofore rented are going to build. Then, 
too, the growth of the city has created a demand for 
more houses to rent and it is said that contracts have 
already been let for the construction of several large 
modern flats in Omaha, besides any number of good 
single houses. The same is true in a greater degree of 
South Omaha. It is reported that within one block im- 
provements will be made amounting to over $100,000 
and other sections of the city will fare correspondingly 
well. 
G. W. Curyea, a well known lumberman of Alvo, 
Neb., was in the city recently and called on the lum- 
bermen. He reports trade as being quiet just now, but 
thinks a little later there will be a big demand for build- 
ing material. 

Mr. Ridgeway, of the Ridgeway Lumber Company, 
came over from Lenox, Ia., and left some good orders 
with local jobbers. Mr. Ridgeway is also looking for a 
big trade as soon as the weather moderates, 
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The Ninth Annual a Vigorous One—Warm Discussions in Frigid Weather—A Satisfactory Year’s Showing— 
Three Lively Sessions—New Officers, Directors’ Meeting, Notes and the Participants. 





President James C. Simpson, of the Illinois Lumber 
Dealers’ Association, is a punctual soul, and as the 
morning session of Wednesday was scheduled to con- 
yene at 10:30 that hour found bim standing by the 
president's table, in his hand the historic gavel which 
was presented by ex-President McKenzie upon the ocea- 
sion of his retiring from office. He believes in beginning 
meetings on time, even though but few are present; 
as he looked up over the vast array of empty chairs and 
noted that three camp followers constituted the main 
portion of the audience he held back the gavel stroke 
which should open the business of the session while the 
clock ticked off the flying minutes, while the steam 
radiators murmured weakly, and the windows rattled 
back a jeering challenge as his thoughts wandered back 
to the six-months’-old Simpson, jr., and to his wife 
whose last injunction to him to be sure to be back in 
time for the second anniversary of their wedding on the 
tenth, and while from the hotel lobby below there came 
up the sound of joyous social intercourse among those 
who, while undoubtedly punctual in their business meth- 
ods at home, are never overwhelmingly impressed with 
the importance of being punctual at the business meet- 
ings of each other’s association. It was 10:45 therefore 
when the meeting was finally called to order. 

The president announced that the minutes of the last 
meeting would be dispensed with, as usual, and Secre- 
tary P. F. Ahrens would read his report as secretary and 
treasurer of the organization. That gentleman’s skill in 
entertaining rhetoric and fjgures showed brightly as 
usual. His narration of the statistics of the past year 
was listened to throughout with marked attention that 
culminated in a burst of applause at his climatic state- 
ment of the excellent financial condition of the organiza- 
{ion at the close of the year ending February 7, 1999. 


Secretary’s Report. 


To the Members of the Illinois Lumber Dealers’ Asso- 
iation.—Gentlemen: While it seems like repeating the 
same old story to say we come to this, our ninth annual 
meeting, in a better condition than ever before, it really 
means something to be able to say this, and it should 


create in the mind of each member a degree of satisfac- 
tion when it can truthfully be said. 

It has been possible for your present secretary to say 
this each year, though only in two instances have his 
hopes and aims been realized; the first when we passed 
the 300 membership mark and showed a net gain of over 





50 percent in one year; the other the past year, when we 
have cleared away all of our indebtedness and today do 
t owe a dollar. c ; : 

We have been, however, very much disappointed in 


the increase of members during the past tWo_ years, 
though firmly convinced that the fault is not in the sec- 
retary or any one of the officers not doing their duty, 

hey ean, to build us up in numbers; the members 








-s are to blame for not doing what they can to 
. a larger representation throughout the state. By 
constant and persistent efforts and solicitations we have 
idded to our number each year and have more members 
enrolled now than ever before. We very frequently have 
surprise by securing a membership from someone who 
always refused and practically thrown every obstacle 
le in our way, and if we can secure them there is 
till hope for others. 
What is the best way to secure members, by personal 
solicitation or personal and circular letters from the 
tarv’s office, is yet among the unsolved problems. 
One thing has been clearly demonstrated and that is, the 
“mail route’ is the most profitable. 
We have endeavored during the year to credit the ap- 
plications to the efforts which brought about the decision 
and they show the following result: 
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The secretary’s traveling expenses are much more than 
one-half of the entire postage account for the year, 
while the ‘‘mail route’ shows more than twice the num- 
ber of members secured. 

While we have written during the year 91 certificates 
for new members, our net increase is only 15, making our 
total membership today 435. Never before in our history 
have we lost so many members by the closing or selling 
out of yards, our loss from this source being over 10 per- 
cent of our total membership. 

During the year the old line insurance companies have 
reduced the rate on insurance to such an extent that 
every dealer in the state who carries any insurance at 
all has saved more than enough to pay a membership in 
our association. 3v making a careful estimate, we are 
satisfied that more than $35,000 has been saved to the IIli- 
nois lumber dealers on the reductions in premiums during 

he year. 

The retailers of Illinois have paid out since June 12, 
18%, the date of our organization, the sum of $16,106.92, 
which shows that in one year through the associations 
and mutual insurance companies which are fostered by, 
and are the result of, association work, the dealers have 
saved more than $2 for every $1 spent in the cause. Is 
there a single lumberman in this state who can say this 
is not good return for his money? 

If then, these are facts—and they are, such as cannot 
be refuted by anyone—why should dealers in Tllinois re- 
main out of an organization or refuse to support an asso- 
ciation which has done so much for them? 

On the question of local associations too much cannot 
be said in their praise or benefits. I am pleased to report 
that during the year two more local associations have 
been formed, making four in the state, and the fifth one 
is now under way and will be organized probably within 
the next thirty days. 

It was predicted at our last annual meeting that the 
increase of the honorary membership dues to $3 would 
reduce our honorary membership; while our net loss has 
been about thirty members there are less than q half 


dozen instances where it seems to have been a question 
of fee. Nearly all who dropped out gave other and suffi- 
cient causes for discontinuing their honorary membership 
relations with us. 

Claims for the year have not been so many as in former 
years, and nearly all have been satisfactorily settled. 
There is one class of complaints which is on the increase; 
that is the shipments made by the consumers’ yards, 
those who make a business of soliciting the trade of con- 
sumers. Many of these yards follow the practice of sell- 
ing to consumers where they have no trade among the 
dealers, while protecting the towns where they have ctis- 
tomers; this applies more particularly to those that have 
more recently gone into that class of trade. No retailer 
srtculd buy lumber, at any price, from any wholesaler 
who ships to consumers, whether he claims to make a 
business of soliciting that trade or not, no matter if the 
consumer lives in Illinois, Maine, Kansas or California. 
The principle is the same and the location of the con- 
sumer should not make any difference to the retailer who 
is solicited to buy material from such a dealer. 

We believe that many members have found it greatly 
to their advantage to have the headquarters of our as- 
scciation in Chicago and it would be a serious mistake 
to move it to any other locality. 

While we may with pleasure take a backward glance 
and see what has been accomplished, let us not forget 
that we really live in the present and future, and we 
must therefore with firm resolve press forward to meet 
any and all obstacles which might come in the associa- 
tion’s pathway, knowing that with perseverance and 
united effort we can and will overcome them all. 


Treasurer’s Report. 


As treasurer of your association I beg to make the fol- 
lowing report for the year ending February 7, 1899: 


RECEIPTS. 
Balance on hand February 7, 1898... 62.46 
Dues from active members .......... $1,841.50 
Honorary dues from wholesalers..... 588.75 
Fees from new members .......... sees 546.00 
OURCP BOCECOD: kis ciiescascsonssrdesnsccns 22.00 
Total receipts for the year.......... 2,998.25 
OCA? vicesvstes Pa pearinenisseanenwccs eins $3,060.71 
DISBURSEMENTS. 
As per vouchers herewith submitted......... $2,957.91 
Balance Of Cach On) WANA sii rccicscscccseedure $ 102.80 


The following shows our indebtedness at the close of 
the past three years: 
1896—Total, $402.39—deducting cash on hand, 
MO DANE ENG warican nce enau nase cnneionaceoncel $385.02 
1897—Total. $426.74—-deducting cash on hand, 


POA VARIED <5 ipisciesie cmv seen orice stmenatecininen 417.76 
1898—Total, 325.83—-deducting cash on hand, 
MOAI MIE a viwascuisenpsansccnn aces esmswak aces 262.87 


It is therefore with great pleasure that I can report to 
you that not_an unpaid voucher is in my hands, every 
bill being paid. 


The secretary’s report was received and the treasurer’s 
report referred to the auditing committee. 

Mr. Simpson then read his annual address which fol- 
lows in full: 


The President’s Address. 


Gentlemen of the convention: 
epoch in American history. It witnessed the high water 
mark in exports of American goods. It witnessed a 
steady advance in the general prosperity of the country. 
It witnessed the beginning and termination of the most 
brilliant naval war the world has ever known. 

All signs point to continued improvement and continued 
prosperity. The spirit of commercial enterprise pervades 
the people as never before. Money is cheup; stocks are 
high; farm products have risen in value; the demand for 
all commodities has increased; manufactories are run- 
ning full time. The great lumber interests of the land 
must respond in sympathetic harmony to the rumble of 
the factory and the hum of industry. 

To outline a policy for someone else is easy; to live up 
to that policy oneself is difficult. In order to take ad- 
vantage of the generous trade promised by existing con- 
ditions it is necessary for lumbermen to hold together. 
The greatest benefits derived from association meetings 
are that they enlarge the view; disseminate new ideas of 
business; cultivate the social spirit, the spirit of gener- 
osity; and they bring a man face to face with the fact 
that there are others in business whose interests, whose 
rights, are just as important and just as vital and whose 
methods are just as aggressive as his own, 

The greatest dangers to the retail lumberman’s busi- 
ness come from the competition of the wholesaler, the 
neighbor retailer, and the large retailer. Wholesalers as 
a class find it to their interest to protect those to whom 
they sell their material. There is no doubt that they 
prefer to supply the retail trade than to supply the con- 
sumer direct. Should there be any wholesalers who di- 
vide their attention between the dealer and the consumer 
no difficulty need be experienced from that competition, 
provided the members of retail associations will follow 
this principle of their organization: “To buy only of 
those who are in sympathy with its constitution and by- 
laws. 

More actual money is lost through the selfish rivalry 
of local dealers among themselves than in any other way. 
The unreasonable desire of some firms to do all the busi- 
ness regardless of territorial hounds, the foolish supposi- 
tion that other dealers are going to submit while their 
trade is gradually taken from them, are errors too fre- 
quently indulged in. This rivalry should not be difficult 
of solution among reasonable men. Local associations 
formed for the purpose of getting acquainted and for 
mutual protection have done much toward promoting a 
better understanding. To sell at a legitimate profit can- 
not be condemned by right thinking men. Why should 
anyone sell for less? 

The consumer who buys outside of his own town is 
supposed to do so for the purpose of saving to himself 
money. The question presents itself as to whether or not, 
under the present condition of the laws of trade, it is 
good economy for anyone who uses a_e considerable 
amount of lumber to buy it away from the home market. 
Many claim that they have saved money in that way, 
after the local dealer had made his lowest possible fig- 
ure. All of which may be true. Let us consider. The 
retail dealer’s trade, for illustration, consists of one-half 
bills and the other half small lots and wagon load trade. 
If he is lucky enough to sell all the large bills and also 
the wagon load trade, the average dealer throughout the 
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state of Illinois will probably do an annual business of 
$15,000. It is possible for the consumer to ship in all the 
large bills and, in doing so, he is thus responsible for 
the retailer’s being compelled to do an annual business 
of $7,500. Can any dealer afford to stay in business un- 
der such conditions? Those who understand the lumber 
business and the percentage of profit will readily see that 
either an exorbitant profit must be charged on the small 
sales or that the dealer is forced out of business. If he 
remain in business the consumer must pay the penalty; 
or if he is forced out the consumer must pay local 
freight on every article. And not only that, but the con- 
sumer must pay for the loss of time incident to ordering 
away from home, for extra drayage, for delays in ship- 
ment. The shipper would soon reaize that the consumer 
was at his mercy, and would charge more for such lots 
of lumber than he now does. I do not contend that this 
condition will necessarily come; but it appears reasonable 
that every man who buys from other than the home 
dealer is provoking just such a state of affairs. I there- 
fore take the broad stand that while laboring to protect 
our own interests we are also working for the greatest 
good of the greatest number. 

How to prevent encroachments on our trade by large 
retailers, retailers who claim the world for a market, is 
most difficult of solution. Numerous theories have been 
advanced; the question has been discussed by associa- 
tions from their inception up to the present time; but 
either the plans were not efficacious or the proper energy 
has not been put forth. At present the worst competition 
comes from Chicago dealers. Unless through co-opera- 
tien of wholesalers and retailers in this city some ar- 
rangement for mutual protection can be brought about 
this competition will grow worse instead of better. I 
have no doubt that retail organizations in contiguous 
territory would be willing to meet half way any propo- 
sition toward extending protection, so that wholesalers 
and manufacturers selling to Chicago consumers would 
be treated in the same manner as those selling to con- 
sumers outside of Chicago. There ought to be in the 
city of Chicago enough retail trade, if sold at a fair 
profit, to satisfy Chicago dealers. They, however, must 
first organize and show an inclination to co-operate be- 
fore the associations can act. The scheme is worth try- 
ing and I believe will receive the hearty support of the 
lumber press and of the wholesalers and manufacturers 
throughout the north. We would be glad to have every 
dealer in Chicago join our association, and would be glad 
to prohibit, so far as our organization is able, all ship- 
ments from wholesalers or manufacturers to consumers 
in this territory. 

Failing in this, we can predict the outcome. There are, 
located at important distributing points throughout the 
country. many large retailers who, finding their trade 
materially interfered with, will seek to enlarge their ter- 
ritory. They say they can carry sufficient stock, Send 
out lists and sell just as cheap as Chicago. This will re- 
sult in a great demoralization of trade and a conse- 
quent general reorganization of business methods. In 
the effort to protect himself the country dealer will be 
forced to a large extent to do his Own contracting in ad- 
dition to running a retail yard. This method is already 
resorted to in some localities. 

There seems to be a question of the legality in this 
state of article 3, section 3, of our constitution. I would 
recommend that that portion of the section specifying a 
penalty be stricken out in order that the efficiency of 
our organization be maintained. 

With the improved service and the larger cars handled 
by railroads, it appears that an injustice is imposed on 
shippers through the enforcement of demurrage charges. 
Not that the system is wrong, but that the time of forty- 
eight hours is inadequate. When this rule was adopted 
lumber and hard coal cars were much smaller than now, 
and I would suggest that a resolution be passed by this 
body, a copy to be sent to the traffic manager of each 
road operating in the state, recommending that the time 
for unloading lumber and hard coal be extended from 
forty-eight to seventy-two hours. 

In closing I wish again to insist on the principles of 
reciprocity. Buy your lumber of those dealers and of 
those only who afford you protection, and give the prefer- 
ence to honorary members of your association. 

Absolute loyalty to the legitimate wholesaler, absolute 
harmony between retailers, insistence on our own rights 
and recognition of the rights of others are the most 
powerful factors of association success. 

The following committees were then announced by 
President Simpson: 

Constitution and by-laws—Thomas D. Reber, Rock- 
ford, chairman; J. E. Uollister, Pecatonica; Fred KR. 
Kent, Clinton; J. T. McGrath, Polo; J. P. Record, Cam- 
bridge. 

Resoluiions—W. 9. Houghton, Galva, chairman; C. O. 
Lewis, Galesburg; H. P. Hotz, Edwardsville; J. W. Pad- 
dock, Pana; John Hadsall, Genoa. 

Auditing—W. 'T. Boston, Yorkville, chairman; W. G. 
Cochran, Marion; J. C. Griffith, Ashton. 

In announcing these committees the president urged 
upon them the necessity in making their reports prompt- 
ly, as the forenoon session of Thursday would be the last 
session of the convention. He referred to the delay in 
the work of auditing a year ago and trusted that more 
promptness would be exercised this year, 


Our Customers; How to Treat Them. 


The subject assigned to Charles F. Propst, of Paris. 
Ill., for discussion was “Our Customers; How to Treat 
Them,” and all who know Mr. Propst will agree that it 
could not have been in better hands. After acknowl- 
edging that his paper might be rather egotistical because 
he could not tell how other dealers treated their custo- 
mers, Mr. Propst said: 


In the first place, I never allow myself to feel sure that 
because a man is an old customer he will continue to 
deal with me, unless I continue to show him the same 
courteous, liberal treatment which attracted him at first. 
Well satisfied old customers will bring us new ones. 

Make it a point to see personally every customer be- 
fore he leaves the yard. If he is a new man, greet him 
cordially, find out his name and, if possible to do so, 
chat a few minutes on any subject which you think will 
interest him: at. least. ask him if he has been well served 
and is suited and invite him to call again. You may think 
a busy dealer could not often do all that, and, while T 
admit it is not alwavs necessary, it is often just the 
thing to do. And right here I would say that when 4 
thing is right to do a good dealer will find time to do it; 
at least, he will not have so much time to sit in the - 
fice with his feet on the dirty stove, swapping lies with 

afers. ; 
lone an old customer comes in exnress pleasure at seeing 
him, call him by name and ask after his welfare, yn 
man likes to be personally remembered by_ those bad ot 
whom he deals and, on the whole, whether dealing wit! 
old or new customers. I find it by far the best policy 
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shew at all times the same courtesy to one and all 
alike. 

I never allow mvself to become angry with a customer, 
because, in the first place. taking into consideration the 
old saying that “‘self-preservation is the first law of na- 
ture,” I am exceedingly uncomfortable when in that con- 
dition. It is decidedly detrimental to one’s nervous sys- 
tem and you can readily perceive from my delicate phy- 
sique that I could not withstand any severe mental or 
physical strain. But, seriously speaking, it does nothing 
tcward the accomplishment of the object in View. Al- 
ways let the other man get mad, if need be, and rest as- 
sured he will soon awaken to the fact that he is alone in 
his vocal fireworks, become ashamed and allow himself 
to be molded like wax in the hands of the man who con- 
trols his temper and tongue. I have sometimes seen a 
man coming down the street to whom I had sent a sharp 
statement of his account, and soon discover him to be 
too angry for utterance, but when he opened the door I 
met him with a pleasant look, a hearty handshake and 
some cheerful remark. If he was bound to explode I 
just let him buzz, but it would not be many minutes be- 
fore I had convinced him that I was not his enemy, but 
his friend, even if I did have to punch him up in a busi- 
ness sense. 

I have found this course of treatment to serve in some 
rather obstinate cases, and have sometimes not only col- 
lected the account but furnished the customer with an- 
other bill of lumber. 

A good way to treat some customers is by way of the 
stomach. No man likes to trade with a dealer who is 
close or nippingly stingy. An occasional lunch does not 
require the outlay of any great amount, and if you will 
test its merits I think you will agree with me that it is 
a good investment, 

Never urge a man to buy something he does not want, 
and when you have gained the confidence of your cus- 
tomers, by judicious advice, you can economize for them 
as well as make money for yourself. If you have not 
the confidence of a new man you should not undertake 
to make him believe that you know it all unless you are 
a Hoo-Hoo, (in which case, of course, it would be all 
right), particularly so, should he be one of those men 
who feel perfectly confident of their own knowledge and 
judgment. 

If you let such men judiciously alone they will soon 
get frazzled enough to conclude that it would be wiser 
to consult the dealer. Suggest a good thing, but never 
urge or crowd it on a customer lest you disgust him or 
be suddenly confrented with an illustration of the unde- 
niable fact that contrariness is inherent in at least the 
majority of mankind. I have never found it a good pol- 
icy to try to convince a man against his own judgment; 
at least, in a hurry. He often will ‘thold his own opin- 
ion still,’’ from unadulterated stubbornness if nothing 
else, 

If one of your customers strays away and purchases 
something of your competitor, do not get angry, and 
above all things do not depreciate said competitor’s 
stock, but quietly let him know that you are aware of 
the deal he has made and then, if possible, treat him 
better than ever. My experience has been that he wiil 
“wander back again.’”’ One of the largest buyers and 
best business friends I have I made in this way. 

Be courteous to all and insist that the men employed 
in your yard be polite and respectful. It does not often 
happen that you need a bouncer. When you make an 
agreement stand by it, even if it pull your hair, and 
make your customers understand that you expect them 
to deal justly with you. Another thing you must not for- 
get is to keep up with the times, because fashions change 
as much in building, though not quite as often, as in 
ladies’ bonnets. Men come to a dealer not only to buy 
lumber but often to be told what they need and how to 
use it. A good dealer will serve his customers’ interests 
by looking out for anything that is new, will keep an eye 
on it and if it prove to be something really useful or 
decorative will mention it, as it will often solve a prob- 
lem for a perplexed buyer. A man who is building is 
often very glad of a suggestion, which shows that you 
are really interested in getting for him the latest and 
best for his money. 

Do not let your customers ever think you have gone 
out of business, but keep your name and goods before 
them. 

It is only fair to suppose that if a man wants people 
to buy what he has to sell he will give it a name and 
tell where it is to be found. Persons who are blessed 
with ample means are inclined to be rather independent; 
they know they will be welcome anywhere and in all 
probability will go where the most talked of goods are 
shown and where they have the most pressing invitation 
to call. 

Never descend to trickery; it reaps its own reward. 
You make dimes just now, but you will eventually lose 
lollars. Don’t think you can blind your customers to 
iny sharp practices, for they will soon find you out. You 
will not only lose your own self-respect, which no man 
can afford to do, but will also lose the confidence of the 
‘ommunity at large, and when that comes, you might as 
well hand up your lumber rule, for you will tind that 
i short stick, the hatchet handle and your two thumbs 
will very easily measure all the lumber you have call for. 

Show your appreciation of small favors as well as 
arge deals; I have caught a good new customer on a 
iickel’s worth of lime. If a man only wants a single 
voard see to it that he is as cheerfully waited on as if 
ie wanted a wagon load. He may take a wagon load 
ext time. 

M. B. Farrin, of Cincinnati, was then introduced to the 

onvention and was the bearer of a resolution which 
vas already in the hands of the committee on resolu- 

ions and which would be brought cut in due course. 
‘his was a resolution in regard to the uniformity of 
vorking yellow pine flooring. Mr. Farrin explained that 
it had been thought as desirable to have uniformity in 
‘his respect as to have a standard bit for threads, bolts, 
nuts and type, so no matter where purchased flooring 
could be depended upon to match perfectly, which would 
undoubtedly be a benefit to both the manufacturer and 
the dealer. He stated that the resclution which had 
been presented had already been presented at the annual 
meeting of the Indiana state association, the Union 
association and the Michigan Retail Lumber Dealers’ 
Association, had been adopted by those bodies, and that 
as soon as it had been indorsed by the Illinois associa- 
tion, as it was hoped it would be, it would be pre- 
sented to the manufacturers as a request from the re- 
tailers in these associations, and one which he had no 
doubt they would be very willing to accede to. There 
had been some consideration of this subject among the 
manufacturers themselves, but no concerted action, and 
it was felt that the movement would be more success- 
ful if it would originate among the retailers and come 
from them to the manufacturers ag a request. One or 
two members of the association followed Mr. Farrin in 
favorable comment, but it was understood that the 
matter would have further attention when the resolution 
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was presented in the regular way by the committee on 
resolutions, 

The chair announced the features of the afternoon 
session and alluded to the paper to be read by L. L. 
Barth, of the Edward Hines Lumber Company, as some- 
thing for which he himself was responsible, as having 
heard this paper read before another body he has in- 
vited Mr. Barth to present it before the meeting of the 
Illinois association with an opportunity for discussion. 
Mr. Barth was present at the morning session for the 
purpose of delivering an invitation of the Edward Hines 
Lumber Company for a theater party to be given to the 
members and their wives in the evening; this invitation 
upon motion was accepted. 

Adjournment was then had until 2:30 in the afternoon 
and the committee chairmen arranged with the mem- 
bers of their committees for a meeting immediately at 
the close of the session. 


The Afternoon Session. 


President Simpson called the meeting to order at 2:30 
o’clock and introduced W. H. Hunter, to speak upon the 
subject of “Our Neighbors.” 

Mr. Hunter recited the cireumstances leading up to his 
finding his name upon the program by stating that he 
was asked by the executive committee to suggest a 
speaker on this topic, and inasmuch as the speaker de- 
clined, the president had called on him to substitute the 
man of his own selection. He felt some hesitation in 
taking up the theme, although it was one upon which he 
felt free to talk, inasmuch as during the years he had 
been in the lumber business and identified with the as- 
sociation he had thoroughly learned the lesson of extend- 
ing to his neighbor in social life that consideration to 
which he was entitled, in order to receive and enjoy the 
full benefits of reciprocal relations. He believed that 
all present would realize the truth and wisdom of this 
course in social life; if so, they could readily, if they 
would, apply it to commercial life, and see the impor- 
tance of cultivating friendship and fellowship among 
their competitors; and he believed it would be their ex- 
perience, as it had been his, that great benefits came 
from the confidence that grew out of acquaintanceship 
and friendly attitude one toward another. The old pol- 
icy used to be for the retail dealer to listen to the re- 
ports that came from contractors, builders and others 
who sought to buy lumber as to the prices they could 
secure from others, but that time had gone by and deal- 
ers were now pursuing a course which tended to better 
results in the way of profits, by recognizing their com- 
petitors as such and knowing them to be men quite 
as anxious to make money as themselves, and when they 
started to do business along these lines competition 
became easy and the competitors became friends. He 
spoke of the recent Spanish-American war and the out- 


‘come of it, the magnificent naval victory and the suc-— 


cess of our arms and of the prosperity that has dawned 
upon our people, which, if the lumber dealers stood 
shoulder to shoulder, would profit them greatly. He 
said the tides were rising in all branches of the building 
trades and it was high time that lumber dealers took 
advantage of their opportunity, bought wisely, con- 
sulted with each other, recognized their friends as 
well as their foes. He alluded to the illegitimate deal- 
ers who were scattering broadcast their price lists among 
the consumers and said that no very serious harm could 
come to the dealers provided the latter class stood to- 
gether. It had been his experience that these illegiti: 
mate operators seldom sold a bill to a man a second 
time, as their policy was to give short measurements, 
poor grades and otherwise to beat the farmer or car- 
penter who dealt with them. He said, further, “Do you 
want to secure adequate profits? Then give attention 
to your state association, your local organizations; offer 
every courtesy and adequate fraternity to factors in 
your line of trade; utilize the agency of associated effort 
all you can; avoid the jealousies between dealers which 
have in the past lost us so much money, and do away 
with this bitterness of heart. No matter if you have 
been at loggerheads in the past, stand together against 
the common enemy. Give him a race for his money. 
Follow this policy and you will get the benefits you 
are entitled to during this period of prosperity which has 
dawned upon us.” 

Mr. Webber, of Barry, Ill., suggested that he had not 
realized the full benefits of the association; in fact, 
some wholesalers, as he called them, in Chicago were 
shipping to consumers in his town, and, although he 
had tried every way possible to prevent it, could not 
do so. He wanted to know if the association would 
help him. He said he did not have any trouble with 
his neighbors, he was old enough and gentleman enough 
to get along with people he could know and understand, 
but his difficulty was with men who shipped to con- 
sumers in his territory—Chicago. He said certain 
Chicago houses had been selling to consumers in his town 
at $25 a car less than he could sell the lumber for, 
and that the grades and measurements came out all 
right. 

Mr. Spaulding, of Gibson City, said: “We have not 
had the trouble our brother from Pike county speaks of. 
We are not entirely harmonious among ourselves as 
dealers. There is one in our town who is not a mem- 
ber of any association at all, but we get along fairly 
well at home. We occasionally give each other a jag 
of boards at $1 under the price we would make to con- 
sumers. I mention this to show that we fraternize. We 
buy wherever we can buy to the best advantage. Deal- 
ers in neighboring towns do not give us any trouble. 
We handle entirely yellow pine piece stuff and buy at 


from $1 to $2 below Chicago white pine prices, and al- 
though we have sometimes trouble in getting first- 
class millwork, yet as a rule our lumber is satisfactory 
and we handle scarcely any white pine piece stuff at 
all.” ' 
Mr. Cheaney, of Petersburg—We have had three bills 
come to our town from these scalping wholesalers, or 
retailers, as they may be called, but the parties who 
bought the lumber all got “beat” either in measurement 
or grades, so that we have no trouble now. They are 
satisfied that I can do better for them on price, quality 
of stuff, ete. 

_D. 8. Pate, of Chicago—I can hardly understand the 
situation as detailed by the gentleman from Pike 
county. 

Mr. Webber—Of course, I have heard of some in- 
stances of Chicago dealers or retailers selling to con- 
sumers, but I would like to ask the gentleman if he 
measured the lumber from the Chicago retailer or “scal- 
per” that came to his town at $25 a car less than such 
lumber could be bought from Chicago legitimate whole- 
sale dealers. And I want this convention to make a 
distinetion between wholesale dealers and “scalpers” who 
sell to consumers in the country, for the firm in Chicago 
that takes up that line of trade is no longer a whole- 
saler and should not be dignified with that line of 
trade, call him retailer, scalper, or anything you like. 

John Hadsell, of Genoa—My experience agrees with 
Mr. Cheaney’s. We have had shipments come into our 
town, but in most instances they turned out to be under 
grade. In some cases low grade hemlock was shipped 
for white pine piece stuff, and the consequence was 
that people who were taken in once were not to be 
taken in again, and the lesson has not only not been 
harmful, but has done our trade good. There are firms 
in Chicago that are doing this scalping business, but 
you will usually find that their grades are low, and 
the farmer or contractor who has had to pay up his 
money in advance, at least enough to cover freight, is 
so badly sold, if he will admit it, that he will not try 
to avoid legitimate lines of trade a second time. 

Mr. Webber—I don’t want to be misrepresented. The 
two bills I spoke of coming to my town were up to 
grade and full measurement. I would like someone to 
explain the difference between wholesale and retail 
prices of this kind. 

A Voice—Who shipped that lumber? Why not give us 
the name? 

Answer— Lumber Company. 

Mr. Lewis, of Terry & Lewis, Galesburg, said that in 
their locality their trouble was with the competition 
from outside. He continued: 

I was much interested in what Brother Hunter said 
about our neighbors. I have not been in the lumber busi- 
ness quite as iong as Mr. Cheaney, perhaps, as we start- 
ed in 1874, but we have had experience with all kinds of 
competitors. I have had those who would not know me 
when they met me on the street, or would not recognize 
me when I spoke to them. What few gray hairs I have 
gotten came from the bad feeling and the ill-will which 
comes from that kind of competition. I have had other 
competitors, too, that were just as good friends as 
though they sold sugar instead of pine knots, or knot- 
hoies. I think with Mr. Hunter that there is no occasion 
for ill-feeling or bad blood between competitors in busi- 
ness. For one thing, you can make more money that 
way. I am selling lumber for dollars and cents, not for 
my health. My health is tiptop. You can make more 
money when you are on good terms with each other 
than when you are scheming to stick a knife under your 
competitor’s fifth rib. If you will allow your customers 
to settle down into trading with the lumber dealer of 
their own choosing you will make more money than you 
will by running after your competitor’s customers and 
trying to get more business than really belongs to you. 
If a farmer that has always traded with you is about to 
build, go to your competitor and say: “Now, Smith is 
going to build a new house; I don’t want to rob him, but 
l’ want that bill of lumber. His neighbor across the 
way will build pretty soon; his house is getting old, and 
when it comes time I will not compete with you upon 
that bil.” If you will get to doing business along those 
lines I believe you will make more money, you will sleep 
better and you will think more of yourself. : 

We have five dealers in Galesburg, and that is a good 
many for a small town, but fortunately we do not 
quarrel. Remember, too, that your neighbors are largely 
what you make them, and that it takes two men to get 
up a quarrel; one man can’t do it by himself. If by this 
plan you lose ten dollars today you will make it up be- 
fore fall. I believe, too, you have no reason to be afraid of 
the wholesale yards. They want to make money, too, and 
they arein the habit of making money, and youcan get 
along with them pretty well. If you tote fair with them 
they will tote fair with you. But if you try to do them 
they will do you. and they have the money to do it with. 
If you treat them squarely and stand up to them and are 
not afraid of them they will take their place just as 
gracefully as do the little yards, 

Following Mr. Terry, Mr. Hunter said: 

I don’t want this discussion to close without saying a 
word in behalf of the legitimate wholesaler of Chicago. 
I have had an intimate connection with this association 
and its work for a great number of years and I want to 
say this for the wholesaler of Chicago, that in all of my 
knowledge of the inside workings of the board of direct- 
ors of this association, for the last six or seven years, 
I have never known of an instance where a legitimate 
house doing a legitimate wholesale business and catering 
to that trade, has ever sent a wholesale price list to a 
carpenter or to a consumer. I have heard of such cases, 
and I have tried to find out who those men were, but 
invariably there has been a catch or hitch and the men 
who made the accusation would not trot out the list or 
name the man. Invariably when a man has begun to 
eater to a trade of consumers he has within a very 
short time broken the bonds which have tied him to our 
association and entitled him to our respect and patronage, 
and we have known where to place him. If a man wants 
to do a retail business let him come out openly and say, 
“T want this trade;’’ but if he is a friend to the retailers, 
let him come out openly and take that position. That is 
the kind of a man we want to embrace within our reci- 
procity. I want to say, too, that I have no more respect 
for the retail dealer who will buy a bill, either a smail 
one or a large one, of a scalper than I have for the men 
who run the ——— Lumber Company and who send 
forth their price lists ail over the country. Such a dealer 
is no more entitled than is the scalper to our respect or 
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to the protection which this association tries to afford 
him, because if he will do a thing like that, he will do 
anything else that is mean and disreputable, and there is 
no place within the ranks of this organization for such 
men. (Applause.) 

Mr. Hunter went on to say that in his opinion the 
retail dealer need not be afraid of the practices of Chi- 
cago scalpers if he knew how to meet them. He sug- 
gested that the consumer be told frankly what sort of 
lumber he might expect from the people and that he 
be offered the same grade of lumber at the same price. 
Study your business, he said, and find out what is in it. 

Mr. Bermingham stated that he had not intended to 
say anything upon this subject’ but that he had been 
moved by Mr. Hunter’s eloquence to narrate a little 
experience of his own. He first stated, however, that 
in all his experience he had never known of legitimate 
wholesalers sending out price lists and he thought that 
such an accusation against them was unfounded. As 
to the scalpers, that was a different matter, and his 
experience was that he had figured on a house bill for 
three houses and had been told by the contractor that 
he had already figures about $150 to $200 lower. Fur- 
ther inquiry revealed the source of the figures and 
also the fuct that they were accompanied with an offer 
to give as good grades as the local dealer. Mr. Berming- 
ham immediately instructed the contractor to accept the 
offer but to require a guarantee in the matter of grades, 
with a proviso that the lumber was not to be paid for 
unless the grades were up to the point. The result of 
the matter was that Mr. Bermingham sold the bill of 
lumber at his first figure, the customer having gone to 
Chicago and inspected the lumber which had been offered 
him at the cut rates. 

Working Members Are Needed. 

Mr. Cobb was introduced and spoke in substance as 
follows: 

You have often heard the remark made by some 
} htless or disgruntled person that a man should live 
fe to know how to live. If we have made the re- 

cs in earnest, then we are decidedly wrong. You may 

a dozen lives and then be no better fitted for busi- 
ness than you are now and all for the reason that every 
year the business changes and it is the up-to-date man, 
the man who lives in the present and studies the future, 
and not the man who lives in the past and entirely de- 
pends upon past experience, who is the successful busi- 

s man. because you can look back and see mistakes 

no reason why there are not chances before you, and 
t is more than jiikely that ten years from now you will 
look back and see greater mistakes and more of them. 
You certainly will if you continue to look backward in- 
stead of asping the situation as you find it today. 

You have here an association which has come into ex- 

tence on account of the encroachment of the wWhole- 

s upon your territory. After you had formed the 
tion you found that there was need of it to help 
ou from _each other, but have you lived up to 
ances? Your association numbers 4380 members 
before me perhaps fifty of them. Of those 
here, not over twenty-five are good working 
Now, understand me, I do not say you are 
good members. I said you were not all good 

g members. ‘ 
ierstand your president sent out 756 
lealers not in the association, each letter containing a 
stamped envelope for reply, and he received replies from 
les han 100, and this in the face of the fact that the 
ers were sent in the interests of the retail lumber 
The trouble is today the same as it has always 
o many retail lumbermen will tell you that 
isiness is local and that the business of the coun- 
large does not affect them. This argument is used 
an excuse for not taking a lumber paper and for 
10t jo e retailers’ association. Let us look at this 

r nent. It is but a short time ago Chicago was 
a wholesale market in che largest sense of the word. Chi- 
cago is a natural wholesale market; the dealers here can 

11 cargoes direct from the mills and send the lumber 


letters to 


t he retailer in lots to suit. It would look as though 
this was sending trade through the natural channel, but 
w all is changed. The retailers buy direct from the 
lis, and the wholesalers in Chicago must either give up 
ness or change to suit the changed conditions. And 
t does changing mean? It means that if they want 
stay in business and the retailers will not buy of 

1, then they must sell to consumers, 
is view of the case, how about the man who says 
lit business in his little town is only local? Is he 

n making a mistake? 

The trouble with the retail association is that it is 
weak in working numbers and that they do not grasp the 
situation as it appears before them. If every lumber 
dealer in Illinois were a member of this association, it 
would not help you unless there were more working 

;; and if you were all in the association and all 
members you would avail nothing unless you 
in unison with the wholesaler. There have been 

, of chances to better your condition. Some of these 

Ss are past now and the only thing to do is to ac- 


ept conditions as they now are and work out your 
own salvation by hard thought and quick action. As 
things are now drifting it will be only a short time when 
this man who now contends that his business is only 


cal will wake up to the fact that he has no 
l or any other kind of business, unless he is a con- 
»r or is located at a junction point with plenty of 

‘ to take his chances with the dealers of the larger 


There never was more need of association workers 
than there is now. The associations of retail lumber 
dealers in the middle west have been the means of help- 

g to save the retailer’s business so far. How much 
y will hold it up depends altogether on the 
gness of each member to put his shoulder to the 


they 


Mutual Insurance. 


Following the reading of Mr. Cobb’s paper the sub- 
ject of mutual insurance was brought up and the presi- 
dent announced that the time to be devoted to this sub- 
ject would be limited. He called upon Mr. Hooper, who, 
however, pleaded hoarseness and said that he had in- 
vited Secretary Hollis to present the subject for his 
company as well as Mr. Hollis’ own. He said that his 
own company had during the year increased its busi- 
ness among the Illinois retailers by 100 policies and 
that he would be entirely satisfied with a correspond- 
ing increase for 1899. 

Mr. Hollis began by saying that his talk would be 
limited to five minutes. If there is any other man on 
earth who can crowd more facts and figures into a five- 
minute address than can Secretary Hollis, that man has 


never appeared before a lumber convention. 

Mr. Hollis’ estimate was that during the last four 
years the saving to policy holders in his company upon 
insurance placed with it, as compared with rates charged 
by the board companies, had been over $100,000. ‘The 
savings to policy holders in his company upon their 
other insurance, due to the lowering in board rates, 
was over $150,000. The saving last year to the policy 
holders was $29,200. Mr. Hollis stated that the mutual 
companies were not receiving all the support to which 
they were entitled because of this saving, and added that 
it was the duty of every retail lumberman to give all 
of these companies insurance up to the limit which 
it was possible for them to carry upon individual risks. 

Mr. Hollis was followed by a number of members 
of the association who gave figures showing the amount 
which they saved in a single year—in nearly every in- 
stance this being more than the total amount which 
they had expended for dues to the Illinois association 
for the past nine years, or since their membership. 
President Simpson stated that his savings per annum 
upon six yards were $252. Secretary Hooper rose to 
state that he had that day been approached by a man 
who wanted to place insurance with him, who was not 
a members of the retailers’ association and that he very 
promptly paid his membership and wrote him the in- 
surance at 75 cents. Mr. Hollis then closed with a 
clincher, showing that while his company wrote insur- 
ance on a basis rate of $1, the net cost had been 36 
cents during the past year, and that it could handle 
double the insurance with an increase in expenses of 
only $500 a year. The cost in that case would be re- 
duced to something like 20 cents, or perhaps even lower. 

The convention then listened to a very carefully writ- 
ten paper by M. R. Moore, of Roanoke, upon “Why the 
Retail Dealer Should be His Own Contractor.” 


Why the Retail Dealer Should be His Own 
Contractor. 


Mr. Chairman and Fellow Lumbermen: 

The question upon which we wish to open discussion, 
while not a new one may be dealt with in a new way in 
this paper. It apparently has long been a problem with 
many retail lumbermen how to get along in an amicable 
way and secure better results from capital and labor in- 
vested in dealing with the contractor. First, let us for a 
moment look at the average country contractor. We find 
him to be a man of average accomplishments (Which gen- 
erally is his largest stock in trade). He is a good social 
fellow, stands high in the estimation of his fellow towns- 
men and takes contracts when he can secure them, This 
man, speaking in general terms, has no capital invested 
in his business; neither has he any tangible assets. Do 
not forget the contractor, if you please, and let us look 
at his local lumber dealer, a man who possesses no bet- 
ter qualifications morally or socially, but who, from 
causes not known, has invested his capital, consisting 
of years of experience and from $5,000 to $15,000 in a re- 
tail lumber yard. Now, with no further explanation of 
the two men, let us understand that their interests are 
in common, mutual and almost identical. In order fully 
to comprehend our plea let us follow briefly the businéss 
of these two men, and take for an example an ordinary 
transaction of business. First, a fellow townsman is 
going to erect a residence. Plans are drawn, the con- 
tractor makes a bill of the lumber wanted. One copy 
he hands to his local dealer, another goes to Chicago and 
another to the north. By way of confidence the local 
dealer is informed that if he can meet prices, guarantee 
grades and make satisfactory terms the bill is his. Why 
meet prices? Why guarantee grades? Why make satis- 
factory terms? A beautiful example of business co-op- 
eration, yet one of many and not in the least overdrawn. 

Gentlemen, how many of you meet just such cases as I 
have illustrated? Is the answer not plainly written on 
the wall why conditions are thus? Is it not a fact that 
in a great majority of cases that we are used as a means 
to make money for the contractor, regardless of the 
profit or loss in the transaction to us? How many of you 
tellow lumbermen who do business in the smaller country 
towns ever have a contractor come to you and say, 
“Now, here, Jones, I have a bill of lumber that I want 
your price on. Understand, I don’t want you to furnish it 
for nothing, but you figure it at a reasonable profit and 
the bill is yours?’ Why, I assure you, gentlemen, that 
if the condition of affairs was like that down in Wood- 
ford ed we would think the millennium had already 
arrived, 

By these simple illustrations I have tried to show how 
the business in general is done between dealer and con- 
tractor, and now to the question, ‘‘Why retail lumber 
dealers should be their own contractors?’ First, the 
volume of business done will be greater; second, the 
profit derived will be larger; third, the lumber trade will 
be more generally given to legitimate wholesale dealers, 
and thus mutually benefit both wholesaler and retailer. 

I doubt not that you all readily see how your sales 
would be materially increased if a competent man capa- 
ble of doing what we ordinarily term carpenter work was 
thrown out as your agent or employee, to solicit con- 
tracts. Why should you not have equal opportunities of 
making estimates on material and work as your compet- 
itor? Why are you not prepared to wage a battle royal 
if need be against your local competitor as well as fight 
all the scalpers in the great city of Chicago? 

We believe that you are, and do you not know that 
with your own contractor you can use material with a 
great saving? 

It is not alone the increased demand for lumber in 
your contract work that will swell the sum total of your 
business, but it has been my observation that most con- 
tractors that buy their stuff direct from the scalper are 
continually ordering a thousand feet of this and that for 
some fellow, and this item alone reduces many retailers’ 
sales hundreds of dollars every year. 

Secondly, your profits cannot help being greater. When 
you take a contract you know upon your honor that 
grades specified must be furnished, but you are ayare 
that in the construction of most country buildings there 
are a hundred and one items that enter into this building 
that in lengths alone can be made a great saving. Take 
siding, flooring, piece stuff, etc., and your own men will 
use every piece, where if you furnish the same lengths to 
a contractor on a bill the entire lot would be rejected. 
Not alone this, but most country dealers usually have 
an accumulated stock that is difficult to work off at retail. 
Why not have your contractor use this stock, provided 
your customer gets value received? In this way the 
stock that you would have to dispose of at a loss will 
show you a profit and your stock will be in much better 
condition. Then another source of revenue is from the 
profits derived from the labor of your contractor. No 
man takes a specified amount of work to do in any avo- 
cation of life without estimating a profit on this work 
for himself, and so it is and by right ought to be. 

If these items increased sales at retail, greater per- 


cent of profits on lumber used in contracts, and the’ sur- 
plus receipts over expense of the contractor—do not re- 
sult in an increase of profit, then you have made a mis- 
take and it will be better to get in the old “band wagon.” 

Thirdly, the relationship between retail and whoiesale 
dealers is assuredly of a mutual nature. (And, by the 
way, my friend Mr. Barth will pardon me for this little 
intrusion upon the subject that he has chosen to interest 
us upon tomorrow). But, Mr. Secretary, how many com- 
plaints have you had to do with during 1898 that some 
contractor was not primarily the cause of? Is it nota 
fact, Mr. President, that the country contractor is the 
cause of more friction between wholesale and retail 
dealers and our association than any other one cause? 
If then, fellow retailers, this be true, and we believe it 
is, would it not be advantageous to combine the two? 

To illustrate—suppose that in most country towns there 
is one lumber yard and one man who does contracting, 
and that the dealer should employ Mr. Contractor. Wouid 
it not be reasonable to suppose that all the lumber con- 
sumed at that point would be purchased from regular 
wholesale dealers, and thus would the trade be mutual 
between legitim.ate wholesale and regular retail dealers, 
and scalpers and concerns that cater to the contractor 
and consumer would soon get into line or go out of busi- 
ness? 

Now, Mr. President, we have tried to show a few facts 
as briefly as possible, and for this reason perhaps some 
things have not been made plain and comprehensive, but 
we cannot close this paper without recommending a way 
of procedure in this matter. Some one will say, ‘No, 
no; this plan would only make the contractor our worst 
enemy.” Believe me, gentlemen, in many cases they are 
this, and more already. Don’t you know that the very 
first time that one of these men can command enough 
money he will buy a few cars of lumber and start a yard 
at your very door? But it in most cases is possible to 
avoid this by taking this man in as your foreman, make 
him feel that his and your interests are identical, pay 
him sufficient salary to justify this, and you will be sur- 
prised to see how well matters progress. 

If it is impossible to follow this plan employ the very 
best man that you can secure, and go after ‘‘game.”’ 

The ideas suggested in Mr. Moore’s paper were evi- 
dently quite novel to a large number of those present. 
Others, however, had for several years been contractors, 
and gave their experiences in this conection. One gen- 
tleman, who had one lumber yard and did contracting 
in seven different towns, stated that he had never 
shipped a stick of lumber to any of these other towns 
except through the local dealers, in spite of an action 
of the association a year or two ago, permitting ship- 
ment in such cases, He said that even from a business 
policy he had found it more advantageous to make an 
arrangement with the local dealers and thus be enabled 
to get material as he wanted it, and to save waste of 
material. 

Mr. Holmes, of Holmes, Claggett & Co., Cooksville, 
stated that his firm was in the habit of making estimates 
on everything from a hay rack up, basing estimates on 
labor estimates furnished them by carperters, plasterers 
and painters, sub-letting labor contracts to these people, 
furnishing them weekly with money with which to pay 
off their hands and thus holding the entire key to the 
local situation. They had their own carpenter shop and 
furnished everything to their laborers. Mr. Holmes con- 
cluded: “We hire every carpenter who comes to town 
and if anyone comes who is not a carpenter we don’t 
want him and he doesn’t get anything to do.” 

Mr. Spalding took exception to the statement in the 
paper that one could expect a profit on the contracting 
work as well as on the lumber; he wanted to know 
what one could do in competition with contractors who 
would take contracts at a figure which would not pay 
them $1 a day. One instance was quoted where the 
contractor had absolutely nothing left when he had fin- 
ished the work, and the man made him a present of 
$15. He said that it was stated that often in such 
cases the man who was building had to foot the bill. 

John Stolze, of Edwardsville, said: “Often in that case 
the lumbermen foot the bills.” 

Mr. Stolze captivated the audience with a frank narra- 
tion of his personal experience in this direction. He said: 
“I think the paper is just in line with a good many 
of our experiences, I think some fellows are just shrewd 
enough to buy lumber from us and tell us to mark it 
down and get their pay for the lumber and go to the 
neighboring town for their mill work, and pay for it 
with our money and get the cash discount. We have just 
such a fellow as that in our town, and if he keeps it 
up a year or two, I think he will push me. I don’t like 
that idea of trying to drive anybody out of business, but 
I don’t like them coming in without a cent of money 
and trying to drive me out. I don’t care to go into the 
contracting business; I am very well satisfied with the 
lumber business, but I don’t like kis buying his mill 
work of somebody else with my money—lI can’t stand 
that.” 

C. F. Propst, of Paris, thought that in very many 
cases such an innovation would not be a desirable one. 
It would, of course, at once antagonize local econtractors 
and shut off any possibility of future patronage from 
that quarter. He had found cooperation with local con- 
tractors more desirable in his own experience. In the 
case of a house bill they would go to a friendly con- 
tractor with an estimate of the lumber required and let 
the contractor make his own price on the job. In that 
way they sold the lumber and kept their friends among 
the contractors. Mr. Propst’s view was the ore which 
was largely favored by President Simpson in a few re- 
marks with which he closed the discussion. Mr. Reber, 
of Rockford, was another who thought that the con- 
tracting feature might be added to the lumber business 1” 
a small town, but would not work in a town of 5,000 0! 
10,000. 


A Kick at a ‘‘Kicker’’ Rating. 


Under the head of general business Mr. Stolze, 0! 
Edwardsvilla had a complaint to make. “I have joined 
this association,” said he, “for the benefit which I am to 
derive from it. Now I have been rated as one of those 
kickers—one of those ‘33’ fellows—I have been in tlie 
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business for twenty-four years. I don’t know of a man 
to whom I owe a dollar, and if I do I am ready to 
pay it as soon as he presents his bill. I am a kicker, 
that is correct, but there should be two definitions for a 
kicker; one for the man who kicks for his rights and 
the other for the one who kicks when he is wrong. If 
a man ships me norway instead of white pine and wants 
me to pay for white pine, I will kick, because I know 
the difference, or if I order a car of strictly white oak 
and he puts in one-third red oak or water oak, I will 
kick; and I do my business alcng that line all the 
way. Now, I would like for the president or the secre- 
tary or the whole board here, to assist me in getting that 
33 rating removed, because I don’t deserve it. I under- 
stand that a man named Clancy here in Chicago just 
takes upon himself the responsibility of giving a man 
this rating if anyone sends in a complaint. There was 
a resolution adopted here last year that no one should 
be marked 33 unless he had been previously notified. 
Now, nobody has said anyting to me about this, not even 
Clancy. 

A voice—Have you said anything to Clancy about it? 

Mr. Stolze—I have had as good a firm as Weyer- 
haeuser & Denkmann to intercede-for me. I have had 
the lawyers who represent them in this city go and try 
to get that mark off, but it has not been taken off at 
all. Mr. Clancy doesn’t seem to be in any hurry about 
that. It doesn’t hurt him any; I don’t know that it 
will hurt me any, but all the same I don’t want it. I 
know of one case where I think it benefited me, but I 
don’t want that 33 rating just the same. There was 
a man out on the coast who had some shingles and he 
wrote me that he could not let me have them because 
I was rated 33. He thought that if he shipped those 
poor shingles to me, I would kick on them, and I guess 
he had it about right, but I would like to know just 
how I am to go to work to get that rating off. It 
has been on there a good while, I guess. 

Mr. Lewis, of Terry & Lewis, Galesburg, arose and 
spoke on the subject, saying that this particular case 


had been brought to his notice by someone who had had. 


every opportunity to know what Mr. Stolze’s business 
methods were, and who considered that he had been 
unjustly treated. “I don’t know the gentleman myself,” 
he said, “and never saw him in my life before, but I 
will say that if he is a kicker he must be a very good 
natured one, and I warrant that if anyone came into 
his yards, he wouldn’t have any trouble with him. It 
may be that he can use his pen quite as readily as he 
does his tongue.” Mr, Lewis gave an instance in his 
own experience where he undoubtedly would have been 
given a “kicker” rating if the secretary of the concern 
that shipped the lumber had not happened to come into 
his yard soon after the shipment was received. He said 
that anyone who had been in business three years had 
had cases where he had righteous cause for complaint, 
and the practice of giving anyone a 33 rating without 
any inquiry as to whether the complaints which had 
been made were well founded or not, was altogether 
wrong. 

Mr. Stolze was advised to go direct to Mr. Clancy and 
state the matter before him. It was thought that in 
this way he would have justice done him and it was 
believed that Mr. Clancy was entirely fair minded and 
impartial, and it was not his desire to do injustice to 
inyone, although the present method of applying the 33 
rating was considered to work injustice in many cases. 
Secretary Ahrens said that during the present year, 
whenever a 33 rating had been announced by the credit 
association upon its weekly report, against an associa- 
tion member, he had at once taken up the matter, and 
that in only one instance had such a rating been allixed 
‘o a member’s name in the semi-annual report book, and 
that was a case where perhaps the member was some- 
what injudicious in his complaint. Mr. Stolze’s case hav- 
ing antidated the resolution referred to, his 33 rating 
extending back two or three years, the attention which 
iad been given to the matter during the last year 
iad, of course, not afforded him any relief. / 

It was suggested that it would be a desirable thing 
ior the association to have a committee to which such 
complaints could be referred by the credit association 
lor investigation before the 33 rating was affixed. Mr. 
Stolze was instructed to do what he could to effect a 
settlement of the matter by his own efforts, and fail- 
ing in this to again refer the matter to the board of 
directors. 

The convention thereupon took a recess until 10 
«clock Thursday morning. 


Thursday Morning Session. 


Cold and the exasperating deliberation that usually 
marks the assembling of conventional sessions delayed 
the opening of the morning session of Thursday, adver- 
ised for 10 a, m., to 10:32, when President Simpson 
called to order a shivering moiety of those of the mem- 
bers attendant on the convention. 

The first business called for was the report of the 
auditing committee, which was read as follows: 


Report of Auditing Committee. 


We, your auditing committee, beg leave to report that 
we have checked the accounts and vouchers of the sec- 
retary and treasurer and find the same to be correct. 

W. T. Boston, 

J. C. Griffith, 

T. H. Ross, 

Cc. L. Velde, 
Committee. 


This report was on motion accepted and filed. 
The report of the committee on constitution and by- 


sl was read by Chairman Thomas E. Reber, as fol- 
Ows: 





Report of Committee on Constitution 
and By-Laws. 


Your committee begs leave to make the following re- 
port for your consideration, and recommend the adop- 
tion of the changes suggested: 

In the constitution, in article 2, section 4, line four- 
teen, after the word ‘‘made,”’ insert the words “by Chi- 
cago yard dealers.’’ This will make that clause read 
“or for sales made by Chicago yard dealers to contract- 
ors or consumers within a distance of fifteen (15) miles 
from the public square of the city of Chicago, provided 
such lumber, etc., is consumed within that distance.’ 

In article 3, section 3, cut out all of the section after 
the word “yard,” in line eight. 

In the by-laws, page 10, section 5, after the word ‘‘own- 
er,’ strike out the words “or where’ and insert the 
words “in which,” and after the word “special,’’ in line 
five, insert the word ‘‘odd.’’ This will make the clause 
read, ‘‘where plans, details and specifications are fur- 
nished by owner in which the strictly special odd work, 
exclusive of regular stock,” etc. 

For section 9 substitute the following: ‘Section 9. The 
secretary shall prepare and cause to be issued as often 
as once every ninety days what shall be known as the 
‘Official Bulletin,’ which shall contain a record of all 
claims or reported shipments which shall come to the 
secretary’s office.’’ 

The “Official Bulletin’ shall be mailed under sealed 
cover 10 members of the association only, for their pri- 
vate and confidential use, and no case shall be reported 
therein until the shipper is first given a reasonable op- 
portunity to explain his position in the matter. 

T. D. Reber, 

J. E. Hollister, 

T. R. Kent, 

J. T. McGrath, 

J. P. Record, 
Committee. 


On motion, the report was adopted. 

In the temporary absence of the secretary, J. E. Defe- 
baugh read the following report of the committee on 
resolutions: 


Report of Committee on Resolutions. 


Your committee begs leave to submit the following res- 
olutions for your valuable consideration: 

Whereas, 1t is a fact, that demurrage is charged on 
lumber and hard coal at certain points, and that the sys- 
tem having been established several years ago when cars 
were much smaller than at the present time; be it 

Resolved, That it is the sense of this convention that 
the time for unloading should be increased on lumber 
= hard coal from torty-eight hours to seventy-two 

ours. 

Resolved, That a copy of the above resolution be sent 
to the general managers of the different railroads in the 
state and to the managers of the demurrage bureau, with 
a request for early consideration. 

Whereas, It is much to be desired by all who buy and 
sell yellow pine flooring that a single or standard pat- 
tern be adopted for working this stock, in this manner 
securing for the dealer advantage in the way of saving 
in capital, insurance and taxes, shed room, freedom from 
serious and expensive errors on the part of employees, 
and in every way making the business cleaner or more 
profitable to those engaged in it; therefore, be it 

Resolved, That the Lllinois Lumber Dealers’ Associa- 
tion recommend the adoption of a single or standard pat- 
tern for working yellow pine flooring, and that all of its 
members should use every effort to have their purchases 
of this stock conform to this pattern, and that we will 
endeavor in every possible way to secure the adoption of 
a standard pattern by other state associations; and be it 
further 

Resolved, That the pattern be as follows: Dressing on 
two sides to 27-32 on an inch; width after working to be 
2%, 34, 4%, 5%, inches faces; count 3, 4, 5 and 6 inches; 
matched or edge 9-32 above the tongue, 9-32 below the 
tongue and 9-32 in the tongue. 

Resolved, That we extend a vote of thanks to the pres- 
ident, secretary and the various other officers who have 
so generously devoted their time and energy to further 
the interests of this association; be it further 

Resolved, That we extend our thanks to the various 
gentlemen who have so kindly taken part in our pro- 
gram ; 

Resolved, That we extend our thanks to the lumber 
trade journals, expressing our appreciation of their ef- 
forts for the advancement of the interests of the re- 
tailer. 

Resolved, further, That we appreciate the many courte- 
sies extended us by the management of the Leland hotel 
and to all others who have in any way contributed to the 
entertainment of the members present. 

W. O. Houghton, 

H, P. Hotz, 

Cc. O. Lewis, 
Committee. 

Touching the matter of demurrage in the report, Mr. 
Hollister raised an objection to the allowance of seventy- 
two hours for coal unloading. Mr. Reber supported that 
portion of the resolution, as also did Mr. Lewis, of 
Galesburg. The latter stated that the present allowance 
of forty-eight hours was made when the maximum capa- 
city of cars was 40,000 pounds; now that the capacity 
had in instances been raised to half again as much, he 
thought a corresponding allowance should be made for 
unloading. The matter was discussed further, general- 
ly by indorsements of the increased demurrage allow- 
ance. Mr. Reber moved an amendment which was sec- 
onded and adopted and eliminated the word “hard” 
with reference to coal, making the application of the 
resolution to all coals. With this amendment the reso- 


lutions were formally adopted as a whole. 


Reciprocal Relations Between Wholesaler 
and Retailer. 

The “Reciprocal Relations Between Wholesaler nd Re- 
tailer” was the subject of a paper by L. I. Barth, vice 
president of the Edward Hines Lumber Company. Mr. 
Barth said in part: 

This subject is one of the greatest importance to all 
retail lumber dealers’ associations. It has been asked—in 
fact, demanded—of us as wholesalers to afford the mem- 
bers of retail associations protection against shipments 
into their territory. We have been only too glad to do 
this; but I would like to ask the associations what they 
have done toward giving us protection in our territory 
or what they have given us in return for the protection 
we have given to them. You have not in any sense of 
the word, either pecan | or as an association, made 
any promises or agreements or guaranties that if the 
Chicago wholesale dealers will afford you protection you 
will do the same by them. 

During the past few years the Chicago market has 
been used by some dealers merely as an accommodation; 
that is, for the purpose of buying what stock could not 
be bought in any other market. It is a well known fact 
that some of the yards in Chicago carry the largest and 





most complete stocks in the world. Now, in order to do 
this it requires a great deal of money, a great deal of 
theught and a great deal of work. It is an accommoda- 
tion to the trade to have such a market, and therefore 
the duty of the trade to assist in maintaining that mar- 
ket. Now, gentlemen, buying the way some of you have, 
to our minds the same principle applies as where the 
contractor or consumer in your town buys direct either 
of some of the concerns that sell to consumers or of 
some of your competitors in neighbring towns, who think 
they can handle a carload of lumber on 2 percent com- 
mision. Does the retailer stop to ask the man from the 
north or the man from the south, ‘‘Do you sell to con- 
sumers?” or “Do you sell to the customers of our friends 
and wholesalers in Chicago?’’ We are members of this 
association, and of all associations in good standing, and 
so is almost every other wholesale yard in Chicago. 
Therefore we claim if you ask us for protection in your 
territory we have the same right to ask you for protec- 
tion in ours. We have the right to say to you, “If you 
buy a carload of lumber of anyone who sells to a con- 
sumer in Chicago you are violating the principles of your 
association.”” And unless something is done very soon 
to stop this practice you are going to drive almost every 
wholesale dealer in Chicago into the business of selling 
direct to the consumer. You have already forced very 
prominent concerns here into that line of business, 

If the wholesalers in Chicago are not afforded the pro- 
tection that they have a right to ask, stop and think 
where this is going to end. If you have a fight among 
the small retailers what would be the result if the 
wholesalers in Chicago should become competitors for 
those retail bills? And if they should make the same 
strong endeavor to obtain your customer’s trade that 
they do to secure yours would it not result in their do- 
ing so? 

We have often been asked by retailers to figure for 
them a commission on special bills. The parties for 
whom they are figuring have asked wholesalers wno sell 
to consumers for prices on the same biil. As is only 
natural, we invariably have been beaten, because the 
latter will make the same prices to consumers that we 
are compelled to make to our customers; and at that can 
make more money on the bill than we could because they 
make a grade suitable for trade of that kind, whereas 
our grades are made for rigid inspection by the retailers, 
who are, as a rule, good judges of grades of lumber. 
Frequently we are asked by dealers to make our figures 
on these special bills exceedingiy low because they are 
in competition with the wholesale houses who sell to con- 
sumers. If the profits were large enough we would be 
only too glad to do this, but the condition of trade today 
does not admit of any great amount of shading on these 
special bills. Furthermore, in a great many cases, under 
what obligations are we to give that dealer a special 
price? In all probability it is the only inquiry he has 
sent us for a month, and probably he has not bought 
anything of us for some time excepting a similar bill. 

We have been asked a number of times by manufac- 
turers who have their factories outside of the city but 
their offices in Chicago to figure on their bills of lumber. 
Sometimes this stock may be wanted for the extension 
of their buildings, or new buildings, and oftentimes for 
lumber to be consumed in their lines of manufacture. 
According to the ruling of the association, unless this 
lumber is to be used for the manufacture of an article 
that is to be sold we are not allowed to sell it. We, 
however, do not admit the justice of that ruling. The 
factories are sometimes located in a town where the 
dealer never buys a carload of lumber in Chicago. 

We have been asked a number of times by dealers in 
the country to send our representatives there, as they 
have a customer they are afraid they cannot handle 
themselves, and one who wants to buy a large bill of 
lumber. In every case of this kind we have sent our 
men. The expense of sending a man oftentimes has been 
more than the profit on the lumber if the bill was sold, 
but we have done this cheerfully and are pleased to do 
so where we think it is appreciated, but sometimes, 
after all the trouble we have taken, the dealer wild place 
his order with some other concern at practically the same 
price. Of course, the association is not to blame for this, 
but I simply refer to it to show you under what diffi- 
culties the wholesale trade is often placed. 

We are often asked by dealers to figure on a lot of 
odd sized joist, and then they will buy the balance of the 
bill elsewhere. Were we to refuse to fill that part of the 
bill alone the dealer undoubtedly would become very in- 
dignant. Some of them are selfish enough to think we 
should figure on anything they send in, no matter how 
odd or peculiar the item, at as low a price as we could 
make for the entire bill. Some seem to consider that we 
keep these odd things only for their accommodation. You, 
gentlemen, being business men, can realize the injustice 
of such a position. ; 

There is another very important question that is 
worthy of discussion by your association. Can a retailer 
be a wholesaler also? If a man is a retailer let him con- 
fine his trade strictly to the retail business; if he wishes 
to do a wholesale business let him be reported as a 
poacher for selling consumers, for he is then no longer a 
retailer. A man cannot be two things at the same time 
and do justice to both. é 

Some time ago a certain retailer, for financial reasons 
and on account of depression of business in his territory, 
concluded to allow his stock to be reduced below the 
point which perhaps might justify his being classed as a 
legitimate retailer. Now, gentlemen, the question I wish 
to ask you is this: Has not that man the same right to 
do business that way that a retail dealer has to buy 
lumber of a man who is not in any way considered 
a wholesaler; a man who does not carry a dol- 
lar’s worth of stock; a man who has no respon- 
sibility in connection with his business; a man from 
whom you do not know if you are going to get 
your lumber until you get your invoice, and then are not 
sure of the grade that you are going to receive until 
the car is unloaded, nor do you know who the lumber is 
to be shipped from until you have received the invoice? 
Oftentimes you have bought lumber of these self-same 
men and never received it. Right here I wish to state, 
however, that there is a great difference between a com- 
mission man and a scalper. A man who sells direct and 
represents a certain house on a commission basis, is as 
worthy of your consideration as is a traveling man on a 
salary. But a man who carries a number of lists in his 
pocket is not a representative of any house. Having 
those lists, he goes around from place to place demoral- 
izing the trade of everybody and quoting prices regard- 
less of whether the lumber is to be delivered or not. Such 
a Man would undoubtedly sell the consumer if an oppor- 
tunity presented itself, and that man I do not consider 
the retailers have any right to buy their lumber from. 

We figure that the interests of the retailers and the 
wholesalers are identical. The greater the profits of the 
retail dealer the larger the sales of the wholesaler, and 
the greater his profits. Hence, we feel that our inter- 
ests are identical to a large degree and that we should 
work hand in hand in any conservative purpose that 
would promise to aid in the welfare of the retail dealers 
as well as the wholesaler. We wish you would take into 
serious consideration therefore the matter of protection 
for the wholesale dealer. That, gentlemen, is of as much 
importance to you today as is the protection of your re- 
tail business, 

The reading was listened to attentively and the paper 
warmly applauded at its termination. 


The Chair—The question is now open for general dis- 
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cussion. If any wholesaler or retailer has anything to 
say on it, we will be pleased to hear from him. 

A Member—Let us hear from Mr. Pate. 

D. S. Pate—Mr. Barth has made a very excellent ad- 
dress and thoroughly covered the situation as I under- 
stand it. I have also since attending this convention 
heard many other speeches, but have heard nothing yet 
that gave as much hope or encouragement to the hon- 
orary members of your society who are wholesale dealers. 

There are diseases for which there is no remedy and the 
wholesale trade seems to be in that condition, and about 
all the retailers can do is to give us what encouragement 
they can and smooth our way to the tomb. I committed 
to paper a few of my own ideas on the situation, which 
I will read. 

rir. Pate’s Clear Ideas. 


Mr. Chairman and Members of the Illinois Lumber 
Dealers’ Association: To be consistent with the object 
that calls you together in annual convention and the 
purpose for which your association was formed, the prin- 
cipal subject for discussion, aside from routine work, 
must be the relations existing between the wholesaler 
and retailer. Other subjects are incidental or side issues 
to the principal question. In discussing economic sub- 
jects the true facts governing every case must be hon- 
estly met and intelligently considered. To pursue any 
other course would be to delude ourselves and lead to 
false conclusions and thus fail to accomplish the object 
in view. In this spirit the wholesaler must meet the 
crisis that now seems impending. 

Loyalty to our business and our city has heretofore 
caused us to hesitate in admitting the fact that the Chi- 
cago wholesaler, in some points of Illinois is no longer 
as able as formerly to profitably compete with whole- 
salers more favorably located. This is a humiliating con- 
fession, and if there is to be a cure we must properly 
diagnose the disease, and if possible, discover the rem- 
edy. The case is a serious one, and demands consulta- 
tion, and we ask the retailers to assume the role of con- 
sulting physicians with the hope that our combined wis- 
dom wiil evolve some plan that will at least relieve us, 
if it does not affect a permanent cure. 

Individually Il have given this subject earnest consider- 
ation and confess it beyond my ability to solve the prob- 
lem. I trust the retailers may yet produce a Solomon 
equal to the occasion. I am forced to the conclusion 
that present conditions are the result of the progress and 
development for which the present era is noted and are 
responsible for the changed conditions of our business as 
compared with former years, before such influences be- 
came apparent, and that the Chicago wholesaler is sim- 
ply the victim of circumstances over which he can have 
little, if any, control. I am not, by nature, pessimistic, 
but rather inclined to take a cheerful view of what might 
be considered a gloomy subject, and will willingly accept 
any reasonable argument that will tend to remove the 
impressions enumerated. Other speakers on other occa- 
sions have suggested reciprocity on the part of the re- 
tailers as the remedy. 

In former years Chicago was the Mecca to which all 
Illinois retailers journeyed, and during that time formed 
business connections that were regretfully severed when 
the changed conditions compelled them to seek other 
markets. As a consequence of these former ties, I have 
sufficient confidence in the retailers to believe that if 
reciprocity to any extent was possible, it would require 
no suggestion from the wholesalers to induce them to 
put it in practice. I regret to admit that I do not see 
where the opportunity for reciprocity on the part of the 
retailers exists to any material extent. This is a matter 
in which we cannot afford to be selfish, with the result 
that we demand of the retailer that he shall sacrifice his 
material interests in an effort to reciprocate. Sentiment 
in poetry and love affairs is proper and in place, but 
business cannot be run on sentiment for any length of 
time, as it would impair the ability of the individual to 
pay his bills at maturity. The retailer is in business for 
the money there is in it, and in order to meet the com- 
petition now existing (partially created by shipments to 
consumers) and add to his bank account, must buy in 
the cheapest markets. As wholesalers and practical 
business men, we must concede him this right, if in doing 
so the Chicago wholesaler in the competitive race falis 
by the wayside. 

In my opinion, all we can reasonably ask is that what 
orders you may favor Chicago with be given to the deal- 
ers who are members of your association, assuming that 
those who fail to conform to your regulations are not 
eligible to membership, Notwithstanding the adverse con- 
ditions from which the Chicago wholesalers are suffering, 
I trust there is a silver lining to the cloud and that there 
may yet be some plan evolved that will enable those of 
us that are left, who are loyal to your association, to 
continue in business with some profit. 

As employee and principal I have been connected with 
the wholesale trade for thirty years and am not yet 
ready to abandon it. During this long term, we have, as 
a firm, made numerous friends, many of whom, for rea- 
sons enumerated above, can no longer trade with us to 
the extent they did formerly. They are still our friends 
and to whom we owe, in a large degree, what measure 
of success we may have attained. For this reason, as a 
firm, we are still wholesalers as far as our country busi- 
ness is concerned. If conditions so change in regard to 
the wholesale trade that we can no longer conduct it 
without loss, and we are compelled to decide what our 
future course shall be, our loyalty to the friends who 
have been loyal to us will not permit us, for the sake of 
continuing in business, to change our methods. Rather 
than do this, we will retire, with the request that over 
our remains shall be written as an epitaph, ‘‘Whole- 
salers to the last.” 

At the conclusion of Mr. Pate’s paper it was rewarded 
with vigorous applause. 

Mr. Webber—I was disappointed at the turn of af- 
fairs yesterday and was all alone on the position that I 
took, but I felt in that position and what I tried to 
present in it was just as honest as anyone could be in 
presenting any subject in the world. But it seems that 
others, in speaking on the subject, told that old, worn 
out chestnut story about lumber not being up to grade, 
ete., ete. That is all right, but the story has become 
very threadbare and we have become ashamed to use 
that argument with our customers; the story is so old 
that it has no effect. I was also disappointed at hear- 
ing them tell about mixing grades and sticking cus- 
tomers on one thing and beating them on another. 

I want once more to declare my position, the position 
I took yesterday—I tried to explain as far as I could 
how we work in our country. That is, as I stated yes- 
terday, that there is no difference between retail and 
wholesale price lists. If there is a difference between 


the price furnished to us and to our consumers, and con- 
sumers anywhere, they see fit to make the prices to con- 
sumers a little less. 
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I will say further that I have attributed the cause of 
this to the margin of profits to the wholesalers. I only 
have reason to know this in white pine; I suspect it, 
but do not know it in other woods. It would be natural 
for this association to patronize association members, 
but we have the story that we are to adopt reciprocity 
and the wholesalers just say, “We do not sell to con- 
sumers; we are honest and do not send out price lists to 
consumers and we demand your trade.” I want to say 
that if we have to buy, in Pike county or any other lo- 
cality, our lumber or stock at the wholesale price lists 
sent us from Chicago or from anywhere else, we might 
just as well shut up shop. We could not do business. 
Our competition is just that close and it is not from 
our retail neighbors. If you gentlemen think that 
we are buying from disreputable yards or disreputable 
concerns, you were never more mistaken, and if you do 
not believe us, you can just come in and look over our 
stock and sheds. We stick closer to the concerns that 
do a reputable business and have a high standard than 
most others that we know of. But we would have to 
go out of business tomorrow if we had to buy on the 
lists sent out to us. It is the matter of prices that 
cuts the figure in reciprocity. Take yellow pine—how 
easy it would be for a man to knock out the whole- 
salers on yellow pine. How many retailers but what 
would like to have the privilege of quoting men every- 
where prices on yellow pine? And there would be no 
question about grades; it would be all star or second 
clear, or something of that sort, but we would like to 
get between the mills and the south and the lists up 
here—or anywhere else. ; 

Talking Out in [ceting. s 


Down in our country there is the Lumber 
Company. Oh, I am going to name them, even if some 
of you did fall dead when I called names yesterday— 
and probably nearly all of you know its standing and 
the extent and manner of its doing business at —-———, 
Mo., with a yard in the southern part of the county and 
lines all over the country. Those fellows will deliver 
lumber to consumers and to farmers. They don’t come 
into our immediate neighborhood, but dangerously close. 
They deliver to consumers as cheaply as we can buy the 
lumber ourselves, which is the wholesale lists that I 
speak of. There is the Lumber Company, to 
say nothing about —, who is the South Side 





lumberman of — —, and the Lumber 
Company, and the ——— Lumber Company, and the 
———Saw Mill Company, of —---—,, all concerns of 


good standing. Any of our customers can go there and 
buy lumber just as cheaply or a little cheaper than 
the Chicago wholesale lists sent to us. Chicago has been 
away out of our reach. 

There is something wrong with the price, gentlemen. 
It is easy to preach reciprocity and 1 would be glad 
to buy of every honorary member of this association, 
and we try to confine ourselves strictly to the whole- 
sale members, but we would have to go out of business 
tomorrow if we had nothing better than the wholesale 
lists furnished us. There is something wrong with the 
price. If the wholesalers have any remedy and were 
to give the retailers any protection or can give them 
protection—I will put it that way—it must be in the 
way of prices to enable us to meet these competitors. 

T. J. Bermingham—I have listened attentively to the 
member, but I fail to see what he is driving at. I mean 
no disrespect and I would show none to any member of 
this association, but the question which has been raised 
by this paper is merely one of reciprocity between the 
wholesaler and the retailer. Every loyal member of 
this association, every loyal retailer, should patronize 
no one but those who are loyal to the retail association. 
If I had had all the trouble which the member tells 
about, it seems to me that I would not have as much 
hair on my head as I have now. It is not the prices 
that are wrong—the prices are all right; we are satis- 
fied as far as the prices are concerned, if the wholesalers 
have a uniform price and charge us all alike. If the 
member has some secret plan of buying lumber under 
the wholesale prices, I wish he would tell the associa- 
tion so that we would all “get on,” but the troubles 
which he speaks of cannot be eliminated or cut off by 
any methods such as he proposes. You cannot reason- 
ably quarrel with a wholesale dealer because the price 
list which they send you is not in line in your terri- 
tory; neither can they reasonably expect you, if you 
‘an get lower prices from the northern manufacturer, to 
do otherwise than patronize them. I believe that there 
is the whole thing in a nutshell. You have to buy in 
the cheapest market, but there are many instances where 
retailers could, if they wanted to, be loyal to the whole- 
salers; there are many large bills which they might 
throw in their way. If they are as low as. their northern 
brethren I think that it is only fair to give them those 
bills. They cannot expect 100 percent of the business; 
conditions have changed. I don’t think it is fair, how- 
ever, to quarrel with a wholesaler because he sends you 
a list which does not meet with your ideas. If we 
could all make the price list to suit ourselves we would 
have a nice list. I know we would have a low list in 
my territory. (Laughter.) Be loyal to the wholesalers, 
give Chicago all the trade you can, and that is all that 
they can expect. 

W. H. Hunter was recognized by the chair, and 
started by saying that the convention could debate the 
question raised by Mr. Webber until 10 o’clock at 
night without being any better off. He took the dis- 
cussion back to Mr. Barth’s paper and answered some of 
the points which had been made, as follows: 

The first thing Mr. Barth said was that he had failed 





FEBRUARY 11, 1899 





as a wholesaler who had tried to do his very best to 
live up to the requirements of his membership to see 
where he had gotten the benefits which he should have 
had. I want to say particularly to him that in this re- 
spect he is mistaken. If he is a wholesaler, the only 
customers he has are among the retailers. That is us. 
He hasn’t anybody else. Now, then, his interest is 
to keep the retailers in existence, if he is going to do a 
wholesale business. If this association has had a ten- 
dency to keep the retailers in business, it has afforded 
him a market for all the lumber he has sold since he 
has been in business, That we have given him the 
amount of pay that he ought to have had commensurate 
with the capital invested and the energy and knowledge 
that he put into the business I cannot say. I don’t 
know how much money he has made, but we have ac- 
corded him all the markets he has had, and when we 
go out of business as retailers he goes out of business as 
a wholesaler. We have done him good. 

Again, if his customers, the retailers, get crippled 
by the acts of those piratical men who have been dis- 
cussed and against whom we ask him to figure, our 
ability to afford him a market is crippled. If we must 
buy our lumber at a price which is higher than we 
can secure it elsewhere, our ability to cope success- 
fuily with these competitors would be crippled just this 
much: If his price is 50 cents to $1 higher on lumber 
than the manufacturers of, say, north or northwest, it 
takes away just 50 cents or $1 of our ability to meet 
the competition that he speaks of; hence, if we buy 
of him instead of the northern manufacturer we are 
knocked out of business that much quicker. As I look at 
it, it is best for us to buy our lumber in the cheaper 
market, and buy what stuff we can from him, and 
maintain to some extent a market for his product. That 
is the way that I look at that matter. 

Mr. Hunter spoke of a condition existing in Chicago 
and continued: “But we can’t put a medicine to work 
to secure that condition unless the men who belong in 
Chicago put themselves in the hands of the physician.” 
Mr. Hunter said further that the association was not 
responsible for the condition in Chicago. When the 
association was formed the manufacturers reserved Chi- 
cago and drew a line fifteen miles around it. Condi- 
tions have changed since then and now the wholesalers 
realize that they need protection within the city, and 
are trying to find some way to get it. In Mr. Hun- 
ter’s mind the only cure for the conditions in Chicago 
was to put that city on the same basis as St. Louis, 
Cincinnati, New York, and Philadelphia. He said in 
those cities that the poplar association or any other 
lumbermen’s association would not sell lumber except 
through the legitimate trade, while in Chicago they 
would come in and sell it to anyone who wanted to 
buy at any price which was acceptable to them. Turn- 
ing then to the suggestion that these matters threat- 
ened eventually to destroy the Illinois retailers’ asso- 
ciation, Mr. Hunter denied that such was the case. 
He said that there were already probably eight or ten 
firms in Chicago which made a practice of selling to 
anybody and everybody, and that were this number 
multiplied by two it would include all of those who 
are now recognized as legitimate wholesalers, but if 
such were the case it would have no effect on the re- 
tailers’ association. “If every wholesaler in Chicag) 
was today driven, induced or desired to begin the 
business of shipping to consumers, it would not in 
any way affect the life of the Illinois Lumber Dealers’ 
Association. (Applause.) We would get stronger in- 
stead of weaker. It is just as natural as can be when 
the enemy is in sight for us to do the best we can and 
try to unite and fight against it. In any event, the 
competition we would have to face could not be worse 
than it is now. It is no worse to figure against two 
cut lists than against one, but we don’t want that.” — 

Going back to the Chicago situation, Mr. Hunter said 
that if the Chicago retailers got a better price for their 
lumber, that would make a better market for the Chi- 
cago wholesalers than they are likely to have for some 
time to come. “How are you going to bring that 
about?” he said. “I don’t know. There have been many 
articles printed in these lumber journals about that and 
it has been discussed for years, perhaps more intelli- 
gently and more exhaustively than I ever could do. I 
have my own ideas from what I have read in those 
papers, but if you can get this territory right in. here 
where they are trying to sell lumber on a legitimate 
profit, it will do more than anything else to right this 
evil.” 

Suggesting a Remedy. 

Mr. Lewis said that he could see the force of the 
arguments presented by Mr. Barth and also those ad- 
duced by Mr. Hunter. He believed, however, that the 
remedy for the difficulty lay in Chicago and largely 
with the wholesalers. It was they, he said, who pri 
marily furnished the piratical concerns with the ammu 
nition with which they competed with the retailers, an‘ 
if instead of giving the Chicago retail people their low 
est bargains they would give the outside retailer th 
benefit of them, they would thereby help their friend= 
and effect a corresponding thinning out of the mutu:! 
enemy. bi 

E. 8. Cheaney—There are a great many things I think, 
and a great many I don’t know. One of the things [ 
think is that Chicago has gone through its worst spell 
in the lumber business—I don’t know it. eee. 

Mr. Cheaney went on to say that the competition from 
the north and northwest must almost entirely cease 
within the next two or three years, leaving the Chicago 
wholesalers masters of the field. 
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George W. Hotchkiss was called upon and told how 
he had been considered visionary when in his annual 
reports as secretary of the Chicago Lumber Exchange 
he had estimated the retail business at 400,000,000 per 
year, but when these figures increased from year to 
year until he understood that the amount was 1,200,- 
000,000, lumbermen began to appreciate the importance 
of Chicago as a retail center. He emphasized the im- 
portance of patronizing the wholesalers who were loyal 
to retail interests and considered that this matter of 
loyal reciprocity was the principal thing that was 
needed. 

Mr. Ralston, of Caledonia, took a larger view of asso- 
ciation work than had in many cases prevailed. He said 
that often the association was looked upon as a kicking 
machine, and that if it did not perform that function 
satisfactorily, it was considered of no practical account. 
He was in favor of organizing the wholesalers and the 
retailers, each along definite lines, each to determine 
for itself who were retailers and who were wholesalers, 
and perhaps gather information as to the financial and 
moral standing of those who were listed, placing this 
matter of reciprocity upon a businesslike basis. He 
said that what was needed was to get into such touch 
with the wholesalers that their traveling men would act 
as missionaries for the retailers’ association, helping to 
recruit its ranks. His first attendance at an association 
meeting had been the previous year, and while he was 
much interested in what was said there, he went home 
under the impression that matters were in general in 
very much the same shape as they were when the con- 
vention was calied to order. Another thing that he 
thought would enable the retailers to compete very 
well with their Chicazo rivals was to put their business 
on as nearly a cash basis as possible. The trouble was 
at the end of the year they had bad accounts to crip- 
ple them, while the Chicago competitors were ecnduct- 
ing their business entirely for cash. 

D. 8. Pate said that one solution of the matter would 
be the one which had been suggested by Mr. Ralston—to 
increase the membership of the association. With 1,200 
dealers or so in the state and only 430 in the associa- 
tion, there was ample room for an increase in member- 
ship. He said that certainly he would be pleased to 
do all he could through his traveling men to increase 
the membership, and believed that in so doing the 
wholesalers would be greatly helped. 

J. H. Schuck, of Springfield, expressed regret at not 
having been able to be present on Wednesday, and said 
le had a suggestion to make. “There are five lumber 
dealers’ yards in Springfield,” he said, ‘and I am opposed 
io combination, or to go on a list for prices, but down 
there we have a little understanding among ourselves. 

Laughter.) Sometimes we pass around a suggestion 
that prices should be raised a little and up they go, al- 
though we haven't raised prices up to the price which 
was recently advanced by the wholesalers; but there is 
another thing on which we have a little understanding 
among ourselves, and I hope that every yard in the state 
will follow suit.” Mr. Schuck explained that whenever 

man bought lumber in Chicago, the dealers posted 
each other, and any future supplies which he might 
need he was asked to pay cash for. In the same way it 
was impossible in Springfield for a man to run in debt 
io one dealer and then forsake him and begin an ac- 
count with some other dealer. He thought that some 
co-operation along that line among retailers would do 
imore than anything else to break up the practice of 
having lumber shipped in. He said that he had al- 
\ays been very modest in his desires for profits, but, as 
he quaintly expressed it, “Little by little for a while 
makes a pile after all. I have been handling lumber,” 
he concluded, “ever since 1354, and have been very well 
satisfied with what I have done.” (Applause.) 

J. E, Defebaugh, editor of the Lumberman, was called 
upon and spoke briefly upon the importance of the mem- 
bers individually doing something for the benefit of 
the association. As it was now, most of them seemed 
content with attending the annual meetings, and not 
peying any particular attention to association matters 
until the time for the next annual meeting came around. 
He commended the idea advanced by Mr. Ralston and 
very quickly caught up by Mr. Pate as to co-operation 
between wholesalers and retailers in the matter of filling 
up the ranks of the retail association. He thought that 
it ought to be possible in Illinois to secure a member- 
ship of 90 percent of all the dealers of the state with 
thorough work, and if this were done the association 
would be so strong that it would not pay Chicago deal- 
ers to try to build a trade in lumber outside the ranks 
of the association. He said dealers went into the busi- 
ness of selling to consumers with their eyes wide open 
and because they believed it profitable to do so—be- 
cause, further, the retailers ignored them. He pointed 
to the Northwestern Lumbermen’s Association as an ex- 
ample of what might be accomplished in the Illinois 
state association by earnest efforts along similar lines. 
He said there was too much talk and too little work 
done in the association’s behalf. 

W. H. Hunter followed Mr. Defebaugh with a state- 
ment as to what actually had been accomplished by the 
Northwestern Lumbermen’s Association. He said that 
in that territory the retailers and wholesalers were 
both thoroughly organized, although the retailers hal 
not reached such a proportion of membership as Mr. 
Defebaugh had suggested as possible for the Illinois as- 
sociation. There was, however, a joint committee which 
had charge of all matters of relations between whole- 
Salers and retailers, and he read the definitions which 
they had framed for wholesalers, manufacturers, retail- 
ers, ete, With the definition of a retailer in his pocket 
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defining him as one who carried a stock of lumber and 
maintained an office open at all times, with a com- 
petent person in charge, a salesman could not sell lum- 
ber to someone who is not entitled to be considered as a 
retailer. Under the definition of a commission sales- 
man he had to have credentials from someone who was 
entitled to belong to a wholesalers’ or manufacturers’ 
association. Under the system of reciprocity which had 
been put into practical effect by the Northwestern 
Lumbermen’s Association, a wholesaler or manufacturer 
who was guilty of selling lumber where he should not 
was obliged to pay 10 percent of the money involved, 
and that where he did not do this the wholesalers’ or 
manufacturers’ associations did it for him and looked to 
him for their remuneration. And here it was, he said, 
that reciprocity reciprocated, that whenever a retailer 
bought from a concern which was not entitled to recog- 
nition and patronage from wholesalers, the retailer was 
liable to a.similar fine of 10 percent, and if he did not 
pay it the retail association was expected to pay it for 
him. 

After this plan of reciprocity had been commended by 
several as fair, and after Mr. Barth had said that the 
wholesalers would be only too glad to appoint a com- 
mittee to confer with the committee of retailers upon 
the adoption of some such plan, the president was au- 
thorized by motion to appoint a committee of three to 
meet with a committee of Chicago wholesalers and the 
northern manufacturers and formulate a plan of pro- 
cedure along the line of that of the Northwestern Lum- 
bermen’s Association, which had been outlined by Mr. 
Hunter. This committee was to report to the board of 
directors, which would have authority to put the plan 
into immediate effect. 

Upon the matter of increasing the membership of the 
association, Mr. Simpson related his own experience in 
that direction, stating that he had sent out over 700 
circular letters to retail dealers, not members, inviting 
an expression from them upon the subject, stating their 
reasons for not joining if they did not join, and enclos- 
ing a stamped envelope for a reply. He has received 
about 10 percent of replies. The officers during the past 
year, he said, had made faithful efforts to increase the 
membership, although they had not been as successful 
as they desired, and he trusted that during the coming 
years, even as he had expressed a year ago, the mem- 
bers of the association would take upon themselves 
somewhat the responsibility of securing additional mem- 
bers. He said that it is probably true that only six 
or eight of the members had interested themselves ac- 
tively in this matter during the past year. 


Election of Cfficers. 


It was now very close to the hour for closing ani 
considerable business remained to be done, and the dis- 
cussion was therefore cut short to make way for the 
next thing on the program, the nomination of officers. 
E. F. Hunter, of Chillicothe, was nominated for presi- 
dent; W. O. Houghton for vice president, W. H. Hunter 
in nominating him stating that he wanted some young 
blood among the officers. E. F. Hunter then nominated 
for one of the directors W. H. Hunter, stating that while 
he thought young blood should be represented in the 
management of the association, it could not afford to 
dispense with as good old blood as Mr. Hunter pos- 
sessed. Two other nominations for the three directors 
were James C. Simpson, of Galesburg, and Charles F. 
Propst, of Paris. One of the vacant directorships was 
but for two years, and Mr. Simpson requested permis- 
sion to take that one, stating that he would be very 
glad if they would make some other nomination in his 
place and leave him off altogether. This was not done, 
however, and all the officers nominated were elected by 
a unanimous ballot cast by the secretary. Both the 
new Officers and the old were requested to come to the 
front of the room and Mr. Simpson with a few well 
chosen words laid down the cares of office and turned 
over the presiding officer’s gavel to E. F. Hunter. 

Mr. Hunter said that he considered it very unfortu- 
nate for himself that his namesake, W. H. Hunter, was 
such an eloquent man, as there was expected of himself 
in that direction in consequence more than he was 
equal to. He expressed considerable diffidence in fol- 
lowing Mr. Simpson as president, said that that gentle- 
man should have accepted the office for another year, 
and thought. that with his previous experience he would 
have made even a better president during the coming 
year than during the year which has just closed. - He 
stated his belief that the association could be increased 
in membership by active effort by those who are already 
members to which they were exhorted, and by the co- 
operation of the wholesalers and their traveling sales- 
men, which he also especially invited, promising them 
that such an increase of membership, giving the associa- 
tion more power, would certainly be used for the bene- 
fit of their friends, the wholesalers. He referred to the 
committee which was to be appointed for the purpose 
of conferring with a similar committee from the whole- 
salers on the adoption of a more definite form of reci- 
procity and stated that this committee would be ap- 
pointed after the meeting of the board of directors. 

The new vice president, W. O. Houghton, of Gales- 
burg, was called upon and said a few words, as did 
also the new member of the directory, Charles F. Propst, 
of Paris. The ninth annual meeting then adjourned 
after a very pleasant, profitable, enjoyable and well at- 
tended meeting. It is to be hoped, however, that the 
convention was not “ended” by the returning of the 
members to their homes and to their business, but that 
it has only been dispersed, the more thoroughly to be- 


come effectual in its influence upon the lumber business 
of the state; and it is hoped and believed that the con- 
vening of the tenth annual convention ,of the Lllinois 
Lumber Dealers’ Association will close on one of the 
most successful years in the history of the association. 


Those Present. 


T. D. Reber, Rockford Lbr. & Fuel Co.. R 
C. B. Phelps, Phelps & Hayward, Pana, — ” 
Fred. R. Kent, E. Kent & Co., Clinton, Ill. 
-" H. Hunter and wife, W. H. Hunter & Co., La Sa!le, 
C. F. Propst, The Propst Lumber Co., Paris, Ill. 

4 L. Barth, Edward Hines Lbr. Co., Chicago. 

H. S. Shade, Shade & Carothers, Lexington, Lil. 

o Cc, a Tolono, Ill. 

James C. Simpson, James C. Si 3 : - 
oe te I Simpson & Co., Cal-s 

W. O. Houghton, E. W. Houghton Lbr. Co., Galva, Ill 
J. T. Johnson, Johnson & Hartley, Chrisman, lil. " 
Ed. Propst, J. H. Dyer Lbr. Co., Hoopeston, 111, 

C. B. Hooten, Hooten & Son, Danvilie, Ill. 

C. T. Putnam, Hoopeston, IIL. 

John Weber, Barry, Ill. 

Charles A. Glore, Johnson Lbr. Co., Centralia, Il. 
Harry A. Gabriel, Clinton, Ia. ; 

James Charlton, Apple River, Ill. 
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*. B. Cockrell, J. E. Cockreil Lbr. Co., Jerseyville. 11. 
W. P. Lillibridge, St. Charles Lbr. Co.” St. Goarleg ie 
J. F. Bruse, Hollister Lumber Co., Stockton, Ill. : 
Leo. P. Miller, Fordyce Lumber Co., Fordyce, Ark. 

C. L. Velde, C. L. Velde & Co., Pekin, Il. 

F. H. Pardoe, Curtis & Yale Co., M.lwaukee, Wis. 

£. Blaisdell, Wilbur Lumber Co., Dixon, Ill 

H. W. Taylor, Perley Lowe & Co., Chicago. 

H. W. Lackey, H. W. Lackey & Co., G.Iman, III. 

A. L. Smart, Isaac Smart, Kentland, Ind. 

W. A. Hammond, Harris & Cole Bros., Cedar Falls. Ia. 
’ Charles B. Kittredge, Harris & Cole Bros., Cedar Fal Ss, 
a 


Elmer W. Harris, Harris & Cole Bros., Cedar Falls, Ia. 
W. E. Harris, Harris & Cole Bros., Cedar Falls, Ia, 
K. P. Hotz, George Hotz & Son, Edwardsville, Ill. 
John Stolze, Edwardsville, Il. 

“a S. Conklin, Conklin, Hippen & Rueling Co., P kia, 
A. J. Record, Cambridge, Ill. 

= P. Hopkins, E. W. Houghton Lumber Co., Bradford, 


W. C. Crowley. 

L. Humean, D. F. Wyman Co., Mansfield, Iil. 

J. C. Ahrens, True & True Co., Chicago, II. 

C. A. Thrasher, Thawville, Ill. 

P. S. Fletcher, D. S. Pate & Co., Chicago, IIl. 

E. J. Dittus, Dittus & Stoll, Mt. Pulaski, Ill. 

M. B. Farrin, Cincinnati, O. 

Marvin Hammond, J. E. Hollister, Leaf River, Ill. 

T. J. Bermingham, Wm. Hoskins & Co., Galena, III. 

C. F. Taylor, Warren, Ill. 

Wm. Ridd, Carr, Ryder & Adams Co., Dubuque, Ia. 

Henry Seise, Warren, IIl. 

J. B. Sullivan, Edward Hines Lbr. Co., Chicago. 

J. T. McGrath, McGrath & Attley, Polo, Ill. 

Peter Helgeland, Elliott, Ill. 

C., W. Guild, W. K. Guild’s Sons, Wheaton, Il. 

G. H. Todd, White & Todd, Aurora, IIl. 

E. R. Darlington, E. R. Darlington & Co., Taylorville 
and Staunton, Ill. 

Charles G. Thompson, Geneva Lumber Co., Geneva and 
St. Charles, Ill. 

G. W. Baker, Laomi, Il. 

J. W. Cheaney, Petersburg, IIl. 

Ed. Munger, Alexander Lumber Co., Waverly, Il. 

I. W. Wingert, Clark & Wingert, Mt. Morris, Ill. 

W. R. Evans, Hammond, Ill. 

T. D. Hanson, Villa Grove, Ill. 

H. D. Osgood, D. S. Pate & Co., Chicago. 

Frank Milier, Joseph Miller & Sons, Feoria, Ill. 

W. C. King, Woodruff & Maguire Co., Rockford, I-1. 

C. Templeton, Perley Lowe & Co., Peshtigo, Wis. 

H. H. Hemenway, Kice River Lumber Co., Tomahawk, 
Wis. 
M. Schwartz, M. Schwartz & Co., Naperville, Ill. 

Cc. L. Schwartz, M. Schwartz & Co., Naperville, IIl. 

Alvin Ereek, M. Schwartz & Co., Naperville, IIl. 

David H. Allen, McGalliard & Allen, Deiavan, Lil. 

H. B. Senneff, Hollister Lumber Co., Chadwick, !1'. 

Edward Von Toble, Jacob Von Toble, Fairbury, I 1. 

Reynold Johnson, Bishop Hill, Ill. 

L. Q. Newton, Churchill & Newton, Glen Ellyn, Iil. 

John E. Munger, Foster-Munger Co., Chicago. 

J. H. Simmons and wife, Abingdon, Il. 

Jesse Stevens, Jesse Stevens & Co., Fairbury, Ill. 

Joseph A. Du Plaine, Smith-Du Plaine Lbr. Co., Rock- 
ford, Ill. 

Robert Markham, Chicago. 

John C. Plagge, Plagge & Co., Barrington, Ill. 

A. F. Frudden, Dubuque, Ia. 

A. Hollister, Manchester, Ia. 

W. G. Hollis. Northwestern Lumbermen’s Ass°c:at on. 
Minneapolis, Minn. 

W. M. Simpson, Lewistown, III. 

A. Crotzer, Crotzer & Musser, Lena, Ill. 

W. H. Crotzer, Crotzer & Musser, Lena, Ill. 

Mac. Thompson, Boston & Thompson, Girard, Il 

George A. Roberts, Parker & Roberts, Shelbyville, Ill. 

c. E. R. Henhouse, Edward Hines Lbr. Co., Ch:cago. 

H. Ruse, Schroth & Ahrens, Chicago. : 

William C. Schreiber, Corneau Lumber Co., Chicago. 

R. S. Krum, Arrowsmith, Ill. 

. D. Hayward, Eagle Lumber Co., Decatur, Ill. 

W. I. McKee, Grays Harbor Commercial Co., Cosm-p- 
clis, Wash. 

R. C. Sellon, E. W. Houghton Lbr. Co., Altona, Il. 

W. T. Boston, Jetter & Boston, Yorkville, Ll. 

J. E. Hollister, Pecatonica, Il. 

George Cole, J. E. Hollister, Ridott, Ill. 

D. O. Coe, Coe & Van Sant, Rock Falls, Ill. 

J. W. Tanner and wife, Mahomet, IIil. 

George Bent, Edward Hines Lbr. Co, Chicago. 

George Litchfield, Litchfield Bros., Flanagan, Ill. 

J. H. Linneman, Litchfield Bros., Graymont, Ill. 

Walt. E. Burt, Hughes & Attley, Chicago. 

Cc. F. Taylor, Warren, Ill. 

Frank E. Dayton, La Moille, Ill. ; 

Ed. Forhan, Jacob Mortenson Lumb. Co., Wausau, Wis. 

W. R. McKenzie, Ross Lumber Co., Arbor Vitae. Wis. 

M. L. Brown, Chippewa Lumber & Boom Co., Indianap- 
olis, Ind. 

N. E. Holden, Danville, Il. 

Charles F. Moore, Mattoon, Ill. 

Richard Cortis, Chicago. 

George L. Stevens, Chicago. 

H. P. Henderson, Chieago. ss ' 

Ernest Carter, Carter & Mosher, De Kalb, Il. 

Thomas H. Ross, Morris, Ill. 

W. N. Wilson, Kelley Island Lime & Transport Co., 
Cleveland, O. 

F. H. Hunter, W. H. Hunter & Ce., La Salle, Il. 

J. W. Sipher, Sipher Lbr. & Coal Co., Monmouth, IIL. 

Fred. Apkin, Petersburg. Ill. 

John Wheeler, Geneva, Ill. 

E. F. Hunter, H. & E. F. Hunter, Chillicothe, Il. 

F. H. Goodrich, G. W. Goodrich & Co., Minonk, Ill. 

Cc. O. Lewis, Terry & Lewis, Galesburg, Il, 
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J. W. Mackemer, J. W. Mackemer & Co., Peoria, Ill. 

J. C. Griffith and wife, Ashton, Ill. 

Cc. F. Pierce, Chicago. 

E. D. Johnson, Oshkosh, Wis. 

G. J. Powell, Milwaukee, Wis. 

EB. H. Roberts, C. A. Paltzer Lbr. Co., Washington, III. 

H. L. Schmutz, Tremont, IIl. 

Frank N. Snell, Milwaukee, Wis. 

George W. Mason, Brown Bros. Lbr. Co., Rhinelander, 
Wis. a 
ww M. Starrett, J. S. Stearns, Lbr. Co., Odanah, Wis. 
Cc. S. Corse, Chicago. 

Cc. D. Benedict, Rock Island, Ill. 

A. E. Ahrens, U. N. Roberts Co., Davenport, Ta. 

George D. Griffith, Krum, Griffith & Co., Chicago. 

E. S. Cheaney, W. E. Kelley & Co., Chicago. 

F,. D. Taylor, Rock Island Lbr. & Mfg. Co., 
Island, 11. 

W. R. McEwen, Barrett Mfg. Co., Chicago. 

J. J. Spolding, Elburn Lumber Co., Elburn, Ill. 

Cc. R. Briggs and wife, Decatur, Ill. : 
P. F. Ahrens, Illinois Lumber Dealers’ Assn., Chicago. 

Harlan E. Page, Edwin S. Hartwell Lbr. Co., Ch:cigo. 

¥. L. Torrance and wife, Abingdon, Ill. 

Merritt & Hadsall, Genoa, IIl. 

R. W. Lyons, Hume, Ill. 

Fred. A. Smith, Crumb & Smith, Rockford, Til. 

H. A. Ahrens, True & True Co., Chicago. 

R. W. McConn, Chicago. ; 

H. M. Miller, C. A. Paltzer Lbr. Co., Danville, Ill. 

Cc. W. Ulrich, Roberts, Ill. , . 

Fred. Lowe, Flood & Lowe Lbr. Co., Girard, Ill: : 

T. D. Spalding, Spalding Lumber Co., Gibson City, Ill. 

O. B. Fuller, Mazon, Ill. 

U. M. Holmes, Cooksville, Ill. 

A. F. Summers, Decatur, III. 

Abel Brooks, Bloomington, Il. 

D. Stassen, Peotone, Ill. : 

Oscar H. Wright, O. H. Wright & Co., Belvidere, Il. 

John G Tripp, Belvidere, Ill. 

Cc. S. Jones, Stanford, Ill. , 

J. W. Stimpson and wife, Jacksonville, Ill. 

L. K. Yeoman, Rossville, Ill. 

S. A. D. Farr and wife, Rock Island Sash & D o° 
Works, Rock Island, Ill. 

Thomas A. Habel, Rossville, Il. 

I. K. Titus, Steward, Ill. 

L. M. Bayne, Dana, IIl. ; 

D. M. Campbell, Edward Hines Lbr. Co., Chicago. 

E. Pawson, Andrews & Pawson, Paxton, Ill. - 

W. W. Butterfield, Norwood & Butterfield Co., Chic go. 

Cc. A. Franzen, Bensenville, Il. ; 

Charles S. La Forge, Woodruff & Maguire Co., R ck- 
ford, Ill. 

A. H. Hill, Wenona, Ill. 

William A. Radford, Radford Sash & Door Co., Chicago. 

W. L. Craig, Pontiac, Il. 

W. J. Geiger, Baileyville, Ill. 

S. O. Knudson, Fordyce Lumber Co., Fordyce, Ark. 

Thomas J. Anketell, Anketell Lumber Co., Merrill, W-s. 

W. P. Rhodes, Savanna, Ill. 

R. A. Hooten, Danville, Il. 

Cc. E. Hale, Foster-Munger Co., Chicago. 

W. H. Collins, Mortenson & Stone, Wausau, Wis. 

A. M. Howell, Hillsboro, Ill. : 

T. A. Griffith, The Morgan Co., Chicago. | 

J. D. Attley, George E. Wood Lbr. Co., Chicago. 

J. M. Attley, Hughes & Attley, Chicago. 

Cc. C. Thompson, Arthur Gourley Co., Chicago. __ 

F. W. Shepard, Hunner Lumber Co., Madi-on. Wis. 

H. T. Gilkey, Pendleton & Gilkey, Janesvilte, Wis. 

Harry E. Otey, Robinson, Ill. 

Wm. Burch, Robinson, Ill. : 

James Hunnell, Edward Hines Lumber Co., Chicago. 

Edward Hines, Edward Hines Lumber Co., Chicago. 

Adam J. Best, Princeville. 

J. C. Ralston, Ralston Bros., 

S. Cc. Kellenberger, Chicago. 

Cc. W. Dewey, Rockford. 

George Schwartz, Kansas City, Mo. 

George U. Ferguson, Chicago. - 

M. S. McCullam, Metropolitan Lumber Company, Chi- 
cago. 

z P. Beswick, C. P. Miller & Co., Merrill, Wis. 

A. W. Kempe, Tribune Company, Oak Park. 

Cc. E. Jeter, Jeter & Boston, Plano. 

E. A. Landon, Chicago Lumber & Coal Company, St. 
Louis, Mo. 

J. G. Nolan, Rushville. 

F. T. Rolph, Millington. 

H. Triplett, Perry. 

c. J. True, True & True Company, Chicago. 

A. W. True, True & True Company, Chicago. 

J. H. Schuck, J. H. Schuck & Son, Springfield. 

F. B. Burbank, Curtis Bros. & Co., Clinton, Ia. 

W. A. Lyall, Curtis Bros. & Co., Clinton, Ia. 

L. G. Helm, Arlington Heights. 

c. S. Curtis, Curtis & Yale Co., Wausau, Wis. 

James W. Murray, Edward Hines Lumber Company, 
Chicago. : 

D. H. Howe, Marble Head Lime Company, Chicago. 

M. E. Reagan, Knightstown, Ind. 

E. L. Roberts, E. L. Roberts & Co., Chicago. 

George S. Brink. D. K. Jeffris, Janesville, Wis. 

N. Brouilette, Shayne. 

c. A. Stone, Sycamore Lumber Company, Sycamore. 

F. H. Cass, lumber agent Chicago & Eastern Illinois 
railroad, Chicago. 

I. P. Bradley. J. H. Rice & Co., Chicago. 

T. B. Allen, Memphis. 

D. S. Hutchinson, The T. Wilce Company, Chicago. 

F. N. Smith, Pontiac. 

W. B. Mitchell, Mt. Pulaski. 

Charles Harbaugh. Chas. Harbaugh & Co., Lake Villa. 

James C. Cowan, Yellow Poplar Lumber Company, Coal 
Grove, O. 

Ed. Troy, The Marbury Lumber Company, Bozeman, 
Ala. 

D. C. Thickstun, 
Dealers’ Association. 

Among the’ delegates was Mr. Allen, of McGilliard & 
Allen, of Delavan, Wis., who was accompanied by his 
bride. 
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Directors’ Meeting. 


At 3 p. m. the directors of the association met to plan 
for the work of the ensuing year. 

The most important work before them was the selec- 
tion of a secretary. Mr. Ahrens had previously notified 
the board that he would not be a candidate for the oflice 
for another year. Meanwhile, G. W. Hotchkiss, the 
veteran lumberman-secretary of Chicago, was recom- 
mended for the position by his many friends, and after 
some discussion, during which several other names were 
offered, Mr. Hotchkiss was unanimously chosen. That 
he will do efficient and faithful service the American 
Lumberman will promise. 

During the executive session important work was 
planned on lines that warrant the expectation that the 
wholesaler and retailer will work harmoniously and 
successfully for their common good. 
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Theater Party Wednesday Night. 


The Edward Hines Lumber Company tendered a the- 
ater party to the visiting retailers Wednesday evening. 
Two hundred and fifty seats were reserved in the body 
of the house at McVicker’s, and the dealers were given 
an opportunity to learn “What Happened to Jones” as 
the guests of the company. In spite of the extreme 
cold the convention attended the theater practically in 
a body. 


A Cypress Door Exhibit. 


An interesting exhibit of the capabilities of cypress 
for factory work was made by the True & True Com- 
pany, of this city, in room 6 at the Leland. What might 
be termed the foundation of this exhibit was a number 
of doors with cypress stiles and rails and yellow pine 
panels. These doors were finished in the natural colors 
and the grain of the wood was brought out in its full 
beauty. Superintendent Adams, of the True & True fac- 
tory, has always maintained that cypress, when properly 
treated, has no superior for beautiful figure and a fine 
durable luster. In support of his contention he had 
prepared a number of samples of cypress, and the many 
retailers who visited the True & True headquarters 
agreed that it would be hard to find any wood that 
presented a more beautiful finish than did these sam- 
ples. Some of them were finished in the natural colors 
and others were stained in imitation of mahogany and 
cherry, but in all the grain of the wood was beautifully 
preserved. ‘The process used by the True & True Com- 
pany in finishing consists first of a coat of thin white 
shellac made from grain alcohol and white shellac gum. 
This acts partly as a filler and prevents any oil contained 
in any subsequent coats from penetrating the wood. The 
varnish, or stain, is then applied on top of this coat of 
shellac, only the best quality of varnish being used. 

The True & True exhibit also contained several sam- 
ples of the company’s grained doors and one or two 
sash doors, supplemented by an asscrtment of printed 
matter containing much information of value to the re- 
tail visitor. The exhibit was in charge of J. C. Ahrens 
and H. A. Ahrens, assisted by Superintendent Adams, 
while President A. W. True and Charles True were pres- 
ent most of the time to assist in entertaining the visit- 
ors. 


Porch Columns and Turned Work. 


Room 12 at the Leland was occupied by Harris & 
Cole Bros., of Cedar Falls, Ia., with a fine display of 
square, octagon and round porch columns and finish, 
which was viewed with interest by the retail visitors. 
This concern makes a specialty of turned work, and also 
manufactures interior finish in poplar, cypress, yellow 
pine and oak. Its main factory is located at Cedar Falls, 
la., but it has branches at Metropolis, Ill.; Gilberts- 
boro, Ala.; Flatwood and Columbia, Tenn. The company 
possesses its own saw mills and therefore may be said 

‘ to handle the product from the stump to the retail 
dealer. Its factory at Cedar Falls, Ia., is especially 
equipped with machinery for the manufacture of turned 
work, of which the company is one of the largest pro- 
ducers in the country. The exhibit was in charge of E. 
W. Harris, W. E. Harris, C. P. Kittridge and W. A. 
Hammond. 


Convention Personals. 


Among the visitors was Fred R. Kent, of E. Kent & 
Co., Clinton, Ill., the good road advocates of the lumber 
In their local advertisements they 
use this wording: “All roads, good, bad and indifferent, 
lead to Kent’s with grain, and for lumber, lime and 
Established 1859.” This, by the way, is one of 
the oldest concerns in the retail trade of the state, and 
its present head, a young man, is one of the most pro- 


trade of the state. 


coal. 


gressive of retailers. 


Jacob Mortenson and W. C. Edgar, of the Jacob Mor- 
tenson Lumber Company, Wausau, Wis., were in at- 
tendance upon the Illinois convention in Chicago this 
week, where they met their traveling representatives and 


many of their customers. 


Cornelius 8. Curtis, of Curtis & Yale Company, Wau- 
sau, Wis., who was in attendance on the sash and door 
meeting in this city on Tuesday, remained over for 
the Illinois retailers’ convention on Wednesday an 
Thursday, when he met many of the patrons of his 


house and quite enjoyed the reunion. 


E. L. Roberts and John A. Gauger, two of the leading 
representatives of the sash and door fraternity of this 
city, were visitors at the convention and spent con- 


siderable time with their patrons at the Leland hotel. 


In addition to the general salesmen who were present, 
the yellow pine fraternity was represented by George 
Swartz, of E. G. Swartz & Co., Limited, of Kansas City, 
Mo.; E. A. Landon, of the Chicago Lumber & Coal Cowm- 
pany, St. Louis; C. D. Hayward, of the Eagle Lumber 
Company, Eagle Mills, Ark.; Will Butterfield, of the 
Norwood & Butterfield Company, of this city, and Leo 
P. Miller and S. O. Knudson, of the Fordyce Lumber 


Company, Fordyce, Ark. 


Fred R. Kent, representing 1. Kent & Co., of Clinton, 
Til., not only attended the convention but made it his 
especial business to call at the Lumberman office and 
tell us how much he appreciated the paper, for its 
thorough-going attention to lumber interests and its 


special attention to the coal trade. 


William Irvine, general manager of the Chippewa 
Lumber & Boom Company, of Chippewa Falls, Wis., was 
in the city on business and made it a point to visit the 
convention headquarters on Thursday, where, in con- 








junction with his able representative, M. E. Brown, of 
Indianapolis, he mingled with the throng. 

The handsome blue and gold satin badges distinguishing 
members and delegates have grown familiar with years, 
but the design is none the less tasteful and modestly at- 
tractive. Following its annual custom, these badges 
were the graceful contribution of the Lumbermen’s Mut- 
ual Insurance Company, of Chicago, E. E. Hooper, secre- 
tary. 





LOGGING OPERATIONS. 


Minneapolis, Minn., Feb. 9.—The intense cold weather 
that has prevailed in this section for the past fifteen 
days has put an end to all complaint as to thin ice on 
the lakes and ponds in the woods. But up to February 
this has been an actual hindrance to hauling, because it 
was impossible where landing had to be done on lakes, 
or where the roads crossed lakes, to haul full loads. The 
general report from the woods of the upper Mississippi 
is that logging operations have not progressed thus far 
this winter as far as they should, being, in spite of the 
steady cold, behind the average year. Snow in the 
woods ranges from six inches to a foot in depth, none 
having fallen and none melted in the last fortnight. If 
there were two feet of snow every logger would believe 
that the winter would be amply Icng for all his woods 
operations. 

One of the hindrances to a good input of logs is the 
tramping of woodsmen. This is induced by the better 
wages now being paid in the woods. Wages this winter 
are from ten to twenty percent higher than last year, at 
which time they were considerably higher than the year 
before. But the rumor of: better wages at some other 
camp keeps a stream of trampers going the rounds of 
the camps, it being not a very uncommon thing for a 
large jobber to pay off and take twenty men a day. 
This is a serious check to good full work, as any old 
woodsman must learn the ways of each camp to which 
he comes. It is said by loggers that the average quality 
of the woodsman in the white pine woods is not up to 
that of a decade ago, nor yet of six years ago. The 
present type is nearer like the professional wanderer, 
without ambition to excel in his particular line of work. 
The cut of logs on the upper Mississippi promises to be 
near the 600,000,000-foot mark in spite of the smaller 
cut on the Indian reservations. 





AROUND THE SAGINAW TERRITORY. 


Bay City, Mich., Feb. 8—The weather has been at zero 
and below for over a week and loggers are in much better 
spirits, as it has been possible to haul logs. A large 
quantity of logs are coming down from the Mackinaw 
division. A train load a day is brought down from the 
Ward tract to the plant of the Kern Manufacturing 
Company, in Bay City. The Hauptman branch of the 
Michigan Central is furnishing four or five trains daily. 
Down this line there will come the logs bought by the 
Michigan Pipe Company, of Boyce, those bought by 
Eddy Bros. & Co. and C. K. Eddy & Sons, of the same 
party, estimated in all at nearly 100,000,000 feet. Then 
Boyce has about 15,000,000 feet of norway and mixed 
timber to come down. There are several small oper- 
ators on this line and several mills which will cut from 
2,000,000 to 4,000,000 feet of lumber each. C. Merrill & 
Co. have about 40,000,000 feet of white pine to come out 
of the Gladwin branch, but probably not to exceed 10.- 
000,000 to 12,000,000 feet will come out this year. This 
is the only large tract of pine in the state south of 
Roscommon county, and the Boyce tract is abcu, ail 
the large body of timber left in the lower peninsula 
south of Otsego county. 





ABOUT MANISTEE, MICH. 


Manistee, Feb. 7—Work in the woods is going on very 
smoothly this season. There is not an excess of snow in 
some places, but the recent fall was just what was 
needed in other localities to fix up the roads and keep 
them in good shape. The prolonged cold weatier has 
been of great service to the roads and the sprinkler has 
been used constantly at night. 

This has been a good winter all through for the small 
loggers and jobbers and more farmers’ logs have gona 
into the river than for some seasons past, as che active 
competition and good prices have stimulated ihem to 
get at work again. The vicinity of Sherman is the 
greatest zone of activity and the buyers for the various 
firms who make their headquarters in that region «re 
especially active. 





Active Michigan Logging. 


Onaway, Mich., Feb. 6.—Logging operations in Presque 
Isle county, Michigan, are very active this winter. Pine 
having been nearly exhausted, the energy of operators 
is being devoted to the hardwoods. Contractors and buy- 
ers are elbowing one another for space and prices of all 
kinds of timber were never so good as now. The demand 
for labor in the woods exceeds the supply and wages are 
consequently high. The logs being cut include basswood, 
elm, maple, birch and hemlock. Many of them go to 
Alpena and Oscoda, and many are to be sawed in local 
mills. Large consignments of maple logs will go to Can- 
ada and England. Garden & Peterman, of Saginaw, are 
putting in a large stave and heading mill at Onaway. 
The 8. Y. M. Gates tract of 15,000,090 feet of stumpage. 
ten miles southwest of Onaway, on Black river, the last 
block of pine of consequence in Cheboygan county, 1S 
being lumbered this winter by the Union Trust Company, 
of Detroit. It goes to Cleveland for manufacture. 
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NATIONAL HARDWOOD LUMBER ASSOCIATION. 





A Rousing Managers’ Meeting at Memphis, Tenn.—Fraternizing at a Feast—Exhaustive and Interesting 
Addresses—Explo.ting the ‘‘ Chicago of the South’’—The Proceedings and the Attendants. 





Memphis, Tenn., Feb. 6—The deliberations of the 
meeting of the board of managers of the National Hard- 
wood Lumber Association, which convened at Memphis, 
Tenn., February 6, can be told in a very few words, but 
was altogether the most profitable session that executive 
body has ever held, those who sat in conference doing 
more things of greater importance than many large 
general meetings of lumbermen accomplish in three 
days. 

There were present at the opening of the session: <A. 
R. Vinnedge, of Vinnedge Bros., Chicago; W. A. Bennett, 
Bennett & Witte, Cincinnati, O.; W. H. Russe, Russe & 
Burgess, Memphis, Tenn.; J. W. Thompson, J. W. Thomp- 
son & Co., Memphis, Tenn.; F. H. Smith, F. H. Smith & 
Co., St. Louis, Mo, 

‘hose not forming a part of the board of managers 
and present as spectators and in their professional capa- 
city were: C. D; Strode, Hardwood Record, Chicago. 
Ill.; B. Arthur Johnson, staff correspondent of the Ameri- 
can Lumberman, St. Louis, Mo.; W. N. Wright, Mem- 
phis representative of the Empire Lumber Company, 
Buffalo, N. Y., and W. E. Smith, manager and secretary 
of the Three States Lumber Company, Cairo, Ill. 

President W. A. Bennett occupied the chair. It being 
within the province of the board of managers to elect 
directors or do almost anything else for the good of the 
association, W. E. Smith, of Cairo, was elected to fill 
the position of director to represent that hardwood cen- 
ter. 

Secretary Vinnedge read a letter of regret from W. 
B. Dutton that had been sent to himself, a letter of 
similar character which had been received that day by 
President Bennett, and one from William C. Bailey, of 
Minneapolis, Minn. Then the association adjourned to 
meet at 2 o’clock p, m. 


Afternoon Session. 
Special to the American Lumberman. 

‘The association did not meet quite promptly at 2 
o'clock, but they had occupied the time in talking over 
legislation to be transacted during the afternoon. 

The additional attendance in the afternoon was as 
follows: I. L. Watts, Memphis, Tenn.; T. H. Wall, 
vice president Buffalo Hardwood Lumber Company, Buf- 
falo, N. Y.; Frank Lawrence, of Lawrence & Wiggin, 
Boston, Mass., and George C. Burgess, of Russe & bur- 
gess, Memphis, Tenn. 

Krank Lawrence, of Boston, was elected a director to 
represent that market, 

After considerable discussion the following resolution 
was adopted, governing the measurement of logs: 

Resolved, That we hereby adopt as the log scale of 
the National Hardwood Lumber Association a system of 
measurement composed of a combination of the Doyle and 
Scribner rules; that the Doyle rule shall apply to all 
logs up to and including 27 inches in diameter and that 
Scribner’s rules shall apply to all logs exceeding 27 inches 
in diameter; and be it further 

Resolved, That the secretary be and is hereby ordered 
to publish this log scale, as above described, in connec- 
tion with the rules for ihe measurement and inspection 
ot hardwood lumber. 

A very spirited discussion was entered into about the 
business ethics of using or allowing printed copies of 
the hardwood rules to be used by others than members 
for advertising purposes. Here is the result: 

Resolved, That the secretary be and is hereby instruct- 
ed to have the revised rules copyrighted, and that he is 
to refuse to allow them to be used for advertising pur- 
poses. It is distinctly understood and agreed to by the 
members of this association that in no case shall its pub- 
lished rules be used for personal advertisement. 

With but little discussion the following resolution was 
adopted, indorsing the yellow pine grading rules: 

Resoived, That we hereby adopt as the yellow pine 
rules of the National Hardwood Lumber Association the 
rules of the Southern Lumber Manufacturers’ Association 
as revised and adopted at the meeting of that body in 
Memphis, January 17, 1899. : 

A sort of committee of the whole talk and discussion 
was entered into by those present, including visitors, in 
regard to the advisability of having a mobilization of 
inspectors at the general meeting to be held at Charle- 
voix, Mich., July 13. It was agreed by all present that 
no greater benefit could accrue to the hardwood lumber 
inspection of the United States than to have as many 
inspectors present at Charlevoix as possible; that their 
exchange of views in a free way at that meeting would 
be of more advantage to the trade than any possible 
piece of legislation. No formal motion was passed con- 
cerning this matter, but it was the sense of those 
present that an attendance of inspectors was desirable 
and should be arranged in such manner as the various 
local associations of the country desired. 

The matter of discounts was discussed, but no agree- 
ment was reached, 

The matter of demurrage was talked over, and it was 
discovered that various lengths of time and various 
limitations obtained in different localities. Ninety-six 
hours is allowed in Boston; forty-eight hours in Mem- 
phis, 

There was considerable discussion of an executive 
character which resulted in the appointment of a rail- 
road committee, consisting of W. H. Russe, chairman; 
F. H. Smith, of St. Louis, and R. T. Witbeck, of Chi- 
cago. This committee is appointed to receive and regis- 
ter, and if possible, remedy, any kind of injustice prac- 
ticed by railroad companies, this to be done in the 





name of the National Hardwood Lumber Association, for 
its members. 

This ended the formal business deliberation of the 
board of managers. 

Following this a question was brought up which cre- 
ated great enthusiasm. 

It was announced that William E. Barns, editor of the 
Age of Steel, and the St. Louis Lumberman, had been 
announced as a candidate for the position of librarian 
of congress at Washington, to fill the place vacated by 
the death of John Russell Young, the distinguished 
newspaper man who passed away a few weeks ago. Mr. 
Barns’ candidacy was only four or five days old, and 
many of those present had not heard of the fact, as it 
has grown so quietly into something of importance from 
the modest beginning which was given it a week ago 
by a few friends in St. Louis. A special day telegram 
was at once sent to the president, as follows: 

William McKinley, President of the United States, 
Washington, D. C.: The National Hardwood Lumber As- 
sociation, in membership 1,000 strong, located in thirty- 
two states, in executive session assembled, indorses the 
candidacy of William E. Barns, of St. Louis, for the po- 
sition of librarian of congress at Washington. 

W. A. Bennett, President. 

Of course, this matter was passed without a negative 
vote. 

It was then announced that a banquet would be given 
the board of managers and visitors in the same room— 
the blue parlor of the Gayoso hotel—at 7:30 o’clock that 
evening; that at 7 o’clock that evening a meeting of 





PRESIDENT W. A. BENNETT, 
National Hardwood Lumber Association. 


the Lumbermen’s Club of Memphis would convene in 
one of the rooms of the Gayoso hotel, and that to ita 
meeting the visitors were cordially invited. 

After the meeting adjourned sine die, those present 
went to the Tennessee club to partake of the courtesies 
of that institution at the hands of I. L. Watts, J. W. 
Thompson, “Billy” Wright and others. 


Meeting of The Lumbermen’s Club. 


Promptly at 7 o’clock the visitors and members of 
the Lumbermen’s Club of Memphis met in the parlors 
of the Gayoso hotel and an informal reception was held, 
the members of the club being introduced to the visit- 
ors. In this connection it would be well to review the 
short history of this prosperous condition of that new 
institution and append herewith the salient features of 
its constitution and by-laws and a list of members to 
date. 

The club was organized by a dozen members of the 
hardwood fraternity of Memphis, in the office of Ho- 
shall & McDavitt, at 5 p. m. on Monday, December 19. 
There were adopted then and there a constitution and 
by-laws quite similar to those in use by the Lumber- 
men’s Club of Cincinnati. The active members of the 
club shall be firms, corporations or individuals engaged 
as wholesale dealers or in the manufacture of lumber. 

Provision is made to elect associate members from 
any branch of the trade, to pay dues and fees but not 
to be allowed to vote. The annual meeting is to occur 
on the second Tuesaay in January. An initiation fee 
of $10 is paid by all those who come in. Nominations 
are made by the executive board, and if approved by 
a majority of them are reported to the club and are 
laid over until the next regular meeting, when they are 
balloted upon. Three votes reject the applicant. 

The club is to meet monthly on the first Monday 
evening of the month; this can be changed, of course, 
by the executive committee, which designates the place 
of meeting. 

Supper is served at each meeting, at an expense not 
to exceed $2.50 per plate. 

Friends may be invited to attend. 

A standard of excellence is maintained as to the char- 
acter and deportment of members, with provision for 
a penalty by expulsion from the club of any member 
who shall have disgraced himself in any way. 

At the first meeting E. T. Bennett was made president, 
J. W. Thompson, first vice president, C. S. Gladding, 





second vice president, W. E. Hoshall, secretary, and E. 
E. Taenzer, treasurer. The first banquet of this or- 
ganization was held at the Gayoso hotel January 3, 1899. 
The membership to date is as follows: 


F. J. Wright, Taylor & Crate. 

J. D. Allen, jr., J. W. Thompson & Co. 

W. N. Wright, Empire Lumber Company. 

E. T. Bennett, E. T. Bennett & Co. 

J. W. Thompson, J. W. Thompson & Co. 

C. S. Gladden, Gladden & Co. 

W. E. Hoshall, Hoshall & McDavitt. 

George D. Burgess, Russe & Burgess. 

E. E. Taenzer, E. E. Taenzer & Co. 

J. M. Saunders, Lawrence & Wiggin. 

Ike L. Watts, Hardwood Lumber Company. 

J. W. Dickson, E. T. Bennett & Co. 

W. O. Murphy, Murphy, Diebold & Son. 

C. W. Holmes, J. A. Holmes & Co. 

W. H. Russe, Russe & Burgess. 

F, D. Bodman, Bodman & Pettit Lumber Company. 
Hugh Pettit, Bodman & Pettit Lumber Company. 
R. J. Darnell. 

T. B. Allen. 

Robert T. Cooper, Cochran Lumber Company. 
Isaac Wright, Scatcherd & Son. 

W. S. Darnell, I. M. Darnell & Sons. 

E. E. Goodlander. I. M. Darnell & Sons. 

H. Kircle, Southern Lumber Company. 

C. D. Strode. 


All but the last named (of Chicago) are Memphians. 

At the meeting of the club held in the parlors before 
the banquet, an announcement was made concerning 
Mr. Barns’ candidacy for the position of librarian of 
congress. A half dozen motions were made at once, 
and everybody else who was present stood up for sec- 
ond. The result was the following telegram: 


Villlaam McKinley, President of the United States, 
Washington, D. C.: The Lumbermen’s Club, of Mem- 
phis, having just formally learned of the candidacy of 
William E. Barns, of St. Louis, for librarian of congress, 
urges his appointment on the ground of scholarship, ex- 
ecutive and general business ability, and out of the re- 
spect and love we and the lumbermen of the whole coun- 
try accord to him. gE. T. Bennett, President. 

This telegram was sent as a day message, with the 
sincere hope that the president would be able to receive 
it and record it as a sort of recommendatory capsheaf to 
the thousands of telegrams and letters of like import 
which have bombarded the chief executive for the last 
week in the same interest. 

The Banquet. 

The silver and nappery gleamed and shone white and 
tasty on the tables in the blue room of the Gayoso hotel. 
Nothing of a like character is recalled that has ever 
occurred there, done by lumbermen, which compared to 
the banquet of Monday night. 

The gentlemen were seated at 8 o’clock, forty in num- 
ber. The following is 

The Menu. 
Manhattan Cocktail. 
Biue Points. 
Consomme, en ‘Tasse. 

Celery. Olives. 
Broiled Shad, au Beurre Fondu. 

Pommes, Julienne. 
Fillet of beef, aux Champignons. 
Koenigsbacher. 

Mashed Potatoes. Asparagus. 
Sherbet. 
Roast Quail, Sur Canape. 

Pontet Canet. 
Dressed Lettuce. 

Ice Cream, 
Crackers. 

Coffee. Cigars, 


The following named people discussed the feast: 


J. B. Cabell, southern freight agent, Baltimore & Ohio 
Southwestern rauway, Mempnis. 

b. Arthur Jonnson, stall correspondent American Lum- 
berman, St. Louis, Mo. 

W. &. Smith, secretary Three States Lumber Company, 
Cairo, Ill. 

Ek. T. Bennett, E. T. Bennett & Co., Memphis. 

W. H. kKusse, Kusse & burgess, Mempnis. 

F. H. Smitn, F. H. Smith & Co., St. Louis, Mo. 

W. A. Bennett, Bennett & Witte, Cincinnati, O. 

T. H. Wall, Buftalo Hardwood Lumber Company, Butf- 
falo, N. Y¥. 

George D. Burgess, Russe & Burgess, Memphis. 

John Uwyer, commerciai agent lilinois Centrai railroad, 
Memphis. 

k. J. Wright, Taylor & Crate, Memphis. 

F. W. Lawrence, Lawrence & Wiggin, Boston, Mass. 

T. O. Vinton, RK. G. Lun & Co., Memphis. 

S. B. Anderson, Anderson-Tuliy Company, Memphis. 

J. W. Tnompson, J. W. Thompson & Co., Mempnis. 


Currant Jelly. 
Assorted Cakes. 
Cheese. 


Nat S. Graves, secretary Memphis Merchants’ Ex- 
change. 

Hugh Pettit, Bodman & Pettit Lumber Company, Mem- 
phis. 


A. R. Vinnedge, Vinnedge Bros., Chicago. 

J. W. Dickson, E. T. Bennett & Co., Memphis. 

W.N. Wright, Empire Lumber Company, Memphis. 

Thomas k, Powe. Little & Barrowman Lumber Com- 
pany, St. Louis, Mo. 

I. L. Watts, Hardwood Lumber Company, Memphis. 

R. J. Darnell, Memphis. 

Isaac Wright, Memphis. 

J. D. Allen, Memphis. 

A. L. Foster, J. W. Thompson & Co., Memphis. 

kK. H. Mcbavitt, Hoshall & McDavitt, Memphis. 

A. Scheck, Memphis. 

T. B. Allen, Memphis. ; 

R. T. Cooper, Cecnran Lumber Company, Memphis. 

A. N. Thompson, E, E. Taenzer & Co., Memphis. 

T. L. Bingham, contracting agent Illinois Central rail- 
road, Memphis. 

John W. McClure, E. E. Taenzer & Co., Memphis, 

J. D. Allen, jr., J. W. Thompson & Co., Memphis. 

F. X. Diebold, Murphy, Diebold & Son, Memphis. 

A. W. Rutherfooed, 5 College Green, Dublin, Ireland. 


Following the banquet, E. T. Bennett, toastmaster for 
the evening, in very graceful terms introduced W. A. 
Bennett, of Cincinnati, O., president of the National 
Hardwood Lumber Association, who, he said, would 
discuss the Nationai Hardwood Lumber Association and 
its growth. Mr. Bennett said in substance as follows: 

The National Hardwood Lumber Association was or- 
ganized chiefly and particularly to produce that uniform 
inspection of hardwood lumber in the whole country 
which would assuage all the grief that the wholesalers and 
manufacturers of hardwood had ever had. This associa- 
tion did not expect to attempt to control prices; to corner 
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markets; to promulgate trusts; to do anything whatsoever 
but make itself a power in the land of hardwood lum- 
ber by an overwhelming membership taken at a nomi- 
nal rate, that membership standing together on the one 
proposition, “uniform inspection.” He believed in the 
greatest good to the greatest number, and that the 
liberal management of the National Hardwood Lumber 
Association guaranteed that condition. The association 
was organized in Chicago in 1898 with thirty-five mem- 
bers, and not accepted with open arms by many in- 
terests direct and collateral in the lumber trade, but 
since its great meeting at St. Louis a month or two 
afterwards, and the sincere and hard work that had 
been done during the last few months, he was prepared 
to announce that all opposition had been wiped away. 
The association was given credit in the whole lumber 
world for sincerity and honorable purpose. He believed 
that the meeting in Charlevoix, Mich., would show a 
wonderful gain in membership, even above the 1,000 
mark, He believed that the third meeting—that which 
had been held in Cincinnati in the autumn of 1898— 
was the largest lumber meeting ever convened any- 
where. He regarded Memphis as the very particular 
center of the hardwood production of the world, and he 
hoped that the meeting which would follow the gather- 
ing at Charlevoix would be held in Memphis. He urged 
the Lumbermen’s Club of Memphis to join the associa- 
tion in a body, which could be done at $1 a person. 


An Estimate of Memphis. 


Mr. Bennett introduced Frank Lawrence, of Law- 
rence & Wiggin, Boston, Mass., who, he said, would de- 
light the audience with a few “Boston Bean Stories.” 

He did. 

Yes, he did more than that. He complimented Mem- 
phis very highly. He said there was no doubt about 
Memphis being the very particular center of the lumber 
universe, not because the sky came down equidistant 
all about as it did in covering and centering Proctor 
Knott’s Duluth, but because it was the center of the 
hardwood trade and there was no other side to the 
question. 

It was the Mecca to which all hardwood lumbers buy- 
ers journeyed, but he desired to say to those buyers 
who for the first time come to Memphis, thinking to 
buy at their own price, when they entered the Mem- 
phian gates they should leave all hope behind. Not- 
withstanding this, Mr. Lawrence said that he spent a 
great deal of his time in Memphis, partook of and ap- 
preciated the hospitality of the lumbermen and citizens 
of that city, and altogether felt that some sort of an 
arrangement should be made or special dispensation 
granted making him a citizen of both Memphis and Bos- 
ton. 

Toastmaster Bennett introduced C. D. Strode, of Chi- 
cago, who replied to the toast “The Lumber Press.” Mr. 
Strode made a delightfully humorous and rambling talk, 
resembling in diction and delivery the lamented Artemus 
Ward. He said he had been in Memphis since the club 
was first started. He appreciated the fact that the Eng- 
lish of that assertion was just a little mixed—that he 
had not been in Memphis all the time since the club had 
started. Of course, an honorary membership in the club 
did not compel it to give a banquet every day. He had 
missed no banquet nights, however. His presence up to 
date had cost the club $4.50, besides the being compelled 
to hear him endeayor to say something new after dinner 
each time. It was true, as rumored, that the hight of 
his ambition was to see thirty lumbermen’s clubs in the 
United States, with their meetings held on different 
nights and in such places as would enable him to accom- 
plish the journey from one place to another in the day- 
light of each day the year round. 

Mr. Strode delivered a learned ‘and etymologically 
scientific history of the origin and derivation of the 
word lumber. It was a word sprung up about 200 years 
ago and originally had some sort or shade of meaning 
that described a fish—a kind of sucker. 

The speaker believed in this kind of gatherings. You 
could really never beat a man out of what he had until 
you knew his idiosyncrasies, and gatherings of this sort 
were mighty good places to find out your man, which 
business necessity compelled you to. 

George C. Burgess, of Russe & Burgess, Memphis, spoke 
on the question of “Demurrage:” Mr. Burgess said that he 
was not a speech maker, but that he had undoubtedly 
established his reputation with the president of the as- 
sociation as a kicker and probably could at least make a 
vigorous protest. He thought there should be more uni- 
formity in the length of hours allowed various sections 
of the country. During the afternoon he had learned 
to his surprise of Boston’s 96-hour privilege. To him 
the greatest injustice was the scheme of determining 
the weather, which affected the time given to lumber- 
men in which to unload their stock. The Car Service 
Association determines this matter at 8 o'clock in the 
morning. If it was not raining at 8 o’clock a. m. that 
day was officially clear, and yet it might begin to rain 
at 8:05 and continue until 6 o’clock p.m. The railroad 
committee of the association should do something about 
these matters, and he had no doubt it would. 

Toastmaster Bennett called upon John Dwyer, com- 
mercial agent of the Illinois Central railroad, to reply to 
Mr. Burgess. Mr. Dwyer spoke as follows: 

Like the gentleman preceding me who addressed you 
on the question of demurrage, I am called upon to make 
my maiden effort on the same subject. The reply to this 
toast I have been informed was assigned to W. L. Smith, 
our assistant general freight agent, who, on account of 
being indisposed, is unable to be present, which I very 
much regret, as I am sure he would have been delighted 


to have been with you and would have unquestionably 
handled the subject much more intelligently than I can 
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hope to do. I am caught entirely unawares, and am 
therefore wholly unprepared. 

The question of demurrage is a very comprehensive 
one, and a detailed or exhaustive review of the subject is 
in my opinion entirely impracticable and out of place on 
an occasion of this character. However, appreciating the 
honor conferred upon me by the toastmaster, I feel it in- 
cumbent upon me to say a few words indicating at least 
my personal views on the subject, with particular refer- 
ence to its bearing on the lumber industries, represented 
by the lumber club here assembled. 

In the first place, I am sure you will agree with me that 
it is a very difficult proposition to establish a uniform 
rule of any description or character which will meet the 
requirements of al branches of commerce and that there- 
fore the railroads as well as other corporations having 
extensive interests are compelled to establish such rules 
and regulations as will accomplish the greatest good to 
the greatest number; and as the lumber industry of 
Memphis is one of its greatest bulwarks, and therefore 
one of the greatest number, it is only fair and equitable 
that an impartial hearing should be given the representa- 
tive of the great industry of the Chicago of the South and 
the largest hardwood lumber market of the world. I feel 
secure in assuring you that any reasonable request ema- 
nating from the lumber club will meet with a fair hear- 
ing and a favorable decision from the management of 
the different railroads centered at this great metropolis. 

I have personally conceived the idea that the present 
rules worked to a limited degree are at least somewhat 
of a hardship on the lumber industry, so far as raw ma- 
terial is concerned. I have reference to shipments of logs 
inbound to be sawed and reshipped. My impression is 
that owing to the method of handling logs more time 
should be allowed than now is accorded shippers or, 
rather, consignees, as it has been explained to me that 
these logs have to be handled at a given point and unless 
the switch engine is at the beck and call of shippers, 
which of course is at times impracticable, the business 
cannot be handled in the time allotted. I speak of this 
particular point on account of my attention having been 
called to it on several occasions by various shippers. Of 
course, if my understanding of the situation is correct 
you may rest assured that a proper presentation of the 
facts will enable you to secure relief. . 

In replying to that portion of Mr. Burgess’ statement 
with reference to the delayto loading of Jumbershipments 
caused by the inclemency of the weather, permit me to 
state that I know from several personal interviews I 
have had with our assistant general superintendent and 
division superintendents as well as representatives of 
the other lines that the car service association was not 
inaugurated with a view of working a hardship on any 
individual or industry, but on the other hand with the 
very opposite object in mind, and I believe that some of 
you who have experienced considerable difficulty in se- 
curing empty cars will appreciate and agree with me in 
this statement. Such being the case—I mean, taking into 
consideration the object of the association—if it can_be 
demonstrated at any time that the property to be loaded 
would sustain damage by inclement weather or, in fact, 
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through other cause, there is no question that a claim for 
refund of car service collected under such circumstances 
would promptly be handled and the amount refunded on 
presentation of the fact to the car service manager. Hav- 
ing such a great number of the lumber shippers located 
on the lines represented by me it is but natural that our 
company should and does feel a very great interest in 
the welfare, prosperity and indefinite continuance of this 
great industry, and while I am not prepared nor autho- 
rized to commit my company to any specific line of policy, 
I do feel thoroughly warranted in assuring the lumber 
club that its reasonable demands will be fairly and fully 
heard and given the consideration to which they are en- 
titled. I want to assure the gentlemen present that they 
will have the hearty cooperation of the Memphis repre- 
sentatives of these lines and, as before stated, if it can be 
demonstrated to the satisfaction of the Memphis initial 
lines that the existing conditions work a hardship on the 
lumber interests with which our lines particularly are so 
very closely identified for reasons before advanced, any 
fair solution of such difficulties will cheerfully be wel- 
comed. 

I assure the lumber club that I heartily appreciate their 
friendship so fully shown in their delightful entertain- 
ment this evening, which I have heartily enjoyed, and I 
hope for them collectively and individually continued 
prosperity and happiness and will close my remarks with 
the assurance to them that anything reasonable asked 
for by them (and I am sure, from my experience, they 
will not ask for anything unreasonable) will certainly 
have my hearty co-operation and the strongest recommen- 
dations of which I am capable. 


T. O. Vinton, manager of R. G. Dun & Co., of Mem- 
phis, delivered the following short and eloquent address 
on the “Commerce of Memphis:” 


Mr. Toastmaster and Gentlemen: I want first to thank 
you for your cordial invitation to attend this dinner: I 
always did appreciate an invitation to dinner. I well re- 
member a bell that hung near the back door of the farm 
house in which I was raised and its invitations to dinner. 
Whether engaged in work under the torrid sun of summer 
time or coasting on a nearby hill in the winter, the in- 
vitation to dinner which it rang out was always welcome; 
but I am especially grateful for this invitation because 
the viands are refreshing to the inner man while the 
intellect is treated by the association of cultured, capable 
business men who represent one of the largest lines of 
trade in the commerce of the universe. 

Your president has asked me to speak of the commerce 
of Memphis. This subject was not mentioned to me until 
seated here, and the magnitude of the subject forbids me 
to attempt to treat it lightly, as would be necessary with- 
out preparation. The commerce of Memphis has grown 
steadily and rapidly since 1880 and has fully kept pace 
with the remarkable increase in population since that 
time. This growth can be appreciated when it is con- 
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sidered that in 1880 the population of Memphis was re- 
ported in the federal census to be about 35,000, while now 
the most conservative place the population at 125,000. 
You gentlemen of the Memphis Lumber Club represent 
the line which has shown the most development and in- 
crease. It has been stated truthfully here tonight that 
this is the largest hardwood lumber market in the world, 
and while this claim has freely been made during the 
past four years no other claimant has dared to attempt 
to wrest this distinction from us. 

In this great commercial commonwealth railroads are 
the most important avenues and carriers of trade. In 
Memphis the cotton interest has always claimed a right 
to the partial ear of these great carriers, but now the 
lumbermen of Memphis present that they furnish rail- 
roads with more tonnage in and out of this city than can 
be furnished by the cotton interest. It seems to me that 
there is probably less organization among the lumbermen 
for the purpose of combating undesirable trade influences 
and of overcoming natural hostility and asperity growing 
out of competitive rivalry than is applied in most other 
lines, and a movement towards co-operation certainly 
should be welcomed by every concern in the trade. For 
the purpose of meeting such questions, boards of trade 
and other commercial bodies are organized and I believe 
that every line of trade in this market is more fully rep- 
resented in our Merchants’ Exchange, of which I have 
the honor to be president, than the lumber trade. We 
believe the lumber trade can help the Merchants’ Ex- 
change—we know that the Merchants’ Exchange can help 
the lumbermen—and we extend you an invitation to be- 
come associated with us. The ‘expansion idea’’ is popu- 
lar throughout the United States; that it is popular in 
Memphis is evidenced by recent legislation contemplat- 
ing the annexation of suburban districts. The life in the 
lumber trade indicates that that line feels the impetus of 
this expansion force and it is refreshing to be assured 
that the lumbermen are capably mastering the problem 
of meeting the increased demand upon them. We ap- 
preciate, gentlemen, that the lumber trade has done 
much to assist Memphis in her rapid growth and we look 
to you for further aid in this direction with entire confi- 
dence. , 

Following Mr, Vinton’s talk, which was received with 
great applause, the toastmaster introduced Nat S. Graves, 
secretary of the Memphis Merchants’ Exchange, who 
spoke as follows: 

The [erchants’ Exchange of Memphis. 


The Memphis Merchants’ Exchange was organized 
January 19, 1533, to advance the commercial character 
and promote the manufacturing interests of the city of 
Memphis; to inculcate Just and equitable principies ot 
trade; to establish and maintain the commercial usages 
of the city and to acquire, preserve and disseminate vaiu- 
able business intormation, and with the view of prevent- 
ing or adjusting as tar as practicable the controversies 
and misunderstandings which arise between individuals 
engaged In trade. , , 

lt was also organized to provide a meeting place for 
business men, wuere they could discuss and transact busi- 
ness. We receive telegraphic quotations every few min- 
utes On wheat, corn, oats, pork, lard and ribs from Cni- 
cago and St. Louis, and on the leading railway and in- 
dustrial stocks trom the New York Stock lixchange. The 
Western Union Teiegraph Company has an office on the 
floor of the xchange tor the use of the mempers. ‘The 
receipts via every railroad line and steamboat coming 
into the city are posted every morning on the exchange 
bulletin board. An annual statement of the trade and 
commerce of Memphis is published annually. This is the 
only publication of this character in the city. Some of the 
articles contained therein have attracted great attention, 
a general review of the trade of the city, climatology of 
Mempnis and vicinity, its health and ‘sanitation, the 
grocery trade, cotton trade, lumber trade, bank state- 
ments, clearing house reports and various other informa- 
tion of interest to persons desiring to locate in this part 
of the country. P ‘ : 

We have a general arbitration committee which settles 
at a nominal cost misunderstandings between members, 
the jury being composed of business men of sound judg- 
ment and unimpeacnable integrity. We have an in- 
spector, weigher and gager, whose certificates are ac- 
cepted without puestion in the leading cities of this part 
ot the country. In tact, this department has made quite 
a reputation tor the exchange with the grain men ot the 
west, south, southeast and southwest. Large shipments 
of grain have been diverted 1u0 or 200 mules and sent 
through Memphis in order to get a certificate of inspec- 
tion and weignt trom the Memphis Merchants’ exchange. 

‘ne decisions of the arbitration committee on cotton 
seed products have made a world-wide reputation for this 
exchange, 

It non settled amicable disputes between people of this 
country and those of England, Scotland and Germany. 
This has helped to gain tor the exchange members in 
Ohio, Kentucky, Arkansas and Mississippi. ’ L 

Certified statements showing the price or range in prices 
of commodities on certain date are issued. Receipts of 
special articles over any or all lines of railroads whic 
are needed to settle cog age Hagar members and non- 
members are made out by the secretary. 

Letters from all over the country asking for all sorts of 
information about this and the surrounding country, S 
matter how trivial, are answered politely and unfailing y. 
Questions affecting the business interests of ae ee 
county, state, or the United States are acted upon in = 
intelligent, organized way. Congress is frequently = 
rialized and influence is brought to bear on United Sta = 
senators and representatives in congress to attain desire 
egislation. be 
x sesent of the local and foreign markets and statistics 
of various kinds are kept for the perusal of its mamneee, 
Visitors are received and entertainet on the inside and 
the outside of the exchange. Specia: committees are - 
pointed from time to time to do valuable work for t 
city. - 

ll letters addressed to the Chamber of Commerce, 
a gee Trade, Commercial Association, Young Men’s 
Business League are turned over by the postmaster to 
this exchange and receive prompt attention. Any ——_ 
tion of any kind that arises is taken up and acted a 
People visiting the city with the view of locating Seton 
facturing enterprise or — —— atten 

information possible is given 2. 

Be ion on the more important matters attended to ie 
year are among the following: Resolutions were adopte 
and effective work done toward the passage of the 
Pearce bill (by congress) ‘“‘to define mixed flour and — 
late the sale and importation of the same.’”’ Every com- 
mercial body in the south was asked to co-operate. aay 
of them did so, and the bill is now a law. This is a he ry 
important matter, affecting not only the business in . 
ests but the health of our people. A strong array of oo 
and figures was presented to congress, which prevente “ 
abolition of Memphis as a port of entry. Delegates — 
appointed and attended the Tennessee Industrial Conve a 
tion held March, 1898, and January, 1899. _ Committees ay. 
pointed from this exchange raised and dispensed $3,300 : 
the yellow fever sufferers of Mississippi. The Freee’ 
government was asked by the state department of . 
United States not to place a prohibitive duty on ones 
seed oil, one of the chief products of this region, a 
the request was granted after a threat of retaliation by 
our governmental officers. 
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Greater Memphis was indorsed and the rooms of the 
exchange loaned to the gentlemen who worked up the 
interest in favor of extension. Strong resolutions have 
just been adopted protesting against the withdrawal by 
congress of the appropriation for the southern fast mail. 
The secretary is in correspondence at the present time 
With Senators Bate and Turley upon this question. 
Congress will doubtless be memorialized shortly in favorof 
the reorganization of the United States consular service 
and favoring the revival of the United States merchant 
marine. 

Other important matters along this line engage the at- 
tention of the exchange at the present time. A visitor 
from St. Paul, Minn., that pushing, vigorous city of the 
great northwest, was on the floor of our exchange less 
than three weeks ago, and invited our secretary to call 
to see him if he ever came to St. Paul; said he regretted 
that he could not take him on the floor of such an insti- 
tution as ours for the simple reason that there was none 
of a like character in his city. 

The merchants’ exchanges or boards of trades of Rich- 
mond, Va., Atlanta, Ga., Nashville, Tenn., and various 
other cities throughout the country of about the same 
population as Memphis are chambers of commerce or 
merchants’ exchanges in name only. They have no daily 
congregation of business men such as are seen upon the 
floor of our exchange. 

The business men there meet every two or three weeks 
and pass resolutions or something of the kind. That is 
all they do. Though some of them have fine buildings, 
the work done by our exchange is not done there. No 
telegraph instruments click; no business men are seen 
discussing their affairs; no telephone bells ring; no re- 
ceipts are posted; no messengers are running about; no 
anything, except resolutions once every month or two. 

We have a live, breathing, useful organization, which 
now does a great and good work for its members and for 
the city at large and can be made of still greater useful- 
ness. Any business interest needing organized effort 
should be represented and well represented in the ex- 
change. Any information needed by that interest can be 
and will be supplied. In fact, the possibilities and capa- 
bilities of the exchange are almost innumerable. 


Toastmaster Bennett stated that it was his opinion 
that the Lumbermen’s Club of Memphis should join the 
Memphis Merchants’ Exchange at once, and form right 
away a part of that institution. 

A. R. Vinnedge, of Chicago, made the following busi- 
nesslike address on “Co-operation:” 


Mr. Toastmaster and Gentlemen: I have never made a 
speech and do not expect or intend to make one now. I 
am like the pugilist who got into the ring and in response 
to the cries of ‘‘Speech!’’ stepped to the front and said: 
“Gentlemen, I am no speecher, but I am ready to fight.’’ 
I hope none of you gentlemen will take this as a chal- 
lenge. What I mean is that I am no speaker, but I am 
ready at all times to do what I can for the National 
Hardwood Lumber Association. 

As the president of our association, W. A. Bennett, has 
said, the object of our National association is to secure 
uniform inspection. and to accomplish such other things 
as are for the unification of the hardwood trade, and as 
tend to raise it to the level of other well organized lines 
of business. This is a work, Mr. Toastmaster, in which 
we are all interested equally. The officers and members 
of the National association will not be benefited any more 
by the work we have done than will any other members 
of the hardwood trade, except the advantage we gain 
over them by meeting and becoming acquainted with one 
another. None of us has an ax to grind, and all the Na- 
tional association seeks is the greatest good to the great- 
est number of hardwood lumbermen. 

Our association is only nine months old, but we have 
made good progress; we have a set of inspection rules. 
We do not claim that they are perfect; in fact, I do not 
know of a lumberman who is thoroughly satisfied with 
them. They are a compromise, but some statesman has 
said that all legislation is a result of compromise. One 
thing about our association is that it is not a close cor- 
poration. Every hardwood lumberman, manufacturer or 
dealer, is invited to take part in our deliberations. If he 
is not satisfied with our rules of inspection he should 
meet with us and state his objection. If such objections 
appeal to the good sense of the trade the rules will be 
modified to meet them; and as the conditions change with 
the passing years we can modify our rules to meet them. 

Another thing about our association is that there is 
nothing binding upon its members. They are not required 
even to agree to use any of our rules or regulations. All 
that is asked of them is to unite in recommending those 
rules and regulations as being such as they believe busi- 
ness would better be done upon. If circumstances are 
such that they can carry on their business more advan- 
tageously by some other methods they have perfect free- 
dom to do so. All we seek is to recommend such rules 
and regulations as appear desirable and leave it to the 
good sense of the trade, and to time, to establish them 
as customs. 

In this work which we are seeking to do we need and 
solicit the help of every hardwood lumberman in the 
United States. The officers of this association are work- 
ing hard to further the aims of the association, and we 
need the help of the lumbermen of the great progressive 
market of Memphis. The secretary of your Merchants’ 
Exchange has made a showing of which Memphis may 
justly be proud, and he has claimed for your city, and 
justly, the title of the “Chicago of the South.” Knowing 
the enterprise and progressive spirit which animate the 
citizens of Memphis, and which is rapidly bringing Mem- 
phis forward as the leading city of the south, we appeal 
confidently to her lumbermen to assist us with the work 
of our association, which is eminently a progressive work. 
We ask you to give our claims careful consideration, and 
that some time in the near future you may join with us 
either as a club or as individual members. We would like 
to see the next semiannual meeting held in the city of 
Memphis, recognized as the greatest primary hardwood 
market in the world. The location of that meeting will 
be decided at Charlevoix, Mich., at the July meeting, 
where we trust to meet the entire Lumbermen’s Club of 
Memphis. 

T thank you for your attention. 


Toastmaster Bennett introduced B. Arthur Johnson, of 
St. Louis, saying that his reputation for catching and 
mastering suckers was world wide—at least lumber 
world wide—and that really he needed but little intro- 
duction in Memphis or anywhere else among lumbermen. 
Mr. Johnson said a lot of things that he regretted and 
left out a great many things that would have sounded 
pretty and would have pressed the truth very closely. 
He said, in the first place, that he was not the after- 
dinner speaker which might have been inferred by those 
who had listened to the eloquent words of the toast- 
master; that it was true that this was not his maiden 
effort, which reminded him of his maiden effort, which 
had won him an enviable and absolutely false reputa- 
tion in that direction. 

The occasion was Houston. Seven hundred lumber- 
men of Texas sat at meat and bread and things to drink. 
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The time was 3 o'clock a. m. It was an April night, 
and through the somnolent and zephyr-stirred smoke the 
voices of fourteen gentlemen could be heard in the great 
assembly, each singing a different song. At this junc- 
ture he had stepped lightly on to the table, using as 
upping blocks a charming friend reposing noisily on 
the floor and a chair which stood hard by. There was 
simply nothing to do but make Delsartian gestures. 
The Din of the Joy of the Carnival could be heard many 
blocks. There was no use in saying words and joining 
them into sentences—the gestures were enough. They 
stood for a speech; any kind of eloquence might have 
been predicated on those gestures. 

When the alleged speech was over an old man elo- 
quent—not a lumberman, but an attendant at the ban- 
quet—struggled through the merry makers, reached the 
speaker’s side, and in these words thanked him for the 
talk: 

“T am personally obliged to you, sah, for the speech 
of the evening. I was awakened, sah, by the pressure of 
feet upon my body, and I assure you, sah, that there is 
no apology due from the man who stepped on my chest 
and thus brought to me the delight of the last fifteen 
minutes.” 

“Gentlemen, that is the way most reputations are made 
—not all, but most—and it is not my desire at a time 
removed a dozen years from that occasion to spoil a rep- 
utation even if it was unjustly secured.” 

Mr. Johnson concluded with a humorous story il- 
lustrative of his preceding remarks. 

F. H. Smith, of St. Louis, Mo., had been requested to 
speak on “A Trip to Charlevoix,’ and was warmly re- 
ceived. He gracefully thanked the audience and told 
them that he was very well satisfied and that their ap- 
plause was evidently on account of a great speech he 
had made at Chicago at a former meeting of the asso- 
ciation rather than anything which they all might 
expect from him that night. He had been believing for 
many years and talking St. Louis—his home—as the 
largest hardwood market in the world. But now that 
he had learned that a Chicago wholesaler had laid out 
75 percent of seconds and firsts from Memphis common 
he bowed his head. Memphis was the greatest whole- 
sale market in the world. The preceding speakers had 
said all the good things which the speaker had thought 
out and he would confine himself to urging upon all 
those present to attend the meeting at Charlevoix on 
July 13. The beauties of Charlevoix were wonderful. 
Charlevoix and environs were peculiarly beautiful at that 
time of the year. He wanted people also to understand 
that he spent some time there in the summer each year 
and knew whereof he spoke—that it was a canard that 
there was not enough hotel accommedation in the little 
city to stow away comfortably all who might attend the 
meeting. 

Mr. Smith agreed with the remarks of President Ben- 
nett of the National Hardwood Lvmber Association in 
regard’ to the keynote of the whole matter being “uni- 
versal inspection.” He believed that those present would 
grant that his opinion was based upon knowledge and 
experience. He had for many years worked up and down 
the Mississippi river with a stick, and believed that his 
deductions were correct from a practical standpoint. 
The speaker told an Irish story, said that he had a good 
tale to tell on George C. Burgess, but that this was 
neither the time nor place for it, and, thanking the gen- 
tlemen for their attention, sat down amid even greater 
applause than that in which he stood to begin his speech. 

The toastmaster introduced Joseph B. Cabell, of Mem- 
phis, to enlighten those present on “Rates—but not to 
Advertise the Baltimore & Ohio Road.” In response 
Mr. Cabell said substantially as follows: 

It would indeed be presumptuous of me to attempt a 
speech after having heard so much eloquence. Some 
time or another I stated that my chief regret was that T 
was not a lumberman. I am now sorry that the “B” in 
my name does not stand for Bennett, for, judging from 
my friends, B. Bennett and T. Bennett, there must be 
something in the name that supplies a man with an un- 
stinted amount of personal magnetism and an ability to 
express himself on any subject, more especially a sincere 
feeling of good fellowship for mankind. 

My only excuse for attempting to say anything is be- 
cause of the fact that my acquaintance among lumber- 
men extends from the Atlantic to the Pacific and from 
the lakes to the gulf, with a few in England and Ger- 
many. The result is that in their presence I always feel 
very much at home, and console myself that they will 
make all due allowance for my shortcomings. 

Now, I am asked to talk on rates, with caution to 
make no mention of the interests which I represent. 
This is indeed indefinite, but lumbermen usually expect 
a railroad man to be posted on all kinds of rates. To be 
frank, we usually are, and if this subject had been sug- 
gested by either Frank Smith, George Burgess, Jess 
Thompson or Frank Lawrence I should have known just 
what they meant. 

But, joking aside, Mr. President, I am happy to say for 
the first time in seven years I really believe that rates 
are firm and I further believe that every legitimate 
shipper, not only of lumber but of every other commodity, 
is now much gratified to know this, for it enables the 
shippers to do business fairly, and knowing that they are 
on the same basis as their competitors a feeling of con- 
tent is produced. 

The representatives of fast freight lines and railroads 
operated north of the Ohio and east of the Mississippi 
river are especially glad to see the present condition 
exist, because it operates good to the shippers as well as 
ourselves; it does away with a class of competitors who 
have done great injury to the shipper as well as our- 
selves. People are willing to make any kind of promise 
to induce you to give them your business with no 
thought or desire to carry out these promises. The re= 
sult was that the shipper never knew when his com- 
petitors had an advantage over him, and they were out 
of their money three to six months, and sometimes never 
got it at all. This money should have been in their pock- 
ets as soon as their invoices were paid. 

We were among the first to realize the importance of 
the lumber business as the producer of valuable traffic 
and have lost no opportunity to do everything in our 
power to further its interests. 


_ 


We believe that the rates on lumber from this imme- 
diate territory should be reduced somewhat to eastern 
cities in order to enable you to do a greater business. 

Some time since the roads known as the trunk lines 
made a reduction in their proportions east of Cincinnati 
on lumber rates at eastern cities from certain southern 
territory. This did not result in a reduction in the 
through rates as was hoped for, but the difference was 
absorbed by the southern roads. We have recommended 
that the rates from this territory be modified and I be- 
lieve that something can be accomplished if the co-opera- 
tion of the southern roads can be secured. 

I wish to thank the Memphis Lumbermen’s club for 
their hospitality and I extend to them and their visitors 
my very best wishes for health, happiness and long life. 

Following Mr. Cabell’s speech Mr. Bennett introduced 
W. N. Wright, of Memphis, representative in that city 
for the Empire Lumber Company, Buffalo, N. Y., asking 
Mr. Wright to respond to the toast “Lumbermen’s 
Clubs.” 

Mr. Wright said that he admitied to having had the 
notes which had been referred to by a former speaker, 
but some place during the banquet they had disappeared 
not only from the table but from his head as well, and 
that in consequence there were a great many things 
which he should have said that would have to remain 
unsaid. He believed that the Lumbermen’s club was 
only one of the many things that was making Memphis 
the Chicago of the South and indorsed the question of 
joining the Merchants’ Exchange most heartily. 

In closing Mr. Wright eulogized the social basis upon 
which the Lumbermen’s club of Memphis had been 
founded. 

At that juncture Joseph B. Cabell stood up and an- 
nounced the candidacy for librarian of congress of Wil- 
liam E. Barns, of St. Louis. The name was like a spark 
in a powder mine. It created great commotion. A 
bumper was drunk to his success. A resolution was 
proposed to be sent to E. W. Carmack, member of the 
house of representatives from the tenth district of Ten- 
nessee, and also to Senator Thomas B. Turley, of Mem- 
phis. Mr. Johnson, of St. Louis, proposed that the com- 
mendation should be wired the honorable gentleman men- 
tioned, and should be signed by all of those present who 
so desired. Through motion of J. W. Thompson, the 
Lumbermen’s club of Memphis heartily indorsed the 
proposition and ordered the bill sent to that body for 
settlement—appointing Mr. Johnson to do the work. 

Everybody in the room signed the following telegram, 
which was sent to Senator Turley and repeated to Con- 
gressman Carmack: 

Lumbermen of Tennessee, newspaper men and visiting 
lumbermen from many states, assembled at a meeting of 
the Lumbermen’s club, of Memphis, urge you to see 
President McKinley and to do everything in your power 
to further the appointment of William E. Barns, editor 
of the Age of Steel, and St. Louis Lumberman, of St. 
Louis—to the position of librarian of congress, at Wash- 
ington. 

We do this, having had for many years a full knowl- 
edge of his high abilities as scholar, man of scientific re- 
search and a man of enviable business success. All of 
which we believe peculiarly fit him for the position he 
seeks and which thousands of his friends seek for him. 

After the telegram had gone the banqueters repaired to 
their hotels and homes. 

Thus ended a great day for the Lumbermen’s club of 
Memphis and the National Hardwood Lumber Associa- 
tion. 





SOUTHERN LUMBERTIIEN OPPOSE TRUSTS. 


Special to the American Lumberman. 

Texarkana, Ark., Feb. 9—At a very large meeting of 
yellow pine manufacturers held here today, at which 
there were in attendance approximately 90 percent of 
the leading yellow pine manufacturers of the central and 
western south and the southwest, attention was called to 
recent publications in the daily press in regard to lum- 
ber trusts. In view of the entire absence of any such 
thing as a feature of the lumber business, and the ab- 
surdity of supposing that a trust could be effected in 
lumber, the meeting adopted the following preambles and 
resolutions: 

Whereas, Certain newspapers have at various times 
given circulation to rumors and reports that the lumber 
business is controlled by lumber trusts; and 

Whereas, The New York Herald did at about the be- 
ginning of this year publish a tabulated list of the great 
industrial and the monopoly trusts in the United States 
and include therein, ‘‘The Lumber Trust,’’ which list was 
copied into all the leading newspapers of America; and 

Whereas, The publication of such reports and state- 
ments is calculated greatly to injure and damage the 
business and reputation of all lumber manufacturers by 
creating a popular prejudice against them, in thus giving 
the impression that there is no competition in the busi- 
ness and that they are able to extort exhorbitant and 
unreasonable prices from customers for their product, 
while in fact the very reverse of these conditions is the 
true condition and while in reality there is more and 
closer competition among lumbermen than among almost 
any other class of manufacturers; therefore. be it 

Resolved, By the manufacturers of southern pine now 
in convention assembled at Texarkana, Ark., that we 
hereby enter our positive denial of the existence of a 
lumber trust or any sort of combination in the nature of 
a trust to control either the production or the prices of 
lumber; and be it further 

Resolved, That it is the sense of the manufacturers 
here assembled that while it is legitimate and proper for 
us to associate ourselves for the purpose of securing uni- 
form methods of operation, uniform grades and inspec- 
tion rules, uniform freight rates in common territory and 
for mutual co-operation in the handling of credits, insur- 
ance and other similar matters, at the same time we be- 
lieve that a general consolidation of the lfimber interests 
for the purpose of controlling production and price by de- 
stroying competition would be against public policy, and 
we would be opposed to any such scheme; and be it 
finally 

Resolved, That we request the New York Herald and 
the press of the country generally, in justice to our busi- 
ness and ourselves, to give this denial as prominent and 
thcrough circulation as has been given to the reports 
that our business is controlled or operated by a trust. 

The above resolutions were unanimously adopted. 
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»THE MARITIME PROVINCES. 
St. John, Feb. 4.—Since January 1 the exports of lum- 


ber from this port have been as follows: To Great Brit- 
ain and Ireland, 3,238,212 feet of deals, eic., and some 
birch, elm and maple logs, spoolwvod, shooks, etc., in 
small lots by steamer for British ports; for the United 
States, 3,813,636 feet of long lumber and 6,810,000 lath; 
for Buenos Ayres, 2,074,342 feet of boards and scantling; 
for Barbadoes, 200,997 feet of boards and 2,018,000 shin- 
gles; for the Spanish island of Teneriffe, 278,848 feet of 
long lumber, 40,000 lath, 18.750 pickets and 225,950 slats; 
for Bermuda, 45,000 feet of long lumber and some lath, 
shingles, box shooks and spars; for Canary islands, 316,- 
036 feet of long lumber, 218,500 lath, 29,975 pickets. 

The steamer Gallia has been chartered and is now on 
the way here to load deals for Liverpool at 41s. 3d. and 
timber at 20s. Two ships now at Mcntevideo are com- 
ing to Halifax to load for Cardiff, Wales. 

There has been some lively bidding at recent sales of 
timber on crown lands. While berths went at the upset 
price of $8 a square mile, it cost $270 a mile to get one 
three-mile berth, and one of three and one-half square 
miles in Restigouche county cost $151 a mile. Another 
small one in the same county went at $18 a mile. 

A very large portion of the revenue of the province is 
derived from the sale of timber berths and stumpage 
dues. The stumpage question and the method of leas- 
ing timber lands are always live issues. The provincial 
legislature was dissolved last week and election will occur 
on February 15. <A charge of the opposition is that the 
present government has favored the north shore opera- 
tors and has not collected full stumpage. Alexander 
Gibson, formerly an opponent, is now a supporter of 
the government, and his son, Alexander Gibson, jr., is a 
candidate in York county. Their immense influence is 
expected to have a notable effect on the result in that 
county. Other well known lumbermen are candidates 
or otherwise interested in the coming election. 

Josiah Wood, senator, Herbert M. Wood, T. B. Cal- 
houn, John C. Calhoun and M. G. Teed are seeking in- 
corporation as the Calhoun Lumber Company, with chief 
place of business at Calhoun’s Mills, N. B. They will 
take over and enlarge an existing business in the manu- 
facture and shipment of lumber to foreign markets. 

A letter from the upper St. John says that on the 
Tobique the lumber cut will not be more than two- 
thirds of last year’s, which was arcund 40,000,000 feet. 
For several weeks the weather has been exceptionally 
favorable for operations in the wocds. 

There is an impression here that deals for the Eng- 
lish market will be a fairly good speculation this year. 
The feeling is not caused by any eagerness of British 
buyers, for not much business on future account has 
been put through. But that market is expected to be 
active, and stocks on this side will certainly not be 
excessive. The outlook for trade with the United States 
seems to be fairly good, but operators have long since 
ceased to base very large hopes in that direction. 





Notes of Foreign Trade.’ 


The United States consul to Paraguay, John N. Ruf- 
fin, says there are only about five saw mills in Paraguay, 
and it would certainly seem that capital invested in 
saw mills there would be remunerative, as these five 
cannot supply the demand. There is an abundance of 
timber of many varieties, including those suitable for 
ship buildings, general carpenter work, furniture, cabi- 
net work or musical instruments. Uraguay and the Ar- 
gentine Republic receive their lumber supplies from 
Paraguay except such as imported from the United 
States and Canada. There is neither machinery to pre- 
pare the lumber for the market nor for saw mills and 
planing mills, or for the manufacture of furniture, 
which is made by hand. 

It is reported that lumber to the amount of 160,000,000 
feet has been ordered from the mill at Chemainus, B. C., 
for Chinese railways and naval posts occupied by Rus- 
sia. Two new mills are being built to enable the com- 
pany at Chemainus to fulfill this large contract. The 
company has six years in which to complete the con- 
tract. 

The manufacture of calcium carbide from sawdust has 
been undertaken by the Ottawa Lumber Company, of 
Ottawa, Ont. The experiment was entered on some 
weeks ago. The process is called the Emerson method, 
and aims first to produce carbon from the sawdust, and 
then electrically to smelt this with lime, and thus form 
calcium carbide. It is claimed that by this method car- 
bon can be produced in a better state of purity than by 
any other known means, and at less cost than is in- 
volved in mining coal. Experiments with sawdust at 
Ottawa have shown the possibility of producing a prac- 
tically pure carbon, and it is claimed that carbide manu- 
facture from such carbon will produce a larger quantity 
of acetylene gas than carbide manufactured from coke. 
The success of such a process for the utilization of com- 


mon sawdust opens up a new field of industry. But what 
a vast amount of gas producing material has been wasted 
in lumber manufacture in the past! 

J. A. Williams, of Dawson, Klondike region, was lately 
in Toronto, Ont., having left the Yukon country in No- 
vember. He had been engaged in the lumber business 
at Dawson and stated that the trade there was nearly 
“played out.” There are six mills in operation at Daw- 
son and the present demand is more than well supplied. 
The output of these mills in the hight of the boom sold 
at $90 to $150 a thousand, and men working in the mills 
were paid $1 an hour. These figures no longer prevail, 
and it is safe to say that they have gone for good. 


THE RECORD. 


Alabama. 
sirmingham—Simmons, Durham & Co. will establish a 
plant for the manufacture of crates and boxes. 








Californ a. 

Sacramento—The Banner Hill Land Company has been 
incorporated with capital stock of $10,000 by Geerge M. 
Mott, Llewellyn Tozer, Frank Miller, Emily M. Thomp- 
sen, of San Francisco, and John T. Morgan, of Nevada 
City. 

Colorado. 

Loveland—J. W. Danner will open a yard. 


Georgia. 

Columbus—The Davis Wagon Company has been in- 
corporated with capital stock of $50,000 by John T. 
Davis, jr., O. C. Bullock, George W. Sims, C. H. Davis, 
E. W. Swift, R. W. Needham and R. Huward. 

Savannah—The Lumbermen’s Supply & Equipment 
Company has been incorporated by ‘Thomas E. King and 
Richard G. Steven. 

Iinois. 


Chicago—L. Carson & Co., stairbuilders, have resumed 
business at North Wells street and Institute place.—Pal- 
mer, Fuller & Co. have decreased their capital stock. 

Grays Lake—}’. C. Wilbur & Co. have been succeeded 
by the F. C. Wilbur Lumber Company. 

Potomac—-W. E. Stone & Co. have been succeeded by 
Stone Bros. 

Union—-Munn & Traver have engaged in the lumber 
business. 

Wenona—E. G. Beecher has sold out to C. B. Scott. 

Indiana. 

Anderson—Levi DeLawton is out of business. 

Ashley—D. W. McGill & Co. have sold their lumber 
business to the Clark Hardware Company. 

Cambridge City—The Cambridge City Lumber Com- 
pany has been incorporated with a capital stock of 
$3,000. 

La Fayette—George C. Pratt has engaged in the lum- 
ber business. 

New Castle—Watts & Vestal are out of business. 

Richmond—tThe stock of lumber of Mather Bros, has 
been sold by the assignee to Joseph A. Goddard. The 
business will be continued with Mather Bros. as mana- 
gers. 

Waterloo—Theodore Imhoff has succeeded Kiplinger & 
Imhoff. 





lowa. 

Ayrshire—F, H. Henry has been succeeded by James 
A. Smith. 

Benton—The Z. Roberts Lumber Company has sold 
out to J. M. Broat & Son; also at Diagonal and Shan- 
non. 

Clinton—William A. Lyall has engaged in the lumber 
business. 

Durant—F. Haller has been succeeded by C. Mueller & 
Sons. 

New Hartford—F. B. Bolton & Co. are reported to have 
dissolved partnership. 

Onslow—W. H. Blakeley is reported to have been suc- 
ceeded by I’. J. Sokol. 

Ottumwa—C. M. Major & Co. reported dissolved part- 
nership. The business will be continued by C. W. 
Major. 

Kansas. 

Columbus—W. S. King has been succeeded by J. B. 
Hardy. 

Sedgwick City—W. M. Congdon & Co. have sold out to 
the Edwards & Westmacott Lumber Company, of Bur- 
ton, Kas. 

flaine. 

Bangor—The Moosehead Trading & Transportation 
Company has been incorporated with capital stock of 
$25,000 by John R. Mason, Arthur 8. Allen and W. H. 
Harlow. ? 

Lewiston—The Jordan-Frost Company is reported out 
of business. 

North Bridgeton—H. F. Proctor & Son have engaged 
in the saw and planing mill business. 

Massachusetts. 

Fall River—The Barker Lumber Company has been 
incorporated with capital stock of $20,000 by T. C. Me- 
Guire, R. J. Parker and others. 

Worcester—The Moore-Coombs Company has been in- 
corporated with capital stock of $10,000 by J. W. Moore 
and J. B. Moore. 

Michigan. 

Augusta—W., E. Willison & Co. have sold out to A. L. 
Beadle. 

Chassell--The Cory Shingle Company is reported out 
of business. 


Lansing—The Rikard Lumber Company has been in- 
corporated with capital stock of $15,000. 

Manistique—The Weston Lumber Company has sold 
out to the Chicago Lumbering Company. 

Westphalia—Saier & Roll have succeeded Freund & 
Saier. 

Minneso‘a. 

Fairmont—F. H. Sterling has engaged in business. 

Fertile—The Crookston Lumber Company has bought 
out George Kraounschnabel. 

Madison—The Madison Lumber & Hardware Company 
has been incorporated by G. P. Kjesness, G. F. Rosen- 
wald, C. O. Hill, J. H. Ulger and J. L. Resie. 

Morristown—The Durston Lumber Company has been 
succeeded by E. E. Durston. 

New York. 

Buffalo—Jacob Jaeckle succeeds Jaeckle & Co. 

Mamaroneck—The Larchmont Coal & Lumber Com- 
pany has been incorporated with capital stock of $5,000 
by G. W. Lippencott and Marmaduke Tilden, of Lareh- 
mont, and Howard W. Coates, of New York city. 

New York—Charles Hershey & Co. have engaged in 
the commission lumber business. 

Pen Yan-—K. E. Lewis has sold cut to John T. An- 
drews. 

North Carolina. 

Elizabeth City—The Pasquotank Lumber Company has 
sold mill to B. Hill and James W. A. Robins, of New 
York. 

Missouri 

Purdy and Cassville—Charles F. Green reported sold 
out. 

St. Louis—The J. H. Degenhart Lumber Company has 
been incorporated with capital stock of $25,000 by J. H. 
Degenhart, Joseph C. Degenhart and Harry J. Degen- 
hart. 

Van Buren—Stough Bros. are reported to have been 
succeeded by the Clay City Lumber Company. 

New Hampshire. 

Somersworth—Matthews Bros. have been succeeded by 
John M. Matthews. ; 

Wakefield—J. G. Sanborn is out of business. 


Ohio. 

Columbus—The Smith & Sowers Company has been 
incorporated with capital stock of $15,000 by William A. 
Smith, John K. Sowers, Daniel H. Sowers, Woodbury 
T. Morris and W. B. Beebe. 

Warren—Wood & Loveless and the Warren Packard 
Company have sold out to the Western Reserve Lumber 
Company, Incorporated, with capital stock of $25,000, 
by John M. Stull, E. D. Kennedy, W. D. Packard, C. B. 
Loveless and C. L. Wood. 

Uhicksville—The Wood Special Manufacturing Com- 
pany has been incorporated with a capital stock of $10,- 
000 by G. S. Evans, F. Ellery, F, A. Leach, J. A. Bark- 
ley and W. P. Sherrard. 

Pennsylvania. 

Erie—The Constable Bros. Company has been incorpo- 
rated with capital stock of $200,000 by E. W. Constable, 
C. A. Constable, S. Gray, C. 8. Clarks and R. 8S. Con- 
stable. 

Oklahoma 

Newkirk—The Humphreys-Jackson Lumber Company 
has sold out to the Foster Lumber Company. 

Yukom—N. B. Utt is reported out cf business. 

South Dakota. 

Wentworth—The John W. Tuthill Lumber Company 

has succeeded A. R. Power. 


Tennessee. 

South Pittsburg—S. T. Haskew has engaged in the 
saw mill business. 

Greenville—The Oak Lumber Company, composed of 
S. Montgomery Smith, formerly of Indiana, and F. C. 
Swartz, of Omaha, Neb., has recently engaged in busi- 
NESS. 

Texas. 


Beaumont—The Vernon Tram Company has been in- 
corporated by J. E. Carroll, John C. Ward and O. F. 
Corley. 

Bruceville—Kincannon Bros. have bought out Wilk- 
erson Bros. 

Cuero—The Schosse Lumber Company has bought out 
Hi. Remschel. 

Houston—-The Houston Furniture Manufacturing 
Company has been incorporated with capital stock of 
$125,000. 

Marble Falls—G. S. Turner has been succeeded by 
Turner & Evans. 

Midlothian—k. R. Alexander has sold out to the Bur- 
ton-Lingo Company. 

Paris—Blake & Hinkle have engaged in the lumber 
and shingle business. 

Virginia. 

Port Norfolk—The Greenleaf-Johnson Lumber Com- 

pany will establish sash, door and blind factory. 
Wisconsin. 

Marinette—The Coleman Land & Lumber Company is 
reported out of business. 

Merrill—The Anson-Hixon Sash & Door Company has 
been incorporated with capital stock of $12,500. 

or ore’ 


A paper mill, to cost $600,000, is to be erected at 
White Rapids, on the Menominee river, upper Michigan, 
this year. O’Keef & Orbinson, mill architects, have 
already filed estimates with the promoters of the enter- 
prise. 
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ASSOCIATIONS. 


DATES OF MEETINGS. 


North Carolina Pine Association, Norfolk, Va., Febru- 
ary 14. 

Southern Cypress Lumber Association, New Orleans, 
La., February 16. 

Central Iowa Retail Lumber Dealers’ Association, Mar- 
shalltown, Ia., February 24. 

Retail Lumber Dealers’ Association of New York, place 
uncetermined, February 22. 

Nebraska Lumber Dealers’ Association, Lincoln, Febru- 
ary 23 and 24, 

Central Iowa Retail Lumber Dealers’ Association, Mar- 
shalltown, Ia., February 24. 

National Wholesale Lumber Dealers’ Association, Bos- 
ton, Mass., March 1, 

Wisconsin Retail Lumber Dealers’ Association, 
ison, Wis., March 7 and 8. 

Northwestern Lumber and Sash & Door Traveling 
Salesmen’s Association, Madison, Wis., March 7. 
Northwestern Iowa Retail Lumbermen’s Association, 
place undetermined, Thursday, March 30. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 

Lumbermen’s Association of Texas, San Antonio, Tex., 
April 11 and 12. 





Mad- 





MEETING OF CENTRAL IOWA RETAILERS. 


It is now definitely settled that the Central Iowa Re- 
tail Lumbermen’s Association will hold its next annual 
meeting at Marshalltown, Ia., on February 24, with head- 
quarter at the Pilgrim hotel. C. E. Greef, of Eldora, Ia., 
secretary of the association, urges that every retail lum- 
berman in that section of the state attend the meeting, 
as the life of all organizations depends on the interest 
taken in them and the secretary alone cannot be ex- 
pected to keep up a successful and paying association. 
It is understood that several important matters will be 
brought up for discussion at this meeting, all of them 
having a direct bearing on the welfare of the retail trade 
in the territory covered by the association. 





THE NORTHWESTERN SALESMEN’S MEETING. 


On Wednesday afternoon of this week the regular 
February meeting of the Northwestern Lumber and 
Sash & Door Traveling Salesmen’s Association was called 
to order at the Brevoort house, in this city, by Presi- 
dent W. R. MacKenzie. Those present were as follows: 


W. R. MacKenzie, Ross Lumber Company, Arbor Vitae, 
Wis. 
we 


Wis. 

Frank N. Snell, Milwaukee, Wis. 

H. L. Tibbits, Yawkey Lumber Company, Hazelhurst, 
Wis. 

J. D. Atley, George E. Wood Lumber Company, Chi- 
cago. 

George W. Mason, Brown Bros. 
Rhinelander, Wis. 

F. H. Pardoe, Curtis & Yale Company, Wausau, Wis. 
Cc. W. Dewey, Rockford, Ill. 

Cc. W. Burroughs, Cream City Sash & Door Company, 
Milwaukee, Wis. 3 

W. M. Starrett, Stearns Lumber Company, Odanah, 


W. Shepard, Hunner Lumber Company, Madison, 


Lumber Company, 


Ww. H. Collins, Mortenson & Stone, Wausau, Wis. 

Cc. S. Corse, Flambeau Lumber Company, Lac du Flam- 
oh ieee, Jacob Mortenson Lumber Co., Wausau, 
“ed. Mentzen, T. B. Scott Lumber Company, Merrill, 
Wed. Johnson, Oshkosh, Wis. 

E. Blaisdell, Dixon, Ill. 

— Hunner, Hunner Lumber Company, Madison, 
\W1s. 

G. J. Powell 

Richard Cortis, W. E. Kelley & Co., Chicago. 

George Stevens, Badger & Jackson Company, Chicago. 

After the minutes of the two last meetings held at 
Milwaukee were read and accepted, A. A. Phillips, of 
Brillion, Wis., was elected to membership. 

F. W. Shepard, as chairman of the committee on uni- 
form matching, explained the delay in the issuing of the 
illustrated specifications which were recently adopted, 
ind placed the blame upon the shoulders of that arch 
enemy of prompt publication—the delinquent engraver. 
The committee being thus continued, announced that 
the diagrams would in all probability be before the trade 
before the March meeting was convened. 

Upon the announcement by the chair that all changes 
in the constitution and by laws had to be made at the 
regular. annual meeting, which for this year would be 
that of the coming month at Madison, considerable dis- 
cussion anent the advisability of lessening the number 
of meetings per year and other subjects of interest took 
place, with the result that the committee appointed at 
the last annual meeting to keep posted and report on 
such amendments as the wisdom of experience might 
suggest, was requested to make a personal canvass of 
the members pending the March meeting, and to recom- 
mend all advisable or generally favored changes in its 
report. 

The attention of the meeting being called to the reso- 
lutions adopted at the last meeting of the Northwest- 
ern Cedarmen’s Association fixing the compensation of 
commission men at $3 a car of material sold, it might 
have been observed that a positive effect had been 
caused. - Remarks were made. They were not of the 
sort intended to infuse a little brief life into the grey 
embers of a slowly dying discussion. They were spon- 
taneous and many. They were also instructive from the 
standpoint of the man in search of information as to 
either the cost of marketing lumber products under 
ordinary conditions, or the probable social or business 
status among recognized representative lumber sales- 
men, of whom it should become known that he had sold 
cedar or any other lumber product for $3 a car com- 
pensation. The official sum of these remarks is contained 


in the following resolutions submitted by the committee 
appointed to draft them: 


Whereas, At a meeting of the Northwestern Cedar- 
men’s Association, held in Escanaba, Mich., on January 
7, 1899, a resolution was adopted fixing the compensation 
to be paid to commission men for seliing cedar products 
at $3 a car; and, 

Whereas, It is an established fact that no living man 
can make a reasonable income after deducting traveling 
expenses, at less than $5 a car; therefore, be it 

Resolved, That the members of the Northwestern Lum- 
ber and Sash & Door Traveling Salesmen’s Association 
pledge themselves individually and collectively to posi- 
tively decline to sell cedar products, white or red, for 
less than $5 a car commission. 

Resolved, That our secretary be and he is hereby in- 
structed to furnish each member of this association and 
the secretary of the Northwestern Cedarmen’s Associa- 
tion with a copy of these resolutions and to request said 
secretary to inform the members of his association of 
them. Frank N. Snell. 

E. D. Johnson. 

G. J. Powell. 
George W. Mason. 
H. L. Tibbits. 


These resolutions were unanimously adopted. 

Following this the meeting adjourned and was suc- 
ceeded by a meeting of the board of directors, at which 
it was decided that the next meeting, which will be the 
regular annual, will be convened at the Capitol hotel, 
Madison, Wis., on the afternoon of March 7, this being 
the date and location of the first day’s session of the 
annual convention of the Wisconsin Retail Lumber Deal- 
ers’ Association. 





LAW AND LUMBER HAPPILY BLENDED. 


When the Missouri & Kansas Association of Lumber 
Dealers, at its eleventh annual convention at St. Louis, 
Mo., two weeks ago, sought for a good understudy for its 
president it secured one in whom are happily blended a 
judicial bent of mind, thorough familiarity with lumber 
lore, executive ability and the other factors that tend 
to success in a high office in a great association. Lorin 
A. Fillmore, the new vice president of the association, is 
known as Judge Fillmore in his community and the title 
is not merely an honorary one, for this jurist of Joplin 
was chosen district judge of Jasper county, Missouri, 
western district, by the suffrages of his fellow citizens, in 
November, 1894. 

Lorin A. Fillmore is a native of Vermont. He was 
born in New Haven, Addison county, that state, in 1835. 
With his parents he removed to Ilinois in 1838. In his 





_ VICE PRESIDENT LORIN A. FILLMORE, 
Missouri & Kansas Association of Lumber Dealers. 


twenty-seventh year he enlisted in the Seventy-first 
Illinois volunteer infantry, was wounded in action and 
was honorably discharged, incapacitated by his wounds, a 
year later. He then settled in Champaign, IIl., where he 
held several important offices in the city and county. He 
married in 1866. ‘Three years later he inaugurated his 
lumber career in Pleasanton, Kas., as one of the firm of 
Smith & Fillmore, in which vicinity he was for two 
years prominently identified with public movements. In 
i871 he moved to Baxter Springs, and his firm estab- 
lished a yard at Joplin, Mo., though Mr. Fillmore con- 
tinued his residence at the former point until a dissolu- 
tion of the partnership with Mr. Smith, in 1878, when 
he took up his residence in Joplin with his family. Here 
he has twice been elected to represent his ward in the 
city council and served one term as a member of the 
school board. In 1893 he was elected president of the 
First National bank, of Joplin. Mr. Fillmore was an 
active member of the old National association. He is 
one of the substantial and most public spirited citizens of 
his community, and his businesslike qualities and well 
known loyalty to the association promise to make him 
one of its most efficient officers. 





DEMAND FIVE DOLLARS A CAR. 


The recent action of the Northwestern Cedarmen’s 
Association in deciding to pay commission salesmen only 
$3 a car for selling white cedar products has aroused a 
storm of protests. In addition to the action taken by 
the Northwestern traveling men’s association on Wednes- 
day, on Thursday the directors of the Central Associa- 
tion of Traveling Lumber and Sash & Door Salesmen 
held a meeting at the Leland hotel, Chicago, and unani- 
mously adopted the following resolution: 

Whereas, The manufacturers of white cedar products 
have combined to cut the commission heretofore paid to 
salesmen, and manufacturers of red cedar shingles are 
now adopting the same policy; and 

Whereas, Said manufacturers are indebted to the efforts 


alll 


of those salesmen for the introduction and popularizing 
of their products; and 

_ Whereas, Such action is entirely unwarranted and an 
insult to the ability and honest endeavors of the men who 
devote their time to the marketing of lumber and of 
cedar products. Now, therefore, it is 

Resolved, That the members of this association will 
refuse hereafter to sell any white or red cedar products 
for a commission of less than $5 a car. 

J. L. Peck, president. 

John Oxenford, secretary and treas. 
James Hunnell, 

Charles Rourke, 

M. L Brown, 

Cc. D. Benedict, 

J. H. Trimble, directors. 

This resolution was unanimously adopted, though 
with regret that such a course should be necessary. Lt 
was stated that the expense of selling lumber and other 
forest products through salaried salesmen was from $7 to 
$10 a ear, and that less than $5 on a commission basis 
was both a lower compensation than could reasonably 
be paid by the producers and lower than anyone can 
work and live. It was also recalled that when trade 
was dull, prices low and profits little or nothing, the 
manufacturers were glad to pay $5 or more a car to 
anyone who could get orders, while now, with the busi- 
ness on a profitable basis and a greater ability to pay, 
they were seeking to increase their profits at an un- 
necessary and unjust sacrifice on the part of the sales- 
men. With such a view of the situation as thus out- 
lined, the resolution was unanimously adopted, putting 
the strong Central association on record. 





INDIANA HARDWOOD IIEN MEET. 
Special to the American Lumberman. 

Indianapolis, Ind., Feb. 9.—The meeting of Indiana 
hardwood manufacturers and dealers for the purpose of 
forming an organization of that interest, if such a 
course should seem wise, the call for which was pub- 
lished in previous issues of the Lumberman, convened at 
the Grand hotel in this city today. The gathering was 
called to order at 4 p. m. and much enthusiasm was 
shown by those present in effecting a temporary or- 
ganization. Samuel Burkholder, of the J. P. Walters 
Lumber Company, Crawfordsville, was elected temporary 
president, and H. E. Christian, of Indianapolis, tempo- 
rary secretary. 

The terrific weather prevented the attendance of most 
of the thirty-five hardwood men who had signified their 
intention of being present, and yet undaunted ones were 
there and showed no signs of being one whit discour- 
aged because their number was not greater. It was the 
unanimous opinion that a permanent organization should 
be effected, and President Burkholder, W. C. Pulse, of 
Greensburg, and H. E. Christian were appointed a com- 
mittee on permanent organization and instructed to 
submit a constitution and by-laws at a called meeting in 
the near future. 

The meeting continued for two hours; there was a 
full exchange of views and facts on the hardwood situa- 
tion and there was a strong feeling shown that an or- 
ganization was much needed under present trade condi- 
tions and would be of great advantage to the manufac- 
turers and dealers of the state. Everyone in the state 
connected with the industry is invited to join the new 
association, of whose initial meeting the date and place 
will be duly announced. It will not be long delayed. 

The American Lumberman was the only lumber jour- 
nal that had a representative present, and a vote of 
thanks was extended it for sending one. 

The meeting adjourned, subject to the call of the com- 
mittee, at 6 p. m. 





MANITOBA RETAILERS IN CONVENTION. 
Special to the American Lumberman. 

Winnipeg, Man., Feb. 9.—The eighth annual meeting 
of the Western Retail Lumbermen’s Association was heia 
in this city last night. In spite of the intense cold 
which has covered this country for the last two weeks 
the meeting was well attended. Vice president H. 
Byrnes, of Winnipeg, occupied the chair. 

The president’s address, after briefly referring to the 
retail lumber trade, stated that, as directed at the last 
annual meeting, the directors had thoroughly considered 
the questions of mutual insurance and the use of a tele- 
graph code. After consulting the Northwestern Lum- 
bermen’s Association, which had had thorough experi- 
ence with a mutual lumber insurance association and 
which with the large membership of that body had been 
extremely successful, the directors of the Western Re- 
tail Lumbermen’s Association had concluded that their 
membership was insufficient to secure success. ‘Lhe 
directors had also decided that the use of a telegraphic 
code was liable to lead to confusion and therefore would 
not recommend the adoption of the suggestion made at 
the last annual meeting. 

The condition of the association as to membership was 
reported to be very satisfactory. At the last annual 
meeting the membership stood at 164. During the year 
four honorary and 45 active members were accepted, 
while 21 withdrew, leaving the present membership 192. 
A great many of the applications refused were from 
points where the then existing yards were amply sufli- 
cient to supply the trade—indeed, in many cases one 
less rather than one more in the number of yards would 
be an improvement. 

After the election of new officers a warm discussiou 
evolved the fact that honorary members of the associa- 
tion are much dissatisfied with the past action of the 
retail and active members of the organization, inasmuch 
as many if not all of the active members are in the 
habit of buying lumber in the United States and thus 
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depriving the honorary members, who are all manufac- 
turers in Manitoba, of their trade to that extent. As 
honorary members, D. C. Cameron, of the Rat Portage 
Lumber Company, and C. M. Beecher, of the British 
Lumber & Trading Company, took the position that ac- 
tive members must live up to the requirements of the 
association under which they shall purchase exclusively 
from honorary members, and intimated that if the pres- 
ent practices were continued, and if the agreement be- 
tween the active and honorary members was not lived 
up to, the latter would withdraw from the association. 
During the discussion it was pointed out that about 
30,000,000 feet of lumber was brought in from the Unite.l 
States by the retailers of the province during 1898. It 
was also pointed out that under the present rules of the 
association this should not happen unless the honorary 
members were unable to supply the demand, which em- 
phatically was not the case. Many of the active mem- 
bers confessed to having systematically bought American 
lumber for various reasons. 

After several hours’ discussion, during which both 
active and honorary members spoke in a serious vein as 
to the possibility of a dissolution of the association, the 
meeting finally adjourned until tonight, giving time for 
the new board of directors to meet the honorary mem- 
bers of the association this morning in an endeavor to 
come to some agreement as to prices and other things, 
enabling active members strictly to observe the rules 
of the association by purchasing exclusively from honor- 
ary members. The board of directors will report the 
result of their conference to the adjourned general meet- 
ing this evening. atta te a 

A circular from L, R. Hawes, dated January 31, and 
perhaps his final official document as secretary of the 
Union Association of Lumber Dealers, publishes in full 
the amendments to the constitution of that organization 
as adopted at the annual meeting of the association and 
reported by the Lumberman. The circular also calls at- 
tention to the election of William Ahlers, of 323 Ohio 
street, Allegheny, Pa., as secretary of the Union asso- 
ciation, and advises that all communications intended for 
the secretary should be so addressed. 





NEWS OF HOO-HOO LAND. 

Curtis Scovell, Vicegerent for the northern district of 
Louisiana, will hold a concatenation at Shreveport, the 
evening of February 13. Shreveport is to have an elab- 
orate mardi-gras celebration on the evenings of February 
13 and 14, and Mr. Scovell has decided to add to the 
festivities one of the biggest Hoo-Hoo concatenations 
ever held in the south. He is making extensive prepa- 
rations and has ordered two trunks for the occasion. 
He has sent out numerous invitations all over the coun- 
try and the attendance undoubtedly will be large. 

Joseph Schneider, Vicegerent for the northern district 
of Ohio, will hold a concatenation at Lima on the even- 
ing of February 16. He writes that he expects a good 
Vicegerent Schneider made a great record last 
year and this Lima meeting will doubtless turn out to 
be his usual success. 

EK. D. Galloway, Vicegerent for the southern district of 
Michigan, will hold a concatenation at Detroit February 
8. He will be assisted by Supreme Senior Hoo-Hoo 
Joseph Myles, and they have every prospect for a suc- 
cessful meeting. 

J. P. Brower, Vicegerent for the southwestern district 
of Arkansas, will hold a concatenation at Texarkana, 
Ark., February 11. Brother Brower writes that he has 
at least nine candidates and a prespect for more. 

E. W. Wright, Vicegerent for the scutheastern district 
of Arkansas, will hold a coneatenation at Camden, Ark., 
February 4. Vicegerent Wright is being ably assisted 
by Bro. W. E. Stalnaker, and they are working hard to 
make their meeting a success. It will be remembered 
that Arkansas has now three Vicegerents—H. A. Culver, 
BE. W. Wright, and J. P. Brower—and this triple alliance 
is expected to keep things lively in that state. 


class. 


FINANCIAL TROUBLE. 


William L. Rawson, a lumber dealer, of Philadelphia, 
Pa., has assigned for the benefit of creditors to John P. 
Connelly, attorney at law. 

Marshall N. Smith, planing mill operator, at Buffalo, 
N. Y., recently filed a petition in bankruptey. Liabili- 
ties, $34,715.87; assets, $30,068.84. 

Joseph Turner recently brought suit for the appoint- 
ment of a receiver to take charge of the Export Mill 
Company, a concern on Bellingham bay, Washington, 
alleging that he is the owner of sixty shares of stock in 
the company, Henry Carstens, a well known shingle man, 
owning the remaining shares. Mr. Turner charges Cars- 
tens with obtaining entire control of the remainder of 
the stock without investing a corresponding amount of 
money and of seeking to violate the terms of a special 
agreement, by which Mr. Turner was to be allowed a 
voice in the management of the concern and to be ap- 
pointed manager with a salary of $1,500 a year. 

The court has approved of the sale of the stock of lum- 
ber by the assignees of Mather Bros., formerly of Rich- 
mond, Ind., to Joseph A. Goddard, of Muncie, that state. 
The yard will at once be restocked and business continued 
with Mather Bros. as managers. 

_errrerrn—~n—~n—~n FS 

A. W. Lawrence, of Marinette, Wis., it is said, has sold 
to the Pankratz Lumber Company, of Sturgeon Bay, that 
state, 5,000,000 feet of logs which Lawrence purchased 
from fishermen and farmers along the Green bay shore. 
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A CALIFORNIA INVENTION. 


A California inventor has designed and put into opera- 
tion a rail and stile boring machine to be used in the 
manufacture of sash and doors which, if it is all that is 
claimed for it, promises to revolutionize factory methods. 
It is said that the factory in which it is used has been 
averaging a daily output of 600 doors, of which 400 are 
stock sizes and 200 odd sizes, averaging about five to the 
size, and that all the boring for the doors, involving 
about forty changes for the odd sizes alone, is done by 
this one machine, handled by one man and two boys. It 
is used solely for dowel doors. 

The rails, muntins and panels are put together and 
slid into the center of the machine. On either side of the 
frame which holds the inside of the door are placed the 
stiles, and then stiles and rails are bored at the same 
operation, the bits for the stiles and rails on either side 
working on the same spindle and the sets on either side 
working together. ‘This makes it absolutely impossible 
to make a mistake in boring. The factory which is using 
the machine say that, not considering changes, but when 
running right along on one size, three doors can be fed 
through the machine and bored per minute, and that in 
ten hours, with a crew of four men and eight boys, the 
factory has put together, bored, grooved, doweled and 
clamped up 1,306 doors. The machine is built with five 
sets of bits on each side, so as to handle doors with five 
rails. The adjustments are said to be all quick and ac- 
curate, and all the bits for any particular rail work to- 
gether. The boring of rails and stiles at one operation 
with no chance for mistakes is an achievement which 
puts everything else in the shade. We fancy, however, 
that many of our readers will be incredulous and will 
look, as we do, for further light on the subject. 





FOR IMPROVED LUIIBER STATISTICS. 


In a letter of a recent date, B. E. Fernow, director of 
the New York State College of Forestry, Ithaca, N. Y., 
takes exceptions to the suggestions of Dr. C. A. Schenck, 
published in the Northwestern Lumberman of December 
31, 1898, on methods of securing a compilation of itemized 
data regarding forests and the lumber industry, in con- 
nection with the coming census. After commenting 
somewhat critically on Dr. Schenck’s letter, Mr. Fernow 
says: 

Leaving the methods of gathering the data to the man 
who may be called to organize the inquiry, I may 
refer, as to the kind of knowledge we should at- 
tempt to have, to bulletin 16 of the division of forestry 
in which I have discussed it and which also contains a 
sample of results, namely of the forest conditions of Wis- 
consirn which Prof. Roth secured with an expenditure of 
less than 1,000. I also discussed the object lately before 
the American Statistical Association and may reproduce 
the schedule of information, which I pointed out as de- 
sirable as follows: 

I.—Forest area, comprising under forests all natural 
and planted wood growth fulfilling forest purposes, 
classified according to condition, location and owner- 
ship. 

a.—Condition. There are several points of view 

from which the condition must be stated, all with re- 

ference to the usefulness of the area in furnishing 
material, namely, as to composition, noting the mer- 
chantable species, the most prominent in percent of 
occurrence; as to treatment and economic value, vir- 
gin, culled (noting the species culled), promising 
young growth (noting approximate ages, vaueless 
brush; burned over areas; dense and open stand.) 
b.—Location. This, in part a geographical question, 
throws light on quality and future of supplies and 
also on the indirect economic value arising from for- 
est influences, such as situation on high alps, moun- 
tain slopes, hill lands, river bottoms, interior plains, 
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ete.; a division by river basins and an indication 
whether forest area still occupies agricultural land. 
e.—Whether under state or communal control or 
private ownership, and character of the latter. 
IIl.—Forest supplies. This inquiry should be designed 
to furnish an idea of the available supplies of wood 
materials classified as to kinds, quantity and charac- 
ter of occurrence, their consumption and also of the 
prespect of future demand and supply. 
a.—Kinds of supplies. A list of species occurring in 
merchantable quantities arranged according to use, 
classes and a general percentic occurrence of the 
same by townships. The following use-classes might 
be formed: Structural timbers and timberwoods used 
in carpentry; woods used in joinery and cabinet mak- 
ing; woods used for shaping industries; fine finishing 
and cabinet woods, 
b.—Quantity and character of occurrence of leading 
supplies. Estimated quantities of immediately avail- 
able commercial supplies only of the leading kinds, 
with short notes as to their occurrence in gregarious 
or scattered condition, accessible or otherwise. 
c.—Consumption and trade. Quantities of leading 
kinds cut, home consumption by kinds, export and 
import statistics by kinds 
d.—Future supplies. Besides the estimates of the 
standing timber immediately available, and the acre- 
age statements of conditions, which enable a forecast 
the outlook with regard to leading kinds may more 
closely be investigated, and especially the existence 
or absence of attempts at rational management or 
tendencies in that direction, especially with reference 
to forest fires, may be gathered. 

Some of this information we would expect not to get 
other items will be partially reported, deficient and un 
satisfactory, but we should get at least at the essentials 
which are a classified statement of our lumber supplie 
and a classified statement of our promising young growth 
forest areas and a classified statement of our consump 
tion. 

One quarter the expenditure proposed by Dr. Schenck 
will secure this information with .sufficient detail for 
practical uses in measuring our forest resources. 

B. E. Fernow. 





CASUALTIES. 





D. K. Oakley’s planing mill at Dunmore, Pa., was en- 
tirely consumed by fire on January 28. Loss estimated 
at $15,000; no insurance. 

Smith & Paulson’s saw mill at Long lake, near Osceola, 
Wis., was destroyed by fire recently, entailing a loss of 
$1,000; no insurance. 

In a $1,500 fire at Reynolds, Ga., the saw mill of J. A. 
Mathews was consumed recently. There was no insur- 
ance. 

The molding and planing mill of Matthews Bros. & 
Co., at Toronto, Ont., was entirely destroyed by fire on 
February 1, entailing a loss of $5,000. 

The plant of the Wadsworth Hardware, Lumber & 
Screen Door Company at Wadsworth, O., was com- 
pletely destroyed by fire recently, with joss of $5,000 or 
$6,000. 

The large planing mill of J. E. Purvis, at Bremen, 0., 
was destroyed by fire on February 1. 

—_—e—OoroOoroorreorornror—n—~"na—"/" 


A NEW AND IMPROVED BAND SAW MILL. 


The accompanying illustration is of the Egan Com- 
pany’s “New Improved No. 54% Band Saw Mill,” embody- 
ing improved guides, improved straining device; 
solid lower wheel; extra heavy wheel shafts; double 
acting set works; simultaneous automatic _ reced- 
ing device to head blocks, each head block with Knight’s 
patent duplex dogs; independent set-works to each head 
block; improved automatic off-set to carriage; variable 
feed, and rapid return feed to carriage. 

In ordering or asking for estimates, correspondents 
should address the J. A. Fay & Egan Company, Cincin- 
nati, O., and specify whether right or left hand mill is 
required, the greatest length and diameter of logs to be 
cut and whether of hard or soft wood. 

This company is constantly putting out many new 
machines, the above among the latest, in order to keep 
abreast of all expansion of modern requirement. To this 
end the company maintains a large corps of expert me- 
chanical engineers engaged solely at designing improve- 
ments for existing and the details of entirely new ma- 
chines. 

The line of machinery produced by the J. A. Fay & 
Egan Company covers everything used in the manufac- 
ture of wood, of which single or any number of machines 
to meet required outfits will be furnished. For further 
or more particular information address the company. 
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LOCAL ayo 


PERSONAL 





Fred. K. Baker, of Menominee, Mich., was among the 
callers at the Lumberman office on Tuesday. 

I. W. Wingert, of Clark & Wingert, Mt. Morris, II1., 
was one of the visitors at the Lumberman offices this 
week, 

The Valentine-Clark Cedar Company, of Chicago, will 
open a yard in Milwaukee, Wis., and distribute cedar 
products from that point. 

H. A. Gabriel, the well known wholesale lumber dealer 
of Clinton, Ia., called this week. Mr. Gabriel reports a 
fair trade for the season. 

George Green, of the George Green Lumber Company, 
Chicago, was at Quincy, IIl., nearly all of last week, hav- 
ing been called to that point by the illness of his father. 

Fred K. Baker, manufacturer of white cedar shingles, 
Menominee, Mich., and a member of the Michigan legis- 
lature, called at this office on Tuesday, on his way to 
Lansing. 

Hon. J. S. Stearns, secretary of state, lumber manu- 
facturer in chief of Michigan, made Chicago a flying visit 
on Thursday of this week, returning to Lansing the same 
evening. 

W. I. McKee represented in Chicago this week the 
Grays Harbor Commercial Company, Cosmopolis, Wash., 
the well known cedar shingle manufacturers, in his usual 
happy fashion. 

George D. Emery, the Boston mahogany manufacturer 
and importer, was on a western trip last week, visiting 
Grand Rapids, Chicago and other manufacturing points 
of this section. 

The firm of John J. Johnson & Co., of Marinette, Wis., 
was represented in Chicago this week by the son of the 
head of the firm, who had been making a selling trip 
through Illinois, 

J. R. Edgett of Wicksley, Pa., who represents Bradley, 
Miller & Co., of West Bay City, Mich., reports an excel- 
lent trade in his territory with an exceptionally bright 
outlook for the future. 

W. G. Hollis, of Minneapolis, Minn., secretary of the 
Northwestern Lumbermen’s Association, was in Chicago 
this week attended the meeting of the Illinois retailers. 
He was accompanied by his son. 

John J. Schillo, the well known north side Chicago 
lumberman, who was confined to the house for sev- 
eral days by an injury, has so nearly recovered as again 
.\o be able to attend to his duties at the office. 

H. L. bearse, of the mahogany importing wholesale 
firm of Owen Bearse & Son, Boston, Mass., was in the 
city several days last week visiting the Chicago branch 
of the concern, which is under the management of Robert 
S. Woodbridge. 

Charles A. Sauer, a successful architect and builder of 
Ann Arbor, Mich., has engaged in the retail lumber busi- 
uess in that city under the style of Charles A. Sauer & 
Co. He will also build and operate a planing mill in con- 
nection with his yard. . 

V. F. Mashek, of the Pilsen Lumber Company, Chicago, 
sailed from New York on Saturday of last week for a 
pleasure trip to Porto Rico. Mr. Mashek was accom- 
panied by an eastern gentleman and intends to remain 
in Uncle Sam’s new acquisition about a month. 

Max Sondheimer, of E. Sondheimer & Co., this city, 
was up in Wisconsin the first of the week, looking after 
ihe concern’s hardwood interests in that state. Henry 
Sondheimer left Tuesday night for an eastern trip, ex- 
peeting to be absent for several days. 

D. C. Thickstun, secretary of the Michigan Retail 
Lumber Dealers’ Association, of Cassopolis, Mich., com- 
prised all there was of the excursion party which it was 
proposed to run from Detroit to Chicago upon the close 
of the convention in the former city Wednesday night. 

Charles Bull, of Walter Shoemaker & Co., this city, 
returned on Friday last from a trip north, where he went 
to look up supplies of factory plank. Mr. Bull reports a 
decided scarcity of good lumber at all mill points and 
says that prices are being held firmly up to high water 
mark, 

D. D. Flanner, president of the Rib River Lumber 
Company, Toledo, O., was in the city this week and paid 
the Lumberman a call. Mr, Flanner reports a satisfac- 
tory state of the lumber trade, with business steadily 
increasing, prices hardening and the prospects of a large 
volume of trade for 1899. 

J. W. Amerman, formerly so well known in the yellow 
pine trade, in a letter ordering the American Lumber- 
man sent to him, and in which he compliments the new 
paper and wishes it prosperity, gives the full address of 
that celebrated coffee ranch of his. It is at “Coatzacoal- 
cos, E. de Vera Cruz, Mexico.” 

Dietz, Schumacher & Boye, builders of high grade ma- 
chine tools at Cincinnati, O., are preparing to erect an 
addition to their factory at that place, the addition 
to be 160x90 feet, and when completed will give a total 
length to the plant of 350 feet, 90 feet wide. The con- 
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cern is in the market for about sixteen carloads of lum- 
ber to be used in the erection of this addition. 

F. C. Fischer, president of the Yellow Poplar Lumber 
Company, of Coal Grove, O., called at the office of this 
paper on Monday of this week. Mr. Fischer reported a 
very satisfactory state of trade and that his company 
started up its main saw mill plant on February 1, fully 
thirty days in advauce of the usua! sawing season, and 
with a stock of logs provided to keep the plant continu- 
ously employed throughout the year. 

The Island Lumber Company, which has been doing 
business at 406 and 412 North Branch street, this city, 
has been succeeded by P. P. Weod & Co., who assume 
all the liabilities, etc., of the old company. This firm is 
headed by P. P. Wood, for so long a time well known 
in the Chicago trade. Mr. Wood says that he found that 
the corporate form was a disadvantage, as it was his 
own personality that carried the concern, which meets a 
better representation and is more effective under his own 
name. 

The Edward Hines Lumber Company, of this city, 
has closed the purchase of the cut of the mill, for 
the coming season, of the Garth Lumber Company, at 
Garth, upper Michigan, amounting to 28,000,000 feet. A 
well informed dealer figures out that this purchase 
makes the Edward Hines Lumber Company the present 
owner of 150,000,000 feet of pine lumber on hand or to 
be cut, which should be sufficient to enable the company 
to do a considerable amount of business this year. 

News comes from Tomah, Wis., of the birth of a son 
and heir to C. W. Croty, so well known to the retail 
trade of Illinois and Wisconsin as traveling representa- 
tive for the Radfords. The youngster put in his appear- 
ance Saturday and was promptly named Sherman A. 
Croty in honor of the Sherman house, where he was born 
and which now shelters four generations under its hos- 
piable roof. We imagine that until Croty gets accus- 
tomed to his new honors he will be a very easy mark for 
the retail buyers. 

The Paepcke-Leicht Lumber Company, of this city, re- 
cently bought 12,000,000 feet of lumber from the Kirby- 
Carpenter Company, of Menominee, Mich., and about 
30,000,000 feet from Duluth and other points in the 
Lake Superior district. The company intends to be 
entirely equipped for this year’s business as far as its 
northern lumber is concerned and has made extensive 
purchases in the southwest to enable it to supply the 
big requirement for cottonwood and other products of its 
factories, which are in excellent demand. 

Henry Osgood, of the D. S. Pate Lumber Company, 
this city, returned recently from a month’s visit to 
California, most of the time being spent at Los Angeles. 
He reports an exceedingly enjoyable time and regrets 
that he did not remain longer in order to avoid the 
present cold snap. In speaking of the lumber business 
on the coast, Mr. Osgood said that clear redwood was 
selling in Los Angeles at ruinous prices, although deal- 
ers in California appeared to think that the coming 
season’s trade would be an improvement over that of 
last year. 

Houston Bros., located at Bigbee, Miss., have been 
favored with several high tides in the Tombigbee river 
this winter, and altogether have secured at the mills 
15,000,000 feet of logs, including oak, ash, cypress, ete. 
The firm cuts 5,000,000 to 6,000,000 feet of cypress year- 
ly, which should place it among the cypress producers 
whose competition in the trade is worth looking after. 
The oak and ash logs of the firm are of extraordinarily 
fine quality and consequently the Houstons stand to 
make a goodly pile of money this year when oak is oak 
and ash is out of sight. 

George H. Emerson, president of the Northwestern 
Lumber Company, of Hoquiam, Wash.; George W. Stet- 
son, manager of the Stetson & Post Mill Company, of 
Seattle, Wash., and C. 8S. Donaldson, secretary of the 
Puget Sound Lumber Company, of Tacoma, Wash., are 
reported on their way to Havana on pleasure and busi- 
ness combined. The latter is supposed to consist in look- 
ing over the field offered by Cuba as a market for Pacific 
coast product. The trio of lumbermen are said to have 
the idea that possibly they may be able to ship lumber 
by sailing vessels around to Cuba and to establish yards 
in the islands to advantage. 

The Lumberman office was invaded by a deputation 
of the Wisconsin traveling men’s association on Wednes- 
day of this week, the same being W. R. MacKenzie, 
traveling representative of the Ross Lumber Company, 
of Arbor Vitae, Wis.; Frank Pardoe, of the Curtis & 
Yale Company, of Wausau; Frank Shepard, of the Hun- 
ner Lumber Company, Madison, Wis., and Frank Snell, 
who represents himself and journeys from headquarters 
at Milwaukee. These gentlemen are prominent factors 
in the work of the association, which has been of un- 
told good to the fraternity, but they never lose sight of 
the best interests of the companies they severally rep- 
resent. 


a a ee a ae 
The Telepone in Business. 

That the lumbermen in Chicage are quite alive to the 
utility. of telephone service is evidenced by the use they 
make of it, many of them having more than one tele- 
phone. ‘The private branch exchange is also highly in 
favor, this being a system consisting of one or more 
trunk lines from the general exchange to a switchboard 
en the premises of the subscriber, and short lines from 
this switchboard to the desks of different officials or 
employees of the company or firm, thus giving them im- 
mediate intercommunication, or connection with any one 
of the 18,000 subscribers of the Chicago Telephone Com- 


pany, as well as with the lines of the American Telephone 
& Telegraph Company reaching all principal cities and 
towns in the eastern United States. 


The telephone is well recognized as an important means 
of securing business, and this is particularly emphasized 


in the lumber trade. The old adage, “In time of peace 
prepare for war,” could well be taken advantage of by 
the lumbermen at the present time in providing sufficient 
telephone facilities to take care of their business when 
navigation shall open in the spring. The saving of time 
by the use of the desk telephone is of great advantage 
in any business. The telephone company is offering these 
instruments in connection with long distance lines at a 
particularly low rate at the present time. 
L~<S-veeeer 


IIness of John L. Kaul. 


The Lumberman has learned with regret of the serious 
illness of John L. Kaul, president and treasurer of the 
Sample Lumber Company, Hollins, Ala. On January 30 
Mr. Kaul submitted to an operation, at Birmingham, 
Ala., for appendicitis, and is now in a private hospital, 
in that city. He left Hollins on January 26 for Birming- 
ham in apparently the best of health and was taken ill 
in the Morris hotel, when it was decided that the only 
possible chance to save his life would be to perform the 
operation referred to. Relatives went to Birmingham to 
see Mr. Kaul, but have left, as he is pronounced out of 
danger and, the lumber world generally will be pleased to 
learn, will probably be strong enough before the lapse of 
the next eight weeks to give his personal attention to 
business matters. 





An Untimely Bereavement. 


The Kingston Lumber Company, of Laurel, Miss., gen- 
erally, and its superintendent, F. W. Pettibone, particu- 
larly, suffered recently a bereavement which occurred at 
the plant on January 22, and the Icss is felt keenly by 
officers and employees alike. The issue of the Northwest- 
western Lumberman of April 2, 1898, had this to say: 
“Mr. Pettibone brought with him from his Louisiana 
home one of the denizens of the cypress swamps as a pet 
and also as a mascot for the Kingston Lumber Company. 
This new citizen of Mississippi is an alligator about ten 
feet long. He is kept in a log pond and his hind legs are 
firmly attached to a rope cable, so that he has a play of 
about forty feet around the pond. This latter precaution 
was necessary for the reason that, in the words of his 
owner, ‘If he wasn’t tied you couldn’t keep a nigger in 
the settlement.’ The old superstition that nigger babies 
make good alligator bait is still supreme ir this section 
of the sunny south. When the alligator made his debut 
in Kingston society there were no less than a thousand 
people at the reception. * * * His curiosity and 
appetite for nigger babies will be curbed by a strong pal- 
ing fence in his new home.” 

He lived dignified, calm, sluggish and ugly and his de- 
mise occurred as related above. “His appetite for nigger 
babies” certainly has been curbed and he leaves a void in 
the vicinity of Laurel that may be filled only by means 
Ps : big hook, a stout line and a fat piece of bacon for 

ait. 





An Eastern Wholesaler’s Views. 


Fred S. Morse, formerly with the Rice & Lockwood 
Lumber Company, of Springfield, Mass., has entered the 
wholesale lumber business on his own account, with head- 
quarters at Springfield. He will represent the Eddy- 
Sheldon Company, of Bay City, Mich., and the Santee 
River Cypress Lumber Company, of Ferguson, S. C., as 
selling agent in New England and eastern New York 
state, in addition to which he will handle direct from the 
manufacturers whitewood, hardwceod, North Carolina 
pine, New York state spruce, Georgia pine, Michigan 
maple flooring, Alabama pine, shingles and hard pine di- 
mension timber. 

Mr. Morse has been in the lumber business since 1883, 
starting as tally boy and working on up through the dif- 
ferent branches. He was first with the Skillings, Whitneys 
& Barnes Lumber Company, at Burlington, Vt., and for 
the last ten years has been on the road selling lumber in 
New England and New York state, thus acquiring an ex- 
tensive acquaintance with the lumber trade in the east. 
He has visited all sections of the south and west, thus 
gaining a thorough knowledge of the mills in the differ- 
ent sections of the country that should prove of decided 
advantage to him in his new departure. He has just re- 
turned from a long trip through the southern states, and 
now has his connections practically all made. 

Speaking of conditions as he found them during his 
trip, Mr. Morse says: “It was pretty much the same 
story wherever I went. Down through Virginia, North 
and South Carolina, Alabama and Georgia, which com- 
prise the hard pine section from which the eastern 
market draws most of its stock, the mills are away be- 
hind on their orders and are returning some every day. 
In maay lIccations there has been so much water as to 
prevent getting down the hard pine logs. In the cypress 
section near the east coast, there has not been enough 
water for eighteen months to get the lcgs down; recently 
the mills have been able to get a few logs, but not nearly 
enough to keep them running for any length of time. I 
found in through Alabama a number of mills that are 
practically cut out and are either closing their business 
or moving to other sections. Up through Tennessee and 
West Virginia, where I went to look after poplar, I found 
the stocks all very much depleted and mill men who have 
stocks are asking almost prohibitory prices; there will 
be almost no stock to speak of in shipping condition be- 
fore about June or July. Since my return north I have 
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had several letters from some of the leading mills in the 
hard pine sections inclosing new price lists which show a 
considerable advance. It looks to me as though we must 
surely have a good trade this season, and the trouble is 
going to be in getting stock enough to take care of the 
trade, rather than in selling the gecds.” 


DOORS AND MILL WORK. 


—eoeoeoerneeeaees_ 





Che adjourned meeting of the Wholesale Sash, Door 
& Blind Manufacturer's Association of the Northwest, 
held in this city on Tuesday last, was well attended, and 
the result of the meeting was very satisfactory. The dis- 
count card recommended by the conference of jobbers 
and manufacturers on Thursday of last week was rati- 
tied, and in addition to this the manufacturers adopted 
a minimum carload price to jobbers, which, it is thought, 
will aid materially in maintaining a stable market. 

Another result of the meeting or, rather, of a confer- 
between the executive committee of the manu- 
fucturer’s association and a committee appointed at the 
meeting last week, was the engaging of H. C. Parker as 
commissioner to represent the sash and door interests and 
look after matters which pertain to the general welfare 
ot the trade. 

Following are the names of those in attendance at the 
ineeting: 
Charles M. Peaslee, Farley & Loetscher Manufacturing 

Company, Dubuque, la. 
R. Cc. imse, Kock Isiand Sash & 

Island, Lill. 


ence 


Door Works, Rock 


James Carr, Carr, Ryder & Adams Co., Dubuque, Ia. 
rT. R. Morgan, Tne Morgan Company, Oshkosa, Wis 
John J. Stephenson, Wishamson & Libbey Lumrer Com- 


pany, Oshkosh, Wis. : af 
Cc. C, oster, oster-Hafner Mills, Oshkosh, Wis. 

Harry G. Gould, Gould Manufacturing Comp.ny, O:h- 
kosh, Wis. ; 

W. A. Radford, Radford Bros. & Co., Oshkosh, Ws., and 
tadford Sash & Door Company, Chicago. | 

r 1 A. Gauger, John A, Gauger & Co., Chicago, 

H. B. Munger, Foster-Munger Company, Culcago. 

H. A. Sellen, The Morgan Company, Chicago. 

W. H. MeckKendry, Paimer, Fuller & Co., Chicago. : 

William Lothman, Hafner-Lothman Company, St. Louis, 

Mo. 

A. Siegle, Huttig Sash & Door Company, St. Louis, Mo. 

Cc. F. Curtis and W. W. Lesiie, Curtis Bros, & Co., Clin- 
ton, la. 

M. A. Disbrow, Lyons, Ia, 

M. B. Copeland, M. A. Disbrow & Co., Omaha, Neb. 

Cc. S. Curtis, Curtis & Yale Company, Wausau, Wis. ; 
W. S. Paddock, Cream City Sash & Door Company, Mil- 
waukee, Wis. - ; ; 
Fred Kockwell, Rockwell Manufacturing Company, Mil- 

waukee, Wis. _ a 
W. K. Palmer, Cleveland Window Glass Company, Cleve- 

land, O. 

Frank Adams, secretary, Chicago. 

The above Jist includes a number of representatives of 
wholesale concerns, Messrs. Munger, Palmer and Siegel 
being the members of the committee appointed at the 
ineeting held last week to represent the wholesale inter- 
ests at the manufacturers’ meeting. 

aor 


DOOR TRADE NOTES. 

The market has a decidedly firmer tone this week, al- 
though the exceedingly cold weather has somewhat inter- 
fered with current demand. Inquiries are coming in very 
freely, however, and all dealers look for an active trade 
aiter about the middle of this month. The new discounts 
en less than carloads which went into effect on Febru- 
ary 10 are as follows: 








BIGUTS: ANG: F/ cpcsvnvesnyeaussotewscsesusecoeesers 65 and 5 
Doors, No. 
Doors, No. < 
Open sash 

ash 

blinds 

RIAD: sanxudsnuanseesseohasesansuedeonee 7 and 5 

Sppeceten.? SeCehGeanwsenGhenecnheeestaennee 70 
MGIGINES- WHIES DING: sivecsnscccusesseceunaeed 65 and 5 
BEGIGINGES, YOUOW PINS cicsccvcccscesccccsncsce 70 and 10 
DEGIGINGS, DABSWOOE 6: sccvscsscccceccrsevcsnews 735 


With the exception of No. 1 and No. 3 doors and open 
and glazed sash these discounts are about the same as 
the card in effect prior to the first of the year. During 
January, however, prices were badly demoralized, so the 
new list virtually means an advance on nearly every item. 
On doors and sash the advance averages between 10 and 
15 percent. The discounts quoted above are for what is 
commonly known as the Illinois territory, with freights 
equalized from all manufacturing points. 

* * * 

The demand for window glass is decidedly active and 
some jobbers in this city are predicting a shortage in 
glass stocks within the next sixty days, if orders continue 
to come in at the rate they are now being booked. The 
former offer of the American Glass Company made in 
January has practically been renewed for February— 
that is, a rebate of 15 and 25 percent, the rebate to be 
payable July 1. It is understood that the same restrict- 
ions accompany this rebate proposition that were in force 
under the January proposition. The product of the in- 
dependent factories is said to be sold for some time ahead, 
so that the American Glass Company is in complete con- 
trol of the situation and probably will be able to main- 
tain prices until the end of the fire. Present prices are 
85 and 10 off east, with freights paid. In the west prices 
are 85 and 10 off, f. o. b. factory, freights equalized with 
Muncie, Ind. 

* * * 

At St. Louis, Mo., conditions are reported unsatisfac- 
tory. Carload lots are in demand for southern trade, 
which is absorbing considerable at this time. Jobbers 
are handling some stock but values are not what they 
should be. Broken lots are not being shipped from St. 
Louis, although the manufacturers are looking for a fair 
trade in this line later, The St. Louis situation is summed 


up as momentarily bad, orders for full cars and low 
values being the rule. 
* * * 

The sash and door trade at Kansas City, Mo., is not 
heavy, for which the manufacturers in that territory 
are probably thankful, as prices have been so low that 
they are making nothing on what orders they have had 
to accept and fill this year. The sash and door men in 
that section are not at all satisfied with the present price 
situation, and will likely take some decided action toward 
securing better prices for their goods before the spring 
demand sets in. 

* * * 

Cold weather in the Minneapolis territory is freezing 
up the little flow of trade that the season had started, 
business this week being not as good as last. But the 
traveling salesmen have not yet gone out and will not 
till Monday next. There is but little enthusiasm as to 
the matter of pushing trade now with the prices of stock 
goods so low, and the price of material advancing in al- 
most every item. To add to the woes of the sash and 
door men, the labor unions have served notice on two of 
the factories there to advance wages and cut down the 
number of apprentices employed. This means either an 
advance in wages or a strike, either of which will not be 
conducive to a good trade in the market. In the line 
of special work the present business is not quite as 
slow as in stock work. A considerable number of small 
house bills from outside points are coming in for esti- 
mates, and some are secured. No large jobs are about for 
bids this week. The prospects are for a large building 
trade in the I'win cities this year if the demands of the 
labor unions do not cut down the volume promised. 





AN AGGRESSIVE SASH AND DOOR HOUSE. 


The City Sash & Door Company, of Minneapolis, Minn., 
is original in everything it does, and it is very active. 
President B. W. Smith, of the company, knows how to 
draw trade. He has made it a study. He aims to get a 
little bit out of the beaten path trod by others and be 
original and up to date. For instance, the first of the 
year he got out some calendars with original photo- 
graphs of beautiful pastoral scenes on them instead of 
engravings or lithographs as is customary. The photo- 
graphs were taken along the Mississippi river in the 
vicinity of Minneapolis, and in the several hundred cal- 
endars that he sent out to the customers of the com- 
pany there were prints from over 100 different negatives. 
They were works of art, and will be highly prized by 
those receiving them. 

In catalogues, circulars, and blotters, Mr. Smith exhib- 
its an originative mind. A blotter issued last year to 
call attention to screens illustrates a portly old gentle- 
man surrounded by a swarm of big Jersey mosquitoes. 
The blotter bears the legend, “Flies will be larger next 
season; so will mosquitoes. Our screens are the only 
protection.” 

The City Sash & Door Company, although organized 
but three or four years ago, is made up of experienced 
sash and door men, Messrs. Smith and Phillips having 
been in the business over fifteen years. They have in- 
creased the volume of their trade from year to year, and 
expect to do still more in 1899 than in the past. They be- 
lieve in lumber trade journal advertising, as their an- 
nouncement of a bargain in front doors on another page 
indicates. 





NEW PATENTS. 


The following United States patents were issued Janu- 
ary 31: 

Xo. 618,653—Saw mill, to Freeman 8. Farr, Minneapo- 
lis, Minn., assigned to the Edward P, Allis Company, 
Milwaukee, Wis. 

No. 618,667—Post turning machine, to Rutledge Har- 
ris, Cedar Falls, Ia. 

No. 618,724—Sand papering machine, to Abner A. 
Pelton, Spokane, Wash. 

PAPA LD LL III ISIS 


At the meeting of trunk line presidents to be held 
February 16 in New York city, it is expected that a 
plan will be adopted to regulate the coal output in the 
anthracite region so as to maintain prices at profitable 
figures. The Philadelphia & Reading railway will be 
represented at the coming meeting by President Harris, 
Second Vice President Henderson and other officials, and 
the Pennsylvania railroad officers who will attend will 
be President Thomson, Third Vice President Prevost and 
probably General Freight Agent William H. Joyce. The 
recent decision of the supreme court prohibits any for- 
mal agreement between the officials, but it is intimated 
that an understanding may be reached which will prove 
equally as effective, and according to Second Vice Presi- 
dent Henderson, of the Reading railway, all diificulty 
would be obviated by an adherence to the allotment of 
railroad tonnage made some time ago, which is regarded 
as perfectly fair and equitable. It is: Reading, 20.50; 
Lehigh Valley, 15.65; Jersey Central, 11.70; Delaware, 
Lackawanna & Western, 13.35; Delaware & Hudson, 9.60; 
Pennsylvania Coal Company, 4; Erie, 4; Ontario & West- 
ern, 3.10; Coxe Bros. & Co., 3.50; Susquehanna & West- 
ern, 3.20. 


——er—erer—erere— Oo 


At Minneapolis, Charles M. McCoy has been awarded 
the contract for furnishing the government 750,000 feet 
of timber for use in the construction of the new lock 
and dam just below Meeker island, in the Mississippi 
river. The contract calls for about seventy car loads of 
Washington fir in heavy timbers, The timber will be 
used for a cofferdam. 


OBITUARY. 





William Cameron. 


The startling and unwelcome intelligence reached this 
oflice on Tuesday of this week of the death by apoplexy 
at Morgan City, La., at the age of 65, of William Cam- 
eron, of Waco, Tex., possibly the largest individual owner 
of saw mill, lumber yard and timber properties in the 
southwest. 

William Cameron individually was possibly better 
known to the trade in the south and southwest than 
any other member of the lumber fraternity. He was 
one of the most public spirited of men, an aggressive, 
hard headed, warm hearted Scotchman by birth and emi- 
nently one of the foremost promoters of the lumber 
business in the entire south. Within the necessarily 
circumscribed space allotted to this announcement, ex- 
tended reference to him and to his connection with the 
lumbering interests cannot be made; that melancholy 
duty is deferred until full justice to the subject can be 
done. Particulars of his life, personal and commercial, 
will appear in the Lumberman of February 18. 

Mr. Cameron’s body was shipped to Waco, and there. 
on Tuesday of this week, was buried under the auspices 
of the Grand Army of the Republic, the Confederate Vet- 
erans and various civic societies to which he had _be- 
longed, all sharing in the last honors paid to a man uni 
formly respected and liked. 





Anna May Brubaker. 

Solomon Brubaker, of Reading, Pa., died in July, 1880. 
His lumber business was assumed at his death by Anna 
May Brubaker, his executrix. Her death occurred Feb- 
ruary 1, at the age of 67. For eighteen years and over, 
with assistance in later years from her son, George, she 
had conducted successfully a large interest and durine 
that period held the deserved respect and esteem of all 
in the trade with whom she had business relations. 

~_eeoeoarre 
lirs. Schultz. 

The mother of W. W., J. M. and A. J. Schultz, of 
Schultz Bros., Old Colony building, this city, died on last 
Sunday night, aged 69 years. On Thursday W. W. and 
J. M. Schultz, with other members of the family, accom- 
panied the remains to Mt. Morris, N. Y., the old family 
home, where the interment will take place. : 

————e—re—re—orornw"4 
Henry L. Schumacher. 

Henry L. Schmacher, a well known lumber dealer of 
Hartville, Ohio, died lately of typhoid pneumonia at his 
home in that place. He was 40 years old, and left a wife 
and three children. 


John S. Taylor. 
John 8. Taylor, for thirty years a lumber and coal 
dealer at Walden, N. J., aged 70 years, died of apoplexy 
at his home there on January 31. 








Charles Tubbs. 


Charles Tubbs, of the Sutherland & Tubbs Lumber 
Company, Clinton, Ia., died recently. 





John Schandz. 


John Schandz, saw mill proprietor of Shoup’s Station, 
O., died recently at the age of 52 years. 


Peter [1. Fulton. 


Peter M. Fulton, saw mill operator and lumber dealer 

of Rhineback, N. Y., died recently. 
BBB LB LLL III ID 

Timber to the amount of 1,300,000,000 feet is said to be 
sianding in the country south of Hunter’s island, in 
lainey river. The section referred to is in the northern 
purt of St. Louis and Lake counties, Minnesota, and 
noitheast of Vermillion lake. No stream that runs 
through the territory is large enough to drive logs in, 
or level enough to be improved, and there are no rail- 
ways to take out the lumber that might be sawed in 
that wilderness. It is concluded that all this pine will 
be made available to the Duluth market by the con- 
struction vl a logging railway, for which a survey is now 
being made. This road will be built by Simpson & 
Brown, of Minneapolis, who have begun the erection of a 
mill at the eastern terminus of the Duluth & Iron Range 
railroad, near Ely, which is on the eastern border of 
St. Louis county. 


vrc_"_—cCen— oer" 


The return of John Mitchell to his home in Spring 
Valley, Ill., on Monday last, his first visit since his elec- 
tion to the presidency of United Mine Workers of Amer- 
ica, at the Pittsburg joint convention, was celebrated by 
citizens and miners with great rejoicing. Bands of music 
paraded the streets and the opera house was filled with 
people to extend him a warm welcome home. In behalf of 
the people of the city, a handsome gold watch and chain 
were presented Mr. Mitchell as a token of the esteem 
and high appreciation in which he is held by all classes 
in Spring Valley. 

ev 

John T. Beebe and C. D. Morrill, of Portland, Ore., 
lately were in the City of Mexico to complete the pur 
chase of a large tract of timber land near Lake Patzcu- 
raro, in the state of Michsacan, Mexico.. Mr. Morrill had 
been prospecting for timber in that country for three 
months and found what he deemed a good proposition 1n 
the vicinity of the lake named. It is the intention of the 
two gentlemen to erect a large saw and planing mill, and 
enter into the lumber business on a large scale. 
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_ H. A. Skeel, of Idaho, has leased the mill at Springfield, 
in the Willamette valley, Oregon, which has for a long 
time been idle. It has a capacity for 20,000 feet of lum- 
ber a day, which will be doubled by the addition of new 
machinery. 5 

The hub and spoke factory for thirty-four years oper- 
ated at Appleton, Wis., by Marston & Beveridge has been 
shut down for good, because of the exhaustion of the oak 
supply reachable from that point. 

K. F. English & Co., of New Haven, Conn., have opened 
an office in the Spies block, Menominee, Mich., for the 
purpose of buying and shipping hardwood lumber. It is 
the first instance of an eastern concern establishing hard- 
wood business headquarters at that point, and shows the 
growing importance of that branch of the lumber busi- 
ness in the Green Bay district. 

Bristol, Tenn., is to have a new industry in the sh&pe 
of a locust pin factory belonging to the Dickson-Mason 
Lumber Company. These pins are used on telegraph 
and telephone poles. 

The great pontoon bridge for the Chicago, Milwaukee 
& St. Paul railway across the Mississippi river at Prairie 
du Chien, Wis., was launched lately. It absorbed in its 
construction 500,000 feet of Washington fir. The new 
bridge is one-half mile south of the old structure, and is 
shorter and miore direct. 

Harding Bros., of Menominee, Mich., have sold 15,000,- 
000 of this season’s cut of shingles to Walcott Bros., of 
Manchester, Ia. 

The Grand Rapids Bark & Lumber Company, of Grand 
Rapids, Mich., has bought a solid tract of 3,000 acres 
of hardwood, hemlock and cedar timber lying near Char- 
levoix, Mich. The company intends to begin operations 
there in the spring, and will put in a lumber, shingle 
and tie mill at Ellsworth, which will cut 80,000 feet of 
lumber and 50,000 shingles a day. 

The Shepard Lumber Company has been chartered by 
the Ontario government to buy, sell and operate timber 
lands and to produce lumber, with headquarters at Oril- 
lia, Ont. The capital stock is $85,000. The provisional 
directors are William I. Sheppard, Charles FP. Sheppard, 
Thomas H. Sheppard, Frederick M. Gray and Alexander 
R. Smith. 

Edward W. Paine, of the Paine Lumber Company, Osh- 
kosh, Wis., has been elected captain of Company B, of the 
National Guard, that city. 

The story sent out from Chicago that General Pas- 
senger Agent Austin, of the Baltimore & Ohio railroad, 
had reported to the receivers rate cutting on the part of 
rival lines, is strenuously denied at Baltimore & Ohio 
headquarters. Mr. Austin in a letter absolutely denies 
that any such cases have come under his notice and de- 
nounces the report as a “fake,” pure and simple. 

Representatives of the Buckley & Douglas Lumber 
Company and the Manistee & Northeastern railway, 
from Manistee, Mich., are reported lately to have visited 
Ludingion, Mich., for the purpose of looking over the 
abandoned plant of the Pere Marquette Lumber Com- 
pany, at that point, with the view of possible purchase. 
The property is advantageously situated and has a val- 
uable water frontage. 

It is stated that the N. Ludington Company, of Mari- 
nette, Wis., has fully 600,000,000 feet of standing pine in 
the Menominee river district, besides cedar and hard- 
wood, 

Cutting spruce for pulp wood is a growing industry in 
Douglas county, Wisconsin, and the settlers are being 
vreauy benefited thereby. There is a good growth of 
spruce along the Lake Superior shore in that county, 
is well as along the Duluth, South Shore & Atlantic 
and Northern Pacifie railways. The settlers get $2.50 a 
cord for spruce delivered at shipping points. It is mostly 
sold to pulp mills. 

John Nester, who makes annual trips threugh the 
upper Michigan peninsula as culler for one of the larg- 
est square timber exporting concerns of Quebec, says 
that there is a pronounced decrease in the amount of that 
kind of product being cut in that part of the country 
this winter, by comparison with the quantity gotten out 
in previous years. He estimates that the output this 
season will be about 425,000 cubic feet, and of that 
amount 150,000 feet will come from Ashland district in- 
stead of the upper peninsula. 

Gideon Nadeau is building a shingle and tie mill at 
Munising, upper Michigan, for H. M. Loud & Sons, of 
Oscoda, Mich. The plant will turn out 80,000 shingles 
and 1,800 ties daily. 

Senator McCarthy, of Itasca county, Minnesota, has in- 
troduced a bill in the legislature of that state for the 
acquisition of lands and the establishment of a state 
reserve to be known as Leech Lake Park. The land to 
be acquired is all of township 142, range 31, Cass county, 
except that part included in the Leech lake Indian reser- 
vation, the village of Walker, and six other sections. 

The Escanaba & Lake Superior railway is now in oper- 
ation thirty-two miles. The company has three locomo- 
tives and seventy-five cars, and has just completed its 
roundhouse, station office, scales and turn table at the 
mouth of Escanaba river. The road penetrates a well 
forested district, and will be extended from year to year. 
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The principal stockholders of the company are Daniel 
Wells, jr., of Milwaukee; Isaac Stephenson, of Mari- 
nette, Wis., and John W. Wells, of Menominee, Mich. 
Wesley Wells is superintendent of the road. 

Logging in Aroostook county, Maine, is in much better 
condition this season than last winter. Now there is 
plenty of snow, while a year ago there was little. Opera- 
tors are rushing ties and logs to the railway stations for 
shipment in large quantity. The long log cut in Maine 
is progressing satisfactorily. 

Word comes from J. G. Wagner, who is superintend- 
ing the construction of the new mill of the Lake Ne- 
bagamon Lumber Company at Lake Nebagamon, Wis., 
that the hig new mill of the company is nearly com- 
pleted and probably would have Leen finished before this 
time but for the weather. Forty degrees below zero is a 
little too cold for mill construction. The company, he 
says, is putting m logs at ihe rate of 150,000 a day and 
will continue all summer, as the mill will run day and 
night. He predicts with confidence that the mill wili be 
“the star of the north.” 

At West Superior, Wis., an order has been granted by 
Judge Bunn, in the United States Court, directing the 
sale of the assets of Cross, Badger & Co., of Chicago. This 
sale will wipe out the last of the company’s holdings in 
northwestern Wisconsin. 

W. 1. Grifiin, of the interior department, is said to have 
found near Pine lake, Beltrami county, Minn., a portable 
saw mill in full blast, the mal-enterprising operator of 
which was cutting, or having cut, pine logs from gov- 
ernment land. 

Ik. W. Wheeler, at West Bay City, Mich., has a con- 
tract to build a steel lumber barge for Jesse Spalding, of 
Chicago. She will be 40 feet long and 50 feet beam. 
it is expected that she will be the champion lumber car- 
rier. 

Wallace Valentine, who operated a mill in the out- 
skirts of Winsted, Conn., for George W. Eaton, @ local 
lumber dealer, is alleged to have forged notes to the 
amount of $1,000, and to have secured a force of sixteen 
horses and twenty men, moved the mill six miles and 
then fled. When the owner found his mill it was cutting 
lumber in Bakerville. Valentine had instructed his em- 
ployees to clear a tract of fifty acres of timber. 

J. W. Rogers, superintendent of the mill of the Rice 
Lake Lumber Company, Rice Lake, Wis., has resigned to 
take a place with Chris. Mueller & Son, of Davenport, Ia. 

H. A. Tagatz, lumber manufacturer and dealer of 
Beaver, Wis., lately purchased machinery to add to his 
outfit. When the improvements shall have been com- 
pleted the mill will have a capacity of 50,000 feet of 
lumber and 60,000 shingles daily. 

It is said that the Brainerd Lumber Company, of Brain- 
erd, Minn., has serious intentions of putting in a large 
mill at Bemidji, that state, and has secured a site for 
the plant that can be occupied if it shall conclude to 
build a mill there. 

The West Shore Wood Company, of Marinette, Wis., 
hag erected a large building near the Chicago & North- 
western railway, at Peshtigo, Wis., in which saws and 
power have been placed for the purpose of cutting slabs 
into wood for shipment to Chicago. 

The large tract of pine and hardwood land near In- 
gram, Wis., in which Daniel Crowley held a fourth inter- 
est, has been sold to O. H. Ingram, of Eau Claire. The 
other three-fourths of the tract was owned by Thomas 
Carmichael, A. F. Ellison and Daniel Donaldson, all of 
Kau Claire. The consideration was $50,000. The timber 
on the land is deemed to be of the best quality. 

The new mill of the Wilson Cypress Company, at 
Palatka, Fla., is now running in good shape and doing 
excellent work. The company exhibited a specimen board 
on its docks showing a feed of thirty-six inches to each 
revolution of the saw, the mill being one of the Allis 
bands. 

The Oconto Company, of Oconto, Wis., and Chicago, 
has closed a deal for the purchase of all the pine in 
Oconto county, Wisconsin, owned by Pfister & Mariner, 
of Milwaukee. The pine stumpage on the lands is es- 
timated at 15,000,000 to 20,000,000 feet, and the consid- 
eration near $50,000. 

Best & Loucks’ shingle mill, at Bayfield, Wis., has been 
completed, but will not start running until the opening 
of navigation in the spring. Logs are being hauled this 
winter to supply the mill. It will turn out cedar product. 

The roof of the Arizona Lumber Company’s new  unill, 
at Flagstaff, Ariz., is covered by 30,000 square feet of iron. 

Charles McNeil has closed out his Osceola county, Mich- 
igan, hardwood land hoidings to the Canfields, of Manis- 
tee. ‘Two tracts were sold, comprising 5,000 acres. 

Ellsworth, Me., headquarters for staves in New Eng- 
land, during the past year shipped 20,000,000 staves, ap- 
portioned as follows: Whitcomb, Haynes & Co., 14,000,- 
000; Charles J. Trowbridge, 6,000,000. 

It is stated that a great saw mill and pulp works will 
be established by the International Paper Company at 
Chase Rips, near Churchill lake, Maine. There is a watet 
power at that point of great capacity. It has behind it 
the vast forest resources around Churchill and Chamberlin 
lakes, and the wide extent of country which is drained 
into those bodies of water. 

The old mission church built by the Chippewa Indians, 
at’ White Rapids, thirty miles above Marinette, Wis., is 
this season being used as a logging camp. ‘The parson- 
age next to the church is serving as a stable. William 
Mitchell, jobber for the Marinette Lumber Company, 
finds the old structures comfortable quarters for him- 
self and men. At one time 200 Chippewa Indians lived 
at White Rapids. 

The Trenton Lumber Company is building a mill at 
Bangor, Me. It will have a large capacity and will 
mostly cut lumber for foreign markets. 





42 A 
FINANCE. 


a ae 
It is not the man with a few dollars in his pocket and 
a small prospective income who causes the recurrence 
of financial panics or realizes their full meaning or the 
conditions by which they are brought about. If the 
question were one to be determined by that class its 
solution would not be difficult—“any oid currency” in 
that event would perhaps sutfiice. lt is not they who 
are to be, must be, appeased, but the class to whom the 
question means something; to whom the variation of a 
fraction of a cent may at any moment mean a loss or 
gain of thousands of doliars. It is this class who, in 
the nature of things, better understand and are in a 
position to be affected by financial instability. And when 
this class is hurt by bad financial conditions the man 
with a few dollars and a small income is invariably a 
worse fellow sufferer. That is what the body politic of 
this great country must learn. 
* * 


Along as late as in the “thirties” such a thing in Chi- 
cago as a bank worthy of the name was unknown. In 
those days trade was iargely of the bartering sort, and 
With the Indians. Speculation, however, ran riot, and 
there was a flood of so called paper money of uncertain 
or unstable or no value. It need not be added that this 
condition resulted in disasters, failures and commercial 
anarchy. All this if written out would make a chapter 
to cause any man with a spark of discernment to fore- 
swear for all time any financial system that does not 
mean a single, inflexible standard ot value and any cur- 
rency not tortified by the most positive assurance of re- 
demption accordingly. Without these attributes no cur- 
rency can command confidence or insure the country at 
all umes against financial instability and distrust. 

Combinations of capital for the ostensible pursuit of in- 
dustrial enterprises too often degenerate into stock job- 
bing schemes and are hawked on exchanges largely for 
speculative purposes. Such combinations on strictly le- 
gitimate lines are not necessarily a menace to the public 
at large, resulting in a majority of cases, as they do, in 
lowermg cost ot production and prices. But as an in- 
strument to be played upon by stock jobbers and a temp- 
tation to the public in times of feverish stimulation to 
undertake hazardous speculative ventures all such enter- 
prises become nuisances and should be abated as such. 

io * * 

Exports for 1395 approximated $1,125,000,000, while 
imports were only about $635,000,000, the excess of the 
former over the latter having been greater than in any 
previous year in the history of the country. Agricultural 
products and machinery were in largely mcreased export 
volume. 

* * * 

The exports of gold for the eleven months ending No- 
vember amounted to $149,396,370, as against $14,975,316 
imported. The excess of exports here and the balance of 
trade generally in oar favor were also unprecedented in 
the national history. 

* * * 

In times of feverish speculation, business men, and espe- 
cially those dependent upon banks for assistance, should 
religiously keep their hands off. No matter how much 
may be made by speculation, for every dollar of it another 
is lost and in the roundup the outsider “holds the bag.” 

* * * 


The 1899 silver certificate of the denomination of $1 has 
made its appearance, and in points of artistic and me- 
chanical execution and safeguards against alteration it is 
a marked improvement over past issues. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


Since the first of the month a spell of low temperature 
has overspread the northern part of the country, and 
in a modified degree has extended to the gulf of Mexico. 
All over the northwest the cold has been unusually 
severe, a large part of the time the mereury dropping 
below the zero mark. The effect of this frigidity has 
been manifest in the suspension of building operations 
and a consequent curtailed movement of lumber. But 
there has been no weakening of faith that there is to be 
a good spring trade. Inquiries are increasing, and indi- 
cations are everywhere in evidence that buying will be- 
come brisk and the movement heavy so soon as the 
weather shall moderate. The interest in stocks on hand 
and to be eut increases as spring approaches. Prices are 
advancing and sales are rather increased than checked 
with each addition to the figures. There is positively no 
weakness in any part of the field. ‘The seller now is 
the dictator of prices, while the buyer is glad to get 
the lumber required at the prices asked. This feature is 
in strong contrast with conditions which prevailed even 
last year, and shows that a great change has ushered in 
a period of prosperity to the lumber business. 

= * = 








In the northern pine field the stocks of lumber left 
over in winter storage at the cargo mills on the lakes have 
been practically sold out, wholesale dealers in this city 
and Lake Erie points having contracted for the larger 
portion of the lumber. This relieves the market of any 
surplus of dry lumber to be disposed of from first hands 
in the spring. Besides, a large amount of lumber to be 
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cut has been placed under contract for delivery through 
the coming season of navigation. Such a forereaching 
for stocks has not been witnessed for several years. A 
peculiarity of the present situation is that, while there 
has been so much lumber already transferred to second 
hands, buying has been wholly to provide for current 
and immediately prospective trade, and seldom as a ven- 
ture in speculation. No wholesale dealer has as much 
lumber as he would like to have, merely to keep his 
stocks in shape for the spring trade. Each has pur- 
chased lumber because he has felt that he must have 
it. After a large part of the lumber to be cut during 
the coming season shall have been sold, it seems as if 
there will be in the hands of wholesale dealers less than 
sufficient to make full stocks. It is no wonder, then, 
that mill operators are feeling so confident, and are in- 
sisting on advanced prices or no sale. Without doubt 
the outcome of the logging season will be a success, an‘ 
there will be in the mill booms all that was expected. 
Even so, it does not appear that there will be enough to 
enable the mills to roll out a great surplus at the end 
of the next sawing season, for the reason that any possi- 
ble total in these times of the declining northern pine 
industry will be insufficient to constitute a surplus bur- 
densome to the market. It should be understood that 
at present there is a great shortage, with a big demand 
in prospect, and it will require more output than is 
possible this year to make up for the lack. In nearly 
every one of the preceding years there was a surplus 
to be overcome, while now there is none; which marks a 
radical change in the northern pine trade and necessitates 
a revision of estimates common in the past. 


* * * 


In the upper Mississippi river districts, where mill out- 
put is piled in connected yards for distribution, there 
evidently is no more lumber than actually will be re- 
quired for the season’s trade. Though the weather in 
trans-Mississippi territory has been excessively cold fora 
fortnight, spring is near, and all signs point to an un- 
usually large demand for lumber. The holders of sup- 
plies on the upper river know that in the field at large 
resources are short, and that, added to the regular yard 
requirement in territory west of the Mississippi, there 
will be a demand down through the country to the 
southeastward that the upper river mills will be called 
upon to supply. With such prospects it is not to be 
wondered at that the Minneapolis, Winona, La Crosse, 
Dubuque, and other manufacturers further south are 
holding their lumber firmly at advanced prices. Through- 
out northern Minnesota and northern Wisconsin manu- 
facturers have been able to dispose of a good deal of 
lumber so far this winter, and will enter the spring trade 
with less stock on hand than ever before in all their ex- 
perience. These seems to be an insatiable call for low 
grade boards and strips, and a looking about for dimen- 
sion lumber such as has not been seen for years, if ever 
before. The reported scarcity of white pine lath is a 
feature of the situation worthy of note, as it is an 
evidence that fewer white pine logs were last season 
sawed than in former years, and that the consumption 
of lath for building purposes last season must have 
been larger than many supposed. White pine lath de- 
livered in Chicago and common points is now worth 
$1.65 a thousand, and another 10 cents a thousand will 
probably soon be added. 


* * * 


In the east, as reported from Philadelphia, Pittsburg, 
Buffalo, Albany, and Boston, white pine is rapidly secur 
ing a strong position, and the outlook for trade is much 
better than last season. Supplies have been exhausted 
it retail centers, and now that it is evident that prices 
in the northwest have advanced to a permanent mini 
mum, the east is waking up to the fact, and is coming 
into the market to buy. <A large portion of the lumber 
sold at the head of the lakes this winter and along down 
to Green bay points has been taken by eastern dealers. 
It seems likely that the eastern demand will be more of 
a factor in the disposition of mill supplies this year 
than in 1898, and that Chicago and other western deal- 
ers will have to contend with this influence in securing 
their supplies to a degree much greater than last year. 
This will help the manufacturers to maintain prices 
without a break. 

* * * 


The southern pine business has evidently enleved on a 
year of unexampled prosperity. There already has been 
sufficient demand to indicate that mill capacity scarcely 
will be equal to satisfy the wants of buyers. It has 
not been a favorable winter for getting logs to the mills, 
r shipping lumber when ready. Thus there has accu- 
mulated a great number of orders to be cleared off after 
the ground swell of the spring trade shall rush down on 
the mills. It looks as if the manufacturers will be 
swamped with business when spring fairly breaks, and 
then will have the opportunity to command unusually 
high prices on rush orders. The car factory, railway 
and agricultural implement demands have started out 
this year with even greater vim than last year, and a 
large share of mill capacity is being employed in cutting 
such lumber. It seems probable that these special de- 
mands will be kept well up throughout the year; and 
when to this there shall be added an unusually large 
demand for yard stock, and one covering a wider reach 
of territory than heretofore, it is evident that the mill 
operators never before looked out upon a prospect so 
bright. The Mexican demand is unusually promising 
at Orange, Beaumont and Lake Charles, and other for- 
eign requirements are looking up wonderfully all along 
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AMERICAN LUMBERMAN. 


the gulf coast. The calls from the government on Cuban 
and Porto Rican account are features of the situation, 
as is the outlook for general trade in those islands. It is 
noteworthy that all our reports from the east mention 
the steady demand for yellow pine, and the firmness 
of prices which is everywhere manifest. The January 
list is being well maintained in the Mississippi valley 
trade, and further advances are looked for. ‘The east 
Texas and west Louisiana manufacturers have joined 
with the Southern association in the matter of gages 
and sizes in the manufacture of dressed and matched 
stuff, so that uniformity will now prevail from Alabama 
to Texas, which will greatly benefit trade. 


* * * 


A review of the hardwood trade would be but a re- 
iteration of statement as to former conditions. Deman 
is in excess of supply, dry lumber in the central val- 
leys has been sold out, and a new supply cannot be fur- 
nished for months to come. Resort is being had to partly 
dry and green oak to satisfy the demand, and the 
dry kiln will have to finish the process. The call is 
especially strong on quarter sawed white oak, thick 
machine ash, dimension oak, implement and wagon 
stock, cottonwood and poplar wagon box boards, and cull 
lumber for packing boxes. There is also a remarkable 
requirement for oak timber and heavy planking for 
railway and municipal use. The furniture and musical 
instrument manufacturers are cutting up an immense 
amount of lumber, and the wonder is as to whence a 
supply will come in future months. Northern basswood, 
elm, birch, black ash, red oak, white oak, etc., are al! 
in urgent request, and the new cut is being put under 
contract with unprecedented sweep and rapidity. There 
will be a large output of northern lumber this year, 
but the sight of the accumulation only seems to whet 
the appetite of buyers. There may be a change in this 
respect later in the season, but no abatement of demand 
is now in sight. 

* * * 

Stocks of hemlock in Pennsylvania are considered less 
than normal, and prices are about $1 a thousand higher 
than last year. Dealers are looking forward to a pros 
perous year in the hemlock trade. In the northwest 
the hemlock supply will show an increase during thie 
coming sawing season. Advances in price in Wisconsin 
have occurred to the extent of 50 cents a thousand. 
Prospects for demand were never so good as now. 


* * * 


Reports from the Washington fir districts indicate a 
greatly improved condition in respect to the eastern 
timber trade. Figures are stated showing an advance in 
the prices of heavy timbers within recent years from $8 
to $10 a thousand, owing to the increase of requirement 
from the railways. The car factories are also making 
an extensive use of fir. The foreign trade is picking up, 
and there are good prospects of demand from California. 
The red cedar shingle mills generally started up on 
February 1, after a two months’ shut down, with excel- 
lent prospects for demand. 





Northern Pine and Spruce, 





Chicago. 


The extremely cold weather of the week has had the 
effect to limit the demand for and movement of lumber, 
but there has been an increase of inquiry which fore- 
tokens the beginning of spring trade. It is not likely 
that there will be much swelling of shipments while 
zero weather shall continue, but as soon as the weather 
moderates there will be an immediate stir in the trade. 
The wholesale dealers as a rule, however, do not look 
for anything more than a consumptive demand, since 
dealers will be disposed, they think, to buy only what 
lumber they need to satisfy the current wants of their 
customers. There have been no stocking-up orders re- 
ceived to speak of, except in case of the one yard which 
is closing out and is selling at prices so low as to pre 
sent inducements to country dealers. Yet dealers are 
satisfied that there will be a demand for all the lumber 
they have on hand, and much more. They also hope to 
get better prices than those now current. 

The new lists, showing a general advance of 50 cents 
a thousand on piece stuff and other forms of common 
lumber, were put in circulation late this week. The 
feeling is very positive that this list can be sustained; 
and it is expected that the spring trade will not have 
progressed far before there will be still another advance 
by the mere force of demand, coupled with an inade- 
quate supply. But the size of the spring trade will 
somewhat depend on the weather, which now has a 
tendency toward a prolonged winter, which may result 
in a short spring season. 

In the city business the severity of the cold, extending 
over an unusually long period, has caused a suspension 
of building, and the result is that deliveries to the con- 
tractors have been very light during the week. But 
there is a good deal of figuring going on, and con- 
tractors are placing orders for lumber to go into pro- 
jected structures. They are being informed that they 
will have to figure their lumber $1 to $2 a thousand 
higher in price than last year, and they seem to be 
taking their medicine without any serious protest. In 
the city trade there seems to be a general demand for 
higher prices, and there is greater firmness than has 
prevailed in this branch of trade for years. The city 
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dealers have come to the point where they must get 
better prices for their lumber or quit business, either 
voluntarily or by force of circumstances. They seem 
to realize this, and are making strenuous efforts to 
place their business on a higher and more solid founda- 
tion. 

Stocks in the wholesale yards are already much brok- 
en, so that any increase of trade will show many positive 
scarcities. There are so few wholesale yards remaining 
that dealers begin to experience some difficulty in sort- 
ing up from stocks so few and limited. Every yard con- 
cern that retires renders the situation in this respect 
still more evident. On this account dealers will have 
to carry full and well balanced stocks in the future, each 
concern depending on its own supplies as far as possible. 
Otherwise this market will lose its prestige of being 
able to furnish anything required through orders toe any 
single house. 

The scarcity of white pine lath is an increasingly no- 
ticeable feature of trade. There is little to be had at 
northern points, and such as there is costs $1.65 a thou- 
sand when laid down in the yards here. The supply of 
mixed white pine and norway lath is sufficient for the 
trade. 

Hemlock piece stuff is being worked into the trade 
where it is possible. It is selling for country shipment 
on a basis of $10 a thousand here, but is likely to ad- 
vance 25 to 50 cents a thousand if the new list on pine 
shall be fully sustained. 





Minneapolis, Minn. 


The market is firm without effort to make it so. The 
struggle through the fall and wirter up to the first of 
the year to hold the market even has not been kept up, 
but the market has kept right. ‘The extreme cold weath 
er now prevailing, and that has prevailed for fifteen 
days, is making trade light, but this does not affect the 
inarket. It is now almost impossible to do business 
throughout the northwest, the mercury being from 10 
to 35 below zero. Some of the wholesale yards have let 
their men go home today as, with the thermometer at 30 
below and a stiff north wind blowing, it is almost im- 
possible for mortals to work out of doors. 

There is a general shortage in boards of long lengths 
in all grades, and all low grade inch stock in all lengths 
is very short. Short boards in low grades have been al- 
most entirely cleaned out, and that at figures much 
above those at which they were moved last year. There 
is still plenty of dimension in stock, though not an ex 
cess of it. Line yard men are now placing orders to some 
extent, showing that the market is about as firm as it 
can be. 

The following is the record of receipts and shipments 
of lumber for the past week at this point: 


Receipts. Shipments 





MEGURGBORN 3. scaissicsatssnensncasaees 285,000 915,000 
TRUFOGRY « nsccccccceveesccceecesions 165,000 945,000 
RRS |g. Ver eeccuseecincrnanmecodnenes 180,000 870,000 
REO 4. scuuslse dus cee cseaueemene 300,000 1,125,000 
MiG nY -,. ccccrasiesnassceucrseraans 330,000 885,000 
SRB .crodsesy conn chars nee sone 105,000 1,050,000 

EE a cies yn ec slos saisisie'n Saganeatnn 1,365,000 5,790,000 


Previous week Spada te Rae e Lemna ee 1,200,000 5,895,000 


bbbbbaaste dine intate 165,000 Dec. 105,000 
of last year the figures 
1,740,000; shipments, 


Increase . 

For the corresponding week 

were as follows: Receipts, 
9,010,000, 





New York City. 

Although it is the coming spring trade that forms the 
principal topic of conversation and lumber dealers ap- 
parently are living in the future, the attempt to ignore 
the present conditions or pass them by in a word seems 
undeserved. Of course, everyone knows that this is not 
the season of the year when much lumber changes 
hands, It is not the time that building goes on, nor re- 
pairing, nor the piling up of stocks, but it must be 
recorded that the metropolitan wholesalers are doing 
more business and more satisfactory business than they 
did last year, or the year before, at this season. In 
other words, a fair amount of stock is being moved. 

Stocks are low. In one wholesale establishment up 
the state, whose dry list was shown, there is a record 
of between 4,000,000 and 5,000,000 feet on hand, and 
only half of that is lumber that anyone would want. 
This same concern, as a rule, has on hand at this sea- 
son between 15,000,000 and 17,000,000 feet. 





Boston, Mass. 

With prices cut and dried and under the control of 
the manufacturers and retailers there can be very little 
variation from week to week in the New England spruce 
market. Values are well sustained, although an occa- 
sional city or navy yard contract disturbs the serenity 
of the dealers, by offering opportunity for breaking away 
from the hard and fast rules on prices. This is done 
presumably on the ground that governmental pur- 
chases do not come under the head of regular trade, and 
consequently are not governed by the same schedule that 
is adhered te on other transactions. 

The demand for stock from the ordinary channels of 
business has been of seasonable proportions, and the out- 
look is favorable on all lines of building umber. 


Philadelphia, Pa. 


Present conditions are very encouraging, with the out- 
look fully up to the most sanguine expectations. Ad- 
verse weather has retarded sales during the past week. 
I'rices rule high as compared even with those prevailing 
a month ago. Ali conditions are hopeful. 
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Hemlock. 





Reports from the sections in Wisconsin and Michigan 
in which hemlock largely figures in logging operations 
indicate that good work is being done toward securing a 
supply. Since about January 20 there has been frecz 
eng weather, so that nobody now complains of a lack 
of solid bottom on lake, marsh or stream. In most dis- 
tricts also there has been sufficient snow to enable the 
farmers and small jobbers to haul logs to the full ex- 
tent of their capacity. Since there has been such an 
intense and prolonged freeze the season probably will be 
lengthened out well into March. 

Prices of hemlock logs all over northern Michigan an: 
Wisconsin are higher than ever before, and farmers and 
small operators are realizing good returns for their 
work, which is an incentive to keep at it and put in 
every possible log. Many of the pine operators are 
also securing large stocks of hemlock logs, so that the 
round up when the robins begin to sing will make a 
large showing. This is as it should be, for the growing 
trade in hemlock lumber will require a larger supply 
than ever before. The development of any kind of a 
lumber trade needs an ample supply of product, for 
dealers will not handle a minor commodity to any ex- 
tent. 

Inquiry of local and outside dealers elicits the general 
statement that more hemlock lumber will this year be 
handled through the wholesale pine yards, and through- 
out the retail trade, than in previous seasons. Prices 
have been advanced about 50 cents a thousand within a 
recent time, and are being well maintained. In this 
market piece stuff is selling out of the wholesale yards 
at $10 a thousand, but probably there will be an ad- 
vance of 50 cents a thousand to correspond with a like 
raise in the prices of pine dimension. Dealers here seek 
to make a difference of about $2 a thousand between 
pine and hemlock piece stuff. 





Philadelphia, Pa. 

‘Fhe demand during the past week has not been stimu- 
lated perceptibly by the rough weather, but prices re- 
inain firm, with indications of early improvement. Both 
2 and 3-inch dry ave noticeably scarce and the present 
is not good seasoning weather, so the late fall sawing 
will hardly be in good condition to meet the early spring 
demand. Present prices f. 0. b. cars Philadelphia and 
points having a Philadelphia rate are $11.50 to $12 for 
1x]2 boards; $11 for 12, 14 and 16-inch, and $11.50 for 
i8 and 20-inch. 


New York City. 


There is a tendency on the part of hemlock to go still 
higher. This is remarkable in face of the recent ad- 
vances. At present prices are on an $11.75 base, with 
$12.25 for 18’s and 20’s. The advance brings it up to a 
spruce basis, for 50 cents additional is now put on for 
each two feet, where it used to be 75 cents for every 
four feet over twenty. 








Saginaw, Mich, 


There is not much buying in the wholesale market. 
There is no great amount of lumber to be had at whole- 
sale on this river, and those owning it are of the opinion 
that lumber is going to be good, able bodied property 
<nd will be worth still more money than it is quoted 
-r at this writing; hence they are disposed to hold on 

r a rise. Prices are firm at quotations given ast 
veek—$13 to $18 for log run, $10 and $10.50 for box, 
$9 and $10 for norway, and $7 and $8 for mill culls. 
Mill culls, norway and box stocks are very scarce. The 
yard dealers are having a good bysiness and report prices 
appreciating and the outlook fine. Nearly every dealer 
says January business was much better than expected. 





Pittsburg, Pa. 


The hemlock market remains firm, with an astounding 
scarcity of dry stock. A great deal of this scarcity has 
been attributed in many cases to the dullness of the 
leather trade, tanners refusing to peel any more than the 
minimum amount stated in their contracts. Dealers are 
holding on to every foot of hemlock in anticipation of 
the high prices, which are bound to come. 


White Cedar. 


Reports from the north point to firm prices in cedar 
posts and poles, the statistical position being especially 
strong. A year ago dry stocks of posts were estimated 
to be less than 40 percent of the normal, but the dry 
stoeks on hand now are said by those well informed 
to be 35 percent less than last year. This in the face 
of an extraordinary demand for stock, such as this 
season will probably witness, will unquestionably put 
prices as high as they logically can go. Considering the 
shortage and the already strong uemand, green stock 
must be shipped for February and March delivery at 
green rates, and the consequent higher cost of freight 
will tend to strengthen prices. 

Although inquiries were exceedingly heavy, very few 
orders were placed in January, probably due to the ad- 
vanced prices which were put into effect during that 
month, although those prices were merely consistent with 
the increased values of white cedar stumpage and the 
higher wages being paid in the woods. But within the 
last week, however, dealers have begun to buy at the 
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new list, and it is only a question of a short time when 


dry stocks will be entirely exhausted. The strength of 
the market is further assured by the estimate, made by 
loggers and producers generally, that the input this 
winter will not exceed that of a year ago, which was 
inadequate in posts and poles to the demand of the 
year. 

White cedar shingles have shown increased activity in 
the last few days, the market being said to be strong 
at $1.90 f. o. b. cars at Hermansville, Mich., the north- 
ern basing point. This price is for Extra Star A Stars, 
and while.it is ten cents below the list of wue cedar 
association, it is an improvement over conditions ex- 
isting last year. It is said that large contracts have 
been placed at these figures and it is anticipated that 
white cedar Extra Star A Stars will go to-$2 inside of 
sixty days. The call sor standard Star A Stars continues 
heavy and there is very little stock on hand in this 
medium grade, owing to the growing popularity of the 
5-to-10-inch clear shingles for roofing at moderate price. 

The price list on mixed cars of posts and poles, which 
seems to be very well maintained, with some items often 
selling a little above the list, is as follows: 


F. O. B. HERMANSVILLE, MICH., PRICE LIST. 
MIXED CARS, '"°STS AND POLES. 
3 5 
a oe eg 6s 6¢€ 
ae = § 2 Es FI = 8 
aot AE S g 5) 
a n 4 vy as 2 my & 
3 R 7 $0.06 5 R 18 -40 
4 R 7 07% 6 R 18 50 
5 R 7 .081%4 7 R 18 .62 
6 R 7 10 4 R 20 -40 
q R q 11% 5 R 20 50 
8 R 7 16 6 R 20 .60 
8 R 7 16 7 R 20 WE 
5 % 7 -0544 4 R Pa 5B 
6 % 7 .06% 5 R 25 15 
q % 7 07% 6 R 25 1.00 
7-9 % 7 05 7 R 25 1.25 
9-10 Y% 7 -07 5 R 30 1.00 
4 R 8 .09 6 R 30 1.35 
6 R ; = 7 R 30 1.75 
+ R 8 5 CARLOTS, POLES. 
8 R 8 21 4 R 25 $0.50 
4 R 10 14 5 R 25 .70 
5 R 10 .18 6 R 25 .90 
6 R 10 2 q R 5 1.10 
7 R 10 27 5 R 30 1.0% 
8 R 10 .40 6 R 30 1.25 
4 R 18 7 R 30 1.60 
5 R 12 .23 5 R 35 1.30 
6 R 12 .28 6 R 35 1.60 
7 R 12 .33 7 R 35 1.85 
4 R 14 23 6 R 40 2.00 
5 R 14 .28 7 R 40 2.50 
6 R 14 .33 6 R 45 2.75 
7 R 14 40 7 R 45 3.50 
4 R 16 .28 6 R 50 4.00 
5 R 16 -33 7 R 50 6.00 
6 R 16 -40 6 R 55 6.50 
7 R 16 50 4 R 55 8.00 
4 R 18 .33 7 R 60 12.00 





Southern Pine. 





St. Louis, Mo. 


There is no recessionary movement in yellow pine since 
last week and values are a shade firmer. General condi- 
tions are better than they have been in years, and trade 
shows a tendency to continue to increase. Demand is 
strong, the country yards showing a decided improve- 
ment, while orders from car works and for railroad ma- 
terial exceed those of previous corresponding seasons. 

Traveling salesmen are booking good orders in all sec- 
tions, and the outlook is more promising than the deal- 
ers dared hope for. Uppers find a ready absorption when- 
ever offered and values are extremely firm. Common 
stock is meeting with an improved demand, and there 
are considerable inquiries for it at good prices. Mills at 
the south are running full time, in spite of the weather 
conditions, and shipments are moving with fair prompt- 
ness. 

Values in yellow pine are good and stronger than for 
a number of seasons past. The January price list is being 
maintained easily and early developments may be ex- 
pected toward a still further advance in both uppers and 
common stock. The experience df the dealers since the 
price list went into effect has stiffened the weak mills 
and reflects a fixed determination not to permit any re- 
cessions from those values. As demand becomes stronger 
indications point to a corresponding advance in prices, 
hased largely upon ability to fill orders. The present cut- 
look points unmistakably to an extraordinary trade ex- 
tending far into the spring season. 

Orders for new vars are being placed at every fac- 
tory, causing a corresponding call upon the yellow pine 
manufacturers for car material. This is true also re- 
garding general railroad construction improvement, and 
dimensions and ties are in good demand. Foreign trade 
and shipments to the West Indies are attracting coast 
and gulf mills, leaving the interior plants to take care 
of domestic trade. Competition is therefore narrowed 
down, and values held up, and the whole situation is 
nearer being in the control of the seller than for a long 
time. Collections are good. 





Kansas City, Ilo. 


During the past week the yellow pine market has 
shown no change with the exception that orders are not 
coming in as freely as they did in January. This, how- 
ever, is solely on account of the very cold weather, and 
as soon as it warms up a little and the dealers begin 
to thaw out, they will begin sending in orders at a lively 


420 


rate. In the meantime, the mills have all they can do 
taking care of the January business. 

Prices are firm. Not that every concern in the busi- 
ness is adhering strietly to the advanced list, as it was 
not expected that they would all do so at once, but the 
majority of the leading yellow pine concerns claim to 
be holding to this list, and it is doubtful if any great 
concessions are being made at this time to secure busi- 
ness. For the time of year the market can be said to 
be very firm. 





Chicago. 


Local dealers report a fair trade in city and country, 
with excellent prospects for the spring. The past fort- 
night of zero weather much of the time has, of course, in 
a measure checked building, but there is a good deal of 
work that will be resumed or newly undertaken as soon 
as the weather shall moderate. There is some buying 
on the part of factories and country dealers for the pur- 
pose of getting a little ahead of further advances in 
prices, which now seem inevitable. 

Prices of all kinds of lumber are very firm. In the 
city trade first and second flat grained flooring is sell- 
ing at $14 a thousand; star at $12.50 to $12.75; 5% ceil- 
ing is scarce and wanted at $13.50; inch finishing lum- 
ber is quick at $18, and car sills are firm at $19 a thou- 
sand. All the prices named apply to carload deliveries. 
Wholesalers and mill agents here speak of a steady de- 
mand for car material, which gives no indication of a 
falling off but rather of an increase as the season ad- 
vances. 

Those who are wholesaleing among the retail yards in 
the country say that they are able to sell yellow pine 
much further north than in former years, which shows 
that the area of distribution is widening. On this ac- 
count dealers expect to do much more business this 
year than ever before. . 

There are several yellow pine timber bills either on 
the market or in prospect, and the outlook is that with- 
in three months there will be a considerable placing of 
orders for such product. 





Boston, [lass. 


Representatives of southern mills state that the mar- 
ket is firm and unchanged, as far as local trade is con- 
cerned, on southern lumber. Freight rates are very firm, 
the charge for Atlantic coast ports ranging from $5.50 
up and for gulf points from $6.75 up to $7. 





New York City. 
_ It is hard to find any class of lumber for which there 
is pot a good demand and prices firm. In regard to 
yellow pine the demand is principally for flooring. North 
Carolina pine is also doing well. 





North Carolina Pine. 


Norfolk, Va. 


The unfavorable weather now prevailing is having its 
effect upon business—the home trade at least—and a 
decided falling off of shipments is noticeable, while stock 
is accumulating. The general condition of trade is 
healthy, with prices firm and in scme lines advancing. 
Orders and inquiries are not altogether lacking, most 
of the saw and planing mills having ample to keep them 
on full time. The outlook is very encouraging for a 
heavy spring and summer business, both home and 
abroad. 

Freight rates remain at $2.25 to $2.50 to New York 
and sound ports; $3 was accepted to Boston. 








Shingles. 


Minneapolis, Minn. 


The market is still counted firm at $2 here, and what 
sales are being made are at this figure. <A list from the 
coast quotes shingles at $1.95 on a 50-cent rate, but or- 
ders sent to the mill sending the list have not been 
filled, the reply being that March and April shipments 
only can be made on these figures. So, while the mar- 
ket is interested by this price sheet, it is not practically 
affected in price. Howbeit this list is likely to set at 
ease many who had feared that the market was going 
up immediately. It was feared by dealers here that an 
early rush for shingles would set the market up beyond 
the normal level, and cause loss later on. The demand 
now is light and only speculative, for the movement of 
the shingles from retail yards is almost nothing now. 








Kansas City, Ilo. 


Red cedar shingles are very firm in this market. Some 
jobbers here are holding their price on Extra *A*, 6 to 2 
inches, as high as $2.20 on a Kansas City rate of freight, 
and claim to be getting orders at these prices. The 
mills are not at all anxious to sell and do not care for 
large orders for future shipment on present quotations. 
The demand has not become pronounced, but dealers 
who thought of buying early at low prices have been 
considerably surprised during the past thirty days to 
find the prices so firm, and so much higher than the 
quotations of November and December last. The de- 
mand for shingles undoubtedly will be heavy this spring, 
and the mills, by holding their stocks down until the 
demand sets in, should have no trouble in maintaining 
good stiff prices through the season. 





Cypress. 





Chicago, 

It is yet too early for the trade in cypress throughout 
the northern section to show much inerease. The 
late cold weather all over the northern states, anit 
extending far to the southward, has caused a delay in 
the opening of the building season. There is no special 
hurry about preparing material, and the result is only 
a moderate call for cypress. 

Special orders for tank stock and other manufactur- 
ing material are being placed, and there is enough of 
this business to indicate that the cypress trade is to 
share in the revival of the general lumber trade, which 
is peculiar to this year. 

Salesmen and others familiar with the trade situation 
throughout the country concur in the opinion that more 
cypress will be used in house finishing, factory work, 
ete., than ever before. Retail yard dealers will carry 
more cypress in stock than formerly, for they recognize 
that they will need it as a change from other woods that 
are becoming so much in demand, and so limited in sup- 
ply, that substitutes must be provided. 

In mentioning cypress as a substitute, the term is 
not used as indicating inferiority, but is applied to 
cypress as a kind of lumber that can replace to good 
advantage other kinds that may be discarded. The 
comparatively high prices prevailing for oak as house 
finish, and the difficulty of securing enough to meet the 
demand, should enable sellers of cypress to make good 
headway in urging on the attention of consumers the 
advantages of that wood. The generally urgent demand 
for all kinds of good lumber should surely open a way 
of disposing of more cypress this year than ever be- 
fore. 


New York City. 


As soon as the stock of whitewood in the market is 
exhausted—-and from present appearances that time is 
not far distant-—-ecypress is bound to be in big demand. 
Even as it is, prices hold well, and there is much eall 
for tne wood, This is especially the case as regards thick 
lumber. 





St. Louis, Mo. 


Conditions indicate a lively trade. Demand is good, 
particularly from the interior manufacturing concerns, 
«nd values firm. Stocks are not what they should be, but 
movements from down the river will overcome this as 
soon as the ice shall break. 








Poplar. 


~ 

In harmony with the trade in other lines, poplar 
manufacturers and dealers report having had a good 
volume of business during 1898, and now that the figures 
are all in they find their profits are larger than they 
could have anticipated when the year began. Stocks are 
only moderate, but several tides have visited the mill 
districts recently, logs are coming out in good volume 
and the prospects are for a steady sawing season which 
will enable this important branch of the lumber in- 
dustry to meet the large and growing wants of dealers 
and consumers of poplar. 








Hardwoods. 





Chicago. 


Local dealers are finding it increasingly difficult to 
meet the requirements of their trade from stocks on 
hand, and next to impossible to draw on resources at 
the mills for the full replenishment of supplies. The call 
is for about everything in the hardwood line. Con- 
sumers, failing to obtain the kinds they are in the habit 
of using, are resorting to all sorts of substitutes in 
makeshift attempts to secure material enough to keep 
their works running. 

The yard men are in a peculiar position just at pres- 
ent. There is plenty of demand for the lumber on hand, 
and they are selling it at prices which represent a good 
profit. But great holes are being made in supplies and 
they cannot readily be filled up. Nearly all of the 
better yards have a good deal of lumber purchased, but 
at southern points affairs are mostly at a standstill, or 
are moving very slowly, and dealers cannot get the re- 
quired lumber shipped in. When spring shall open and 
the ground become hard enough for locomotion, there 
will be some relief; but lumber will then have become 
so nearly sold out that any increase of receipts will 
scarcely be noticed. It will then simply be an effort to 
pull up the slack in deliveries, and it will be midsummer 
before dealers shall realize that they are at all fore- 
handed in supplies. 

Since cold weather came in the last week in January 
conditions in the south have been no more favorable to 
logging, milling and shipment than before. Such frost 
as has prevailed has only stiffened the mud, rendering 
hauling almost impossible. In the south a cold spell 


demoralizes the crews, work is abandoned, and the men 
hug the fires and refuse to go out in the cold. 
there has been no improvement in the situation. 

It is probable that there will be an earlier relief in the 
northern lumber situation than in respect to southern 


Hence 
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product. The cold weather which began in late Janu- 
ary has been a great boon to the loggers of Wisconsin 
and Michigan, and rapid work is now being done in 
hauling basswood, elm, birch, red oak, black ash, maple, 
beech and all northern woods to the mills. In the north 
the mills run all winter, their output being measured 
by the supply of logs. Now that the small jobbers and 
farmers are rushing in the logs, and the large loggers 
are making good time, the output is bound to be large. 
As to basswood, owing to the rapidity with which such 
lumber dries an increase of supply will be developed by 
April, or May at the farthest. The prospect of a swell- 
ing quantity of northern hardwoods should be taken into 
account in forecasting conditions of the market. It 
will have some influence on southern product, though 
in respect to quarter sawed oak and thick ash nothing 
can compensate for the lack of dry lumber but an in- 
crease in southern product. It seems certain that there 
will be no abatement of demand for quarter sawed 
white oak, implement and wagon stock, car oak, railway 
timber, and other heavy stuff, for months. 





St. Louis, Ilo. 


The situation is characterized by continued strength 
in demand and the same difficulty in filling orders as 
reported for the past month. Dealers are literally over- 
whelmed with inquiries and orders and are facing this 
condition conservatively and with as much philosophy as 
possible. Factory demand is particularly strong and 
there is some irritation on the part of buyers because 
they cannot get orders more than partially filled. The 
consumptive demand for ash, quartered white oak and 
agricultural implement stock is especially strong and 
dealers can hardly view the situation with complacence 
in the light of such demand in view of the fact that 
stocks are extremely light with little prospect of an im- 
mediate strengthening. At some of the yards stocks are 
nearly depleted, but some stock is moving. 

Ash is exceedingly scarce and other lines are badly 
broken. Inquiries for walnut are numerous, while thick 
oak, hickory and box boards are eagerly absorbed wher- 
ever they can be obtained. The eastern export houses 
are seeking all varieties of hardwood, but with only 
moderate success. 

Very few salesmen are out. There is no necessity for 
soliciting trade, as mail inquiries are being turned down 
every day. Reports from the mills at the south are far 
from reassuring as continued wet weather has arrested 
all mill movement for the present, and the sellers are 
simply adopting a waiting policy, and hoping for good 
weather. Buyers are out in all directions, but are suc- 
ceeding only in picking up small lots here and there—not 
in sufficient quantities to ease the situation to any ap- 
preciable extent. 

Demand for poplar and cottonwood is strong enough, 
but the same conditions exist regarding these stocks as 
prevail generally. Box boards are exceedingly scarce and 
the market is without special feature. 

Values are firm and the demand is so strong for all 
lines as to make buyers indifferent to any advances de- 
manded., The sellers have the price situation quite at 
their option, and if stocks were available they would be 
in the most independent position occupied in years, 





Minneapolis, Minn. 


The market is in about the seme condition as re- 
ported last week, in that stocks are not large and the 
movement is restricted because of the broken condition 
of dry stocks. The cold weather has also had some- 
thing to do with the quietness of trade this week. It is 
reported from Wisconsin points that hardwood lumber, 
notably red oak, is selling in this market at less than it 
can be bought for «t mill points in Wisconsin. How- 
ever this may be, prices are very high as compared with 
those of a year ago. As high as $4 to 36 per thousand 
advance over prices of a year ago has been reported on 
oak lumber sold recently in this and Wisconsin markets. 
Red and white oak are about the only dry stocks of any 
importance left now to handle, though there is a little 
basswood in common and better grades. The logging 
conditions in Wisconsin continue about ideal, except that 
the intense cold weather prevents the highest capacity 
of camps and small jobbing concerns being reached. 





Cooperage. 





Minneapolis, Minn. 


The demand for flour barrels in this city is phenom- 
enal. The sale of barrels was 5,000 more than the make 
of the cooperage shops, though they are working at full 
force with enlarged crews. Such a consumption of bar- 
rels at this season of the year was never before known. 
The result is such a demand for cooperage stocks that 
the manufacturers cannot take care of it. Coopers who 
had contracted for what they had thought would be 
their needs are now in the market looking for dry elm 
staves, heading and elm hoops. Much of elm stave 
stock coming is not well dried, and the dry kiln capacity 
of the cooper shops is crowded to its utmost to fit the 
stock for the coopers. The heading market is very firm 
at 444 to 44, cents «nd dry elm staves are not to be had 
for immediate delivery at less than $6.50, while some 
manufacturers are holding for $6.75. The greatest dis- 
tress is in elm staves, however, which are not to be had 
in any considerable amount dry, outside of the stock 
coming on regular contracts. 
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WANTED. 

Advertisements will be inserted in this department at the rate of 25 cenis 
per line for one week, 40 cents per line jor two weeks, or 60 cents line 
for four weeks, payable in advance. No discount for longer time t 
month. In estimating, calculate on nine words making one line and ada 
two lines for head. No * editorial mention” can be made of advertisement 
in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 


WANTED—Employes. 


WANTED. 
A FIRST-CLASS. all-‘round woods foreman. A man who is com 
peteut to estimate timber, locate camps and take genera! 
charge of woods operations, including logging, log driving, tie mak 
ing, bark peeling, ete. Can secure a steady job. 
Address ‘‘WOODSMAN,”’ care of AMERICAN LUMBERMAN. 














WANTEO-BAND SAW MILL FOREMAN. 
YD ELIABLE and experienced man, willing to put in hard work in 
\ the manufacturing of lumber and management of help. Ad 
dress, with references, 
“SPRUCE,” care of AMERICAN LUMBERMAN. 





WANTED—COMPETENT SALESMEN 
6 ag sell for a concern carrying heavy stocks of yellow pine and 
eypress lumber. Territory, Northern Illinois, Indiana, Michi 
gan, and all Eastern and New England States. Write for particulars, 
giving full name and address to 
‘L. Z.,”’ care of AMERICAN LUMBERMAN. 


WANTED: 
AN with experience in lumber business, either position in 
office or outside; but would be expected to take some stock in 
company. Address “NEWELL,” care of AMERICAN LUMBERMAN. 








WANTED—BOOKKEEPER. 


WwW; has had some experience in lumber office; also good esti- 
mate and bill clerk. 
Address ‘‘HAMILTON,” care of AMERICAN LUMBERMAN. 


WANTED—A FIRST-CLASS EDGERMAN. 
O work long leaf yellow pine. Must be young, active and strictly 
temperate. BIG CREEK LUMBER CO., Pollock, La. 


WANTED—Employment. 


W 4NTED-—POSITION. 
Can give best of reference. 
Address BOX 126, Trout Cr ek, Michigan. 





S$ band sawyer. 
A 


WANTED—POSITION AS BOOKKEEPER 
R general « flice work by young man thoroughly familiar with 
the lumber business; fourteen years’ experience. Reliable and 
capable. Good references. 
Address ‘‘L. N.,"”’ care of AMERICAN LUMBERMSN. 


WANTED—POSITION AS MANAGER 
R superintendent of a retail lumber yard, either in city or 
lively country town. Fifteen years’ experience. Can give 
best of references as to ability, character, etc. 
Address “‘R. J. E.,’’ care of AMERICAN LUMBERMAN. 


WANTECS-—POSITION SALESMAN. 
XPERIENCED lumber salesman, who is well acquainted with 
the trade in New Jersey, New York and vicinity, desires posi- 
tion with some reliable lumber firm. Salary or commission. Good 
references, “U. B. C.,”’ care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
B* experienced traveling salesman on sash, door and blinds. 
Good references. 
Address ‘‘ALTON,” care of AMERICAN LUMBERMAN. 





WANTED—POSITION. 

B* experienced hardwood lumber inspector. 
buying and selling. 

FRANK HERBERTZ, 184 Hale St., Detroit, Mich. 


Also understands 


WANTED—POSITION AS SUPERINTENDENT 
y’ saw mill by a man having had thirty years’ experience in the 
( manutacture of lumber from tree to cars; uccustomed to 
handling a mill ot 65,000,000 feet per annum, Thoroughly up to date 
in the erection and operation of modern band and gang mills. Best 
of references furnished and satisfaction guaranteed. 
Address ©. 8. KING, Cross Fork, Potter Co., Pa. 


WANTED-—SITUATION AS YARD MANAGER. 
B* an up to date manager of one yard ten years. Reference 

where lastemployed. Address 

“SUCCESSFUL,” care of AMERICAN LUMBERMAN. 
WANTED-—SITUATION. 
Y a young man as manager of a retail yard. Good accountant 

and willing to work. Four years’ experience as manager. 

Best referenees. Address BOX 6386, Ames, Iowa. 


WANTED-—POSITION AS YARD MANAGER. 

OSS woodsman, log scaler, lumber grader, or salesman. Long 
experience. North or south. Address 

“F. F.,’’ care of AMERICAN LUMBERMAN. 





BAND SAW FILER. 
ANTS situation in northern pine or hardwood mill. Entire 
satisfaction guaranteed. Al references. No bum. I will give 
best of service and expect good wages. Give full particulars. 
Address BAND,” care of AMERICAN LUMBERMAN. 
WANTED—POSITION AS MANAGER 

F sales department or office man for company handling yellow 
pine. Have thorough and practical experience. Now acting 
as secretary for a large yellow pine company in the south. Age 

32. Address ‘SECRETARY,’ careof AMERICAN LUMBERMAN. 








WANTED—POSITION. 

S traveling salesman by experiencei man in doors, sash and 
A blinds. Neariy twenty years with one firm in all large cities 
east, south and west. 

Address “‘O. G. C.,’”’ care of AMERICAN LUMBERMAN. 





WANTED-—POSITION AS SUPERINTENDENT. 
R FOREMAN of planing mill. 16 years expertence. Practical 
man in hardwood fiuish. Can estimate on odd work or from 
drawings. Reference given. Address, 
“P, MILLS,” care of AMERICAN LUMBERMAN. 
WANTED. 
HOLESALE lumber dealers and manufacturers who may need 
the services of traveling salesman, either lumber or sash and 
doors, should address JOHN OXENFORD, Secretary, Central Asso- 
~~ a Traveling Lumber, Sash and Door Salesmen, Indianapolis, 
nd. 
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WANTED POSITION. 

S manager or superintendent by a practical mill man of twenty- 
five years experience, who thoroughly understands the manu- 
facturing of lumber by circular, gang or band mills. Car, bri - 

and building timber. A competent estimatorand practical mech 
who has superintended the building and running of some of the best 
mills in the country. Can handle men systematically and economi- 
cally. Best references. aT 


FEBROUAn 11, 


J. B., ”’ care of AMERICAN LUMBERMAN. 





SITUATIONS WANTED. 
Y first-class filers, sawyers, setters and edgermen of the Menomi- 
nee river. Address F. 8. S. and E. Association. 
F. M. Nelson, Sec’y. P- O. Box 16, Marinette, Wis. 


WANTED—Lumber and Shingles. 


WANTED—FOR SPOT CASH. 
A LL kinds of shipping dry hardwood lumber. We willsend our 
agent to receive stock, when quantity is large enough to war- 
Send for our latest price list and book of inspection rules. 
GEO. E. WHITE & CO., 406 West Lake St., Chicago. — 


WANTED— 2; 000, 000 OAK FENCE SLATS. 
YA 30, 36, 48, 54 and 60 inches’ long. 
9 ELLIOTT & REID CO., Richmond, Ind. 


WANTED—WHITE PINE. 
} ee 2 to 8 car loads per month, of the*following stock in white 
pine rough, to be practically Clear on one side; small pin knots 
no objection, Lows _— be free from shakes and discolored sap. 
Sizes,2 in. x 344-in., 3%-in., = in., 4-in., 4%4-in, 44%4-in. and 5-in. 
wide and 8, 6% 9, 9-6 "and! 10 ft. fong Correspondence solicited. 
HARTMANN BROS., Mt. Vernon, N. Y. 











rant it. 











WANTED—BASSWOOD. 
50 00 FEET 5-4 and 6-4 basswood 12 foot lengths, 75 per 
8 cent. firsts and seconds, balance good rejects. 
_Ad Tess DAVEN PORT, PETERS & CO., Boston, Mass. 


WANTED—HARDWOOD FLOORING. 
F= CASH or on eerie. product of first-class mill. 


Oak, 
maple, etc. The “B. M 


. 8. CO.,” 229 W. 4th St., Cincinnati, O. 


WANTED—FOR SPOT CASH. 
Ww will buy desirable or surplus — a ag cash, at any man- 
ufacturing point in Wisconsin or a Michigan. Pine, 
hemlock or hardwoods. submit your list wit _— 
HOLT LUMBER CO., 1423 Manhattan Bui ding, Chicago, Ill. 








WANTED—FOR CASH. 
Poor D growth white ash butts, 63 and 69 a long, 10 inches 
and upin diameter. Car load lots. Apr Wy, 
ALTHAUS & BALMER, Bluffton, O. 


WANTED. 
PIECES 12x12, 30 feet sound white pine timber. 
THOMAS MYLES’ SONS, Hamilton, Ont. 











15 
ED. 


WA 
AND 6-4 white pine a. 2 to 5 inches wide 5 feet and 
iy” =4 under long. Address 

“MA AX, ” care of AMERICAN LUMBERMAN. 


WANTED—CAR LOTS. 
HITE pine strips, sawed 44 inch by 1% inch, 2 feet 6 inches to 
4 feet long; clear, except white sap. Also ven door 
stock, cored and veneered, ready to mortice and tenon; ash, quartered 
oak, red birch. Address ‘“P. Q.,” care of AMERICAN " LUMBERMAN. 








WANTED—WHITEWOOD AND CYPRESS. 


UMBER for door stock, cut to, sizes No. land 2. Car lots. 
Address *‘O. H.,” care of AMERICAN LUMBERMAN. 





WANTED—BLACK ASH. 
W Ecsn use a quantity of 1-inch black ash lumber in either ot 
the following es, or log run stock preferred; shipping 
cull, common or firsts and secon 
BELDING-HALL MFG. CO., Belding, Mich. 





WANTED-—25 TO 50 CAR LOADS 
Or: one inch black ash dimension a og thoroughly kiln dried for 
delivery this fall and winter. ite for sizes and full —~ 
BELDIN GHALLY Mra CO., Belding Mich. 
WA gota ge CASH 
Sort elm, black ash, bassw soft magi and oak, plain and 
quartered ; 


inspectior t Di 
RAD DFO! pps i i Bunt’ Block, Detroit, Mich 


WANTED—WALNUT LUMBER AND SQUARES 


Wt for cash: Walnut boards and planks, firsts and seconds; 
p. — squares, — of ae to = Finches, 12 inches and up 

lo ‘or 8 cation of sizes. 
alias _ P.O. BOX 2569, New York, N. Y. 


WANTED FOR CASH—OAK STRIPS 
W"s can use for immediate or future delivery 1: pcneeaiee of 
white oak strips 24x4x1 wa stout. r particulars 
BOX 2569, New York. 
WANTED—RAILWAY OAK. 
oe and track oak » Ey A uanti 











address 





B. STONE, Fisher Bldg., Chicago. 





WANTED—WALNUT. 
hid want walnut logs and blocks—10 inches and up in diameter. 
= _—- long and multiples of the same. Address, 
A. LANGTON & CO., Terre Haute and Frankfort, Ind. 





WANTED—HARDWOOD LUMBER. 
eS cash, quartered and plain sawed red and white oak poplar, 
ash, walnut and hickory. Send list of your stock. 
F. R. CRANE & CO., CHICAGO, ILL. 


WANTED—Business Opportunities. 


WANTED—LUMBER YARD. 


N Kaneee, Towa, Missouri or Southeastern Nebraska. Must sell at 
east fifty cars of lumber perannum. Coal business on the side 
no shdeetion Will pay cas 
Address ‘ ‘Ss. A. W., ” care of AMERICAN LUMBERMAN. 

















WANTED—LUMBER YARD. 


Ts Lng location or will take an interest if satisfactory. Will Pay 
h. sh. =A ddress ‘ ‘R. W. i," " care Of AMERICAN LUMBERMAN, 





WANTED—TO CONTRACT. 
O run saw or shingle mill by the thousand, by two experienced 
mill men. Band or circular. Can furnish highest references or 
bond if necessary. Am open, and ready to commence at once. 
URTON & MINNIE, Greenville, Mo. 


AMERICAN LUMBERMAN. 
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FOR SALE-2,240 ACRES OF GOOD TIMBER. 
O*s and Pop lar, located on the Elk River, near Sutton, Braxton 
county, West ‘Virginia. For full information address 
. KIEFER, 29 W. Main — Uniontown, Pa. 





FOR SALE—-1192 ACRES IN WEST VIRGINIA. 
. timbered with poplar, oak, etc. om and a half 
miles from railroad. ea Ap 


ly 
BURDOM button, W. Va. 





TIMBER LANDS AND MILL LOCATION. 
Dee! thousand acres of the best Page timber and with location 
in the south offered forsale forthe next sixty days at a bar- 
n. Apply to “J. E. D.,” P. O. BOX 63, Bainbridge, Ga. 





FOR SALE. FORTUNES IN TIMBER. 


ree choice lots of pine, oak, hardwoods, near ae building 

railways in north Louisiana. Ina new coun Virgin for- 
ests, where investments made mean fortunes . Come right 
along and look over this — If I can't sell to you, others will. 
V. H. HOWCOTT, New Orleans, La. 


WILL EXCHANGE. 


820 ACRES of raw land in Knox County, Nebraska, for lum- 
"Sian ta or for any kind of building material. Address, 
AS. J. GERNER, 655 Touhy Ave., Rogers Park, Ill. 





FOR SALE—-4,000 ACRES OF FLORIDA LAND. 


EAVILY timbered on a ty rivers. 
E. LOW, Green Cove Springs, Fla. 

















WANTED—Second Hi i 
ED—Second Hand Machinery. 
second-hand burner, will also receive offer on new burner 
erected at ourmill. For particulars 
WANTED ing R. R. Equi 
—Logging R. R. Equipment. 
WANTED—TO BUY. 

Address, with particulars, 

“CRISSEY & CO., ” care of AMERICAN LUMBERMAN. 
WANTED—BOXES FOR GLASSWARE. 

E are in the market for 5,000 glassware boxes per month, to be 
turers who wish to bid for this trade will send specification sheets 
- sizes to “GLASS,” care of AMERICAN LUMBERMAN. 

‘WANTED-—FILERS WHO DO THEIR HAMM ERING 
 % know that I send my hammering instructions on trial. I guar- 
J. H. MINER, Lumberton, Miss. 
TIES WANTED. 
Address ROOM 1310 lenen I Building, Chicago, Ill. 
INSPECTORS, BUYERS AND DEALERS 
ted to keeping tally of hardwood dimensions or lumber 
of untformy wid width. Send 50c for sample copy; 3 copies, $1.25; dozen, 
MILLS WANTED. 
se SITES and abundant timber Fc mid ore leaf yellow ro 
Texas, (new road now extending Gough forest). Address 
JOHN H. KIRBY, 
WA NTED—ALL RETAIL LERS 

HO are interested in specialties and in good things generally, 

appears in the AMERICAN LUMBERMAN 
NORTH WESTERN LUMBER CO, 

ITH alee t uipments to locate is choice yellow pine timber 

et y the eens: . cut. 


WANTED. 
T°s aes 
RED CLIFF LUMBER CO., Red Cliff, Bayfield Co., Wis. 
ie miles of T rails, with logging equipment, including engine. 
WANT i 
ANTED—Miscellaneous. 
furnished in shooks with cleats nailed on. Box manufac- 
antee more and better lumber in every case. 
30, OOO cedar or tamarack ties; on line of C. & N. W. 
or Wis. Cent. R. R. preferred. 
A LL Fak the LUMBERMAN’s pocket tally book. It is especially 
#4. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Ill. 
on line of Gulf, Beaumont & K City railway, in eas' 
Vv. P.& Gen’l 1 Mer. Houston, Tex. 
to keep track of our adverti: from week to week as it 
WANTED—A SAW MILL MAN. 
MOORES, Ellisville, Miss. 





WANTED—-TURNED BROOM HANDLES. 
ASSWOOD, spruce or other suitable woods, must be clean and 
free of knots, size 51 inches by 144 inch. Quote price for car 
loads ex ship London. 
Address “‘W. R. C.,” care of AMERICAN LUMBERMAN. 





CUSTOM SAWING—APPLE TIMBER. 
A LSO white _ black ash, nehew., white oak, and soft maple 
sawed to order. = work solici 
WALTER 8. PULLEN, Baroda, Mich. 





TO CATCH THE EYE 
OTHING will as og it quicker than Rar catchy cuts; have your 
advertisem: e attractive — send for cata- 
logue. aMERICAN’: LUMBERMAN, Chicago. 


WANTED—RETAIL LUMBER DEALERS 

To save time by using the Lumberman’s Actuary. It is a book 

that should be kept on the desk of every lumber office. The 

most careful bookkeeper or clerk in making calculations pa make 

mistakes—the Lumberman’s Actuary never. Its ae oe ions have 

been made once for all and are known to be correct. See advertise- 

ment elsewhere for contents of the book. It is not ‘bulky, but is ofa 

convenient size even for the pocket. It will be sent postpaid to any 
address for $2.50. Address 

AMERICAN LUMBEKMAN, 315 Dearborn street, Chicago, Ill. 4 


WANTED—LUMBERMEN TO USE 
HE “Lumberman’s Standard Telegraph ary ™ and thereby 
save the cost of the book every ‘few ae days. telegram contain- 
ing 50 to 100 words can oy brought within 74 ty fo ws its use. Price, 
one copy, $3; two copies, $5. Special rates in lots of one dozen or 
more include name embossed in gold on cover. Write for prices. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Ll. 


FOR SALE. 














6,000 ACRES PINE FOR SALE. 


= county, near Pearl River, Mississippi. Estimated at 
PO millions feet ce with some whitewood, hickory and 
c. C. VAUGHAN. St. Johns, Michigan. 
FOR SALE—40, 000 ACRES 
OF splendid timber land, now being eqenca up by a railroad line, 
making connections TON, FI pply 
BROBSTOS FENDIC. & CO., Brunswick, Ga. 


Dover over 








FOR SALE—PINE, ETC. 


| ey choice bargains in pine and hardwood timber in Louis- 
fana. A big boom in tim is near at hand; get in on the 


sealant tina Oy if HOWCOTT, New Orleans, La. 
r ’ 


PINE TIMBER AND MILL SITES. 
HE best mills in the south are located on the N. O. & N. E. R.R. 
(Q. & C. Route), in southeastern Mississippi, for the reason 
that there they get the best of —- ine. If you are looking fora 
location eh mill to make mone te me. Can sell 160 to 15,000 
acres in solid body, Am an ol "Moh n lumberman and know 
when pine is good. OORES, Ellisville, Miss. 








Bn». SALE—AT A BARGAIN 
Oy ® road near Sault Ste. Marie, Michigan, 1,200 acres of 
land "with 4 milton of the very nicest birch, 2% million ot 
hemlock and 20,000 cords of wood; fine location for @ mill to ship 
either east or west. 
Address ‘‘ HARDWOOD,” care of AMERICAN LUMBERMAN. 


FOR SALE. 
TRACT of 10,000 acres of timberland in Wyoming county, W. Va. 
on the Guyandotte river. Estimated at 15,000 yellow poplar 
trees 24-inch and over in diameter on the stump up to 60-inch and 
large average, also 10,000 white oak trees, _—— _ over, all of 
splendid quality, an + be cheaply logged dh 
AMES MACK. ZIE, Wi iiamson, Ww. Va. 


FOR SALE. 


4 <= — as ae cypress brake; float roads all cut; 6,000,000 
d. Northeastern Louisiana. Extra quality. Also 
5,000 ome hardwood, with two cypress brakes, in Arkansas. 
. NEWTON, 1326 East 15th, Los Angeles, Cal. 


FOR SALE. Pies 


ACRES longleaf 

timber, seve 

One river with line of steamers runs through this tract. Compara- 
tively level, immediate vicinity "truck farms, orange and pineapple 
lands. Sell from $2.50 to $50 per acre. Title perfect, option to buyer, 
rare chance for money syndicates. Price per acre $1. 32-page tim- 
ber catalogue free, explains southern timber lands, location, trans- 
portation, size tracts. quantity, kind and price. Also stumpage 

lands. W. H. CRAWFORD & CO. 
Southern Colonizers, Real Estate and Loan — 
$2334 Union Street, Nashxille, Tenn., U. S. A 


FOR SALE—Lumber and Shingles. 


FOR SALE. 
to 3 thousand piling, 20 to 60 feet in length. Also million feet 
red white burr oak and gum, cut to oruer. 
Address REED & REED, Mt. Carmel, Il. 











ine in Florida. Very fine 
loggi streams. 

















FOR SALE—Timber and Timber Lands. 


FOR SALE—CHEAP. 
O acres of the finest pine and cypress tim- 
i Cm Pon and rallroads, in Northern 


Florida, between Georgia and 
OuI N G. CLAY, St. Paul, Minnesota. 








FOR SALE—10,000 ACRES LAND. 
N Southwest Virginia. Timber, iron, ornamental slate. 
Address LOCK BOX 108, Charlestown, Jefferson Co , W. Va. 


FOR SALE. 
TUMPAGE on ten thousand acres, on White river, in Arkansas 
oak, gum,elm and maple. Fifteen thousand feet per acre. Ten 
years for ‘removal. . W. McCREA, Cape Girardeau, Mo. 








TIMBER AND COAL LANDS FOR SALE: 


102. O92 ACRES, carrying 4,500,000,000 feet pine 


. on Vancover island and main land, 
Puget Sound, B.C. Good mill ty 60,000. 
= - acres  oamatien 700,000, 060 f eet on Columbia River, Oregon. 
acres timber and coal land in Tennessee. Also a snap in 
300,000, 00,000 feet in Coos Bay District, Oregon. 
If you want timber or coal land write me. 
J. 8S. STACY, 1002 Chamber of Commerce, Chicago, 111. 


FOR SALE—COTTONWOCD. 
2, OOO, OOO og? of dry cottonwood. Address, 
G. RICE LUMBER CO., Cairo, Ill. 
re _— BALUSTERS. 


TANDARD o_o 
s JOHN w HUSSEY, No. 1 Broadway, New York. 








FOR SALE. 


HITE pine decking, 50, feet, 214x5 and 6. in good shipping 
W condition. THE W. H. SMITH CO., Toledo, Ohio. 


WANTED. 
ing SELL Michigan cedar and aay —— or exchange some for 


oats, corn and feed, car lots. W 
A. W. WOLFE, Gladstone, Mich. 


CYPRESS PILING. 
E ARE pre to contract for any large quantity of sound 


ddress, 
OR MITECASTLE LUMBER & SHINGLE =. LT’D., 
Whitecas tecastle, La. 











FOR SALE-COTTONWOOD. 
LARGE stock of box boards and firsts and seconds in shipping 
A condition. Address, 
mere -' LUMBER COMPANY, 
‘oot Illinois St., Chicago, ii. 





FOR SALE—TWENTY THOUSAND ACRES 
N Dunklin County. Missouri. Estimated 4,000 feet staveand head 
in ash, 2,000 feet cottonwood; also other timber. Near two 
rail ; another being built. Twelve miles to Mississippi river. 
Price $3 per acre. 
Address “RANDELL,”’ care of AMERICAN LUMBERMAN. 





FOR SALE—SOUTHERN TIMBER. 
EVERAL Kentucky and Tennessee accessible virgin timber 
S tracts, also stumpage. W. G. HAMILTON, Louisville, Ky. 








FOR SALE—Second Hand Machinery. 


FOR SALE—TWO BOILERS. 


na sent by eighteen — five 10-inch flues, also one 16x30 
eo hand, slide valve; Sinker, Davis & Co. Engine. 





right 

condition. 

INDIANAPO) APOLIS MFR'S & CARPENTERS’ UNION. 
Indianapolis, 


Ind. 
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FOR SALE—COMPLETE CIRCULAR SAW MILL. 
5O OO capacity mill; boilers, 60 inches x 16 feet: 
ee) 9 engine cylinders, 18 inches x 22inches. Edger» 
carnage, live rolls, log jack, twin engine feed, nigger, planer, belt- 
ing, shafting, etc. For further particulars and price, address 

“H. B.,” care of AMERICAN LUMBERMAN. 


SAW MILL MACHINERY FOR SALE. 

Ta bargain. Our double band and gang saw mill complete, 

with steam feeds, carriages, edgers, trimmers, engines, boilers, 

ete.; mostly Allis make. Will sell entire or in parts. Also dump 
carts, tram cars, wagons, etc. 

NECEDAH LUMBER COMPANY, Necedah, Wis. 





FOR SALE—AT A BARGAIN. 
NE of Bentel & Margedant’s number D, universal, wood workers 
with three-sided sticker and with combined adjustable fence, 
new, and bevel rest, patent gaining frame, one 8-inch triangular 
shear knife, cutting head and straight knife, slotted head and 


straight knives. In fact, this machine is as good as new. Their 
price on this machine is $590. I will sell this machine. for $225, 
f. 0. b. ears Cleveland, Ohio. Also one 9-inch Levi Houston mould- 


ing machine, all in good repair, and a lot of knives, all in first-class 
shape, ata bargain. Write for particularsto _ 
W. I. LINDSAY, Cleveland, O. 





“FOR SALE—-SECOND HAND MACHINERY. 


NE Wilkin 8-ft. band mill, new; two Hill niggers; all sizes Cun- 
ningham geared twin engine steam feeds; all sizes Prescott 
steam feeds; two boilers, 44-in. x 14-ft., complete; one Erie City engine, 
20x30 in.; one Remington slide valve engine, 18x86 in.; one Giddings 
& Lewis slide valve engine, 12x24 in.; one Lansing slide valve 
engine; 12x18 in.; one Greenwald slide valve engine, 10x24 in.; one 
Chandler & Taylor slide valve engine, 14x18 in.; one slide valve 
engine, 14x24 in.; one Armington & Sims high speed engine, 1514x15 
in.; six Hill clutches, 54x9 in.; one Kline two-arm log loader; one 
large Conway fire pump; one No. 4 Deluge pump; one gang lath mill; 
one stave jointer, new; 4-in., 5-in.. 7-in. and 10-in. steam separators; 
one 54-in. Neacy edger; one 72-in. Rodgers edger; one 40-in. four 
block Allis carriage; one Allis circular mill, with top saw rig; six 
52-in., three 32-in. and one 72-in. circular saws; three 38-in. slasher 
saws, new; band and gang saws; two 12-in, brazing clamps; one 
Rhodes circular swage; one new anvil for circular saws; one 40-in., 
one 48-in. and one 52-in. Wilkin steam gang; one 52-in. Wickes belt 
gang; one 5-in. Nordberg automatic governor; one 4-in, and one 8-in. 

Waters governor. 

THE FILER & STOWELL CO., Milwaukee, Wis. 





FOR SALE—WOODWORKING MACHINERY. 


NE 28’’x8” Triumph six-roll double surfacer and roller. 
One 25’’x6’’ Smith double surfacer and matcher. 
One 24’’x6’’ Woods No. 4 six-roll double surfacer and matcher. 
One 24’’x6”’ Fay four-roll double surfacerand matcher. 
One 24"’x6”’ Fay four-roll single surfacer and matcher. 
One 24”’x3”’ Tompkins four-roll single surfacer and matcher. 
One 16’’x4’‘ Benjamin clapboard planer and matcher; works two 
pieces at once. 
One 16"’x4” Benjamin four-roll single surfacer and matcher. 
One 15’x6”’ Berry & Orton six-roll double surfacer and matcher. 
5x3’ Fay six-roll double surfacer and matcher. 
One 14’’x5” Woods eight-roll double surfacer and matcher. 
One 14’’x4”’ Benjamin six-roll double surfacer and matcher. 
One 14’’x3”’ Hoyt six-roll double surfacer and matcher. 
One 12’’x3” Triumph four-roll inside moulder. 
One 9’’x6”’ Fay six-roll double surfacer and matcher. 
Three 8x2!” Harvey six-roll flooring machines. 
One 7’’x4”’ Hoyt No. 3 six-roll double surfacer and matcher. 
WICKES BROS., Saginaw, Mich. 








FOR SALE AT A LOW PRICE. 
WO second-hand veneer saws with segments, in good working 
order, which have been used for cutting Spanish cedar for 
cigar boxes. For further particulars apply to 
WM. WICKE CO., Ist Ave. and 3st Street, New York City. 





IF YOU WANT A BARGAIN 
IT’ new or second hand planing, sash and door or saw mill ma- 
chinery, write to me giving your address with a list of what you 
want, Address “B. D..” care of AMERICAN LUMBERMAN. 


BAND SAW MILL-FOR SALE. 

COMPLETE Clark Bros., band saw mill, with two boilers, two 

engines, Clark Bros., head blocks steam feed, steam nigger, 
flooring machine surfacer, gang edger, cut off and equalizing saws, 
conveyors, belts, etc., and appliances for filing and keeping saws in 
order. This mill has been used but a short time, is now out of use, 
and we will sell same at a very low price. 

8. P. KENNEDY & CO., Bradford, Pa. 





FOR SALE—BAND SAW MILL. 


NE 8-foot band mill, in Al condition; one 66-inch tubular boiler 
used but little; two slide valve engines, good; equipments for 
filing room, and all side machinery and _ belting to make up a large 
band saw mill. Address GEO. H. VAN VALKENBURG, 
Corner Maple and Lafayette Sts., Nashville, Tenn. 








FOR SALE—CHEAP. 


NE 30-inch single block, Challoner special, power feed box board 
on heading machine. 
One Challoner special machine for equalizing short lumber. 
One one-color Cross printing press. 
One Hall & Brown endless bed single surfacer. 
One Sturtevant 13-inch double shaving exhaust fan. 
One 12-inch Allington & Curtis exhaust fan. 
One 10-inch single fan. 
All in good condition. 
HELENA BOX CO., Helena, Ark. 





A SNAP BARGAIN. 

ARE chance to buy a band saw mill at less than 25 cents on the 
dollar. Iron frame building, 30x195 feet; two stories (can be 
taken down); frame building, 44x150 feet; Corliss engine, 240 horse- 
power; 5 new boilers, 16x20 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for sawing logs 

up to 80 feet in length. For further particulars, address 

“LAWSON & BRO., care of AMERICAN LUMBERMAN. 


FOR SALE. 


4IRST-CLASS saw gummer, never been used. ata bargain. For 
particulars, address “GEO. GOBEL.” 
care Of AMERICAN LUMBERMAN. 


FOR SALE—MACHINERY. 


HAVE for sale, wreck of steamer, ‘‘ GUIDING STAR,” consistin 
of two engines, 27x74; one 8-inch beam doctor; five boilers, mu 
drums‘ heaters, steam drums, and fire fronts, all complete. Boilers 
are 42x28, double (hand) riveted, 2-flues each, 15 inches. made of best 
Tennessee charcoal iron, 70,000 pounds tensile strength, and licensed 
by government inspector to carry 168 pounds of steam. 

This boat was cut down by the ice near Point Pleasant, Mo,, and 
the machinery and boilers taken off in fine condition. Will sell 
separate or as a whole, to suit purchaser. 

JOHN McDOWELL, Jr., Mound City, Ill. 








FOR SALE—SAW MILL EQUIPMENT. 


FIRST-CLASS modern three-circular timber mill. Saws up to 80 
. feet. Power plant in good condition and ample capacity. 
Equipment of edgers. slashers, trimmers, niggers, steam feeds, live 
rolls, pulleys, shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, address 
““C. R. MILLER,” care of AMERICAN LUMBERMAN. 





FOR SALE 
INTERESTING TO MACHINERY BUYERS. 


NE 16x22--inch Huston Stanwood & Gamble Engine. 
One No. 24 8-inch 8S, A. Woods flooring machine. 
One No. 82 18-inch 8. A. Woods flooring machine. 
One No. 4 8-inch 8. A. Woods moulder machine. 
One Woods Automatic 24-inch Knife Grinder and emery wheel No. 4. 
One No. 45 Sturtevant exhaust fan. 
One lot of planer knives. 
100 feet 3 3-16 cold rolled shafting. 
50 feet 2 7-16 cold rolled shafting. 
10 adjustable hangers for 3 3-16 chafting. 
6-inch hangers for 2 7-16 shafting. 
One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One Iron swing cut off saw. 
One Small rip saw table. 
One End matching machine. 
Sundry lot of pulleys. 
Two Boring machines. 
Three Andrews’ dry kilns. 
Piping and cyclone. 
This machinery is all in first-class condition, having been in use 
less than two years. Address, 
C. B. KELLEY & CO., 321 Rookery Bldg., Chicago. 


FOR SALE—Logging R. R. Equipment. 


FOR SALE—MODERN LOCOMOTIVES. 


OUTH Side Elevated Railroad engines; standard gauge; only five 

years’ service; 30 tons; small drivers; short wheel base, All For- 

pone i ge weight on four drivers, with tank built on same frame, 

carried on four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP. Ample fuel and water capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. Also 3 95,000-pound 
8-wheel road engines and 3 135,000-pound 10-wheel freight engines, 
nearly new. A complete line of passenger coaches, good style, re- 
cent build, and NARROW GAUGE EQUIPMENT. 

FITZ-HUGH & COMPANY, Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 














NARROW GAUGE LOGGING RAILROAD FOR SALE. 


NE 20 ton 8 cylinder, Shay geared Lima locomotive, 12 regular 
double truck logging cars, 24 inch wheels, all 36 inch gauge, 
200 gross tons excellent steel relaying rails, splices. bolts. spikes, 
switches and frogs forsame. One-fifth of the rails are 30 pounds to 
the yard, balance all 25 pounds to the yard; located in Michigan. 
For further particulars, prices, etc., write 
M. MITSHKUN CO.. 406 Chamber of Commerce, Detroit, Mich. 





MODERN LOCOMOTIVES. 


AKE Street Elevated R. R.engines, standard gauge, only 24 
years’ service. 


All hase J type. Weight on 4 drivers, with tank built on same 
rame, carried on 4 wheel swivel truck. Strictly modern and just 
out of shop. Ample fuel and water ca ty. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. 
Also 8 95,000 pounds, 8 wheel road engines and 
8 185,000 pounds, 10 wheel freight engines, nearly new. 
A complete line of passenger coaches, good style, recent build 
and narrow gauge ne. 
FITZ-HUGH & COMPANY, Monadnock Block, Chicago, Ill. 
ers in engines, rails, cars and machine tools. 





LOCOMOTIVES AND CARS FOR SALE. 


1 14x20 26-ton passenger ——. 
2 10x14 15-ton Baldwin Forny type, 4 drivers 36 inches. 
1 9x14 12-ton Porter Forny type. 
1 9x16 Baldwin saddle tank. 
All of the above standard guage, in 3-foot guage we_have: 
1 7x12 Porter saddle tank. 
1 12-ton Shay geared for wood or iron rail. 
1 40-inch guage Shay, 17 tons. 
Also a number of 3-feet guage logging trucks for iron and wood 


rail. 
13-drum logging skidder. 
All the above is in first-clsss condition. 
HASKINS, WILLIAMS & CO., Birmingham, Ala. 


FOR SALE—LOCOMOTIVES. 
-WHEEL, 8, 6 and 4-wheel engines. Special ee ed in log- 
1 O ging equipment. F.M. HICKS, 225 — m 4" 
cago, Ill. 


FOR SALE—LOCOMOTIVES. 


EAVY three foot gauge engines. 
H Five 30-ton Brooks M = 
Three 33-ton Baldwin consoldation. 
Three 35-ton Baldwin consoldation. 
Two 23-ton Moguls. 
Two 16-ton Brooks, 
One 13-ton Porter. 
foot gauge. Ready for immediate delivery. 
F. M. HICKS, 225 Dearborn street, Chicago, Il. 











FOR SALE—STEEL RAILS. 
Ww sell new steel rails and buy and sell second-hand rails. 
Add ROBINSON & R, 


ress R. ’ 
419 Wood st., Pittsburg, Pa. 





FOR SALE—LOCOMOTIVES AND CARS. 


IVE 10-wheel standard gauge 44-inch drivers, weight 76;000 
pounds total; 18x22-inch cylinders; Al condition; modern build; 
equipped with Westinghouse air on drivers and tender. 
ve 14x24 inch 4-driver and 4.wheel truck, standard gauge loco- 
motives, 50-inch drivers. 
Two Baldwin Moguls, 12x18 inch, standard gauge; weight 22 to 
25 tons; 36-inch drivers; modern build. 
One 4-driver and pony truck Baldwin, standard gauge; 13x20-inch 
"One hiodrel scandard gauge fist 
ne hun s ard gauge flat ears; 40,000 pounds capacity; 
suitable for logging roads. - weed 
All above equipment in first-class condition. Changes and repairs 
made to suit. Can deliver Fy 8 
LUMBERMEN’S SUPPLY & EQUIPMENT CO., 
Savannah, Ga. 





FOR SALE—LOCOMOTIVES, CARS AND RAILS 
5 Oo STANDARD and narrow gauge locomotives, weighing from 8 
to 40 tons each; wn Porter, Baldwin and other makes. 
Also about 300 logging, box and flat cars of both gauges. Also steel 
relaying rails of all weights and in quantities to suit. Prices and 
full Ye iculars given on application. ; 
M. MITSHKUN CO., 406 Chamber of Commerce Bldg., Detroit, Mich. 








FOR SALE—Business Opportunities. 





WANTED. 


OOD energetic partner, with from $15,000 to $20,000, to take in- 
terest of ——— member of our firm, in one of the best lum- 
ber yards in Michigan, paying good dividends. 
Address “MICHIGAN,” care of AMERICAN LUMBERMAN. 





WANTED—A PRACTICAL LUMBERMAN. 
O take pe in a good saw mill plant, as assistant manager. 
Would want om | to take $10,000 to $15,000 of stock, in order to 
have a financial as well as working interest. Object of selling is the 
ill health of the manager. The investment can be shown to bea 
good one. Plant controls between 90 to 100 million feet of stumpage. 
Address “‘X. T.,’’ care of AMERICAN LUMBERMAN. 


DO YOU WANT IT? 


UMBER YARD office and sheds, situated in Collinwood, Ohio, a 
growing and thriving village eight miles east of the center of 
Cleveland. Itis for sale or for rent, with long lease, at reasonable 
price. The lot is located on Collins avenue, just south of the Lake 
Shore & Michigan Southern Railway, from which a side track may 
easily be built. The lot is 80x140. Centrally located. A good busi- 

ness awaits a good man. Write or wire 

C. W. RICE, Collinwood, O. 


FOR SALE—LUMBER YARD. 
i ig New Jersey, city of about 8,000. Old established business. 
Small planing mill in yard if wanted. Wishing to retire reason 
address ‘‘R.,”’ care of AMERICAN LUMBERMAN. 
FOR SALE—LUMBER YARD. 
_ best large town in Oklahoma. For particulars 
Address ‘‘A.,” care of AMERICAN LUMBERMAN. 








for selling. 








FOR SALE. 
A T a bargain, a stave and coiled hoop factory, located on the 
Ohio river at Mound City, Illinois; very complete and modern 
machinery. First-class condition, with ample buildings and grounds, 


For terms and price inquire of 
L. M. BRADLEY, Mound City, 11. 


ACCESSIBLE HAROWOOD STUMPAGE. 
ANTED—A lumberman with capital to erect mill, cut and 
market 200,000,000 feet of hardwood lumber in Arkansas. All 
water transportation. 
GEO. W. CLARK, 181 Broadway, New York. 
FOR SAL®&—SAW MILL. 
IRST-CLASS circular saw mill with edger, slab saw, blacksmith 
tools, ete. Capacity, 10,000 to 12,000 feet. All Disstons saws. 
Call or address 








BERTHA GILL. Administratrix, Belleville, Mich. 


WANTED—CAPITAL. 


PARTY with ten thousand dollars to take an interest in a well 
established manufacturing business, located in a large city in 
Ohio. One acquainted with lumber business preferred. The invest- 
ment is safe and profitable. 
Address “‘A. B. C.,’’ care of AMERICAN LUMBERMAN. 








WANTED—TO LET CONTRACT. 
Re logging a mill of 75,500 feet capacity per day, located in short” 
leaf yellow pine in the south. 
Address “‘C,”” care of AMERICAN LUMBERMAN. 





FOR SALE—BAND SAW MILL PROPERTY. 
T Fort William, Ontario, Canada, on Lake Superior. Capacity 
of mill 40,000 feet inten hours. Planing mill. Twenty 50-foot 
lots, including 500 feet frontage on Kaministique river, suitable for 
an elevator. For particulars apply to 
Cc. C. ABBOTT, Assignee, Estate Graham, Horne & Co. 
Fort William, Ont. 





FOR SALE—RETAIL LUMBER YARD. 
Li in best live stock and agricultural region of central 
Missouri. Annual sales forty to fitty cars. 

Address ‘‘MISSOU RI,” care of AMERICAN LUMBERMAN. 


RARE CHANCE. 

NE half interest and full control of 3,000 acres choice timber 
and. 22,000 foot mill in order will be given an experienced 
sawyer able to buy 1,200 more, oak and ash, at $1.25 per acre. No 
jesting in this, nor money paid me, other cares and inexperience 

induces the offer. H. G. CADY, Pine Bluff, Ark. 

FOR SALE—RETAIL LUMBER YARD. 
AVE two or three very desirable lumber yards for sale at a 
bargain for spot cash. Yards located in central Indiana, 
Wil sell a, Must sell at once. For particulars 
Address “J. M. K.,”” care of AMERICAN LUMBRMAN. 








A SNAP BARGAIN. 
= plant of the Pryor Lumber Co., including saw-mill, planing 
mills and several million feet of yellow-pine timber. Half 
cash, balance in payments. Address MENA, ARK. 
ASSIGNEE SALE OF PLANING MILL. 
NE of the largest and best mills in Indiana, latest improved 
machinery, all in good order and weil equipted for business. 
Mill building is 3 story brick, 60x96. 
Office and wareroom 2 story brick, 44x68. 
Lumber shed 2 story frame iron covered, 72x84. 
Also lot in rear, 100x133, with railroad trackage. 
Information and plat furnished on applicatson. Address, 
8S. E. BEACH, Assignee. 
Clift & Williams Co., Terra Haute Ind 
FOR SALE CHEAP. 
N THE most thriving suburb of Buffalo, a planing mill and lum- 
ber plant with mill, lumber, sheds, office, dwelling house, barn, 
ete. Address, J. J. RLEMAN, 289 West Ferry Street, Buffalo, N. Y. 


FOR SALE. 

NE of the best fae mills and box factories in the city of 
Cleveland with a good established business. Will sell whole 
or half interest to a man who thoroughly understands the business 
and will take hold and run it. The reason for wanting to sell is 
partly on account of health and family and partly because he wishes 

to engage part of his time in another business. Address, 

“BOX FACTORY,” care of AMERICAN LUMBERMAN. 














SAW MILL AND PLANING MILL FOR SALE. 
Y THE Louisville Banking mcg age Louisville, Ky., saw-mill, 
a 40,000 nell ger day, a planing-mill, and office and 
other buildings, all situated on six and one-half acres at Beattyville, 
Ky., fronting on the river on one side and the railroad on the other. 
The town of Beattyville is situated at the junction of the three forks 
of the Kentucky river, up which streams are immense virgin forest» 
of eee red and white oak, ash, pine and chestnut. Timber cab 
be bought at Beattyville, floated down from above, and large quan"! 
ties of timber land up those streams can be bought very cheap fro" 
$1.50 per acre, up. 5 





OPPORTUNITY OF A LIFE TIME. 

O PURCHASE one of the best lumber plants in New England. 
Splendid location, established trade. rite for particulars. 

_ Address, “BREWSTER,” care of AMERICAN LUMBERMAN. 





FOR SALE. ' 
PRESCOTT No. 2 band sawmill complete with docks, boarding 
house, etc., near the Soo. It is located in a territory where 
there is a large amount of hemlock and hardwood and considerahle 
pine can be had at a very low price. age of 
D. J. RANSON, Sault Ste. Marie, Mich. 





FOR SALE—A LARGE MILL PLANT 
O* Paget Sound, Washington. With 25,000 acres of magnificent 
rtimber. Also large tracts of red wood timber lands. : 
BOVEE, TOY & SONNTAG, 624 Market St., San Francisco, Cal. 
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FOR SALE- PLANT. 

VT MBERLANDS and good will of the most complete and success- 

ful hardwood mill in the United States. In active operation, 
with enough timber at mil] and profitable orde1s for talance of year. 
Timber resources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va. I]] health of 
owner only reason for sale. No applicant desired with less than 
$25,000 cash, balance on long time, low rate of interest. 

Address Postoffice Box 1365, Pittsburgh, Pa. 


TO WHOM IT MAY CONCERN 


yyBis is to call the attenticn of the yublic to the fact that the 
Wisconsin Central Lines have two fast tsains daily between 
Chicago, St. Paul, Minneayolis, Ashland and Duluth, touching all 
the important points in Central Wisconsin en route. ‘The ccmyany 
has thousands of acres of fine farming Jands in northern Wisconsin 
forsale. For ek a information on this subject, address 
JAS. C. POND, Gen’! Pass. Agent, Milwaukee, Wis 





FOR SALE—LUMBER YARD, BOX FACTORY 


A ND planing mill, with 17 acres of land. Factory iron clad. 
Steel covered roof. Roof trussed; no posts inthe way. Cars 
housed in factory when loading. One 20x26 engine. Two 5x16 feet 
boilers. Forty-four 4-inch flues. One Worthington force pump. 
One segment and one band re-saw. Two double and two single sur- 
facers. Two matchers. One electric light plant. Four double box 
machines. Piling room for eight million feet of lumber. Also resi- 
dence 32x47, two stories and basement. All stone foundations. 
— room and boiler house brick. Everything in first-class con- 
dition.Apply to JAS.S. KIRK &CO., Chicago, or Rhinelander, Wis. 








FOR SALE—-SAW MILL 
(Gpoop heavy circular mil! complete with steam feed; good edger 
and trimmer. Will take lumber in payment, or might take 
interest in business if desired. Address 
“SAW MILL,” care of AMERICAN LUMBERMAN. 


MISCELLANEOUS—FOR SALE. 


FOR SALE OR LEASE. 


ITES of unsurpassed location for the storing, sale and distribution 
of lumber in Cleveland and-Lorain,Ohio. Excellent manufae- 
turing sites; ample land area and water and railroad transportatiou 
facilities. 
E. P. HATFIELD, 537 Society for Savings Bldg, Cleveland, O. 











FOR SALE—CLIMAX TALLY BOOK. 


be ge thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a 
practical hardwood inspector who knew what was wanted. Bound 
in sheep with stiff covers, and thumb and finger straps. Size of 
book closed 414x8'% inches. Price per copy, 75 cents; six copies, $4; 
twelve copies, $7.50. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Il. 


THE MAIL IS QUICK. 


— Lumberman’s Standard Telegraph Code is quicker. It will 
save the cost of the book every few days. <A telegram contain- 
ing 50 to 100 words can 7 be brought within 10 by its use. 
Price, $3; 2 copies, $5.50. Special rates on lots of one dozen or more 
include name embossed in gold on cover. Write for prices. 
AMER'CAN LUMBERMAN, 315 Dearborn street, Chicago, Ill. 


WHEN YOU BUY A BOOK OF PLANS 


OU want the latest, most modern, and best. Tabor’s Modern 
Homes contains 50 new designs, showing perspective views 
and floor plans of city and suburban Homes, costing from 
$5,000 and upward, two and three-story flat buildings, frame and 
brick houses, for 50-foot lots, ete. Many designs are shown for cot- 
tages costing from $500 to $1,000. Price, $2. Sent postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago. Ill. 














LUMBERMAN’S POCKET TALLY BOOK. 


SPECIALLY adapted for keeping tally of hardwood dimensions 
or lumber of uniform width. Send 50 cents for sample copy; 3 
copies $1.25; dozen $4.50. ; 
Address AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, Ill. 


FOR SALE—ADVERTISING CUTS. 

M AKE your advertisements attractive and catchy. Use our 
catchy cuts for Retail Lumber Dealers. Send for our cata- 

logue. Address AMERICAN LUMBERMAN, Chicago. 





FOR SALE—CHAPIN’S READY RECKONER 


Yr reducing to board measure all the fractional sizes of lumber 
scantling and timber, advancing in regular order of 4 inch 
from 1x1 to 30x30 inches, and up to 50 feet long. Contains over 
200,000 figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket, and pencil loop, $3; bound in cloth, 
$2. AMERICAN LUMBERMAN, Chicago. 





SCRIBNER’S LUMBER AND LOG BOOK 


HANDY little book for lumbermen; gives correct measure- 

ment of scantling, boards, plank, cubical contents of square 

and round timber; saw Togs by en iy a a = over 
ies have been sold; price, 35 cents. For sale 

semana AMERICAN LUMBERMAN, Chicago. 





FOR SALE—THE LUMBERMAN’S ACTUARY 
| & is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations 
may make mistakes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be correct. See 
advertisement elsewhere for contents of the book. It is not bulky, 
ut is of a convenient size > the pocket. - It will be sent post- 
pai for $2.50. ress 
pitienenenie AMERICAN LUMBERMAN, Chicago. 


GENERAL MISCELLANEOUS. 


LUMBERMEN, TAKE NOTICE. ; 
FYROM 300 to 500 head of heavy logging and draft horses, weighing 
Kk from 1,500 to 1,800 pounds, always kept in stock, with fresh 
consignments received daily at Barrett & Zimmerman’s stables, 
Minnesota Transfer, St. Paul, Minn. 

















SEND YOUR TELEGRAMS 
ho! Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Duluth, 
Superior and — paw cong = bay bo dog American telegraph 
lines through your local Po ‘elegrap ce. 
Cc. M. LORING, Pres. H. A. TUTTLE, Supt. 





TRUSTEE’S SALE. 
DISTRICT COURT OF THE UNITED STATES FOR } 
THE EASTERN DISTRICT OF WISCONSIN. 
In Bankruptcy. 


IN THE MATTER OF THE KERBY-DENNIS 
COMPANY, BANKRUPT. 
OTICE IS HEREBY GIVEN that pursuant to an order made by 
D. Lloyd Jones, Esq., referee in the above entitled matter, on 
the 24th day of January, 1899, authorizing the undersigned, as 
trustee of the above named bankrupt. to offer for sale and sell the 
assets of said Kerby-Dennis Company in bulk, bids will be received 
by the undersigned until 12 o’clock, noon, of the 1st day of March, 
1899, for the purchase of all the assets of the said Kerby-Dennis Com- 
pany. Aninventory of the said assets can be seen and examined at 
the office of the undersigned or of D. Lloyd Jones, Esq.. referee in 
bankruptcy. No bid will be considered less in amount than fifty 
thousand dollars ($50,000). Terms of sale cash. : 
The right is reserved to sell the assets at private sale at any time, 
as provided in the order of the referee herein. 
Dated Milwaukee, Wisconsin, January 25, 1899. 
WISCONSIN TRUST COMPANY, Trustee, 
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PITTSBURG, 
PA. 


SEVENTH AVENUE HOTEL, 








B. C. WILLSON & CO., Props. B PF. SHREFFLER, Mgr. 


Largest Hotel in Pitesbere. Three blocks from Union 
station. Rates $2.50, $3.00 and $8.50 per day. 


The Best Timber, Farm 


and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin Central 
Lines fast trains, leaving Chicago and 
Milwaukee daily for St. Paul, Minneapo- 
lis, Ashland and Duluth. Manufacturers, 
Homeseekers and the Public can obtain 
further information by applying to Fred- 
erick Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 





Anketell Lumber Company, 


PINE, HEMLOCK, CEDAR 
AND HARDWOOD. 


We have 8,000,000 feet of Dry Hemlock. 
Write us for “‘confidential’”’ prices. 


MERRILL, WISCONSIN. 








We are in the market for the following material, 
either for what you may have on hand at this 
time, or for what you can furnish to be sawed out 
green; namely: 


WAGON TONGUES. 
White Ash, 4 x 4 at butt, 2 x 4 at point, 12 ft. long. 
White or Red Oak, 4 x 4 at butt, 2 x 4 at point, 12 it. long. 


HICKORY AXLES. 
4 x6 x6. 
444x544 x6. 
WHITE OAK WAGON BOLSTERS. 
$44 x 444 x 4, 8 or 12 ft. long. 4x5x4,7 or 12 ft. long. 
34x5 x4,8or12 ft. long. 4x6x 4, 8or12 ft. long. 


WHITE OAK WAGON REACHES. 


844x414 x6. 


444x6x6 
4x5 x6. 


5 x6x6 


2x4x10. 2x4x12. 244 x4%4x 10. 244x444x12 
LUMBER. 
1st and 2d grade. 6in. wide and up, 12, 14 and 16 ft. long. White 


Oak, White Ash, Hickory. 1 to 4 in. thick. 


WHITE OAK SAWED FELLOES. 
1% x 244 x3 ft. 8in. and 4 ft. 6in high. 
2x 24% x8 ft. 8in. and 4 ft. 6in. high. 
2x 2x3 ft. 8in. and 4 ft. 6in. high. 
2x 24x 8 ft. 8in. and 4 ft. 6 in. high. 
244x338 ft. 8in. and 4 ft. 6in. high. 
244x3x3 ft. 8 in. and 4 ft. 6 in. high 


KELLEY, MAUS & CO. 
CHICAGO. 


“Among the Ozarks,” 


The Land of Big Red Apples, is an 
attractive and interesting book, with 
views of South Missouri scenery. It 
pertains to fruit-raising in that great 
fruit belt of America, the southern 
slope of the Ozarks, and is of interest 
to fruit-growers and to every farmer 
and home-seeker looking for a farm 
andahome. Mailed free. Address, 


J. E. LOCKWOOD, 


Kansas City, - - 





Missouri. 





THE TIMBER LINE OF ARKANSAS 


CHOCTAW & MEMPHIS 


RAILROAD CO. 
In Operation from Memphis to Little Rock. 











Under Construction from Little Rock to Indian Territory Line 
Shortest and Quickest between 


MEMPHIS, Tent. 4x LITTLE ROCK, Ark, 


DOUBLE DAILY SERVICE. 
BUFFET SLEEPERS ON ALL NIGHT TRAINS. 


This line passes through the finest timber and prairie lands of 
the State. The best sawmill locations for cutting hard- 
wood in the South. Virgin forests of Southern Pine, Oak, 
Ash, Hickory and — will be opened to mill men 
along the Choctaw & Memphis R.R., now under construc- 
ee Little Rock to the Indian Territory 

ine. 

For further information call on or address, 

H. W. MORRISON, General Freight and Ticket Agt., Little Rock, Ark. 
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Gates Lumber Co.......... we Oe 
Gillespie & Co., D. L........ 2.000. 80 
Goodman & Wright............... 70 
Hagerman Lumber Co............ 48 
ee — Co.. ae) oe 
eS et ae 79 
Holladay aos Land & _ Co.. 88 
Holton Lumber Co.. . 90 
Houston & Co., BED. T ooscisconcce 96 
Hoshall & McDavitt.............. 
Industrial Lumber Co............ 
Jenks Lumber Co., Robt. H...... 
Junction City Lumber Co........ 76 
Kent Lumber & Brick ane inset cc, “9S 
Kingston Lumber wae ome | | 
Lacy Ds. sais seit 
Lewis & Co., H. P,. cepeese ee 


Long-Bell Lumber Co.. es 
Long-Mansfield Lumber Co... sovas: 
Malvern Lumber Co. soce we 
ees 88 
Monarch Lumber Co............. 
Newman Lumber Co., J. J........ 


Nicola Bros Co pices! ORD 
‘Nicola & Stone Lumber Co...... 

Norton Lumber Co................ 

Paepcke-Leicht Lumber Co....... 

Pate Lumber Co., D. 8S... scciawr 

Pickering Lumber Se WAR. scc:. 5 

Reliance Lumber Co -. 48 


Rib River Lumber Co............ 
Robinson Land si _ . 4 


Ruddock Cypress 89 
Sabine me ne “sa cine, Ue 
Sample Lumbe 83 


St. Louis Rfgr. "e Wan. Gtr, ¢ ©... 
Schultz Bros. . 

Southern Pine Lumber Co.. 
Terhune, W.E.. akiswab 
Waite Lumber Co., We Bec oskcc 


Yellow Pine Lumber Co........-. 48 


Hemlock. 

American Lumber & Mfg. Co..... 80 
Brewer Lumber Co............... 78 
Babcock & Co., E : scpiewbkeicncunn 80 
Bruner & Co., Owen M.......... 
Cleveland S. Mi, & Lumber _ « @ 
Connor & Co., atenes ae 
Seaiels 3 cali Co.: bpkeehisenedes 
Dewey peaeuuns. 
Flint, “irving & Lindsay... beac bs eeue 80 
Gillespie & Co., . Rhgesnn seem cnine 80 
Hunner Lumber Co............... 76 
Jenks Lumber Co., ome _. RSPEEE 
Lippincott, Robt. C.. Nee | 
BIMDR, MOOR & OO... ..scccseccses 
PMD Biicisvcsiscwinces venccaicses 86 
TS Se eee 
Mortenson & Stone 86 
Nicola Bros. 

North Western Lumber Co........ 8-86 
North Wisconsin Lumber Co..... 
Rumbarger Lumber Co........... 74 
Sexmith, aw ieee esieeen ae npenee 86 
Terhune, W.E senha’ 

Wa; taff, William cee ne, 
Waite Lumber Co., H.B......... 


Lamang Manufacturing ues 

Willson Bros.. ses 
White & Co., William H. Gaebkion sh 
Worcester & Co., tS 








Pacific Coast Woods. 


Albion Lumber Co 


Bruner -_ > Owen 


‘Co 
Carpenter & Flourno 
Donoghue-Kellogg 
Grays a Commercial Gs 


on — Lumber Co. 
_— 


St. Paul % ae wonenned oe 


— Shingle Co.. 
er ee. ~ : N 


Ww healer, Sanat, & i 
Wintermote & Rogers....-. . 


North Carolina Pine. 


| se panoke E.R. fe John ae 
Suffolk Saw ALY Gon 


American Lbr. & Mfg. Co 
Albro Lumber Co., The E. D 
Arpin a Co., John 


Bodman & Pettit Lumber Co:: 


Ow 
Buffalo Hardwood Lumber Co.. 
ne Lumber Co 


eee ee ees cceetcceccesees 


Case, J. D 
Cleveland Saw Mill wes a Co 


or Co., 
Coolidge Fuel “& ‘Suy 
Creelman Lumber 
Daniels & Collin Co... 


wey, 
Dwight Lumber Co.. 
D’Heur & Swain Lumber 


Empire Lumber Co.. 
Empori . a ned Co. 








~ sora Lumber Co. 
Hoshall & McDavitt.. 


Lesh, aay ‘& Abbot Co... 
Long-Knight Lumber Co 
Luehrmann Hdwd. Lbr. 


Nichols Liber C Co., F. Teesseies 
Nicola & Stone Lumber Co..... 


Page & Landeck Lumber Co.. 
Pees, oy — — 


BE cc cscsevniaaicve 
Sondheimer nd Co., E 
Hi >. 
a Hdwd. oor 


Wells Lumber Co., A 
White -» GeO. 


Wiborg, Hanna & Co 
veo — aes won 


Americas rg & aye wri 
ig ae Ves 


ss 


ber Co. 
Burt & Brabb Lumber Co 
Clay City Lumber Co 
Cleveland Saw Mill & — 
Clay City Lumber & Stave ite 
Daniels + — Oo... anes 


Flint. ‘. & Lindsay 
Co., R. H 


BNNs 


Poplar.—Con. 













—_/ 
Nicola & Stone amen nie 
Ritter, W. M.. ‘saae, e 
Wiborg, Hanna & Co... se. OO 
BE eee are 
Yellow Poplar Lumber Co........ 96 

Sash, Doors and [iillwork. 
Adams & paws > saeuee 
Carr & Adam: ecaniee 
Carr, Ryder & yo a MDbvivenes 
City Sash & Door Co.. oie 
Cleveland Window Glass Co...... 
Cream City Sash & Door Co....... 10 
Curtis & Re 3 
Curtis Bros. & Co.....c.sccscesoree 3 
oy ey 6 a enecacr 3 
Disbrow & Co., M. A..........05+ 82 
Foster-Munger Co................ 7 
Gau ey ae Sta cern sea 
Gillespie & Co., 
Gould Mamufaéturing Co. 
Hall & Munson Co.. 72 
Harris & Cole Bros...... 85 
Huttig Sash & Door Co.. a 
Huttig Bros, ., Manufacturing Co. 
Krouskop, A. H.. eee, ee 
—n Door & Box Co. 
Morgan Co ‘ 69 
Muscatine Sash a1 Door Go. 
Nelson & Co., C. T. . 
Phillips & Co., ON cece res 12 
Roberts & Co., E. L............... 
True & True Company... - 
WO OUIIEE BEE, COG 0 o.u6 5.0.0: 4s:00'5s00 
bi age} i. DOC? COkccsiswise 7" 
Willisimson & Libbey Lbr. Co..... 
Hardwood Flooring 

Buffalo Maple Mestes ivsicicies 
Bruner & Co., Owen M....... es 
Dwight Lumber Co.....-.+-+++0+-- 
IE OTE. vie. civses.cisevienecs 
Glichrist & Co. F. Bojys.20+ cers ccee 82 
a SY ee 72 
Lippincott, Robt. C.............. 47 
eS ee 
PRIORI COB Di. 6:0'0.5:0'0'0.:00100 6 0:00:05 80 
ee. & Embree Co........ 88 
South Side Lumber Co.. : 
Wilce Co., The T.. ‘ia 
Wisconsin Land & LumberCo.... 88 
Youngs & Co. Ws Disiscscvisiscess. 88 


Woodworking Machinery. 
American Woodworking Mch. Co ° 
9 





Berlin Machine Works........... 
Clement, F. H.. 65 
Connell & Dengler Machine Co. 64 
Dietz, .— ees 59 
Doig, W: ee 
Dutchess ‘Todi Go. aban 
Fey & bean’ _ “PK iusce. an 
te TAN 00., 5. Anos casecciee 54 
Fischer Machine Works Risietea parm <isie 
Fraser oe Co., H.. 56 
Goodell & Waters................. 65 
Globe Machine Gc Co.. 
Glen Cove Machine Go. ae 
Hoyt & Bro. Co. aeeecarnes, “OO 


Houston & Co., Levi 
Johnson Machine Co., “Moses P.. 


kee 
Lehman —— Co.. Facins a 
Mershon & Co., W. B.. 61 
McDonough Manufacturing Co. 53 
Milwaukee Sander Mfg. Co....... 
Phoenix Manufacturing Co....... 52 
_— Iron Manufacturing OO... 
Rowley & Hermance Co... 2.2... 65 
Shawver Co y kartetve< 
Shimer & Sons, Cb ee 
Smith Machine Co., H. B......... 66 
Trevor Manufacturing Co........ 52 
Williamsport Machine Co........ 65 
Whitney, BAXtE? D.....0..00cs0cesee 66 
WORKS, TOOL CO. 65 cccescc ccesccce 
Woods Machine Co., S. A......... 51 


Saw Mill Machinery. 
Ame vieen oetegiting a hen 65 





Allis Co., The E 57 
Aultman’ Co., The: 64 
Butterworth & Low 
pee ay ta Sons Co., George..... 
Scien nbn new sie e te reisees 66 
Clement Co., Frank H.. sae. 
Connell & Dengler Mochiine Co... 64 
Dietz, Schumacher & Boye........ 59 
Detroit 8 ee t Chain bo —— 
Downey & Burna.................+ » 
‘a MOO ss Be Risicsicsissccccce 54 
Filer & Stowell Co............... 61 
Fischer Machine Works 7 
Friction Set by 8 -- Seats 
Garland Co., The M.............. 56 
pmeem phet & Lewis Mie. swe sicxc 58 
Goodell & sxe 
Gordon foulaw Blast Grate Co..) 53 
Jeffer a 2 ee 
Lane Manufacturing Co.......... 
Link-Belt Machinery me Recucanes 58 
Lyon Iron Works.. ene 
ershon, W. B., & Co..... 02.000. 61 
Mc —- h Manufactiring Co... 53 
_ “<  _ Qe 51 
Phoenix _ oo SEE ee 52 
Ts Iron Manufacturing Co... 
Sinker-Davis Co.............005 re 
Trevor EE RR ; 


Union Malleable Iron Co........ . 64 





Railroad and Logging Ap- 


pliances. 

Page. 
Baldwin Locomotive Works...... 60 
Butterworth & Lowe.............. 
Carpenter & Co., he om a he Piaweneex 56 
Climax Manufacturing Co peadenes 60 
Decker, Geo. W.. 62 
Lidgerwood M anufacturing Co.. 58 
ot e  & ae ae 60 
Russell Wheel & Foundry Co.. 60 
ch SY eee 
one, Manufacturing WO sin cues 60 
Swee Pee EE Riise SaiSetnews 50 
Zeinicker, Walter pidevienwdese cases 


Engines, Pumps, Boilers, 
Grates, Etc. 


Epping-Carpenter Co. . 
rdon Co. Ses 
Gordon Hollow Blast Grate Co...) 53 
Jackson & Church Co............ 
Jenkins & Bros.. ee 
McGowan, John 1 ee eo 48 
MacKinnon Mfg. Co.............. 66 
Muskegon Boiler Works.......... 


Mill Supplies and Specialties. 
American agg Ag Proofing Co. 


Awltman Co., THE....000000cs000¢ 64 
Bristol Co. aa 
Carpenter | & Co., SOON Bisco ssc0ce 56 
Chicago Belting Co.. . ae 
Chicago House Wrecking Co... 49 
Detroit Sprocket Chain Co....... 
Dietz, Schumacher & Boye........ 59 
Epping-Carpenter Co............. 
Frictionless Metal Co............. 66 
Globe Oil Co.. i 
Gordon Hollow Blast Grate Co... 53 
Harris Machinery Co............. 48 
Sonne, Manufacturing Co........ 48 
Po eee 3 
Jones, W. A.. cues 
Lansing Wheelbarrow Co........ 48 
ews G Co,, Hed., HB. oo. cscecs 
Link Belt Machinery ae 58 
Moloney-Bennett Belting Co..... 2 
New Jersey Car Spg. - pees Co. 94 
Nicholson File Co.. 48 
p oes City Supa Seite ain caserewadn 
jueen upply ee Mane nadamnes 70 
Sackman, “3 gel cestiedectee <0 
—— Miz Cs ae Se eR 10 
Schuster, E. . 47 
Southern Log ‘Cart & Supply Co. 
FUR OOs 5 Mis Bhi c5 6. 00 se ncice-ve 94 
Union Malleable Iron Co......... 64 
Vitrified Emery Wheel Co,...... 
Vulcan Iron Works............... 48 


Western Rawhide & Belting Co.. 10 


Saws, Knives and Tools. 


Mthing G OO., Bi Ci. sccescesce voce 55 

oO ee ee 50 
Darnets Od., 6. 6 Th... sccocscess 
Carborundum Co.........000- cee. 
ns & — nes caaeawet aces 59 
Michi an Saw CO.-......... 20... 53 
Nicholson File Co.. ee ee 
Shimer & Sons, Samuel J......... 55 
Simonds Manufacturing Co...... 51 
Simonds Saw Co 


Vitrified Emery Wheei Cove oss 66 
Worden Tool Co.. oe 


Dry Kilns, Blowers, Etc. 


Allington & Curtis Mfg. Co....... 96 
American Blower Co.............. 62 
se reg eS . Fee ‘ace Oe 
Bayley & Sons Co., Wm.......... 
DEO FORRES OO. 55600 0scr0c000:00 96 
BOMOMIOR: COs, TOG. 6 cscescs vo cevece 3 
Garden City Fan re 64 
Gordon & ms , i ree 
Ce eee 66 
Murphy Dry’ C0 eee 
Standard Thy Kiln Co.. xan “ae 
Sturtevant Co., The B. Ree etess: 63 


Wholesale Dealers in Coal. 


Coxe Bros. & Co.. ieee ae 
New Kentucky Coal Co: : ooe 649 
North Western Fuel Co.......... 49 
Winifrede Coal Co 


Miscellaneous. 
Cady Lumber Co., H. F........... 79 
Cleveland Window Glass Co...... 
Davis & Son, G. M.............0.. 48 
Harris Machinery Co............. 48 
Jackson & Church Co...... 
Lumbermen’s Credit Association. 51 
Lumbermen’s Mutual Ins. 93 
Lumbermen’s Mutual Ins. Co.. 94 
Michigan Mfrs. Mtl. Fire Ins. Co., 78 
en Bolle? Works... 60... 
Nanz & Co., F., Watch’s Clocks.. 66 
| SE Ae eee 
RE Ne a oo va cges scesien sect 47 
Seventh Avenue toma bo laceebas S 
ppers ection Agency...... 
Sweet Co., B. F. & H teed ee 50 
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siecle deities Popular Low-Rate Excursion 


THOMPSON & BONNELL]| wopueg oun | ROBT. C. LIPPINCOTT, 


| LUMBER COMPANY, NewOrleans#Mobile | | (J MBER 
: | Hardwoods. 














~ 


a 


North Carolina Pine. 
Michigan Maple Flooring. 











Mardi-Gras Carnival ae 
We want OAK, plain or quartered, 


In the History of these Famous Carnival Cities, 




















302 & 303 Girard Bldg. 
green or dry. FEBRUARY 13-14, 1899 Broad & Chestnut Sts. PHILADELPHIA. 
F Sawmill men are invited to correspond From Febssqey th $0 1th, inclusive, 
— 7 about lumber on hand = to extremely low raves: pre 
. ; é cu e inspect at shipping point and } St. Louis to New Orleans and Return, $20.00 
0 : ay cash. We sell ; : : . - 
‘ . e esil to factories only. St. Louis to Mobile and Return, $16.85 Lumber 
6 £ Good RETURNING UNTIL FEBRUARY 28, 1899. 
522 & 523 ; "eat 
0 . ) 
2 % Mich. Trust Co. Bldg. GRAND RAPIDS, MICH. ; SPECIAL LOW RATE TO MOBILE 
; a - ¢ Tickets will bes sold for train leaving St. Lumber Rates 
q Louis at 8:00 p February 12th, and for 
0 (~. SAAARARAKRRRRRAAARARAFAFRAFAAFSS NAS train leavin Pat t. Louis at 7:52 a. m., Feb- 
Tuary 13th, a 














0 &G ONLY $12 FOR THE ROUND TRIP Lumber Land 
LIMITED FOR RETURN PASSAGE 30 FOUR 
° DAYS AFTER DATE OF SAL 
For time tables, ae sleeping car reservations and 


full information, call o Manufacturers of lumber, timber investors and lumber dealers 
F.1. Benes. Gen'l Agt Gilg Pamgr. Ticks ~e- Agt., who have investigated t the great tracts of of timber lands along the 





420 Olive lines of py ys ee lowe £ the — been = 
ft. £. POSEY, G P . " pressed 6 Tac’ now: _ are such vas opportuni 
‘. T. POE, “a anaes Gina Tiwana tog offered for this line of indus 


Forests of all kinds of heodwocd and pine timber, some of whic’ 


“ The Lumberman’s Universal more distant from the railroads, have scarcely yet been penetra 


3 by the loggers’ camps, yo facilities for the lumber business on 
Is Rate Book STEEL LOG ? fy j AMPS ae = railroads th t will prove both convenient and pro- 
Published monthly in two editions, In the Yazoo Valley Mississippi, which this railroad penetrates, 

BURNING BRANDS _ ands half million acres of lands covered with oak, ash, 











Eastern and Western. Shows lowest 
ni ress, red gum, cottonwood, etc., on watch mills can be 
™ | freight rates on Lumber from South- STENCILS. ETC ior years without exhaus the timber. 
ern producing districts to all points , ov rhe tea for of the Illinois + - tral well known to be 


in Illinois, Indiana, Ohio, Wisconsin, 
yh Michigan, Pennsylvania, Iowa, Kan- 
56 sas, Minnesota, Missouri, Nebraska, 
10 South Dakota. Svbscription $3.00 
- for six months for each edition, in- EDWARD P. SKENE, 


cluding all supplements, ~~~ © COLLECTIONS 274 settlements Land Commissioner, Illinois Central B. B. Co., 


F. A. SACKMANN [7222.33 build up areat and flourishing Sooker lotheies dena 
_ eee purchase of timber lands, of which 


CLEVELAND, O. this Company has over 500,000 acres for sale, are invited to address, 








of all kinds. 






































a \) Central Station, Chicago, Ill. 
a 214 E. J, SCHUSTER, vablisher Is Special attention LUMBER Shippers ; 
O38 OCUST ST. © Be . iven tothe SORT Business. Those who are interested in lumber rates, or anything 
48 ns eoanected with the lumber traffic, poten on by 
48 Shippers Collection Agency. 
4 <a T. K. EDWARDS, 
i WALTER H. BROWNE, Manager. Lumber Agent, Illinois Central RB. R. Co., 
58 1 00 Washington St., Title & Trust Bldg., CHICAGO, ILL, 99 Adams St.. Chicago, [)l. 
2 
94 
48 
70 
47 
10 
47 
: STOCK SHEET of the 
64 ; 
' b M Lumber C 
10 
Jacob Mortenson Lumber Co. 
55 6 4 
50 W ausau, W 1sconsin. 
59 
} Piece Tally of 2x4 and up, 6 to 38 ft, Jan. 31st, 1899. 
= Size. 6ft. Sft 10ft. 12ft, 14 ft. 16 ft. I8ft. Wt. Wt. Wit. Wit. Wt. Bft. sft. Aft. Bit. 3 ft. 
51 57 AS eee eee 2,000 4,500 5,000 8,664 11,540 30,400 16,540 5,300 1,685 325 zee 
es SS ee 400 600 2,500 4,750 13,340 18,460 13,000 3,500 1,000 2,000 700 500 ‘200 «100 38té«C ‘ 
es 50 200 1,250 4,970 2,970 7,000 4,500 2,000 2,500 3,300 1,433 646 349 39 168 137 : 
oo, ate ee ee eee cee. 835-—«1,500 2,585 6,540 2,500 1,075 575 2,040 1,018 6591 387 189 162 202 .. 
ee cece sees §=1,400 1,685 3,590 2,875 1,022 640 1,000 468 18 40 17 .... % .. 
: [1 eae wes sl SOC UCU MOEllUlUlUCUCU OU KlUCU ELCLUCrEC 3 5 @. 
96 BRO cas dvdcdedscucck eaes ee: a: > eo: ee erm mer Bree gdm <éadal ease 
= OO. ER rere ae er en ee: a | ae wa di 
: BBO ionacseacwnrcucacedws aw «se SO 2 TH GE BE in. 3 ae as ere 
96 a re cece ceee (1,084 «= 92s 3,100 1,600 746):«C37s—i ia HCC(<‘ézrSSCdSS CHK (aE 
= 1 CS ee Baye tana 80 181 244 131 1299 57 652 8 ... 20 : rer? Gini 
; rf SE i Eee One ws. 100 500 400 383 1,560 1,180 175 180 Io bates Tata cade iis 
66 é PT EY ree a a oe a rere tage aaa " 
@ Cette wdice cece wees) (:1205—:—‘i280'ti‘ézzSSCOSC‘(C«‘C‘“‘(‘“(‘(‘«CATS:O4 «1500 1085 0—ss 8. 5 aaa 
68 Se eee cose eeee”«=«-250's«s225'—‘i‘zT90'—“‘CSCédKCiksisiHsHC(C‘iK Citi‘ (ti‘ié«iO 2 
RE PEN cece eee) 225)—s—s8H—<“i«é‘iSSCi«*CO 40 115 2% 275 200 18 20 75 £65 4 
' CC Se eee Aitué.  xala 45 1 % £7 5 5 % 7 70 & 6 2% & 2 
1 11 SEE es ees stew “Kees 10 18 1 hia age de adie : & i 3 Or xues 
49 
9 Clear and Select Norway. Select Common White Pine. 
o 10to 18& Size. 12 ft. 14ft. 16 ft. 
Size. 10 ft. 12 ft. 14ft. 16 ft, 18 ft. 2ft. 16 ft. 20 ft. 4X4 ceccee ceeeeeecereceeceeeeenene 5 60 eee 
> | eee eere 106 2,179 1,353 2,717 1,809 336 cece cues | 2X10 ceceeeee ceeeeeeneeceeveeeeees 196 7 300 
CO ee 15 155 926 1,238 ae ‘guid MD wccacdccawe eavdswanseeqasacaee 100 15 125 
79 Bilibuscdadewtes 40 717 408 570 
48 Mo secnichen Suns mere 29 GR asses deee aoe 40a 
48 2x6 & wider.. .... Oe (alee detin ville. Tear 
i" i SE Sean eve SN EO, ees Sek. ee, 
0 
93 
94 p 
; We have a full stock of all grades of Boards and Strips. 
66 { 








We log by rail and can furnish Odd Timbers and Special Bill Stuff. 








48 


MACHINERY BOUGHT, 
SOLD AND EXCHANGED. 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 
supplies of all kinds. 


Harris Machinery Co., 
Nos. 1013-1025 Washington Ave., S. E., 
MINNEAPOLIS, - . MINN. 
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76800 DAILY PRODUCTION 
5 FACTORIES 
5 BRANDS 












16 Governments 
85% R.R., 702 U.S. Contracts 


702 of Total Production of America 


FOR SALE ALL OVER THE WORLD. 
NICHOLSON FILE CO., Providence, R. I., U. S. A. 























J. D. CASE I SELL SHINGLES 3 Heavy Forgings, Iron or Steel | .~ 
eee White Pine, Wisconsin Heavy Brass & Bronze Cast- = ae 
Hardwood Lumber and Red Coder” Hichigan | ings... Heavy Iron Castings —_ IA 5x 
SHINGLES PINE L' ER AN HAMSGowan é 


CHINGTININY- Wale 
OHIO. 4 


RUSHVILLE, IND. 
Some very nice Inch and Two Inch Plain 
Oak on Hand. 











Cc. W. DEWEY 


Wholesale and + UMBER 


Commission 
Wisconsin Pine, Hemlock 
Hardwoods and Cedar. 

328 N. Main St. ROCKFORD, ILL. 


"WOM 
‘Tap 
‘LOM hi 








CYPRESS TANKS 
CYPRESS WATER TANKS 


Bestinthe World. Send for Catalogue. 
Writeasfos Delivered Prices. Hi. F. Leas & Co. itd. 
NEW ORLEANS, La. 316 Baronne St. 


REPRESENTATIVE 












EDWARD BROWNE, 


1106 Chamber of Commerce. 


iy i 
ee 
vy 
Pn h 


2 G. M. DAVIS& SON 





McFERSON & FOSTER, 


MANUFACTURERS OF 
Poplar and Cottonwood Box Shooks 


EVANSVILLE, IND. 


Always in the market for Cull Poplar 
ard Cottcnwood. 


YELLOW PINE AND HARDWOOD EXPORTERS, 


Will be pleased to have your inquiries. 


Vulcan Iron Works,“cuieaco.” 
ROBERT BLACKBURN 


WISCONSIN AND MICHIGAN 


LUMBER 


377 Broadway, Milwaukee, Wis. 


WIN. SCHLOSSER, 


MILWAUKEE, WIS. 


DEALER IN ALL KINDS OF 


FOREST PRODUCTS 


CHICAGO 















We manufacture all kinds 
and sizes of Cypress Tanks. 
Write for Catalogue. 


Palatka, Fla. 














| Huexs Pertit, President. 


F. D. BopMAN, Sec. & Treas. 


BODMAN & PETTIT LUMBER CO. 
Wholesale Hardwood Lumber. 


Quartered Oak (red and white), Plain Oak, Ash, Gum, 
Poplar, Cypress, Cottonwood. Southern Timber Lands a 
specialty. Codes used: Lumberman’s Standard. A. B, C. 
(fourth edition), Atlantic Cable, Cable address, ‘‘Bodman, 
Memphis.” MEMPHIS, TENN. 








HACERMAN LUMBER CO., 


Manufacturers and Exporters of 


| Pitch Pine Timber and Lumber. 


Cable address, “Hagerman,” PENSACOLA, FL 


| 


| 


I ee 
| 

| Robinson Land & Lumber Co., 

| Long and Large Dimension Dressed up to 20x30-inch. 


| Timber and Rift Flooring 
& specialty. 
MISSISSIPPI. 





| CHICORA, 


1 ————— — 











THE RELIANCE LUMBER CO., 
Manufacturers and Exporters of 


PITCH PINE LUMBER AND TIMBER. 


Cable Address: ‘‘Reliance.” 
Port of Loading, Sabine Pass. 


nny, Mott & Dickson. Beaumont, Tex. 


YELLOW PINE LUMBER CO., 
Manufacturers of Rough and Dressed Yellow Pine Lumber 


RIFT SAWN FLOORINC A SPECIALTY, 
Gulf Oly Mille: Head of Water St., Mobile, Ala, 
Yellow e Mills: Yellow Pine, Ala 


London Agts., Cable Address, ‘‘Dunmarch.” Main Office, MOBILE, ALA. 








JOSS eR ek eee re 
HOSHALL & McDAVITT, 


American ¢ Hardwoods. 


Cable Address, 
“HOSHALL, MEMPHIS.” 
A. B, C. Telegraph Code. 





W. DENNY & CO., 


Manufacturers of Long Leaf Yellow Pine Lumber, 
For Interior and Export Trade, 


OFFIOE, 


MEMPHIS, TENN. MOSS POINT, 


MISSISSIPPI. 


















L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Speciality. 


Gapact ».150,000 feet per day. Moss PoinT. Miss. 
Cable ys omg “Dantaler.” - 
Shipping Points: Pascagoula & Ship Island. 


H ALEx, GILMER, Pres’t. 
Sabine Export C0. W. H. Stark, Vice-Pres’t. 
G. W. BAnorort, Sec & Treas 
European Agents, 
Fe ee en ths Bro, | PITCH PINE LUMBER & TIMBER. 
14 Canada Dock. Liverpool. | Geo. H. Huggins, ligr. 
Shipping Point, Sabine Pass, Tex. U.S.A. | ORANGE, TEX. 


Codes used: ABC, Southards, WatkinsCode | U.S.A. 
and Appendix. Cable Address, ‘*Seco.” 
































= ‘ ra anienen_aspeenmie 


' | Roller, Stee! and Special CHAINS ‘ 2 
i TP ELEVATING 
» PP CONVEYING 
| MACHINERY 








Power Transmission Machinery 


> WIRE CABLE CONVEYORS 
For Long 
} and Short 
Distance 


CONVEYING 


~~ <= == THE JEFFREY MFG. CO., Columbus, 0. 
Send for Catalogue. 41 Dey St.. NEW YORK. 














This Cart 


ts used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten or a 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. ‘The reach has 4 
hook at the end to hook into the draw staples of the 
reartruck. Forward 
truck has bolster with 
flat iron running ‘ts 
entirelength and turn- 
ing up at both ends, 
_z21— forming stakes, so the forward end of lumber loaded 
on rear truck will rest thereon when coupled. 


LANSING WHEELBARROW CO., LANSING MICH. 
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COXE BROS. 
& COMPANY. 


incorporated. 


SHIPPING DEPoTs: 


Also Shippers of 


BITUMINOUS 
COAL and 
COKE 


O. L. Garrison, Prest. 


CHICAGO. 


1427 Marquette Bld’g. 
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601 The Rookery, 


.CHICAGO... 


Gro. MERRYWEATHER, 
Gen’! Western Agt. 


Pabst Building, MiLwauKEE. 
202 Main St., Burrato, N. Y. 
Buffalo, Chicago, Milwaukee, Duluth. 


Cross CREEK 
LEHIGH COAL. 


T. J. Hupson, Jr., 





NEW KENTUCKY COAL Co. 


COAL“~COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


REPRESENTATIVE 


COAL MINERS AND 
SHIPPERS 








Fuel Co. 


Sec.-Treas. 


Rail in Box Cars.”’ Also 
Anthracite, Coke, Cannel, 


973 W. Front St., 


CINCINNATI, 0. 


Telephone Main-2694. 





North-Western 


New Pittsburg Coal Company’s 


*Powell’s 
Hocking Coal 


Wintfrede 
Coal Co. 


Unexcelled for Steam or Domestic 46 99 : 
Purposes. The most xeohipped “All I] r6 6 l) If] 


@ dealer can —s a 


ippers of 
and a 
i - — Indiana and Illinois 


SIDNEY P. HOSTLER, 
% ides Avent sd 


a ee 


si a A, '- xa 
lay: a 





St. Pau, 
MINN. 


Sole Northwestern Agents 
D.L. & W.R.R.Co.’s 


SCRANTON 
COAL 


R u n”’ ome ae Wharves: Duluth, 


rior, Washburn, Green Bay, 
ieee ee. 


Milwaukee Office, Cor. Grand Ave. and 2d St. 


Write for Delivered Prices. 
——- @——_ 


Miners and Shippers of the 
Celebrated 


COAL 


355 Dearborn St., 


CHICAGO, ILL. 
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WESTWARD HO! 


Information for the Traveler. 


If the traveler, tourist or business man is 
vestward bound this year he must not fail to 
travel via the Rio GRANDE WESTERN RaILWway 

“Great Salt Lake Route.” It is the only 
transcontinental line passing directly through 
Salt Lake City, and in addition to the glimpse 
it affords of the temple city, the Great Salt 
lake and picturesque Salt lake and Utah valley, 
it offers choice of three distinct routes through 
the mountains and the most magnificent scen 
ery in the world. The Rio GRANDE WESTERN 
RAILWAY is just as popular in winter as in 
summer. 

On all Pacific coast tickets stop-overs are 
sranted at Denver, Colorado Springs, Manitou, 
Leadville, Glenwood Springs, Salt Lake City, 
Ogden and other points of interest. Double 
daily train service and through Pullman and 
tourist sleeping cars between Denver and San 
Francisco and Portland. Through tourist 
sleepers Chicago to Los Angeles and Portland. 

For illustrated pamphlets descriptive of 
the “Great Salt Lake Route,” write E. Cop- 
LAND, general agent, Bedford Building, Chicago, 
or F. A. WADLEIGH, general passenger agent 
Salt Lake City 





CHICAGO 
HOUSE WRECKING CO. 


W. 35th & Iron Sts., CHICACO. 





PURCHASERS AND 

DISMANTLERS OF The World’s Fair Buildings, The Chicago 
Postoffice and Sub-Treasury Building, and many other noted struct- 
ures. We are constantly purchasing entire stocks at 


SHERIFFS’, RECEIVERS’ and 
MANUFACTURERS’ SALES. 


On hand at all times a complete stock of 


Belting, Shafting, Hangers, Pulleys, Raft- 
ing and Logging Chain, Axes, Roofing 
and a Thousand Other Items. 


We issue a Catalogue. In addition, we publish monthly a 
**BULLETIN ”’ giving a list of items in machinery, etc., accumu- 
lated from time to time, and that will interest the lumber and 
kindred trades. We will be glad to put you on our mailing list. 


—W—__ewaaorr4 


WRITE TODAY. 


CHICAGO 
HOUSE WRECKINC CO. 


W. 35th and Iron Sts., CH CACO. 





Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

TheCompany has all its territory districted in relation to re- 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their per- 
manent success. 

In soft wood, Pine forms the principal feature, and immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

)The hardwoods on the line consist of the following and the 
quantity of standing timber runs in the following order: 1. Bass- 
wood. 2. RedOak. 3. Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. WhiteOak. 7. Black Ash. 8. White Ash. 

A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owns 
3,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are Illinois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, South 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such. The information furnished a particular 
industry is reliable. This Railway owns no land. Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 
{industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago Ill 















‘«‘Not How Cheap. 
But How Good.’’ 


al 


LOGGING SLEDS 
TEAMING SLEDS 





and Peavy Handles. 
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--- WE BUILD --- 


FAMILY SLEIGHS 
FINE CUTTERS 


LSO wood and iron parts for Logging Sleds, Neck- 
yoke, Whiffletree and Evener Woods, Kant-Hook 


B.F.& H.L. SWEET Co. 


FOND DU Lac, Wis. 
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FST GRADE 


MODERATE PRICES 


} =~ SA 
SUPERIOR OUALITY 
SAWS FULLY WARRANTED — 
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the & * FA 
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MAKERS* 
BARCUS BROS. 


MUSKEGON, 
MICH. 





ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 


SHORT LINE 3. ee 


AND SOUTHEAST. 
This line traverses the great timber and fruit region of East Texas.) 








For rates and further information, address 


N. S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Mngr. Tr. P. Agt. Gen. P. A 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms of 


gt. 








MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 
NEBRASKA, 


The Grand, Picturesque and Enchanting Scenery, and the Famous 
Mining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 


INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 

The Cotton and Grain Fields, the Cattle Ranges and Winter 

esorts of 

TEXAS, 

Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 
States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company's Agents, or 


H. C. TOWNSNED. 





Monon Route &6,H,&D, 


CHICAGO & CINCINNATI-LINE. 


QUEEN \ GRESCENT 
| ROUTE 


NEwURLEANS &NOKIH LASTERNR B 
ALABAMA &VICKSBURG RY 
VICKS BURG.OHREVEPORT &PACIFICRR 





TO 
New Orleans, Jackson, Vicksburg, Monroe, 


Shreveport, 
AND TO ALL POINTS IN 


Texas, Mexico and California 


Solid Vestibuled Trains, 
Fast Time, Close Connections. 


MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 


PP full information call upon your nearest Ticket Agent, or 

address 

GEO. H. SMITH, G. P. A. R. J. ANDERSON, A. G. P.A. 
NEW ORLEANS, LA. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
REACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and ail points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 
and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line running 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms. Title perfect. Improv and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the AJabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other information, apply to 
any Railroad Ticket Agent, or CHAS. RUDOLPH, D. P. A., Room 
35! Marquette Building, Chicago, III. 





R. CARROLL, E. E. POSEY, E. L. RUSSELL, 
lst Vice Pres. & Gen’! Mgr. Gen’l Pass. Agent, President 
MOBILE, ALA 





TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of OAK, Gum, 
ASH, HICKORY, PECAN, COTTONWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 


Saw Mill Stave Mill Box Factory 
Heading Factory Furniture Factory Wagon Factory 
Hub and Spoke Factory Basket and Berry Box Factory 


Write us before locating anywhere else. Any factory for WooDEN 
PROpUCTs located on the Cotton Belt Route will Bg highly profit- 
able on account of abundance and cheapness of Raw Ma‘ , and 
— to all the t markets. 

The fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 


Potteries, Brick Yards, Tiling Factories, Glass Factories, etc. 


The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 


Canning Factories and Ice Plants. 
For further particulars write to 
J. ST. KOSLOWSKY, 


Industrial and Immigration Agent, 
ST. LOUIS, MO. 


The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW, BAY CITY, Mt. Pleasant, 
Clair, Farwell, Reed City, Ludington, 
Manistee, MIILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


General Manager. 


E. W. LA BEAUME, G. P. & T. A. 











Car Ferry Line~Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, [Mich., and Kewan- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvauia, 
Virginia, and all Eastern Points. 

The Favorite Route for Lumber Shipments. 

First-Class Passenger Accommodations. 

Cc. W. PBAKE, Com’! Agent 
Milwaukee, Wis. 


For information apply to 





~~ @ ea] 








To CINCINNAT |] ot rete ciicage et 820 arent. 
WASHINGTON, BALTIMORE, PHILADELPHIA 


Throuzh Sleeper ready in Dearborn Station at 9:30 p.m. Leaves 2:45 a m 
Arrives Cincinnati 11:30 a, m., Washington. 6:47 a, m. 


FRANK J. REED, G.P. A., City Tkt. Office, 232 Clark St., CHICAGO. 






































































FEBRUARY 11, 1899. AMERICAN LUMBERMAN. 











PLANING MILL No. I10 Four or Five Head Inside Moulder. 


MACHINERY BUILT TO WORK 10, 12 AND 15 INCHES WIDE, 6 INCHES THICK. 


Of the most practical and advanced 
grade has been our leading specialty 
during nearly 50 years of successful 
| business operations. The reason of 
| our success is easily traced to the upright dealings accorded 
| 

| 








our patrons. and the honest and satisfactory product of our 


manufactures. 
et 


| We will be pleased to mail you our late catalogue promptly upon request. 
information pertaining to any department of the planing mill gladly furnished. 














SIMONDS MANUFACTURING CO. ————— 


Saws and 
Machine 
Knives. 


Orders for PLANER KNIVES and for all kinds of MACHINE KNIVES, filled promptly from any of our Seven Houses. 


17th St. and Western Av., ........ CHICAGO, ILL. SS | NI O N DS IVI F CO WGP RIN Silo os sss ees seaex- NEW YORK, N. Y, 
SIMONDS MFG. CO.,Ltd., 215 Magazine St., e TB i SPECT EE CELE SEATTLE, WASH. 


» LA IMONDS SAW CO.,...... m ‘ 
NEW ORLEANS, LA, FITCHBURG, MASS. SIMONDS SAW CO SAN FRANCISCO., CAL 
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Like a certain unmentionable individual, 
the Saw [iill Hog has no wings, 
but he gets there just the same 
Write for circular “A’’ and learn what 


can be done with your mill refuse. 


* 
Over 400 of these “Hogs” now in use. : 


MITTS ano MERRILL 


1009 S. Water Street SAGINAW (E), MICH. 


VIRGINIA PM ER TILE AGE ENCy 
\E BOOK toa LUMBERMEN, 

























There are good openings in Virginia for 





The Sawmill Man, . .. . 









( 










’ A 
pod CONTAINS A COMPLETE LIST OF WHOLESALE AND ZB 
ta eae tienes Wi) on g\S\\\ RETAILDEALERS IN_ LUMBER. SAW & PLANING MILLS, a 
go SASH,DOOR & BLIND DEALERS & MANUFACTURERS. G@ 


WITH THEIRCAPITAL & CREDIT RaTINGS. 4 
NEW ENGLAND & WESTERN COMBINED 
EASTERN EDITION EDITION EDITION 


LUMBER COLLECTIONS A SPECIALTY. 0° 


And in fact, for all wood working establishments. We know of 
one special opening for a Wagon Manufacturer. For all in- 
formation in regardto Virginia, along the line of the Norfolk 
& Western Ry., address, 





PAUL SCHERER, Agent L. & I. Roanoke, Va. 
W. B. Bevill, Gen’l Pass. Agt., Roanoke, Va. “PAPER: 





lumbermen's (redit Assn, 


ESTABLISHED, 1876. CHIGAGO, ILL. 














TREVOR 
MFG. Co. 


Lockport, N. Y. 


SPECIAL 
MACHINERY 


SHINCLE, HEADING 
and STAVE MILLS 


\ \ For Fruit Package, Cheese Box 
Tash Ni Factories and Veneer Cutting. 


SEND FOR CATALOGUE “‘A.’ 
















For HANDLE 
<3 MACHINERY 


For Turning Handles or Brooms, Mops, Fork Hoes, Axes, Picks, Hammers, 
; Cant Hooks, and for Ball Bats, Peavy Stocks, 
Pike Poles, Spokes, etc. 


&7 ~Please say where you saw this advertisement. 
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THE IRELAND 


Patent silndls and reading Mill 


A high grade machine, equally well adapted for cutting 
either shingle, heading or box boards of the finest qual- 
ity, and working equally successful in both hard and 
soft woods of all kinds. 

Write for catalogue and prices, 


LYON IRON WORKS, 


GREENE, N. Y. 











AAA ALL a 


PEOPLE CONTINUALLY WRITE US 
LIKE THIS: 


The swage is a world beater. 
Would not try to file a band saw 
without it. 

DELL TROTTER, 
Ashland, Wis. 





The swage is doing fine work. 
It is far superior to any I have 
ever used. F. L. HORTON, 

Manistee, Mich. 





The swage is all you say for it, 
and more. L. CANDEAUX, 
Kalispell, Mont. 


The White swage which you 
sent on trial for our band resaw 





works so well that we wish you to 
send us one of the larger size for 
our twelve inch bands. The filer 
is not satisfied with the old swage 
after using yours, and we do not 
think we can afford to have him 
p 6 use it. 

* BROOKS & ROSS LUMBER CO., 
Schofield, Wis. 





We make Swages for rotaries, gangs, 
bands and resaws. Sent to responsi- 
ble parties on approval. . 


PHCENIX MANUFACTURING CO., 


EAU CLAIRE, WISCONSIN. 











; 

















R: FOE ¢ Goin: 


504-520 GRAND OT. 
New York N_Y. 


COPYRIGHT, APRIL 1593 BY R. HOE & COQ N.Y. 
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AMERICAN LUMBERMAN. 


[EMERSON 








BALTIMORE, MD. 


We solicit correspondence :: :: 











Do You 
Lack Steam ? 


THe Gorpon Hotiow Buiast Grate Co. 
Greenville, Mich, 


We Can 


ever 


Awd 


Manufacturers of 


¢ The Gordon Hollow 





Blast Grate and the 
“Tower” 2 and 3 
¢ Saw Edger. Help You ! ; 
| OAL TN eevee 
L202 0 0 0 et 0 te Ze fe fe Zo 
FISSSSSSSSSSSSS 
ZI 


r 
New Wrinkle 
A A QUARTER, 


A\N CANT 
SAWING 
“IN RESAW 


An adaptation of the heavy band resaw to quartersawing valu- 
‘4 able stock, at the same time, in fact in the same operation, 
slabbing its own logs, permitting all the work to be done 
with the one machine. Send for more extended description. 


“iN We make all kinds of 


* RESAWS 


i; MSDONOUGH "gar 
iS MFG. CO. = 


Eau CxiaireE, - WIs. 
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Compare Weights 


WHEN YOU ARE TOLD THAT JENKINS ’96 IS MORE 
EXPENSIVE THAN OTHER PACKINGS. 


Average Weight, ; in. «‘Jenkins 
796,’’ 11 Ibs. to the square 
Yard. 


JENKINS STANDA 
5 al) PACK, 


Average Weight. \ inch Red 
Packing, 14 Ibs. to the square 
yard. 


* 


At 50c. per pound “JENKINS ’96’’ is 
not only very much cheaper, 
but the best joint pack- 
ing manufactured. 


JENKINS BROS., New York, Boston, Philadelphia, Chicago. 


) 
} JENKINS STANDARD p 
) 
) 
} 
} 
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IMPROVED AND PATENTED 


Wood-Working [lachinery 





Cylinder Slotted and Double Belted—Adjustable Pressure Bars—Gun Metal Side Heads—Weighted Feed Rolls and Weighted Matcher Clip—Solid Milled Bits—Improved Arrangement of Guides. 


This machine is designed to meet the requirements of small mills desiring acombined machine for planing, matching and molding, capable of doing both light and heavy work in a 
first-class Manner, LIMITED ONLY IN QUANTITY OF WORK TURNED OUt. It is strongly and compactly built, occupying the smallest floor space practicable—about 9 x 5 feet. 


for nase or full iatrometion oh go N Y 287 to 307 W. FRONT STREET, 
Working Machinery, address) I bos E. EGA N CO NI PA CINCINNATI, OHIO. 
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The ‘Hoosier’? Two-Saw Lumber Trimmer. 


Will Trim Accurately any lengths wanted from 6 feet up to and including 22 feet; has our New Automatic 
Device for Shifting the Saws; is built strong and heavy and has large capacity. 
Full details and prices will be cheerfully furnished by 


THE SINKER-DAVIS CoO., 











Builders of a Full Line of Machinery Used in Saw Mills, INDIANAPOLIS, IND. 


“Hoosier” Machinery is Good Machinery 
































| 
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Are You a User of Band Saws? 


READ ONE MAN’S OPINION. 
Saginaw, W. S., May 2, 1898. 
E. C. ATKINS & CO., Indianapolis, Ind. 
Gentlemen:—The two 10-inch Atkins Band Saws are still doing 





good business for us, We are cutting hardwood and hemlock entirely: 
We have not lost a single corner on the teeth yet, and the saws hold their 0) 
tension and donot crack—they are everything we could ask for Band Saws. 


I use a Pribnow shaper on the teeth. 
Yours truly, 


O. FORBES, 
(With C. S. Bliss & Co). 


We are making others just like them. More now than ever before. 
Ss 


E. C. ATKINS & CO., Saw Mfrs. 


BRANCH HOUSES: 
Memphis, Tenn. 


Minneapolis, Minn. _—, INDIANAPOLIS, IND. 


Chattanooga, Tenn. 
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Hard ns s | — Soft 
Wood : 4 = anal Wood 


Dry and With a Sharp 
Half Dry, or Dull Cutter, 
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The Shimer Six-Bit Cutter Heads with Expansion. 


FIOIOIOIOOOOOOOOOOOIOOOIOIOOOIOIOIOIOIOKIK 


of 
* The TIGHT and LOOSE fit for tongue and groove will change with 
S¢ the kind and condition of the strip that is matched. This illustrates 
XK most forcibly the value of 
The Expansion Feature Built Into the Up-to-Date . 
Shimer Cutter Heads 
oO For all Users who want the BEST that is to be had. 
ee" SAMUEL J. SHIMER & SONS, mmr 3 
WOORORKKNHHOOOIKIG 
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- 
: Garland’s Two-Saw Sliding Saw Trimmer 


Beats ’em All 
READ THIS: J 


CarrisER, Pa., May 2, 1894. 
M. Garanp, Bay City : 

Dear Sir:—It gives me pleasure to 
recommend your trimmer, purchased f 
from you last summer. It gives the 
best of satisfaction, and all mill men 
who have seen it work, think they 
have never seen one that works quite 
so well. I have trimmed 18,000 feet ®@ 
of 2 and 3 inch stuff in 45 minutes. I 
don’t know of any trimmer that I 
would trade it for. I feel quite safe in 
saying that your trimmer is the best 
on the market. Yours truly, 

C. M. Carrier. 








a 





¢ THE M. GARLAND Co. 
BAY CITY, MICHIGAN 


Send for Circular. 




















-= Why - = 


Should you throw away the lumber that makes the prettiest furniture, just because you 
cannot work it down with your old planer? Buy a “Convincer”’ and you will never again 
throw into the scrap pile a foot of it. Knotty and cross grain makes the finest furniture. 
Did you ever stop to think that a big per cent. of your profits went into the scrap 
pile, just because your lumber happened to have a pretty knot in it that you could not 
plane with your old planer. If you would successfully compete with your competitor, get 
the latest and best machinery. 
This is an age of progress, get into line and get your shave of profit, it can only be 
done by buying a *“Convincer”’ Planer. . 








(2) - - - Full description on application - - - 


H. FRASER MEG. CO...Beloit, Wis. | 


SPECIAL STEEL LOGGING CHAIN m= 


: Vie a 1 Ny, 


y 

















Gives Universal Satisfaction. 








Strongest Chain in Use, 








TENSILE STRENGTH: 


3-16—4,200 Ibs. 
1-4—6,000 ‘“ 
5-16—9,600 “* 
3-8—13,600 “* 
7-16—15,000 ‘“* 




















FOR SALE ONLY BY 
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WE HAVE SOLD 
'} 9—ALLIS TELESCOPIC—9 





The greatest Band Mil] on 
earth to cut ome way and the 











only mill made that can suc- 
cessfully operate a double 
toothed band saw. 

Within 60 days the Allis 


Telescopic Band will be cut- 





ting the mountain pine of 
Arizona, the shortleaf pine of 
Arkansas; the red cypress of 


the Bayou Tesche, La.; the 
longleaf pine of Florida and 








Virginia, and the white pine of Wisconsin and Minnesota. Some of the above mills 
are already in operation, the others will start as fast as erected. 


WRITE FOR OUR NEW CATALOGUE JUST OUT. 
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% 
We Make Other 
Saw Mill Machinery 





But Our 


BAND OAW MILL 


We are particularly proud 
of. It will pay you to 
investigate it. 


GIDDINGS & LEWIS MFG. 60. 


FOND DU LAC, WIS. 
+ 
Saw Mill Outfitters, Designers and Builders. Makers of 


the Wilkin Steam Gang and Wilkin’s 
“Hoo Hoo” Nigger. 








..»« SEND FOR CATALOG... 
~ eS 
















No. 600. Special Transfea 
Chain. 








ELEVATORS anno CONVEYORS 


EMERY LUMBER TRIMMER (716 IN OPERATI " 


CANC SLAB SLASHERS, KINDLINC WOOD CUTTERS, Patent Machine-Moulded Rope Sheaves, Shaiting, Pulleys, 
Bearings, Clutches, Etc. CATALOCUE No. 25 JUST ISSUED MAILED UPON REQUEST. 


THE 




















Engineers, Founders, Machinists, 
Cuicaco, U.S. A, 


NEW ORLEANS: 
710 UNION STREET. 


















The 550 Patent Detachable Saw Dust Carrier. The ‘‘Howe’”’ Detachable Log Haul Chain. Strongest and most durable on market. 
me _ - OUR eine Lidgerwood Mfg. Co., 
LLUSTRATED BOOK, 96 Liberty St., NEW YORK. 
“LOGGING BY STEAM.” 
METHODS FOR CYPRESS, PINE and WOODWARD, WIGHT & CO., Ltd. 
SENT PREPAID FREE. HARDWOODS — New Orleans, La. 














A Word to the Wise: Before having your monthly stock sheets printed and mailed, compare 


the cost with that of having it correctly and generously delivered, 
through the pages of the AMERICAN LUMBERMAN, to all of your own and other’s customers. 
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« w BRANCH HOUSES: ce ve 


CHICAGO, ILL. »# LOUISVILLE, KY. #% NEW ORLEANS, LA. # SAN FRANCISCO, CAL. 
BOSTON, MASS. »* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 











PATENT JJOUBLE SPINDLE, TRIPLE GEARED, ENGINE Lane § 


Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 
in. swing for ordinary work anda + ora a 
44 in. swing triple-geared for heavy Saves Time, es 





work. Complete in every way. 


Always ready. No time wasted in changing, Operating Eupense 





Send for Catalogue and List of Users. 





“gy DIETZ, SCHUMACHER & BOYE, cxcwun, o 


Chicago Agents: MANNING, MAXWELL AND aaa 


C@ ee ]2O2828 288838 88288388 88 


WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. | 
= 
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REPRESENTATIVE 


auivers or LLOCCING RAILROAD “axc rocemest 


RUSSEL WAEEL & FOUNDRY 60. 


LOGGING CARS 


ALL WEIGHTS Mill Yard Cars and Larries ANY SIZE 


DETROIT, MICH. 


“ea BALDWIN LOCOMOTIVE WORKS 











ESTAS ~~ Single Expansion and Compound Locomotives, 
ANNUAL Broad and Narrow Gauge Locomotives, ) 
CAPACITY : ’ 

1000 Logging Locomotives 


Adapted to every variety of service, and built accurately to gauges and templates after standard designs or to rail- 
road companies’ drawings. Like parts of different engines of same class perfectly interchangeable. 


5 ELECTRIC LOCOMOTIVES AND ELECTRIC CAR TRUCKS WITH APPROVED MOTORS. 
BURNHAM, WILLIAMS & CO., - - PHILADELPHIA, Pa., U.S. A. 





CLIMAX MANUFACTURING CO., Corry, Pa. 
Builders of = TRAMWAY LOCORUTIES AND CARS E222 :a, 


= POROITT Ss is ne et a 2 Se SR a 











SPECIAL OFFER. As a test of the value of this advertisement we agree to mail free on 
bona fide application (mentioning The Timberman) to any owner or 
superintendent of logging railway, lumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Stean, Electric 
ea ge a with 100 pages of tables and practical logging and railway information not else- 
where prin 
To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 


Builders of Light Locomotives, 








6 r - 
Weight of Locomotive from eight to thirty tons. mvery wheel a driver. Adapted tor steep TT. 
. grades, sharp pet and or grack. ne ot on ate ‘wadllne Corner Wood & Gth Sts., a SBURC, PAs 
on grades of 4 to 12% feet raise to the 100 fe ———— es 
Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. eS ts eee sat coe aoe, to tes, a ae Bee fo ee Re 








OE re 


-Heisler Geared Locomotives- 





| SS 





FOR FREIGHT OR PASSENGER SERVICE, ON 
HEAVY GRADES AND SHARP CURVES... . 











Great Tractive Power and Flexibility. 
In Weight from Fourteen to Seventy-five Tons 
Standard or Narrow Gauge. 














-- WRITE FOR SPECIFICATIONS. - - 





Stearns Manufacturing Co. pat: | 
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THE MCLEOD LUMBER Co. 4MO. A. BOYOEN, Pace. CUMGERMANS, 


sas STANOARO ano 

: HARDWOOD LUMBER, pe -onin — A. 8. C. COOES USED. 
OAK DIMENSION STOCK, 

: WHITE OAK PILING. ae 


ST. LOUIS, MO. April 27 th. 1898 GOVDEN, ST. Lous. 


The Filer and Stowell Co, need 


Milwaukee Wis, 


— “Testimony” 


The Single Band Mill which you built complete and turned over to us 
last January, has lost no time from any oause, and sinoe Maroh Pirst has run day Thi 
is should 


and night. a 
convince you 
The satisfaction given by the Double Band Mill which you furnished 
For more of 
us in 1895 assured us in advance that our new mill would be all that-we desired, “tae enune * 


address 





and after a test of nearly four months we take pleasure in expressing our entire 


oe a THE FILER & 
"ike STOWELL 00. 


° MILWAUKEE, 


RIGRUGRE GRIGG 





Pony BAND MILL 


waa SAGINAW STYLE F eee 


<s 





Manufactured by 


W. B. MERSHON & Co. 


Its “Winning Ways” SAGINAW, E. S. MIcH. 








JOHN COLEMAN 


Manufacturers and Dealers 


| in all kinds of 
| LUMBER, SIDING, FLOORING, CEILING -) 
| SHINGLES, LATH, BOXES, ETC. 

Saw Mitt AT ELLMONT, PA. 


| 
| WILLIAMSPORT, Pa., October 4, 1898 
Messrs. W. B. MERSHON & CO., 
Saginaw. Mich. 

Gentlemen:—We have your letter of the first at hand and are pleased to 
say that the Saginaw Style F band log mill that we purchased of you last 
May is running to our entire satisfaction We are sawing oak, hemlock and | (2) Va n ages 
white pine, and running a seventeen gauge saw. | 

Yours Truly, | 

MEIXELL, COLEMAN & CO. 








Portable, Successful, Carries Thinnest 
Saws, has Large Capacity. 


Others who may be referred to are 


JOHN A. JACOBS, WASHBURN, Wis. and F. M. WEST, SPRINGFIELD, Mass. 
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sion Does Your Dry Kiln Work? Sian 


good as you would like to have it work?— Does it dry 
your stock just as you want it dried?—Is it economical 
in the use of steam?—-DOES IT SAVE YOU MONEY? 
—If it lacks any of these qualities and you want to mod- 
ernize it, why not angers 








j j » DAS 
| YY : j 
t fit 
i "ih oe 
Ve 
Discnar sing fi \ PLATE ORM 


THE STANDARD DRY KILN. 
We are constantly changing over old kilns to our Moist 
Air System and with most gratifying success.—You ought 

to get posted anyhow on advanced methods of drying.— 
Our 1899—Booklet will do the posting, you can have it for 

the asking. on 
THE STANDARD STEEL ROLLER-BEARING TRUCKS cost a THE OG 


about what it costs you annually to keep your old wooden DRY KILN 
trucks in repair. You'd better look into this, also. — “ree 


THE STANDARD DRY KILN CO., %g2"3% 


* 
INDIANAPOLIS, IND. AEN: 


"ST EEEE SESE SESS SSEE SSE EES ES ESEESEEESEEESE SS EESE SESE 


Renna 





The New 
Decker 


LOG LOADER 


Loads 100,000 to 200,000 feet per day 


ee 


according to conditions. It is the only 


Locomotive Log Loader. 


Moves five miles an hour by its own power. Handles 
the train it is loading. Does its own switching. Re- 
quires no skidding of logs. Built entirely of steel. Most 
economical and convenient. Send for Blue Prints, full 
description and prices. 


See index in this paper for previous “ad” in 
which will be found sectional views of Loader, 


Address 


GEO. W. DECKER 


Newport, Ark. 


POND-DECKER LUMBER CO. 


Deckerville, Ark. 


DEVOBOCSVVVSVVEVVVVSVVSSSTSVSEVUAUGGEA 


ie 
















THE “A BC” 
“MOIST AIR” 










DRY KILNS 


Are constructed on the 
only CORRECT THEORY. 





Manufactured by 


ati 


AMERICAN 
Blower 
‘(COMPANY 
ETROIT 





The Brooklyn (N. Y.) Cedar Ware Works write: 


“Replying to your favor of the 8th inst., we beg to say 
that the dry-kiln apparatus which you installed for us here, 
has proved an unqualified success. It will dry the timber in 
less time and at less cost than any other apparatus we know 
of. It gives us great pleasure to give you this testimony, and 
if at any time you wish us to do so, you are at liberty to refer 
any prospective customer to us, and we will be glad to say a 
good word for you.” 


(RRP PPL PLP PD PDP DD 
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MORTON'S PATENT “DOWN DRAFT” METHOD 





Peete 





Molst Alr LUMDEr Druin. 


‘* Nothing Succeeds like Success,’’ an old maxim that was never 
more fully demonstrated than in the ‘‘Morton’’ Kiln in the last few 
months of Unprecedented Sales. 

The purchasers are those that have fully investigated other sorts on 
the market, and found 
the Morton the only sys- 
tem that dries perfectly 
all kinds of lumber. 

It is operated more 
economically than any. 
It is more elastic in 
application to varieties 
and condition of lumber, 
which always retains 
the bright color and 
brilliancy of the grain of 
the lumber, over any 
other method. The 
waste heat of other sys- 
tems is made a factor of 
economy in the Morton 
process. The construc- 
tion of the building is very simple and inexpensive. We introduce 
Fresh Air between side walls and over the ceiling, thus excluding acid- 
ladened air of the Kiln room from the frame work, and save the life of 
building. We can apply this system to any Dry Kiln, are doing over a 
great number at this time. All such will Sing the Praises of Morton 
long and loud. Morton’s Channel-Steel Trucks, Roller-Bearing, are 
essential for solid comfort in moving lumber. 
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SEND FOR PAMPHLET TO MERS., 


THE A. H. ANDREWS CO. 


300 Wabash Ave., CHICAGO. 


tates 


i. 




















1899 
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TURTEVANT Collecting Dust = Planing Mills an 


Wood = Working 


ea YST E. Vi Dill and R efuse Establishments. 








& 
28 


li ii 7 
: Vl y Ui i I ' We make a 
Ne er : : Specialty of Installing 
Y hn Complete 
Systems of Fans, 
Piping and 
Collectors. 





Low Prices, 













Easy Terms, 





Best Workmanship, 





} EVANT| 
S d Wea: APPLIED FOR 
en | 
for 
Catalogue 


93 





Po lly 


Hm STURTEVANT DRY KILNS 


FOR... 
DRYING 
LUMBER 
STAVES 
HEADING 


AND. 


KINDRED 
PRODUCTS 


eee 





Send for 
50 page 
Gatalogue 





WAREROOMS AND BRANCH SHOPS: 


B. F. STURTEVANT CO. { ec es 
e a ° 16 So. Canal Street, - © «© « @mcage 
135 No. Third Street, - - . PHILADELPHIA 


WorKsS: BOSTON. MASS. @) 75 Queen Victoria Street, | - - LONDON, ENG. 
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"HEALD'S CHAIN 


Saw Dust, Slab and Offal Carriers, 
Log Hauls, Lumber Transfers ::::: 
Send for Catalogue and Prices. 


Union Malleable tron Co. 
| MOLINE ILL. 


Best, strongest 


= 
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H for handling Sawdust and Tanbark. Made 
No. 450 Conveyor Chain with spurs for handling offal. Price 50 cents 


per foot. Cost of 50 foot Sawdust or Offal Conveyor: 








106 feet No. 450 Chain. __________- : .$53.00 
Head terminal, complete_________.____- - otek and most dura- 
Foot terminal, complete _____- : eee 
Total Se Soren _.. ——$86.48 
, > The Aultman Company, wo south Canton, Ohio, U. S.A ble Chain in the market. 
: Send for catalogue of labor saving appliances for Saw Mills and Planing Mills. 
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GARDEN CITY FAN CO, 


CAICAGO, ILL. 


Manufacturers of 


FANS:° BLOWERS 


ALL STYLES—FOR ALL PURPOSES. 


HOb Blast Dry Kiln Apparatus 


NONE BETTER 


Write for Catalogue ‘‘B.” 
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Gonnell & Denoler ape 
Maonine () ; ROCHESTER N.Y. 2 a is. 


Band and Circular Resaws, 
Planers and Matchers, Surfacers, 
Single and Double Color Box Board Printers, 
Lock Corner Machinery, Cut-Off Saws, etc. 


































DOUBLE COLOR BOX BOARD PRINTER WITH LATEST IMPROVEMENTS. 
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a 
NO. 29 SPECIAL HARDWOOD PLANER AND MATCHER. 

IF YOU ARE IN THE MARKET -_ any new woodworking machinery we shall be 
| pleased to have you correspond with our nearest sales- 
room. stating your requirements. We cheerfully furnish catalogue and prices. 
| SALESROOMS, 

H t & B Church and Basin Sts., WILLIAMSPORT, PA- 

Oy ro. VO. 45 S. Canal Street, - HICAGO> 

. BEance 109 Liberty Street, - - New YORK: 

yo so ivclaree” == ROCHESTER, NY 

ell Ave., - > N.Y- 

AURORA, ILLINOIS. 3101 Chestnut St.,  - — PHILADELEHIA. 
DROS OOOS OOSES HHH i) 9. 9D OSSHVDS 4 FOCOLHSHOSS194 £006 69080 




























G™ us an opportunity to talk with you about our 
our new Scroll Saw, or any other Woodworking 
Machinery you may need. 

Our designs are the latest and best, material, 
workmanthip and construction first-class in every par- 
ticular, and above all our prices are consistently 
moderate. A request to nearest salesroom will bring 


catalogue and information. 


WILLIAMSPORT MACHINE CO. 





BRANCH. 
WILLIAMSPORT, PA. 
we = SALESROONIS: 
109 Liberty St......................-NEW YORK, | Church and Basin Sts.,.... .. WHLIAMSPORT, PA 
100 LTberty Stones ooo MNO 330 Lyell Ave. . ROCHESTER, N. Y. 
MO Ss CHMBE GE 5. cc cocescsscoeveses CHICAGO. | 3101 Chestnut St...2 2000000002... PHILADELPHIA. 
04000800 








Resaws 


With 54-Inch and 
60-inch Wheels. 


These machines have 6 feed 
rolls all geared. The rolls 
can be tilted to saw bevel 
siding and adjusted clear 
of saw teeth. 

The 54-inch machine cuts 
30x16-inch, and the 60-inch 
euts 36x17-ipch. We will 


7 - thank you to give us an 
opportunity to talk to you regarding this or any other Woodworking 


: 


a 





~ 





Machinery you may need, Catalogue and prices cheerfully furnished 
upon application to our factory or nearest salesroom. 


FRANK H. GLEMENT CO. 


; BRANCH. 
| ROCHESTER, N. Y. 
Builders of Woodworking Machinery of Every Description. 
SALESROOMS: 
109 Liberty St., 43 So. Canal 8t.. 94 Pearl St., 
NEW YORK. CHICACO. BOSTON. 
Church & Basin Sts. 3101 Chestnut St. 
WILLIAMSPORT, PA. PHILADELPHIA, PA. 
a oe Se OS 29S 99S 999 9GSS SISSON SISGSSSS 
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Dont Waste Your Slabs! 


Investigate our system for con- 
verting slabs and waste material 
into a marketable product. We 
shall be glad to talk with you 
about this subject or regarding 
any Woodworking Machinery 
you may need. Kindly address 
our factory or nearest salesroom 


GOODELL & WATERS 


BRANCH: 


3101 Chestnut St., 
PHILADELPHIA, PA. 


Builders of Woodworking Machinery of Every Description. 


SALESROOMS: 
109 Liberty Street, : NEW YORK | 43 and 45 S. Canal Street, - — 
94 Pearl Street, - - - BOSTON Church and Basin Sts., beng yt 
330 LyellAve., - - ROCHESTER, N.Y. |  3101Chestnut St., - HILADELPAIA. 
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NEW UNION PLANER AND MATCHER. 


Lehman Machine CO. ys! :sy.s von 


proved types of Woodwork- 
BRANCH. 


ing Machinery for all class- 
WILLIAMSPORT, PENNA. 


es of work. Catalogue and 
SALESROOMS: 


prices cheerfully furnished. 
PHILADELPHIA, 3101 Chestnut St. 
WILLIAMSPORT, Church & Basin Sts. 


Please Address Nearest Point. 


NEW YORK, 109 Liberty St. 


ROCHESTER, N. Y., 330 Lyell Ave. 
BOSTON, 94 Peart St. 


Chicago, 45 S. Canal St. 





RE you looking for the 
cheapest market for 
IMPROVED 
WOODWORKING 
MACHINERY. 
We are the people you want 
and an inspection of our tools 


will convinee you they are the 
ones you must have. 


CATALOG WILL BE SENT 
UPON REQUEST. 
Kindly address nearest sales- 
room. 


No. 3 Self-Feed Rip Saw. 


SALESROOMS: 
109 Liberty Street, > 


Rowley & Hermance CO. | :,2:00% =: 5 ORK 


BRANCH. Street, CHICAGO. 


| jek & Basin St.,.W ILLI AMSPORT, PA. 
WILLIAMSPORT, PA. 


NEW YORK, 


330 Lyell Ave., - ROCHESTER. N. Y. 
| 3101 Chestnut St., PHILADELPHIA. 
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NEW HAND PLANING MACHINE OR JOINTER. 








—— Smith Jointers 






. LIKE ALL OTHER SMITH MACHINES 
ARE MODELS OF SIMPLICITY AND 
HIGH EXAMPLES OF AMERICAN 
PROGRESS. 3% 2% 2% wt 2% ot Ft Ut 


HESE and 100 other Wood-Working Machines exhib- 
ited at our Chicago Store—don’t fail to call and get 
prices and Souvenir Catalogue. 


H. B. Smith Machine Go. 
SMITHVILLE, N. J. 


121 Liberty Street, 
NEW YORK. 


65 S. Canal Street, 
CHICAGO. 












mores WALGHMNAN'S Time Detector 


WITH SAFETY LOCK ATTACHMENT 
HIGHEST AWARD AT COLUMBIAN EXPOSITION. 


. This clock is neat, thoroughly reliable and very durable. Can- 
not be tampered with. Price moderate. Isadapted tot, 12 or 18 
stations, having a different key foreach. Registering is done by 
| numbers from 1 to 6, 1 to 12 and 1 to 18, each station having its 
number. No chance for a fraudulent record here. Old style 
Detectors mark by holes or an impression on dial, the same for 
& all stations. Allowance made for old Detectors. Send for circu- 
< lars, prices and further particulars. 


F. NANZ & CO., 116 Chambers St., NEW YORK. 
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—— Your Mill With 


12 years 
on the 
Market 








TRADE- MARK | 


A Superior Metal for All Sienbiney fue. 


i FRICTIONLESS METAL CO. EVERY POUND GUARANTEED. 


3 Owners and Sole Manufacturers CHICAGO OFFICE: No. 16 South Canal St. 
RICHMOND, VIRGINIA. SAN FRANCISCO OFFICE: 306 Market St. 
TVYYYYVYYYVYY 
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THE um. 


Thomas Lee 
Centripetal 
Dust Arrester 








PRICE t THAT OF 
ABOUT 3 OTHERS, 





And Does Better Work. 


To Get MY FIGURES for Up-to-Date Systems for Remoy- 
i ing Dust, Shavings, ete., from all kinds of machines. 
FURNACE FEEDERS AND EXHAUST FANS. 


THOMAS LEE, 


209, 211, 213 Race Street, [Address DEPARTMENT A] CINCINNATI, O. 


MacKinnon Manufacturing Co, 


BAY CITY, MICH. 
Marine and Mill Boilers, Engines and Machinery. 


Do you want a Refuse Burner  ] 
If so, why not put In the BEST s 


Our Water-Space Burner Requires no Brick Lining or Expensive Repairs 





WILLIAMSPORT, PA., Oct. 8, 1894. 
MacKInNon Mro. Co., Bay City, Mich. 
GENTLEMEN :—We take pleasure in testifying to the great satisfactioi 
that the Refuse ~ ej ut up by you has given us, 
Indeed we should hardly know how to do business without it. We con 
sider the job a first-class one in every — and situated as we are 
the Burner is indispensible, Yours t 
WILLIAMSPORT = PIPE CoO., 
y N. B. Buss, Mer. 


NAYLOR, Mo., Oct. 8, 1894. 
THe MacKinnon Mra. Co., Bay City, Mich. 

GENTLEMEN :—Your Burner has proven quite satisfactory so far, now in 
use four months. 

We think the Water- Space principle saves very much in size of Burner; 
that is, this small burner on this system, will do ico aaa safely, where 
one of the ordinary burners, one- ne jan er would n 

Yours truly, RTON LAND. :% LUMBER CO., 
L. A. KELSEy, Prost. 








The Proper Tool for the Work. 


Hardwood Flooring to be perfect should be scraped. No other 
method of finishing will leave so desirable a surface or do it at so 
small acost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER, D. WHITNEY, 


WINCHENDON, MASS. 
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The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 


LEE betetetetetetee peepee 


“e+ 


BROS 


BELMONT, 
N.Y. 
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WESTFIELD. MASS.USA. 





THE LON E" 
For Sharpening Saws &Tools 
e Beats tHe Wortp 
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Walnut Only. | | savers & Eosent Gonrany 


We are exclusive wholesale WALNUT MANUFACTURERS AND 
EXPORTERS. 


Ample stocks. High class lumber. 
Always on the market for good walnut logs. 


Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICKORY, 
ASH, BUTTERNUT. 
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Fe 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


BLACK WALNUT AND THIN LUMBER 
o———A SPECIALTY.___© 


GOSHEN, - = = INDIANA. 
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Tae INTERIOR HARDWOOD GO. 
Wholesale Hardwood Lumber. 


Indiana Quartered White Oak a Specialty. 


R, A, WeELiLs Lumper Co. 


Manufacturers and Dealers 
in all kinds of 


Hardwood « Lumber, 


S. W. Cor. Clark and 22nd Sts. 


CHICAGO, 
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BELT R. R. EAST OF SHELBY STREET, 


INDIANAPOLIS, IND. 
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| Reliable producers of 
, American Hardwoods, 
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: OUMANS BROS. 
| & HODGINS 


tae 
e Manufacturers and Dealers in... Choice Band Sawed 


LUMBER 


SASH, DOORS AND BLINDS 


YARD AND MILL: 
Two blocks west of C. & N. W. Depot. 


WINONA, MINN. 








WHITE 


PINE 
PRODUCTS 







WINONA FINISHED 
LUMBER CO. 


Winona, Minn. 










ete tga, 
WE SELL TO 


FILEXANDER OTEWART © “Sakiedu 
LumBer Oompany, 


MANUFACTURERS 


Lumber, Lath, Shingles, 


OUR MOTTO: Good Grades, Prompt Shipments. 


WRITE FOR PRICES. WAUSAU, wis. 


St. Paul & Tacoma Lumber Co. 
WASHINGTON FIR 


CEDAR LUMBER AND SHINGLES 








It will pay you to deal directly with the Manufacturer. Capacity, 250,000 
feet daily; Dry Kiln, 70,000 feet daily. Prices made delivered 
at any station in the United States. 





C. W. Griaes, President. Henry Hewitt, Jr., Treasurer. 
A. G. Foster, Vice-President. P. D. Norton, Assistant Treasurer. 
GEORGE BROWNE, Secretary. 





a emetic TACOMA, WASHINGTON. 









FEBRUARY 11, 1899 











LAIRD-NORTON Co. 


WINONA, MINN. 


SSS 


A Complete Stock of 


White Pine 


LUMBER, LATH and SHINGLES 








CO. COMPANY 


Band and Gang Sawed 


= = Specialty - - 


LONG TIMBER AND JOISTS ON SHORT NOTICE 


Cork Pine Lumber 
, 


Menomonie, Wis. 








J. P. UNDERWOOD, 







. M. HERRICK, Pre 
. S. Hotmgs, Vice- 






OFFICE, 


Cable Address, Pepeco, 


STOCKS AT 
MENOMINEE, MICH. 


siden 


cific PINE COMPANY 


CARCO OR CAR LOTS. 


White Pine Lumber, 


LATH AND SHINGLES. 


Wri 


te for memorandum of stocks and prices. 


Office, 1206 Old Colony Bidg., 


CHICACO. 








W. H. TAsot, 7reasurer 
Jas. GREIG, Secretary 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


Yard Manager, YARDS, 


237 California Street. G. W. STEWART. 8d, Berry and King Sts. 


SAN FRANCISCO. 





Agencies: New Yorx, Lonpon anv Paris. 





Use A. B. C. (4th edn.) and A 1 Codes 
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In Times of Peace 
Prepare tor War. 


BaY SCREEN DOORS NOW. 








XO. The Cheapest. 
X52. The Best. 








ed 


OTHER DESIGNS . 
TO SUIT aa Y ee oe ue “a 
ALL TASTES. 


” wy 4 ~~, 
SEND FOR A 


PRICES. 





X §2. 





Buy your Spring Stock NOW. 

| Send US your orders NOW. 

{ Send US your lists and plans for estimates NOW. 

We never have made better goods than NOW. 


COMPANY, 











Office and Factory, Office and Warehouse, 


 OSAKOSA. ican CAICAGO. 


FOSTER CITY, MICAH. 





We handle lumber from stump to finish. Delivered prices to any part of the World. 
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CINCINNATI. 
M. B. FARRIN. «« DRY POPLAR. 


NOTE—Otnr plant will be shut down from February 25 to March 13 for installation 
of new and larger power. Please send orders now. 


WORKED POPLAR WILL PRBSENTLY BRING HIGHER PRICES. 


WIBORG, HANNA & CO. The E. D. Albro Company 


Yellow Poplar «. VENEER CUTTING 
BAND SAW MILLS. 








Hardwoods. ... 


ROUGH, DRESSED AND MANUFACTURED Foreign and Domestic Lumber and Weneers. 


GOODMAN & WRIGHT, 
Yellow Piné and Oupress 


IN EVERY FORM. 


Lumbermen, 
Attention! 


When you are needing Belting, Wire 
and Manilla Rope and Cordage. Blow- 
ers and Fans, Rails. Lumber Tools, 
Chain, Dogs, or Supplies of every de- 
scription, this house is at your service. 


Queen City Supply Co. 


PUCHTA, PUND & CO 


201-203-205 W. Pearl Street. 


CINCINNATI. 


q 
4 
< 
q 
q 
q 
q 
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4 
‘ 
q 


Exess; ferry 


B. A. KIPP & CO. 


Wholesale .& Hardwoods. 


WALNUT AND OAK SPECIALTIES. 
Alwaysin the Market as both Buyers and Sellers. 


3 cf, a 
(Sey, 2 (Sars); 


es 
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We carry the largest stock of any Sup- 
ply House in the country. 


PPPPPPP PPP 
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WM. E. FARRELL. WHOLESALER 
Yellow Pine, Cypress and Cottonwood 


TIMBERS DRESSED UP TO 18X30 INCHES. 


Fine Finishing Lumber, Dressed Lumber and Thick Flooring, Specialties. 
Perfect Manufacture, Correct Grades and Prompt Shipments Assured. 


DO SECOND-HAND 


you MACHINERY 
BUY sane 


The American Lumberman 
9 AN UNEQUALED MEDIUT. 


0 
O 


Wn 
m6 
= 
~ 


GENERAL SALES AGENT, Address your inquiries, Room 74, Perin 
Wm. Farreli Lumber Co., - Hensley, Ark.| Building, CINCINNATI, OHIO 


i) 
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M.1.BRABB.Prest Romeo. Mich CABLE ADDRESS - BURT- FORD. KENTUCKY 
W.M.BECKNER VP. Winchester. Ky A.B.C.AND LUMBERMENS CODES bapa git Coe 


ee 
@—: 
Sy, 


am yp AR WALNUT & ASH 


ae? , _ 


R , ee 
15,000,000 Feet Poplar, j 
BAND i F () iN 1) GLARKE y piniigieay 
We cut Furniture Stock and Poplar Box Stock. @ GOUNTY ' € 100,000 Feet Pp er Day. 
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DRUMMOND, 
Rust-Owen Lumber Co. vwisconem 


emRRSS 2 Ses * CORK WHITE PINE 


WRITE FOR PRICES ON THE FOLLOWING: 


1x4 Selects, - - - - 600,000 1% in. Shop and Better, - - 75,000 
1x8 Selects, - - - - 800,000 1% in. Shop and Better, - - 400,000 
1x10 Selects, - - - - 800,000 _ 1% in. Box - - - - 75,000 
1x12 Selects, - - - - 450,000 1%. Box, - - - - 200,000 
1x13 and Wider Selects, - . 350,000 2in. Shop and Better, - - - 450,000 
1x6 No. 3, 16 ft. - - - 1,000,000 2% in. Shop and Better, - - 15,000 
1x8 No. 3, 10 to 20 ft. - - - 680,000 3in. Shop and Better, - - - 37,000 
1x10 No. 3, 10 to 18 ft. - - - 500,000 4 in. Select and Better, - - 4,600 
1x12 No. 3, 10 to 20 ft. - - 1,200,000 5 in. Select and Better, - - - 1,000 
1x6 and wider, No. 1, 8 to 20 ft. - I 1500, 000 6 in. Select and Better, - - 1,000 





We manufacture our stock to suit all markets, eastern, central and western; the inch strips 
and boards being cut full thickness, so that they can be surfaced two sides to 7 in. if desired. 
Our specialties are: Factory Stock, Pattern Lumber, Box Material and Bevel Siding. Our 
assortment is at all times complete, and stock dry. Prompt shipments and good mill work. 
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Lumber, Doors, Sash, 
Blinds, Window and 
Door Frames, 


MUNSON Co. y x y CUT UP STOCK o tt tt ot 


. FF Mouldings, and Box, 
BAY [IILLs, Bat Shooks, 


FOR.... 


PLICH. Home Tradeand Export. 


a ee 


: 


Pow 4 


A H KROUSKO Particular Attention Paid to the 
e e 


Manufacture of 
RICHLAND CENTER 


WIS. Basswood 


H (i Siding, Ceiling, and Interior Finish 
made on New, Up-to-Date 

dTOWOOUS sta 
PERFECT MANUFACTURE 


Oak and Maple 
Flooring 


STOCK LONG ON INCH 
BUTTERNUT 


And One to Three Inch Kiln Dried 
Red Oak and Maple. 


CLAY CITY Incorporated 
LUMBER & 

| CLAY CITY, KY. 
STAVE Co. 


Bevel Siding 
House Finish. 
Ale and Beer Staves and Heading 
Full dressed, bucked 
and listed. ROUGH or 


DRESSED 


Pe dddddddd ddd 
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THAYER LUMBER COMPANY, 


MUSKECON, MICH. 
§ White Pine and 
Norway Lumber, 


OUR Car Sills and 


Bill Timber, 


<=: , rl 
=| | SPECIALTY: | 22S 
“JAY GOULD.” z 


PEERLESS.” 








D. J. BATCHELDER, Prest. CHAS. F. WELLES, V. Prest. D. J. BATCHELDER, Jr., Sec. and Treas: 


Manufacturers of Hi AZ EL H U RS T LUM B E R CO. Incorporated. 
Long Leaf Yellow Pine Lumber. its Stsataa's,ammmes mca wm mame a wo 


HAZELHURST, MISS. 











WUEVVETVHOTVGE neat ae: nna emeran inte ceinmaerintame neni 
99 And when you've “got ’em,” act on them. I mean our quotations on 


a * 
% Get? em Poplar, Oak and Hemlock lumber, Band and Circular Sawed, Kiln Dried ‘Po lar : 
‘ and Dressed . : : > . . . ° { 
& a 
& a 


Send in your orders. Each one helps to move our yearly output, 25 million feet. 


Poplar Siding, Mouldings and Oak Flooring—all grades, 
Seven to Ten Million Dry Stock always on hand. ; VW. M. ITT Hl, VY. VA 
Oak and Hemlock Dimension cut to order on short e 


notice. 
800008 bee ee ee 
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SIM SIM 


BADGER & JACKSON CO. 


DRY PINE | DRY HEMLOCK 

















1x4 Flooring and Fencing 2x4, 2x6, 2x8, 2x10, 2x12, No. J 

1x6 Flooring and Fencing 2x4, 2x6, 2x8, 2x10, 2x12, No. 2 

2x4, 2x6, 2x8, 2x10, 2xi2 No. f and 2, Boards and Strigs 
RHINELANDER, WIS. RIB LAKE, WIS. 


DIAMOND MATCH STOCK 


Bevel Siding, Flooring, 

Fencing, Boards, Selects, 

2x4, 2x6, 2x8, 2x10, 2x12 White Pine, 
4x4, 4x6, 6x6, 6x8, 8x8 White Pine 


GREEN BAY, WIS. 


ADDRESS ALL - - - - MAIN OFFICE: - - - 
CORRESPONDENCE - - MARQUETTE BUILDING 











AMERICAN LUMBERMAN. 


FLOORING, CEILING AND 
FINISHING. 


CAR SILLS 
AND BRIDGE TIMBERS 


Lumberman’s Standard 
Telegraph Code Used. 
—_——————aa 


MANUFACTURER OF 


LONG LEAVBD 


Yellow Piné LUMDEr. 


Kiln Dried, Dressed and Matched Flooring, 
Ceiling and Finishing Stock a Specialty. 


Bridge, Building and Car Timber Cut to Order. Will be pleased to quote 
delivered prices to any point in the United States. 


> McComb City, Miss, Lumberton, Miss, 
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AH GATES,P 
, PREST ANNUAL CAPACITY 


LUMBER 24 MILLION 
SHINGLESI4 MILLION 


EW GATES, V. Presr. Sie 


H.C RULE Secy 


IES [UMBER (CMPANY, 


RNG SAWED, 








OUR [UMBER IS 
STEAM DRIED, BRIGHT AND Nice. 





WILMARARK. | 








Hotel Lincoin, 52d & Broadway 


TH DUMBARGER 


COMPANY 


Manufacturers of and Dealers in 


Hardwoods, Spruce #Hemlock | 


Specialties: RED OAK and CHERRY. Special Bills 
in Spruce and Hemlock cut to order and shipped 
by any railroad. . . “A. B.C.” and Lumberman’s 
Standard Codes Used. 


Main Office: HARRISON BUILDING, 


PHILADELPHIA, PA. 


; Branch Office: ELKINS, W. VA. 
) New York Office : 





“The Best is 
none too good” 


We can suit you. 


MILLS AND OFFICE ON Q. & C. B. R. AT 


YELLOW PINE 
WHITE PINE 
CYPRESS 


Good Grades—Fair Treatment— 
Prompt Shipments. 
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EASTABUCHIE LUMBER CO. 9 Sxsuistg.nsexe~ 


MANUFACTURERS OF AND DEALERS IN 


. KENNEDY, Sec’y and Treas. 


BRANCH OFFICE: 


Long Leaf Vellow Pine Lumber 159 La Salle Street, Chicago. 


J. R. TOOMER, 


AGENT. 


ISS. 


YELLOW PINE 


COMPLETE STOCK DIMENSION 
20 FEET AND UNDER 


For Prompt Shipment Write for Prices 


KINGSTON LUMBER CO. 


LAUREL, MISs. 
oY Ye ee aS 
Oqve-ere~ 


Amos Kent Lumber & Brick Co.. 


LIMITED, 


FF ee tt OF KILN DRIED 2% 9 30 8 8 Ut UF UF 


LONG LEAF YELLOW PINE 





Flooring, Ceiling, Siding, 
Finishing, Etc 


and Connections. 


: Shipments via Illinois Central 
? KENTWOOD, LOUISIANA. 
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tHE CHAMPION 


LUMBER Co. 
ORVISBURG, MISS. 


Is the place to buy it. 


Lonc Lear 
Yettow Pine 


@St £tesese 
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C.J. CARTER 
LUMBER CO. 


Kansas City, = = Mo. 
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STOCK SHEET | 


CORRECTED TO DATE. 


ALL WHITE PINE. 


1%,1% and 2in. C & Better... .1,123,000 
1%,1% and 2 No.1 Shop........ 684,000 
1% and 1% No. 2 Shop.......... 622,000 
8 and 10 in. C Select and Better 230,000 





6 and 8in. Western Finish....... 180,000 
6, 8 and Io in. 10 to 16 ft. No.1... 350,000 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 
6 in. 10, 12 and 16 ft. No. 2...... 200,000 
8 in. 10 and 12 ft. No. 2.......... 175,000 
ee 200,000 
4 iM. 101 16 TE. NG. Bin ecn cesses 230,000 
Gin. 10 and 16 f.. Ne@ 9:........ 500,000 
I2in. 12, 14and 16 ft. No. 3...... ‘800,000 


Also a full stock of No.! and 2 HEMLOCK PIECE STUFF. 





All above stock cut prior to August 1, 1898, and in first 
class shipping condition. 

Write for February 3d Delivered List for prices on above 
stock. 

When good grades and prompt shipments are an object, 
send your orders to 


John R. Davis Lumber Co. 
PHILLIPS, WIS. 








C. A. GOODYEAR. 


White «» Norway 
Pine. 


Mill running all winter on special 
orders. You can get what you 
want when you want it. 


SPECIALTIES 





TIMBER 

BILL STUFF 

LONG JOIST 

CAR SILLS 

GOOD DIMENSION. 


TOMAH, WIS. 


FAIRCHILD, WIS. 
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Retailers! 


m 
é 
¢ 
| 

We want to impress upon ‘ 

your minds that we are ¢ 

manufacturers of White Pine . 

and Hardwood Lumber. We é 

make a specialty of furnishing $ 

Basswood Siding, Ceiling, Casing, 

Base Mouldings, etc. We 

can ship this stock in mixed $ 

car lots with pine. Our mills ‘ 

will begin cutting lumber January 
2d. We have in stock at the 

present time twenty million feet of Pine $ 

and two million feet of Basswood. 

Send for our latest price list and 

write us when you are in the $ 

market for anything in Basswood 








N. C. FOSTER LUMBE Co. 


=e © @® ® ® 2 a 





domo Lumber Oompany, 


TOMAHAWK, WIS. 


Manufacturers of 


sorway” PINE 


We have the following lumber 
in good shipping condition..... 


FEET FEET 
SWAN Qiecss cnr sect verdiss 2,636 i a ne ame 47,480 
See G aden sadedeees 14,727 |) 4 a 43,000 
Seer 400s ecxsedcducdadeeas 41,074 Ce a ae 263,200 
OS nee ae 262,704 | a en ae 1,530 
WEG TES, 2044200 dvdedeetee 232,572 te ee 23,832 
re (, nse eee 204.586 yo) Re ee ee: 10,780 
RNa. wicancatsedede' 8,330 OOM MBs ase g3 5s datie: 17,280 
ys aS CCCP PERCEES OCLC 56,171 2x12, all lengths. 
ey? See eee ne 67,844 : : 
GAA acca tc saceceds 110,832 Nice selection of 3x10, 3x12, 3x8. 
NE” EDR Ee 10 314 Good stock 4 in. all lengths, 1, 2, 3 
SROs cr ckcwiicaas ... 2,814 ; “6 In. , 1,2, 3 
BMG ERs da cawcvawideqgeecs 40,112 4inch No. 1 Norway, 3,880 feet 
SG Wiaticccnccdectecases 60,822 q “* We 4 = 49,733 ‘ 
sae |, See Hae Ho 178,368 6 “* DStock, A. L. 14,120 ‘§ 


Correspondence solicited and 
we guarantee good treatment. 


Somo Lumber Company. 
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TO BUYERS 





For the Choicest and Strongest —rorn—— 
Louisiana Pine : Box Shooks, Crating, Panel Stuff, 
Pole Stock, or for And Special Factory Stock, 
Heavy Timber, Apply to For which Soft Pine is desirab‘e, Address, 
JUNCTION CITY LUMBER CO., : MALVERN LUMBER CO., 
JUNCTION CITY, ARK. PERLA, ARK. 





or Joint sALes oFFice: Odd Fellows Building, ST. LOUIS, MO. 


EDWIN S. HARTWELL 
LUMBER CO. 





C. Lans & Sens 
LUMBER 


Wholesale vane ate LATA 
Lumber . . ®" SHINGLES 
on ETC. 
a CHICAGO CLINTON, 1owa 
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EMPORIA LUMBER CO. 


Manufacturers and Wholesale Dealers in 


Long Leaf Yellow Pine Lumber 
cS Louisana Red Cypress Lumber 


Bridge Timbers and Cross Ties a Specialty. Car Decking, Car Roof- 
ing and Car Siding. 


~ SAW MILL, 75,000 FEET PER DAY. 
DAILY CAPACITY: PLANING MILL, 100.000 FEET PER DAY. 


Emporia, tex. Office: HOUSTON, TEX. 
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We are Long on HEMLOCK | 


Toh yu” 

: A bys Va 
7, a Le 
DOORS, BLINDS, SASH. 
GRILLES, MANTELS. STAIRS. 
INTERIOR HARD WOOD FLOORS & WOOD WORK 
re CANVAS) rE” |, MAILED FREE 
W207 St OMLMMMYO 


Mo I Tn 
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KEYSTONE LUMBER CO. 


ne , 2x4 12 and 14-foot. 2x6 12 and 14-foot. 
cn ataaaiaiaae 2x4 20-foot. 2x6 18 and 20-foot. 
2x10 18 and 20-foot. 2x10 18 and 20-foot. 


GANG AND BAND SAWED 


White Pine Lumber 


ASHLAND, WIS. 


2x12 18 and 20-foot. 


HUNNER LUMBER CO. 


OFFICE, MENDOTA BUILDING, 








Mills at Chelsea, Wis. MADISON, WIS. 
(£0. E. Wood LUMBER Go. | N. LuDINGTON Co. — 
| “gai of Strictly Maaniagharess | 
High Gra | Wisconsin Wholesale WHITE PINE 
\White Pine é _— 
Factory Stock a Specialty By Lake é 
Mills at AND MarRINETTE, 
WOODBORO, WIS. CHICAGO Rail WIS. 
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LAMDEN | 


nD 
J. W. BROWN, President. 


TA) ie) x fy, p IA) 
D UW) i D \ iN 
au Bs Te o 
G. W. MILES, Vice-President. 


JOHN T. BURKETT, Sec’y & Treas. Manufacturers 


P, C. BLAIN, Manager. 
Ze, 
— ie ~ 
UY: Va 
YU hy De 
iL if A hb ~s 
! ) NY hl cath 
4 
} ise shy 
| I te oe 
vt Baca 
yy y a 
YN, AN y “ 
\ Uf i 
: ~ ‘\ alin. ae 
~ a4 , Wh) 0 
SSF ag, Mth: 
= 57 Wh Uy li} 
NAD ‘ Ai 
Woe HH 
| 
: V 
2 een 
¥ YY 
{ | \ 
Vii YA. 
" ok 
\\ 4 


——— —— 





: and 
Wholesale Dealers 


a 


Mill No. |, ELLIOTT, ARK. $ Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mill No. 4, FRENCH POINT, ARK. 
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ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 











J. J. COCHRAN, 
Manager Sales Department, . CRRRRARRR 


TELEPHONE, 
RRS Long Distance, “‘Main 1361.” 
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CHEMICAL BUILDINC, 
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L. (. SOABE, 


Whité Piné Lumber, 


SAGINAW, MICH, 





BOOTH & BOYD LUMBER 60. 


White Pine Lumber, 


Lath, Shingles, Finish and Flooring. 
SACINAW, MICH. 





THE OLD RELIABLE. 


Michigan White Pine, = 


WRITE FOR PRICES. 


NO SURPLUS TO WORK OFF. 
ALL GRADES BRIGHT AND NEW. 


we WE HAVE A GOOD ASSORTMENT NOW; 
“* WE WILL HAVE A BETTER ONE LATER. 


C.K. EDDY & SONS, Saginaw, Mich. 





A, P. BREWER, Pres’t. F. P. BKEWER, Vice-Pres’t. & Treas. 
8. L. EASTMAN, Sec’y. & Mgr. 


Brewer Lumber Co., 


Manufacturers and Dealers in 


PINE and Mouldings, 

Boxes, and 
HEMLOCK Plain and Fancy Shingles 
LUMBER, 


A Specialty. 
Yards and Planing Mill on 
F, 


& P.M.,M.C.&C.S, & M. R. R., SAGINAW, MICH. 


& & SALESIMEN % 


W. S. BLAUVELT, 1722 N. 28th St., Philadelphia, Pa. 
A. VANHORN, 166 Westminster St., ~ geome Mass. 
L. O'CONNOR, Seventh Avenue Hotel, Pittsburg, Pa. 


“SMOOHS X08 
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SAGINAW, E. &., 
WHOLESALE LUMBER AND BOXES. 





WM. SCHUETTE & CO., 


WHOLESALE 


Assorted White Pine Lumber. 


Mouldings, Pickets, Lath, Dimension 
and all width SHINGLES. 


eee 





Por New Jersey and Eastern Pennsylvania, 
T. A. UPDEGRAFFP, 914N. 42d Street, Philadelphia, Pa. 


For New York and New England, 
BE. C, PEASE, Box 1011, New York, N. Y. 


SAGINAW, MIGH. 


WHAT D°YE LACK? 


Whatever it may be, an ad in the 
want columns of the American 
Lumberman will obtain it. 





ORCANIZED 1890. 


Lewis C. SLADE, naam, W. B. Mersaon, Vice-Pres’t. 


E. PARKER, Treas, 
Losses Paid to June 10, 1898, $142,004.17. 


MICHIGAN MF’RS. MUTUAL FIRE INS. CO. 


SACINAW, E. S. MICH. 


Directors—L. C. Slade, E. B. Foss, W. B. Mershon, F. E. Parker, 8, L. East- 
man, Wm. "Schuette, C. Kirke Eddy. P. RB. Proctor, Sec’y. 


WRITE US FOR RATES 
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Large and Complete Stock. 
Accurate and Uniform Qualities. 


The Eddy-Sheldon Co. 


BAY CITY, MICH. 


White Pine 
lumber. 


ASSORTED 





Model Planing Mill. 
Prompt Shipments. 





WHO will give you the best 


Value for your money in 
White Pine? 
E. B. FOSS & Co., 


BAY CITY, MICH, 
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= LEADING SAGINAW VALLEY LUMBERMEN 
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BRADFORD-KINSLER 
LUMBER CO. 


SSS: SS SS SPOT OI OO OO . 


SOUTH OMAHA 
NEB. 


Se a RR 
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We Solicit Orders and Inquiries 


“from 
NEBRASKA, KANSAS, SOUTHERN 
IOWA & NORTHERN MISSOURI. 





No Sir! 
We do not 


turn down orders 
for anything in 
White or Yellow Pine. 
Our facilities for filling 
them to the satisfaction 
of our customers and 
honor to ourselves are 
too good for that. Same 
case with anything in 
the line of Doors, Win- 
dows or Mouldings. 
Try uson asample order 
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THE CHICAGO LUMBER Co. 
of OMAHA. 









“Out of 
the Wet 


The heavy rains did no 
damage to exhibits at the 
TraAns-Mississipp1 ExposiTIoNn 
Every building was cov- 
ered with :: 
RUBEROID ROOFING 
It received the only Gold 
Medal for Roofing that 
was issued. There is but 
one at the top and that 
is **Ruberoid.” 


H.F. CADY LUMBER Co. 


OMAHA, NEB. 


Tell Your 
Troubles to 
Hoagland 


He can smooth out 
the wrinkles and 

make you happy. 
You may not wear 
diamonds but you 
will be well pleased 
with his lumber and 
so will your customers. 


POS 


G. A. HOAGLAND 


OMAHA, NEB. 


White Pine. Yellow Pine. 
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‘A Vital 


FLINT, ERVING ut 
Question 
é 


-& LINDSAY. 


PITTSBURG, PA. 
Wholesale Lumber 


Write us for Prices on 


WHITE AND YELLOW PINE, POPLAR 
AND HElriLOoCcK 








Why Not? 


We've an elegant stock, 
our prices are ‘‘all right” 
and you'll find us the same 





Shingles 


LUMBER and SHINGLES 


White Pine, ) Hemlock, 








Red Cedar Yellow Pine, § White Pine, 
Pine, Cypress tia ' Y a 
Hemlock 
We Mov large stock of E. V. BABCOCK & Co. 
HEMLOCK SHINGLES AND LATH PITTSBURG, PA. 





WE CAN CUT NOW AND SHIP QUICK 


WHITE PINE TIMBERS 


10x10 TO 2Ox20 YP TO 7O FEET LONG. 


AMERICAN LUMBER & MFG. CO., piTtsBurG, PA. 


TRY OUR WHITE PINE SHOP LUMBER. 


THE NICOLA BROS. CO. LD. L. GILLESPIE & CoO. 


PITTSBURG, PA. Offices - 
‘ nuk et Coomese PITTSBURG, PA, 
WHOLESALE LUMBER inne ick cree 


ee ee en 











MILLS 


Nicolette, W. Va. Wasioto, Ky. Cadillac, Mich. LL. Cl M 8B 7% re 


SPECIALTIES 


FINE HARDWOODS, HEMLOCK, MAPLE FLOORING, OAK R. R. AND STREET CAR TIES 


TIMBERS, FURNITURE DIMENSION STOCK ++ AND... 


AND COTTONWOOD. PLANING MILL WORK 
SESS II I Sei ei i i i i i i i i i MM 
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‘Treasurer. 


FRANK GOEPEL, 


Cc. I, MILLARD, 
Secretary. 
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Paid-up Capital, $750,000. 


Incorporated 1895. 


Established 1866. 


GENERAL OFFICE: 
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MANUFACTURERS AND 


LONG AND SHORT LEAF 
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THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 
CLEVELAND SAW MILL & LUMBER COMPANY. 
Our Double Band Saw Mill (capacity 125,000 feet per pci n Cleveland, will operate daily all winter 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge e Timber 











Boat Decking, Car Material, Norwav and Oak Piling, Yellow ov e Timbers up to 64 foot. 

Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to you 

Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, ia ress, “an asswoo d, etc. 
Red Cedar Shingles in Transit all Year Around. 


CLEVELAND WHOLESALE LUMBER MARKET. =| 


WRITE FOR SPECIAL PRICES. 


MODERN MAPLE FLOORING. 





NORWAY AND WHITE PINE. 


F.R. CILCHRIST & CO., CLEVELAND, O. : 
: 








We carry a full stock of White and Norway Pine but OUR SPECIALTY IS 


High-Grade White Pine. 


THE FISHER & WILSON CO. CLEVELAND, OHIO. 
“dada Sah cad ta hac adda ods Soca ado ded a a 











B. F. NELSON. H. B. FREY. S. G. TUTHILL. 


NELSON TUTHILL LUIIBER CO, 


MANUFACTURERS AND WHOLESALE DEALERS IN 


WHITE PINE. 


101 nen Building, MINNEAPOLIS, MINN. 

















M. A. ‘D)TS}=]-.0)\\ "ar: /an Ore) 


Sash, Doors, Blinds 
Mouldings 


Distributing Hou 


QUICK SHIPMENTS OMAHA, NEB. 


¥OnNS, - - Iowa. 
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Holaday-Klotz Land & Lumber Go, + tutuzuuaasuas 


VIEW OF PLANT AT CREENVILLE, MO. 





Annual Capacity, 40,000,000 Feet. Large Stock on Hand. Prompt Service Guaranteed. 
WILLIAMSVILLB, MO. GRBBENVILLB MO. 





“Prompt and Efficient Service” 
wneanevor Fe Verything 


MANUFACTURED FROM 


LONG LEAF 
YELLOW PINE 


iS THE SPECIALTY 
IN WHICH WE EXCEL. 





We can surface timbers four sides up to 12x18—32 feet long— 
and can reach any point on the coast, all rail shipments, in 
eight days to New York and ten days to Boston. 





WE SOLICIT YOUR COMMANDS AND 
INQUIRIES FOR DELIVERED PRICES. 


Sample Lumber Co., HOLLINS, ALA. 
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THE LARGEST DISTRIBUTING — MARKET IN THE WORLD. 


BUFFALO AND TONAWANDA, N. Y. 














Montgomery Bros. & Co. 


NEW YORK OFFICE: FOOT OF COURT ST., 
M. S. TREMAINE, 45 BROADWAY. BUFFALO, N. Y. 











BOWMAN 
= Havel LUMBER COMPANY, 


Manufacturers of 





Scatcherd & Son, Buffalo, N. Y., 


have just sold a large bill of Com- } 

mon Oak for car work, also one of Soft Yellow Poplar Lumber, 
ists and 2nds Ash and Plain Oak. 

This stock must be secured at once. 
write them of anything you can ST. ALBANS, W. VA. 
supply. 
W. W. REILLEY, Sales Agt., Buffalo, N. Y. Write for Prices. 














| R. LAIDLAW. A. J. DELAPLANTE. J. McLEOD. N OY E S & S AWYER, 
. The R. Laidlaw Lumber Co. ; White and Norway Pine 


WHOLESALE FIRST HANDS” IN 


LUMBER, LATH AND SHINGLES. Lumber and Timber. 


WHOLESALE ONLY. 


FFALO, N. Y. 
Office, Yard and Docks, Erie Basin, BU L Geneon tent, BUFF ALO, N. Y. 








3 iam, Riper & Frost, 
: DEALERS IN...... White Pine Lumber TO THE TRADE ONLY. 


Head Office and Yards, Tonawanda Island. Sales Office, 39 Cortlandt St., New York City. 


NORTA TONAWANDA, VN. Y. 











‘Spider Lake Saw Mill & Lumber Co. 


MANUFACTURERS OF 


~ NORWAY ano WHITE PINE, 


Gar, Bridgé and Building Timber. 


MILL RUNS THE YEAR THROUCH. 


OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA, Ni, Y. SPIDER, ‘county, WIS. 
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Buffalo Hardwood Lumber Co. 
| HARDWOOD warren an LUM BER 


We carry a stock of 5,000,000 feet of 
) dry assorted hardwoods on our yards at 
Buffalo. 


5 ~~ SPR PRR PR RRR PRR RRR RRS AS RRR 







all Pi for ash, quarter-sawed and plain- 


940 «st. BUFFALO, N.Y, 


sawed white and red oak. 








e are in the market as cash buyers at 
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—_ 




































1809 Pmingany i, 1806 AMERICAN LUMBERMAN. 85 


‘a 


My 
a 
a 


Carry a stock of 


PL CB. 


SQUARE AND OCTAGON 


COLUMNS 


You will be proud of them. 
They are smoothly manu- 
factured. They sell faster 
than the round and ..... ° 


They will increase your trade. 


SEND US A SAMPLE ORDER. 


WHITE PINE 


Lumber 
Lath and 
Shingles 


ae 


Manufactured by 


C. L. COLMAN 


LA CROSSE, WIS. 


ia 
| 
! 
| 
: 





If they are not satisfactory, 
we will remove them_with- 
out expense to you....... 


=e HARRIS & CoLe Bros. 


Manufacturers of 








Poplar Lumber, 
House Furnishing and 
Turned Work, 


CEDAR FALLS IOWA 





Car load orders shipped from Columbia, Tenn. 
Smaller “ : “ Cedar Falls.and Columbia. 


LO HK EO EM Em HL Em a aE a a 
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HAMILTON & 
MERRYMAN Marinette 


i —_ Wis. 





’ ©. F. LATIMER, GEO. W. JOHNSON, J. R. PRINCE, JOHN JOYCE, 
President. Vice-Pres't, Secretary. ‘Treasurer. 


Ashland ° © © ASHLAND, 
Lumber Co. “* 


white Rough and Dressed — whit 


Pine Cedar 


Shingles lumber by Rail Shingles 





WE HANDLE OUR OWN BUSINESS FROM THE STUMP TO THE PILES. 


Grades even better than those at their 





old Chicago yard 
alan -Wiiite Pine- -Special Bills- 
LARGE NORWAY CAR MATERIAL 
SMALL NORWAY 


Dealers! 


CasVern«sd 


CUT FOR 1899. 30,000.000 FEET. 
Send in your orders and give 


them a trial. 
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x P"WHERE TO BUY HEMLOCK Er 
Of Hemlock 33. | HEMLOCK 


2X12—16’s & 18's 














and 3 x12—l6s Have a complete stock, if you want a nice lot of 
While Hemlock is our specialty i 
we have a complete stock of Pine, 2x4 TO 2X 12—10 TO 20 FT. 
giving us ‘the best of facilities for AT we 
shipping mixed cars to the trade. KELLY, WIS. 
oe ae PE = + > On both C. & N. W. and C. I. & St. P. Rys. 





lake a_ specialty of 


Basswood Siding and e 
Wausau, WIsconsIN Celling. . Wausau, Wis. 


Also Pine Lumber. 





POI “ ~ 


~R. CONNOR COMPANY — I Manufacture | 
MARSHFIELD, WIS. Hemlock ya _—_ 


Pine, Hemlock o« Hardwoods. Shingles _ 


We make a specialty of Mixed Cars. 


Nene 
Seti 





From 6 to 10 Million always iu stock. 


aT IMM 
2 Million Feet Hemlock Boards. a 
° emioc Oards a specia ty. 


Kiln Dried Basswoop Siding, a E 
Ceiling, Casing and Base. price on 1x6 or GEO. H. MELL } 

' 

E 


8 inch No. 1 D.I.S. 
WRITE FOR PRICES. WE SHIP PROMPTLY. aia KANE, PA. 


We Can Take Care of You POOKET TALLY BOOK 


MORTENSON & STONE BASSWOOD all widths. AT AR SEXIMITH, 








We wish to say to the retail trade who are buying hemlock FOR THE USE OF 

that for the next end years we expect to oF mcg 4 

turing hemlock lumber at Stanley, Wis., and during al 

that time, to be manufacturing white pine, red and white lI] 6r NSPeotors Urs OP balers 
oak, basswood, birch and elm. It seems a reasonable ’ 

statement to make, therefore, that we will be able to take 










care of your wants right along for years to come and we yy HY 

are therefore i nog to a your ac Pewee { 

and hope to hear from you whenever in need ot any o Price, 50c; 3 Copi 26: Per D 50. 

the stock which we are handling. We will be able to fill is es eG ae Pe Sa Se 

your orders by shipping mixed cars for any of the above 

varieties of wood. Le ) 
AMERICAN LUMBERMAN, : 









North Western Lumber Co. a 
EAU CLAIRE, WIS. SEND FOR SAMPLE PAGE. CHICAGO. 


BRSRNONGNINR 








ORORSRORORON RONEN NO RENO RONG AE 


D.S.PATE LUMBER CO. —§ | 


...Always in stock.... 








sk aw (CHICAGO 


A COMPLETE LINE OF 


WHITE Pine Lumper » CEDAR SHINGLES 
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GIRARD LUMBER COMPANY. 





DUNBAR STOCK. DRY. 
Special Bills Sawed to Order. 


Feet. 
14%, 14% & 1%-in. Shop & Bir... 
1 in. No. 2 Shop 
1 
“C” & Better Norway 
1 Face Basswood 
“C” and Better Boards 
No. 1, 4 & 6 in. Strips 
No.2,4&6 “* “ 
No. 1 Brds., 8, 10 & 12 in 
No. 2 “ “ “ 
No. 3 4 & 6 in. Strips 
No. 3 Brds., 8, 10 & 12 in 
No. 3 “ 13 in. & up, 18 & 
20 feet 
No. 1 Pee. Stuff, 6 to 28 ft 
No. 2 Lid “ 
Small Timbers up to 42 ft 
2 in. Cull 
Grain Door Stock 
No. 5 or Refuse 83,000 
No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 


All Stock Sorted into Regular Yard Grades. 
———<—<—< Can Fill Orders by Rail or Cargo. 


Cedar Posts and 
Piling to Order. 





Prompt Attention Given to Car Orders. 


MENOMINEE STOCK. 
All White Pine. 


6 in. “C” & Better Strips 
Seu, *: * ¢ 
12 in. & Wider “C” & Better.... 28,000 
Mmérmm * * * .... Se 
230,000 
14% in. No. 1 Shop 414,000 
1% in. No. 1 Shop 214,000 
1% in. No. 2 Shop 38,000 
1¥, in. Shaky Clear 100,000 
1% “ “ “ 86,000 
14%, & 1% in. 1 Face Shop & Btr. 400,000 
4 & 6 in. No. 1 Strips 400,000 
8 in. No. 1 Boards 51,000 
6 in. No. 2 Strips 407,000 
8 & 10 in. N. 2 Boards 819,000 
12 in. No. 2 Boards 323,000 
4 & 6 in. No. 3 Strips 334,000 
8 & 10 in. No. 3 Boards 233,000 
12 in. No. 3 Boards 630,000 
2x12 White Pine Common 209,000 
3x8 to 3x12 W. P. Common.... 560,000 
1 in. Common Norway 55,000 
No. 1 White Pine Lath (Pes.) .. 1,800,000 
6 in. Beveled Siding 


Wealso havea 
; Good Stock of 


Pickets..... 


} 
PPI eee 


2 
2 
? 
) 


Srunreuananenin We Employ no Traveling Salesmen. 


MENOMINEE, MICH. DUNBAR, WIS. 





wonoont 


NOW IS THE TIME TO BUY. 


PROMPT ATTENTION TO 
ALL ORDERS FOR 


Namekagon White 


IT IS THE BEST FOR ALL PURPOSES 
WHERE PINE IS USED. 


Pine, 


North Wisconsin Lumber Co. 


HAYWARD, WISCONSIN. 
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IXL ROOK MAPLE * BIRGH 
FLOORING. 


End-Matched, Kiln Dried, Polished, Bored and Bundled. 


=~ 





BASSWOOD, GEILING, BASE, GASING, MOULDINGS AND FINISH. 
WHITE GEDAR SHINGLES, POSTS AND POLES. 
PINE AND HEMLOGK LUMBER. 


Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICH. 





vee 
toh, 


W<o~ag~* 
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RITTENHOUSE & EMBREE Co. 


MANUFACTURERS OF 


GILT EDGE 


OAK AND MAPLE FLOORING. 


Capacity, 10,000,000 Feet Yearly. 








TELEPHONE, YARDS {322 3500 Centre Ave, CHICAGO. 








as 












‘KILN DRIED, HOLLOW BACKED, BORED, POLISHED, 
BUTTED OR END MATCHED. 











T BAY CITY, MICH. 

















MANN BROTHERS, + 
Long-Leaf Yellow Pine. 


SHIPMENTS MADE DIRECT FROM THE MILLS. 


Car Material and Surfaced Heavy Building Timber Our Specialty. 
IN CAR LOAD LOTS ONLY. 


6 Wabash Avenue. CHICAGO, Aw 
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| Washington Red Cedar Shingles or Mills of Our Own 
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Cc. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Co., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS LUMBER 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 
from our offices at Ruddock and New Orleans. 


sa temertu wevoncasu.  RUDDOCK, LA. 
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3 You are Looking ~~ 





SRRARAPAI DADA LAAN 


VY 


No doubt for some one who can cui 
y you good grades of . . q 
, — - -- § 


AND HANDLE YOUR ORDERS PROMPTLY. p 





PAPAS 


‘ , « 
WE ARE THE PESrLl won 





OSES LS 


If itis - - - - Remember we have - - - 


fa a a i Sm fm 





~~ 





; Louisiana Cypress Lumber and Shingles 





With an immense output, which enables us to serve 


oN 





‘ You want, do not fail to get our you in the best possible manner. Write us—your 
y} prices before you buy. - - - @ letters will receive immediate attention. - - - - 


~ co ogee ae ; LONG-MANSFIELD LUMBER CO. 
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wom WHITE CEDAR PRODUCTS === 


WHITE CEDAR POSTS, WHITE PINE LUMBER, 


— , Bradley-Watkins Company, sarc consr tomers, 
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. RAILWAY TIES, 
$ 729 LUMBER EXCHANGE, TIMBERS AND PILING, 
Mills and i cena ELEGRAPH and TELEPHONE POLES. 
aa Minneapolis, Minn. a 





PPADS 





G. L. LINDSLEY. E. A. LINDSLEY. 


WRIGHT BROS.  “LINDSLEY BROS. 
EVERYTHING al 


ASVCCCVCESVVVSVVVVSVATVA ad 
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IN WHITE CEDAR. We have a large stock of the following 
SHINCLES. 8-INCH QUARTERS T 6-INCH HALVES 
POSTS Large Stock and 9-1 INCH QUARTERS = { PO Ss S | 7-INCH HALVES 
‘ Complete Assortment. Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 
POLES. TRADE a specialty. In the market at all times with complete stock of 
White Cedar Posts, Poles and Shingles. 
_ MARINETTE, WIS. 





Yards at Goll, Wis. McAllister Wis. Hardwood, Mich. 
PEACE STUFF. 


PENDLETON & GILKEY __ outer producers call it Piece Stuf, but our Hem- 


J ‘lle. Wi lock is so good that “PEACE” isthe proper term. 
ancsvire, - Sweet Contentment follows each car. Only three 





oOo 














WHITE eniceumianiaiiianinias Fy millions in stock, but we have a good assortment. ; 
,000,000 Posts and | 
CEDAR pores. Wat do more AT SEEDER SHINGLES. | 
this year. om ' 
Posts ceaeeuieiaes ae We say “Seeder, because each car delivered of 
p ol @S and WRITE US FOR PRICES ON pe _ our White Cedar Extras plants a seed which bears 
ANYTHING IN THE Wis. fruit in continuous orders. We haven't a large 
‘ WHITE CEDAR LINE. stock—cant keep them. 
Shingles Neel 


C. H. WORCESTER & CO. ee a, 


LDDs 


White Gedar... WHITE CEDAR SHINGLES, 


A large stock of dry 16-inch 
White Cedar Shingless. .... ) 


Hardwood Lumber. : 
EXTRA WIDE STOCK. 


vapeau, | FRED. K. BAKER, 
NADEAU BROS., “AREA ats 


RED CEDAR PILING 


TENNESSEE HOLTON LUMBER CoO. 
Yards ALABAMA ST. LOUIS, MO. 


Manufacturers and shippers of choice White 
Cedar Shingles, Posts and Poles. Mixed cars 
for the retail trade. 












POSTS 
POLES 
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eee 4 388 
PETER MUSSER, President, 
Muscatine, Iowa. 


M. G. NORTON, Vice-President, 
Winona, Minn. 


DREW MUSSER, Secy. and Treas., 
Little Falls, Minn. 


: C. A. WEYERHAEUSER, Gen. Mer., 
UJ M B d R fh) Little Falls, Minn. 
: ° 


> ae ae an an an ae ae ae ae am. « 


Harowooo LUMBER Co. 





MANUFACTURERS AnD 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S.A. 


* 

* 
LITTLE FALLS, MINN. * 
* Oak, 
os 
* 


Manufacturers, and Dealers in 


| 
Lumber, Lath, Shingles, Ash, | THIN STOCK 
7 cm : A SPECIALTY. 
Pickets, Etc. Cottonwood. | 
Manufacturing capacity, 100,000,000 Feet. Lamsiiiine's Stantare. ¢ulbaaaddeces SEE Memphis. 


e. Write for prices F, O. B. at your place. . » - ¥ »¥ oa ¥ »-* »- - * 


JOS. Déssért LUMDEP 60., 


MANUFACTURERS 


LUMBER, 


We have the be: t fD ¢ 
Stock in the reo yor duing Lath, Shingles and 


cut with an Allis band insures pur- 









“AUMAS MUNROE, Prest JAMES E.MUNROE, V Prest RAY W JONES, Secy & ints: 


Gunton [timer @, 


/MANUFACTURERS 
& WHOLESALERS OF 








ures ee Bea 





vy chasers of well manufactured lumber. Pickets. ————. 
"Bazaar, ravine, MOSINEE, WIS. 
eee error Write us a letter. Thirteen Miles South of Wausau, Wis. 





SAWYER-GOODMAN CoO. 
MARINETTE LUMBER CO. 


PINE 


dint eH 
WME 


L) 
b/ 
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weceeees HEMLOCK Lumber. ( WZ 
‘ AAANRAN SS 
HARDWOOD =A 
WEE 
svn MoNS? SEE uy, Marinette, Wis. § = 
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1 See 
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t Comes to Screen Doors 


sf) «= YOU MIGHT AS WELL 


# ©=have these as to put up with the “run of the 
# market.” There are some other patterns, 
% not shown here. The goods are well made 
# from good materials. 


DO NOT ACCEPT IMITATIONS 


7 of Phillips «« Flyer’? window screens or 
=i, ‘‘knock down” frames. When you want 
Se screens apply to headquarters. 


=. 
i ws 












































—. 


Aj, A. J. PHILLIPS COMPANY, 


FENTON, MICH. 
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Cedar Shingle Purchasers: — 


continuous commission. 

















list and stock sheet of 


Hemlock Lumber 
And White Pine Boards. OSHKOSH WIS. 


of which three mills are kept in active and 


». IN THE MEANTIME .. : 


And order these brands, in the production WiJ.WAGST AFF 


EXTRA x*Ax 
WARRANTED. 
OSHKOSH, WIS. 








W.J.WAGSTAFF 


WISCONSIN 
KAX 
OSHKOSH, WIS. 





Do not fail to get our latest delivered price 


Wu WAGSTAFF 
NO.1 











oor 
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Mutual Fire Insurance. For Lumbermen Only 


RESULTS OF THE PAST YEAR’S BUSINESS. 





JANUARY st, 1899. 


Total Assets Jan. 1, 1899, - - ‘ 
Total Assets Jan. 1, 1898, 
Net Gain, “ ‘ 


Total Cash Assets Jan. J, 1899, - - 
Total Cash Assets Jan. 1, 1898, ; - 


Net Gain, - - 


Total Cash Surplus Jan. 1, 1899, - “ 
Total Cash Surplus Jan. 1, 1898, - . 
Net Gain, ‘ ‘ 


TOTAL DIVIDENDS PAID, 
TOTAL LOSSES, ALL PAID, - 


$127,574.57 
89,606.56 
$37,968.01 


$29,984,15 
19,849.05 
$10,135.10 


$14,645.88 
6199.21 
$8,446.67 


24,224.54 


Net Increase in amount at Risk during 1898 was $259,219.30. OUR AIM is to lessen the cost of 
insurance to the Lumber Trade. As evidence of thiss NOTE the DIVIDENDS PAID to our mem- 


bers. For Insurance write 


The Lumbermen’s Mutual Insurance Co., MANSFIELD, 
























AMERICAN LUMBERMAN. 


























It is the talk 
ot the river 


how the logs upon which we operated 
last season as well as those we are now 


landing, though neither unusually nor 
remarkably large, were and continue to 


be of such a character as to saw up into 
a large percentage of UPPERS. They 
are really the finest we have had in 
years, and all the grades made from 
them are particularly good and even. 
Try them, and you will be pleased with 
the quality, We solicit correspondence 
and inquiries from all recognized 


dealers, 


MERRILL LUMBER Co. 


MERRILL, WISCONSIN. 
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’BERTHOLD |: 
_-& JENNINGS | 








J. J. FIELDS, Prest. 
J. J. FIELDs, JR., Vice-Prest. 


at 


CuHas. P. Cocks, Treas. 


Our name and brand GEO. B. DICKERSON, Secy. 


a guarantee of quality. 


HIGH GRADE a GOODS 


Belting, Mats and 
Packing, Matting, 
Tubing, Rubber Lined 
Springs, Linen and 
Valves, Cotton Hose. 





Send for catalogue, samples and prices. 
N. J. CAR SPRING AND Main Office and Works, Jersey City, N. J. 


10 South Water St., Cie eland, Ohio. 
RUBBER COMPANY. CHICAGO STORE: 175-177 Lake St. 


S EEE E CECE CEE E SEES SEE SEE EE EEE E CEE EEE EEE EE EEE EES EE EECER 


That is our No. 32 
Grained ue 
‘Front Door : = 
GLAZED | 
Clear Double 
Strength Crystaline, © 


Ripple or 
OUR ESTIMATOR. Arabesque. 


And can supply all orders each, for 2ft 8 in. x 
promptly at $2 25% 6ft 8in. 1°<in. 


ts or CAR LOADS-—your com- | 4s LD bi, . | 
ioe. ae ; 
% Se ago 
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Always get our prices on sm le 
sedi rey 





City Sash & Door Co., Minneapolis, Minn. 
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(2,000 in Use. 


Sent on trial to be held subject to order 
if not satisfactory. 


@=6a 
Weight 20 Ibs. Price $5.00. 
@=6am 
Can be used on any track and on any car or 


between cars. Not affected by icy, greasy or 
wet rails. Will move three loaded cars. 


=E.H. STAFFORD CO. 


SZ (2) MUSKEGON, MICH. 
For Sale by Leading Mill Supply Houses. 


wi ne 


Long and Short Leaf Yellow Pine. 
Structural Lumber of every descrip- 
; Bridge and Car os _ 
and ‘Cypress Piling :: sont 


GOUT GY FUG VU FU VU UU VU VUE 


ESTABLISHED 1872. 


Chemical Bldg. 


ST. LONIS, 
re 
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Pocket Tally Book 


FOR THE USE OF 


LUMBER INSPECTORS, BUYERS OR DEALERS. 
Price 50c; 3 Copies, $1.25; Per Dozen, $4.50. 
AMERICAN LUMBERMAN, 237-226 Manhattan Building, Chicago. 


SEND FOR SAMPLE PAGE. 





RETAIL LUMBER DEALERS 


Lumbermen’s 
Mutual -- -- -- 


OF GHIGAGO 


INSURE WITH THE 


The company to whom is due the credit for bringing about the present low rates 
of insurance on retail lumber yards. Address 


— E. E. HOOPER, Secretary. 
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ATWOOD LUIIBER CO. 


Willow River, [linn. 
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A Full Stock of Everything cimensions ond timbers 


WRITE US. 


“4 
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“BIG FOUR ROUTE” 


THE GREAT 
THROUGH CAR LINE TO 


CINCINNATI, ST. LOUIS, NEW YORK, #4 BOSTON a 
THE BEST ROUTE BETWEEN 

Cincinnati and Chicago, St. Louis, Toledo and Detroit 

ELEGANT DINING CARS 


H/)} M. E. INGALLS, E. O. McCormick, WARREN J. LYNCH, 
President. Passenger Traffic Manager. Ass't Gen’'l Pass. & Tkt. Agt. 





















MARTINSVILLE ” 

Pore a 

ag? VINCENNES ened? 
co’ 






OLO POINT 
COMFORT 















2, 
Bcaimo LOUISVILLE © *On 








C. LAMB & SONS, 


Manufacturers and Dealers 


Lumber, Lath and Shingles. 


Mills and General Office, CLINTON . IOWA. 





Long=-Knight Lumber Co. 


—— HARDWOODS AND PINE, 


INDIANA QUARTERED 
AND PLAIN OAK, WALNUT, ETC. 





Indianapolis, Ind. 
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EPAIRS ona machine should be added to its first cost. | How many of 
you at some time or other, bought a tool at a “bargain’—thought it was 
“dirt cheap.” It doubtless seemed so, and maybe it was. Let's find out. 
Look over your repair account and see how much you have spent upon it—see 
how many hours of service you lost because it was out of order; ascertain if when 
it did run it turned out as much and as good work as some machine that didn't 
seem to be such a bargain when you bought it. What do you find? We vent- 
ure the opinion that in nine cases out of ten the machine has cost you more than 
if you had purchased a good, up-to-date tool, and paid a fair price for it. 
Just notice how users of the “Invincible Line” avoid repair bills—how these 
tools are always ready for work, and how the amount and quality of product is 
all that is to be desired. 


Try them and you will say they are bargains. Buy them and be convinced. 
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“Invincible” No. 172, Double Surfacer. 


Bed raises and lowers on inclines by power or hand. 
It will save you money. Is the saving worth considering? 
If so, write us. 


BERLIN MACHINE WORKS. 


BELOIT, WIS. 


BRANCHES: NEW YORK, CHICAGO, SAN FRANCISCO. 
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TaMaPNAAMAAMAPMRAMLMNANAITEUPRAEIPRUPRMESPAGPRGERAPAGPRGPRAPRGPRGFRGPAGPUPRGPGPRGPNGPRGPLGPNGPNGPGPRGAN SPN APLEPNIMAAMEL MIMI IMDIN AE MAI MAEM AA MIME MAL asad Mas Mas MsPRPESPRIPGPRPNSPLAPLGPLSPLGPLGPRSPLGPLGPLSINGPUGPLGIVSPUGPURIY APY APRSI MIME MaP MDI MaI alas E/E I RITLINIPLIMRPRSNAPRPRSPRAPLIPLSPRAPRMNSPNSPDEMaG FY SMa F TI 
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PeaPha hah hata bal te? U 
LsPLaP LaF Lah LePhaPhatgP AGP EGP LaF LaPLaPEGPRGPNGDEGD LaF LGPNaD NaN fal al Mar NasMas*QPSOMtOsPOPEAdtQTASHAstAdHOsFAsHEsHhstasPhsAhdthsthsPAshaPhaPaPLaPNaAAPRGP LGD NaF LGPLGP RGA NaAAINANGILAINADNAINAINAD NAD NIGISAANAINIAIAAIAINIAASAEATRANLGMLAENSFNGFAGEASPNGPLGPLGPRAPLGPAGFLGPGPRGFAGPNGPLGPNGPRAPLGPNGPNGP NDP RaPNaP Nas NaPNaPNadNaPNAPNAANAINGA NAD NaNA/tADNaPNA/ ad tOASE/SAs SAD *A/SAANAASAASRASRASAATNASLAPRATAATNAPAAEAATNAFEGMAAPRATAGP AANA NaPaPLaPdaPRaPRePehNaMhaPNaPhaltaMtah altar, 
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For handling all kinds of 


Dust ana Shavings 
DUST COLLECTORS 


--AND-- 


BLOW PIPING 


g tHE ALLINGTON 
& CURTIS 








Planing Mill 


EXHAUSTERS 


Unsurpassed in 
Smooth Running 
and Efficiency 


LUJIBER DRY KILNS 


Progressive and 
Apartment Types 

















CATALOGUE FREE. MFG. CO. 
L ; . , 
ap te ao Saginaw, E. S. Mich. 
Buffalo, N.Y. No. Pine nng a 
NEW YORK, 


CHICAGO: 
No. 139 Liberty Street. 


EAST CAMBRIDGE, MASS. 
No. 29 Otis Street. 


cof 
999999999998 





22 & 24 W. Randolph St. 


SS 


YELLOW POPLAR LUMBER 00. 


A Complete Stock of DRY ists and 2nds on hand, and Quick Shioments Cuaranteed. 


MANUFACTURERS BAND-SAWED POPLAR LUMBER, COAL CROVE, OHIO. 


Pa > 


Power Transmitting Machinery. 


W. A. JONES 
FOUNDRY & MACHINE CO. 


53-59 SO. JEFFERSON STREET, 
Send for Catalogue. CHICAGO. 


D’Heur & SWain nnn Pace & LANDEGK LUMBER 60, 


nese vo, tdiana | HARDWOOD LUMBER, 


HardWoods MILWAUKEE. 


G. C. MENGEL, In. & BRO. CO. 
Pophar, Corronwoon, QUARTERED MAK AND Boxes. CyPRESS SHINGLES. 


EXPORTER oF Logs AND LUMBER. 
LOUISVILLE, KY. 














=e Bristol’s Patent Steel Belt Lacing 


Saves Belts. Adapted to all 
Saves Belts. sizes and kinde 
Saves Money. of gael 

» SAMPLES FREE. 


3 TC APPLY FINISHED JOINT THE BRISTOL COMPANY, Waterbury, Conn. 
WAAT D’YE LACK ? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 


W 






































GEO T. HOUSTON & CO., HOUSTON BROS., HOUSTON BROS., HOUSTON BROS., 
Chicago, III. Cairo, Ill, Bigbee, Miss. Columbus, Miss. 


Extraordinary 


We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut. 

stock consists of ail grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 
No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. All of the above a year and over dry. 

If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 
send us your inquiries. The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 
quote you prices to save additional handling expense. 

Address ill correspondence to our Main Office 


Cable Address, 
Lumberman’s and ABC Codes. CHICAGO, ILL., U. S. A. 


























